in^HEN  you  go  touring  in  the  country 
you  take  a  road  map  with  you.  No 
captain  ever  sails  without  his  chart  and 
his  compass.  No  contractor  starts  building 
till  he  first  measures  the  ground.  ACCURATE 
KNOWLEDGE  BEFOREHAND  as  to  where 
you  are  going  and  what  conditions  you  will  meet 
is  the  first  essential  to  success  'in  any  line  of 
endeavor. 

J  “Winning  a  Great  Market  on  Facts” 

is  a  book  that  is  compass  and  road  map  and  tape  line  in  one 
for  manufacturers  and  distributors  who  wish  to  market  their 
product  in  Chicago  and  do  so  at  a  profit.  It’s  a  book  that 
you  need.  And  it’s  yours  without  charge,  if  you  write  on 
your  letterhead. 

The  World’s  Greatest  Newspaper 

CTrade  Mark  Ragisterad) 

600.000 

,  ,  ( SOOtOOO  Sunday 

Circulation  over  {350. 000 
- - —  ...  —  -( 36^000  Daily 

■ '  Member  AtidU  Bureau  of  Circulations 

.  i  ,  ,  . .  ..  rt"  •  :i.  V 

Eastern  Advertising  Office:  251  Fifth  Avenue.  New  York  City 
~  Pacific  Coast  Advertising  Office:  742  Market  Street.  San  Francisco 


NEW  ENCUND  NEWSPAPERS  GO 
WHERE  THERE  IS  MONEY  TO  SPEND 


Service  and  fact  count  in  Advertising. 

These  newspapers  give  BOTH. 

They  give  a  service  in  New  England 
which  no  other  mediums  can  possibly 
duplicate.  '  - 

'They  state  FACTS  as  to  the  general 
outlook  for  business,  and  the  least  en¬ 
cumbered  methods  of  distribution. 

They  state  FACTS  as  to  their  circu¬ 
lation  rates  and  influence. 

They  are  as  much  interested  in  the 
outcome  of  an  advertising  project  as  are 
the  advertisers. 

As  to  proof  of  this,  they  advise  con¬ 
cerning  BEST  localities  to  cover  for 
specific  classes  of  merchandise,  and 
lend  their  brain  and  brawn  to  push  the 
advertising  campaign  to  the  goal  of 
success. 


New  England’s  1,464,942  families, 
who  dress  well,  live  well,'  and  take  com¬ 
mendable  '  pride  in  maintaining  their 
homes,  are  constant  consumers. 

THEY  PAY.  AS  THEY  GO. 

To.  this  inborn  principle,  inherited 
from  honorable  ancestors,  they  invariably 
adhere. 

-  Ready  money  is  as  much  a  part  of 
New  England  as  are  the  rugged  hills 
and  the  restful  homes, 

Here's  the  evidence :  -  '  -  ^ 

In  the  New  England  States  there  are 
3,687,304  thrifty  money-earners  who 
have  on  deposit  in  the  Savings  Banks, 
$1,571,917,283.53! 

These  figures  emphasize  our  point* 

Can  a  National  Advertiser,  in  his 
wildest  dream  of  wealth,  conjure  up  a 
richer  field  than  this  ? 


MASSACHUSETTS. 

Ket 

Paid 

Circalatloa 

Boaton  American (E)  380,281 

(S)  321,025 

Boaton  Globe  (ME)  242,457 
(S)  290,523 

Boaton  Herald- 

Traveler  (ME)  190,794 
Boaton  Journal  (M)  58,921 

Boaton  Poat  (M)  482,741 

(S)  327,831 

(E)  35123 


2,500  10,000 
linea  llnea 


Boaton  Record  (E)  35-123 

Boaton  Tranacript(E)  30,277 
Fall  River 

Herald  (E)  7,585 

Fitchburg 

Sentinel  (E)  6,085 

Lynn  Telesrani  (B)  7,627 

t0,218 

Lowell  C^onrler- 

Citlaen  (ME)  17,048 

New  Bedford  Standard 

A  Mercury  (ME)  20,774 
Plttaileld  Easle  (B)  12,422 

Salem  Newa  (E)  18,732 

SprlncCeld  Republican  ) 

Spk^Ueld  Newa'®’*‘® 

(E)  19,417  ) 


.035  .035 

.04  .04 

.0207  .0157 

.05  . 


Net 

Paid  2,500 
Circulation  linea 

Sprinsfleld 

Republican  (S)  17,542  . 

Springfleld  Union 

(MES)  30,444  .07 

Worceater 

Gaaette  (E)  25,863  ,00 

Maaa.  totala,  2,576,445  3.1857 

Population,  3,005,522. 

RHODE  ISLAND. 

Pawtucket  Ttmea(B)  22,385  .05 

Providence 

Bulletin  (E)  49,455  .09 

Providence 

Journal  (M*S)  25,769  .07*08 

Providence 

Tribune  (E)  21,654  .05 

Woonaocket  Call- 

Reporter  (E)  11,542  .0428 

Rhode  laland  totala,  130,706  .3028 

Population,  691,215. 


VERMONT. 

Net 

Paid  2,500  10,000 
Circulation  linea  linea 

Bnrlinftton  Free 

Preaa  (M)  9,892  .0229  .0179 

Population,  361,205. 


CONNECTICUT. 


Bridtt^port  Poat- 
Telegrram  (ME) 
Danbury  Newa  (E) 
Hartford 

Conrant  (MS) 

Hartford  Timea  (E) 
Meriden  Journal  (E) 
New  Haven  Tlmea- 
Leader  ( B) 

New  I,ondon  Day  (E) 
New  London 

Telegraph  (M) 
Norwich  Bulletin (M) 


tl5,205 

8,765 


.076  .055 

.0118  .0118 

.06  .035 

.06  .06 
.025  .0143 

.04  .03 

.0285  .0171 

.0086  .0071 

.04  .018 


Portland  ,Ezpreaa(E)  214S47  .0635 

Population,  762,787.''  v 


Connecticut  totala,  124,757  .3480  .2383 

‘  Population,  1,114,756. 

New  England  totala.  2,863,130  3.0138  3.6011 

.  tStatement  to  .A.  BU-fV 

Rating  Cov.  atatement,  Octol»er  1,  1016. 


The  Editor  and  Publisher  will  supply  advertisers  who  want  further  information  on  marketing  conditions  and  selling  facilities  in  New  England 
and  the  influence  of  its  strong  newspapers.  Write:  The  Editor  and  Publisher,  1117  World  Building,  New  York. 
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— The  Recognized  Financial  Authority 

/^O  into  the  executive  office  of  the  most  prominent  Financial  and 
Business  institutions  in  the  United  States  and  Canada,  and  in 
countries  throughout  the  world,  there  you  will  find 


^Pbe  ^timing 

The  New  York  Evening  Post  enjoys  the  confidence  of  the  Financial  and  Business 
world,  not  only  because  of  its  carefully  and  conservatively  edited  Financial  and  Business 
pages — but  because  it  is  frank  and  speaks  plainly, 

.  The  New  York  Evening  Post  maintains  one  of  the  most  highly  efficient,  if  not  the 
most  efficient.  Financial  and  Business  news  gathering  organizations  in  the  world.  The  Eve¬ 
ning  Post’s  correspondents,  in  every  business  center  in  the  world,  are  men  who  are  in  closest 
touch  with  Financial  and  Business  conditions  in  their  respective  territories.  These  men 
are  absolutely  in  harmony  with  The  Evening  Post’s  standards  and  policies — and  all  have 
proved  worthy  of  the  confidence  imposed  in  them.  They  see  to  it  that  The  Evening 
Post  receives  the  correct  facts,  all  the  facts,  without  delay.' 

A  striking  testimonial  of  the  regard  for  The  Evening  Post’s  Financial  news,  held  by  editors,  is  the 
demand  for  the  Annual  Financial  Review  articles,  and  exclusive  publication  rights  for  this  important 
issue  (Dec.  30)  have  been  sold  to  the  following: 


Albany  Knickerbocker  Press 
Boston  Herald 
Chicago  Herald 
Cleveland  Press 
Grand  Rapids  Press 
Hartford  Courant 


Louisville  Post 
Minneapolis  Tribune 
Pittsburgh  Post 
Seattle  Post-Intelligencer 
St.  Louis  Post  Dispatch 
Tacoma  Tribune 


Philadelphia  Evening  Telegraph 

•  0 

Saturday,  December  30,  The  Evening  Post  will  publish  its 


Annual  Financi^ll  Review  and  Forecaist 

Among  many  interesting  and  helpful  features  it  will  contain  dispatches  on  the  financial  situation  and 
outlook  from  every  section  of  the  United  States  and  from  every  quarter  of  the  globe,  dispatches  cover¬ 
ing  the  financial  expedients  made  necessary  by  the  European  war,  government  loans,  exchanges,  bank 
reserves  and  money  markets,  exports  and  imports,  actual  condition  of  finance  and  retrospect  of  the  year 
in  iron,  cotton,  grain  and  other  staple  markets;  including  complete  chronological  record  of  the  year’s 
important  financial  events. 


IT  Early  Advertisements  For  This  Number  Will  11 
IL  Gain  Decidedly  Worth  -  While  Advantages.  J| 

®j)e  Ketor  IJprrk 

'‘^More  Than  A  Newspaper — A  National  Institution" 
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THE 


Duplex  Tubular  Plate  Press 


Winning  Its  Way  Around  The  World! 

WE  have  orders  in  hand  at  the  present  time  for  these  machines  from  Psuns,  from  Vancouver,  from  Honolulu 
and  from  South  America,  besides  a  large  number  from  publishers  in  di£Ferent  parts  of  the  United  States. 
The  sizes  specified  in  these  orders  range  from  16  to  32  pages — two  of  the  latter  being  purchased  for  one 
paper.  The  resison  why  the  demsmd  for  the  Duplex  Tubular  Plate  Press  has  become  so  great  is  that,  at 
no  greater  cost,  it  DOUBLES  THE  PRODUCT  in  the  same  time  of  any  other  newspaper  press  carrying  the  same  num¬ 
ber  of  plates,  and  ruiuiing  at  the  same  rate  of  speed.  , 

About  one  hundred  of  these  presses  are  running  every  day  and  all  have  been  sold  under  a  guaranty  that  they 
will  double  the  product  as  here  stated.  No  purchaser  has  ever  complained  that  his  “Tubular”  fsuls  of  this  performance. 
And  no  second-hand  “Tubulars”  su'e  <m  the  market.  Please  try  to  find  one!  We  want  one — or  more — and  will  pay 
a  good  price  for  any  you  may  discover. 

How  is  it  done?  The  explanation  is  euy.  A  few  years  sigo  the  newspaper  world  laughed  at  our  claims  and 
thought  us  either  dishonest  or  foolish.  But  the  “proof  of  the  pudding  is  in  the  eating”  and  so  many  have  now  tasted 
of  this  pudding  that  the  laughing  hsis  stopped.  If  you  are  a  publisher  please  go  down  into  your  pressroom  and  see  your 
presses  in  operation.  If  they  are  not  Duplex  Tubulsu*  Plate  machines  you  will  observe  that  every  plate  on  the  revolv¬ 
ing  cylinder  is  in  the  air,  out  of  contact  with  the  web,  suid  therefore  NOT  PRINTING,  just  ONE-HALF  the  time.  In 
our  tubular  plate  machine  every  plate  is  cm  the  web,  and  therefore  PRINTING  ALL  THE  TIME.  The  result  is  inev¬ 
itable— PRECISELY  DOUBLE  THE  PRODUCT. 

Just  consider  that  when  you  instsdl  an  old  style  (semi-cylindrical  plate)  press  you  are  taddng  into  your  pressroom 
an  inunense  mass  of  useless  machinery  occupying  room,  consuming  power,  requiring  attention  and  care,  and  depreciating 
in  value  year  by  year,  the  only  advantage  being  that  it  is  constantly  eating  into  your  profits,  thus  keeping  you  poor 
and  humble.  .n,  •' 

The  Duplex  Mechanical  Compressor 

The  Duplex  MechanicsJ  Compressor  Stesun  Table  is  recognized  by  publishers  throughout  the  country  as  being  the 
most  efficient  ud  reliable  machine  ever  devised  for  its  purpose. 

The  mechanism  consists  of  the  minimum  number  of  parts  and  all  parts  are  very  heavy.  The  operation  is  on  the 
principle  of  the  fulcrum.  The  follow  iq>  is  powerful  and  produces  a  perfect  mat  in  the  simplest  possible  manner, 
eliminating  the  necessity  for  air  compressing  equipment  udth  automatically  controlled  switches,  gauges,  piping,  cylinder 
packing,  and  other  intricacies  with  resulting  lesJu  and  disorders. 

These  machines  have  been  operating  for  several  years  on  a  number  of  the  largest  publications  in  America  with 
unquadified  success. .  The  numerous  duplicate  orders  received,  and  the  new  installations  being  made,  constantly, 
throughout  the  country,  testify  conclusively  to  the  superior  merits  of  this  machine. 

Duplex  Compressor  best  there  is. — Chicago  Daily  News. 

Selected  Duplex  Compressors  after  thorough  investigation.  They  are  very  efficient. — Milwaukee  Journal. 
Consider  it  a  good  buy. — New  York  Tribune.  ... 

For  simplicity  and  speed  they  csm’t  be  beat. — Detroit  Times. 

We  do  not  follow  in  the  old  ruts.  We  develop  new  ideu  and  have  been  doing  It  for  a  quarter  of  a  century. 
Still  KEEP  YOUR  EYE  ON  US,  for  other  surprises  are  coming. 

DUPLEX  PRINTING  PRESS  CO. 


WORLD  BUILDING 
New  York 


BATTLE  CREEK 
Michigan 


eding  the  date  of  publication —by  the  Editor  and  Publisher  Co.,  Suite  1117,  New  York 
lone  Exchange,  Beekman  4330.  The  Journalist,  established  1884;  The  Editor  and  Pub- 
James  Wright  Brown,  President;  Edwin  Doddridge  DeWitt,  Secretary  and  Treasurer. 


Issued  ever) 
World  Build 
lisher,  1901; 
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NEWSPAPER  MAKERS  AT  WORK 


CABLE  COMMUNICATION 
TO  BE  REVOLUTIONIZED 


ZONE  SYSTEM  OF  RATES 
FOR  SECOND  CLASS  MAIL 


Proposed  Plan  Is  Regarded  as  One  of 
the  Most  Radiral  Changes  in  Postal 
Scheme  in  Many  Years  —  More  than 
One  Billion  Pounds  Sent  at  Present 
Charge  in  Twelve  Months. 
Washington,  Occember  11.  —  A  zone 
system  of  rates  for  second-class  matter, 
which  is  expected  to  greatly  increa.se 
the  charges  for  magazines  and  other 
periodicals  having  a  nation-wide  circu¬ 
lation,  and  one-cent  postage  for  local 
first-clas.s  mail  deliveries,  are  provided 
for  in  the  annual  Po.st  Offlce  Appro¬ 
priation  bill,  as  virtually  completed  by 
the  House  Post  Office  Committee. 

The  ^one  proposal  for  handling  news¬ 
papers  and  magazines,  which  now  pays 
a  flat  rate  of  one  cent  a  pound,  is  re¬ 
garded  as  one  of  the  most  radical 
ihanges  in  postage  rates  in  years. 

It  divides  the  country  into  eight 
zones,  with  rates  chargeable  ranging 
from  one  cent  for  300  mile.s,  to  six 
cents  for  1.800  miles  or  more.  The 
bulk  of  daily  newspaper.s,  the  Com¬ 
mittee  believes,  will  not  be  affected,  be¬ 
cause  they  do  not  circulate  beyond  a 
300-mile  radius.  The  provision  follows: 

(Continued  on  page  6) 


the  signals  in  radio  ^  OMK  years  ago,  when  William  C.  was  one  of  those  Unknown  Men  of 
Reick  was  city  editor  of  the  New  Great  Influence. 

been  made  on  the  York  Herald,  a  well  known  maga-  "But  the  magazine  man  couldn’t  in- 
1  Corps  cable  from  zine  writer  was  working  on  a  series  of  duce  William  C.  Reick  to  allow  him  to 
Seattle,  Wash.,  and  articles  entitled  “Unknown  Men  of  write  a  single  line  about  him. 
apparatus  was  In-  Great  Influence.”  Since  those  days  William  C.  Relck’s 

tie  office.  This  cable  "The  fact  Is,”  .said  he,  “There’s  some-  abilities  have  become  known  to  the 

igth  and  has  a  K.  R.  one  in  every  really  big  institution  that  world.  First  he  joined  the  Times 

Ivalent  to  one  of  the  no  matter  what  his  title  everyone  forces  as  part  owner  anc^  General  News 
around  the  place  recognizes  as  leader.  Manager.  Five  years  ago  he  bought 
His  is  the  judgment  sought.  He  figures  the  New  York  Sun  (morning  and  eve- 
ICAL  CHANGE.  deeds,  his  hand  is  at  the  ning  issues).  That  was  during  the 

I  of  this  development  jjQinn  and  oftener  than  not  the  general  darkest  of  the  hard  time  days  after 
when  we  remember  public  knows  nothing  about  him.  the  panic  of  1907,  and  the  dark  days 

ill  traffic  for  ocean  “He’s  generally  a  man  who  know.s  stayed  dark.  The  Sun  was  nearly 
translated  into  an  every  technical  detail  of  the  business;  wrecked  when  he  bought  it.  But  des- 

ode  at  each  end  and  jjg  rnan  who  selects  the  force,  pite  it  all,  Mr.  Reick’s  management  re- 

;able  readers  are  re-  vvho.se  power  and  responsibilities  have  established  The  Sun  in  the  unique  po- 
these  messages.  The  come  in  recognition  of  real  merit  .sition  it  had  held  in  the  days  of  Charles 
brings  the  operation  through  years  of  work,  and  his  place  Dana.  He  developed  the  Evening 
i  line  with  land  line  unquestioned.  Sun  from  a  paper  of  small  circulation 

as  radio  telegraphy.  a  bank,  not  a  railroad,  not  an  and  small  Influence  to  one  of  the  most 

insitlveness  obtained  insurance  company,  not  a  great  In-  important  and  prosperous  in  the  Eve- 
uarantees  the  opera-  dustry  of  any  kind  but  is  more  like-  ning  field.  That  alone  was  enough  to 
lies  under  conditions  jy  than  not  to  have  such  a  man,  whom  etrtablish  his  name  as  a  great  journal- 
be  totally  interrupted  jtg  public  scarcely  knows.  1st. 

1  and  forecasts  radi-  "And  while  nothing  could  overshad-  He  sold  both  papers  in  July  1916  to 
in  the  world  engl-  ow  the  marvellous  personality  and  Frank  A.  Munsey,  but  Is  still  general 
f  cable  telegraphy.  powers  of  James  Gordon  Bennett,  ow-  manager  of  the  news  organizations  of 
3  have  .been  Initiated  ner  of  the  Herald,  that’s  the  kind  of  a  both  papers. 

under  the  personal  lieutenant  he  had  In  William  C.  Reick.  Probably  no  other  newspaper  man  in 
lUt.-Col.  George  O.  To  the  staff  he  was  chief  engineer  and  New  York  has  a  wider  and  better  ac- 
orps,  United  Stated  superintendent  of  construction.  quaintance  with  the  really  big  men, 

ouls  W.  Austin,  in  “True,  he  was  their  city  editor  by  not  only  of  New  York,  but  of  England 
ml  Radio  Laboratory,  title  and  was  not  called  “general  man-  and  France.  No  one  is  keener  in  de- 
irds,  and  Dr.  Louis  ager”  until  .several  years  later.  How-  tection  of  a  pretender.  He  has  been 
g  Engineer  of  the  ever,  that  did  not  alter  the  fact  of  In  Europe  almost  countless  times  and 
William  C.  Rcick’s  real  position.  He  has  made  the  study  of  European  affairs. 
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)3utKeSicleoftKc%id 

J  ^^fiomas  SOreier 


It  is  a  curious  thing  how  people  surprise  ua  In  our  vanity  we 
think  we  know  them  to  the  uttermost,  and  then  one  day,  possibly 
by  accident,  possiWy  in  a  moment  of  emotion,  a  little  secret  door 
springs  open  in  the  smooth  panel  of  their  visible  lives,  and  we  see 
within  a  long,  long  corridor  with  other  doors  and  passages  opening 
away  from  it  in  every  direction — the  vast  sebret  chambers  of  their 
Uvea  — David  Grayson. 


“That  all  newspapers,  magazines,  and 
other  publications  reguiarly  admitted  to 
the  mails  as  matter  of  the  second  class, 
when  mailed  by  the  publisher,  shali 
hereafter  be  subject  to  the  following 
rates  of  postage,  the  zone  system  now 
applying  to  parcel  post  matter  to  be 
adapted  a'so  to  second-class  matter: 

“Local,  first,  second,  and  third  zone 
(under  300  miles)  1  cent  per  pound. 

“Fourth  zone  (300  to  600  miles)  2 
cents  per  pound. 

“Fifth  zone  (600  to  1,000  miles)  2 
cents  per  pound. 

“Sixth  zone  (1,000  to  1,400  miles)  4 
cents  per  pound. 

“Seventh  zone  (1,400  to  1,800  miles) 

5  cents  per  pound. 

"Eighth  zone  (over  1,800  miles)  6 
cents  per  pound. 

“Provided  that  free-in-county  circu¬ 
lation  provided  by  law  shall  continue 
as  at  present; 

“The  Postmaster-General  shall  have 
authority  to  require  publishers  to  sep¬ 
arate  their  mail  into  zones  when  offer¬ 
ed  for  maiUng.” 

BULK  OF  MAIL  INCREASED. 

The  heavy  advance  in  the  cost  of  print 
paper  has  not  prevented  a  large  in¬ 
crease  in  the  mailing  of  second-class 
matter,  under  which  newspapers  and 
periodicals  are  mailed,  says  the  annual 
report  of  the  Third  Assistant  Postmas¬ 
ter-General,  just  made  public.  This  re¬ 
port  on  second-class  matter  is  of  par¬ 
ticular  interest  at  this  time,  as  the  new 
Post  Office  Appropriation  bill  antici¬ 
pates  radical  changes  regarding  the 
second-class  rate.  The  report  further 
says: 

The  weight  of  mailings  of  newspa¬ 
pers  and  periodicals  as  second-class 
matter  at  the  cent-a-pound  rate  and 
free  in  the  county  of  publication  ag¬ 
gregated  1,202,470,676  pounds  during 
the  fiscal  year  1916,  an  increase  of  93,- 
184,891  pounds,  or  8.4  per  cent,  over 
the  precr-cing  year.  The  free-ln-county 
mailings  rmounted  to  64,117,674  pounds. 
The  mailings  at  the  cent-a-pound  rate 
amounted  to  1,138,353,002  pounds,  on 
which  811,383,530.02  postage  was  col¬ 
lected.  The  large  increase  in  such  mail¬ 
ings.  while  in  harmony  with  the  general 
expan.sion  of  postal  business  resulting 
from  the  widespread  prosperity  enjoyed 
by  the  nation,  Is,  nevertheless,  regarded 
as  remarkable  in  view  of  the  heavy 
advance  in  the  cost  of  print  paper.  The 
weight  of  mailings  of  second-class  mat¬ 
ter,  by  States,  is  shown  in  table  11, 
page  38,  of  this  report. 

SOME  INTERESTING  STATISTICS. 

On  June  30,  1916,  there  were  11,191 
post  offices  at  which  publications  were 
entered  ae-  second-class  matter.  Fifty 
of  these  effices  having  the  largest  mail¬ 
ings  collected  79.75  per  cent,  of  the  to¬ 
tal  postage  paid  at  the  cent-a-pound 
rate;  the  remaining  11,141  offices  col¬ 
lected  but  20.25  per  cent. 

Statements  of  ownership,  manage¬ 
ment,  circulation,  etc.,  of  newspapers 
and  other  periodical  publications  of  the 
second  class,  required  by  the  act  of  Au¬ 
gust  24,  1912,  to  be  filed  semi-annually 
not  later  than  the  1st  day  of  April  and 
the  1st  day  of  October,  were  submit¬ 
ted  by  approximately  29,000  publica¬ 
tions. 

During  the  fiscal  year  5,243  applica¬ 
tions  were  received  for  admission  of 
publications  to  the  second  class  of  mail 
matter,  for  change  in  title,  frequency 
of  issue,  or  ofllce  of  publication.  The 
number  favorably  acted  on  was  4,582, 
while  661  were  denied.  During  the  same 
period  the  issuance  of  4,176  publications 
having  a  second-class  status  was  dis¬ 
continued,  leaving  29,872  publications 
passing  ic.  the  mails  on  June  30,  1916, 
at  the  second-class  rates  of  postage. 


“WE  C.4NT  POSSIBLY  achieve  the 
results  you  demand,”  said  the  man¬ 
aging  editor  to  the  owner  of  the  pa¬ 
per.  "You  are  asking  us  to  do  the 
Impossible.” 

The  owner  leaned  forward  in  his 
chair.  “Do  you  agree  that  what  1 
ask  you  and  the  others  to  do  is  a 
good  thing  to  do?” 

"Why,  of  course  it  is  good.  But  all 
of  us  would  have  to  be  perfect  news¬ 
paper  men  to  get  those  results.” 

"Do  you  remwnber  Tom  Johnsrn, 
the  reform  Mayor  of  C3eveland?”  ask¬ 
ed  the  owner,  settling  back. 

The  managing  editor  admitted  that 
he  had  heard  much  about  him  when 
he  was  fighting  for  three-cent  fares. 

"Well,”  continued  the  man  who  ex¬ 
pected  much,  “Tom  Johnson  failed  to 
achieve  a  big  success,  and  I’ll  tell  you 
why.  No  man  had  more  loyal  asso¬ 
ciates.  When  he  met  with  his  close 
friends  and  fellow-workers  and  told 
them  about  the  kind  of  a  city  Cleve¬ 
land  should  be,  they  greeted  his  ideas 
with  enthusiasm.  He  told  them  that 
Cleveland  should  be  a  perfect  city, 
with  homes  filled  with  contented,  well- 
fed  citizens,  clean  streets,  absence  of 
crime  and  criminals;  and  all  that  an 
ideal  city  should  have.  Such  was  the 
perfect  picture  he  painted  for  his  close 
friends. 

“But  when  he  went  before  the  peo¬ 
ple  he  failed  to  show  his  faith  in 
them.  He  did  not  believe  that  they 
would  see  the  big  dream.  So  he  talked 
to  them  about  three-cent  fares — and 
the  people  were  uninterested.  He  did 
not  grip  their  imaginations.  The  ideal 
of  a  three-cent  fare  was  too  low. 

"It  is  because  I  believe  in  you  and 
the  other  men,  because  I  have  faith 
In  your  desire  for  the  best  and  highest, 
that  I  am  asking  what  seem  to  be 
impossible  things.  I  want  you  to  give 
your  best,  to  do  your  fines),  work,  to 
attempt  the  seeming  impossible,  know¬ 
ing  that  if  you  will  attempt  the  unat¬ 
tainable  you  will  reach  the  attainable, 
and  will  find  that  your  achievement  is 
greater  than  any  of  which  you 
thought  yourself  capable. 

“Surely  you  are  not  a  three-cent- 
fare  man.” 

The  managing  editor  was  silent  for 
a  moment.  “Put  her  there.  Chief,”  he 
said,  standing  up.  “We’ll  make  a  city 
out  of  the  village  before  the  year 
ends.  No  more  thrce-cent-fare 
thoughts  for  me.” 

RUMMAGING  THROUGH  my  desk  in 
the  oflice  the  other  day  I  came  upon  a 
little  green  volume  of  “Songs  of  a 
Sourdough,"  by  Robert  W.  Service — 
a  gift  from  Harold  Daly,  who  banded 
it  to  me  one  day  when  I  was  in  Win¬ 
nipeg.  I  brought  the  book  home  and 
tossed  it  on  the  table  in  the  living- 
room.  Not  until  to-night  did  I  pick 
it  up  again  and  glance  through  its 
pages. 


When  I  read  the  first  poem  I  had  no 
thought  of  writing  anything  about  it. 
But  as  I  read  the  lines: 

This  is  the  law  of  the  Yukon,  and  ever 
she  makes  it  plain: 

“Send  not  your  foolish  and  feeble;  send 
me  your  strong  and  your  sane: 
Strong  for  the  red  rage  of  battle;  sane, 
for  I  harry  them  sore. 

Send  me  men  girt  for  the  combat,  men 
who  are  grit  to  the  core; 

Swift  as  the  panther  in  triumph,  fierce 
as  the  bear  in  defeat. 

Sired  of  a  bulldog  parent,  steeled  in 
the  furnace  heat 

Send  me  the  best  of  your  breeding, 
lend  me  your  chosen  ones; 

Them  will  I  take  to  my  bosom,  them 
will  I  call  my  sons. 

Them  will  I  gdld  with  my  treasure, 
them  will  I  glut  with  my  meat; 

But  the  others— the  misfits,  the  fail¬ 
ures — I  trample  under  my  feet.” 

I  could  not  help  thinking  that  the 
law  of  the  Yukon  and  the  law  of  the 
newspaper  world  are  much  the  same. 

From  the  Yukon  comes  the  call  for 
men  of  brawn,  fit  men,  fighting  men. 
From  the  newspaper  world  comes  the 
same  iron  call. 

“Come,”  it  says,  "you  who  are  fight¬ 
ers — you  who  dare  to  throw  your¬ 
selves  into  the  arena  and  risk  your 
health,  your  honor,  your  happiness — 
all  that  you  have.  Come,  you  who 
are  strong  and  powerful  and  ambi¬ 
tious!  Come,  you  who  have  no  fear, 
who  have  no  weaknesses,  whose  hun¬ 
ger  is  a  hunger  for  work  and  whose 
thirst  is  a  thirst  after  labor!  Come, 
you  strong  ones,  you  courageous  ones! 
To  you  I  will  give  my  gold,  my  jewels, 
my  rewards.  To  you  I  give  fame, 
mayhap  fortune,  certainly  power.  To 
the  weak  I  give  disaster  and  death.” 

Alaska,  Boston,  Chicago,  New  York, 
Pittsburgh,  Seattle,  Los  Angeles — 
what  difference  is  there  between 
them? 

“THERE,”  SAID  A  BUSINESS  MAN, 
tossing  over  a  telegraph  blank  upon 
which  he  had  written  something,  “is 
my  religion  condensed  into  the  srtall- 
est  spai.-e  in  which  I  can  express  it.” 

This  verse,  translated  from  the 
German,  was  what  he  had  written: 

Once  la  thy  father’!  arma, 

A  new-born  child, 

Tbon  dlda’t  but  weep  while  all 
About  thee  smiled. 

So  lire  that,  sinking  in  thy  last 
Ix>ng  sleep. 

Thou  then  mayst  smile,  while  all 
.About  thee  weep. 

“That  Is  all  the  boy  need  know 
about  religion,”  continued  the  man. 
“If  he  lives  a  life  of  such  usefulness 
that  his  neighbors  will  weep  at  bis 
death,  be’U  be  a  good  man.” 


ADVERTISERS  DISCUSS 
EXPORT  TRADE  OF  U.  S. 

Belief  Expressed  that  American  Publi* 
cations,  with  Few  Exceptions,  Do  Not 
Realize  Opportunity  Presented  ’Them 
— Use  of  Flag  for  Advertising  Par. 
poses  Condemned — Election  of  Officers. 
The  value  of  American  export  publlca. 
tions  in  advancing  the  foreign  trade  of 
the  United  States  was  discu.ssed  Friday 
December  8,  at  the  closing  session  of 
the  Association  of  National  Advertisers 
in  Boston.  It  was  the  consensus  of  opin. 
ion  that,  with  few  exceptions,  these  pa¬ 
pers  have  failed  to  realize  the  opportu¬ 
nity  that  awaits  them.  There  was  also 
a  discussion  of  export  matters  general¬ 
ly,  and  of  the  difficulties  encountered  in 
the  manner  of  getting  proper  tran.sla- 
tion,  from  English  into  Spani.sh,  for  ex¬ 
ample,  and  the  troubles  that  the  export¬ 
er  encounters  over  the  matter  of  trade¬ 
marks  in  Latin  America. 

The  practice  of  some  newsi)aper8  in 
some  towns  of  charging  the  local  branch 
stores  of  national  advertisers  a  higher 
line  rate  than  they  ask  from  other  local 
dealers  warn  discussed  and  referred  to  the 
executive  committee  of  the  organiza¬ 
tion. 

In  compliance  with  a  request  from 
Commander-ln^hief  W.  J.  Patterson,  of 
the  G.  A.  R.,  a  resolution  was  passed 
condemning  the  use  of  the  American 
flag  in  any  and  all  advertising  matter. 
The  following  officers  were  elected: 
President,  A.  C.  Reiley,  Remington 
Typewriter  Company,  New  York  city; 
vice-president,  E.  A.  Walton,  Burroughs 
Adding  Machine  Company,  Detrcrit, 
Mich.;  secretary-treasurer,  John  Sulli¬ 
van,  New  York  city.  Board  of  directors 
— N.  H.  Boynton,  National  Lamp  Works, 
Cleveland,  O. ;  O.  C.  Ham,  National  Lead 
Ckimpany,  New  York  city;  R.  A.  Holmes, 
The  Crofut  &  Knapp  Company,  New 
York  city;  Edward  Hungerford,  Wells 
Fargo  &  Company,  New  York  city;  L. B. 
Jones,  Eastman  Kodak  Company,  Roch¬ 
ester,  N.  Y. ;  Floyd  Y.  Keeler,  I.  W.  Lyon 
&  Sons,  Inc.,  New  York  city ;  W.  A.  htc- 
Dermld,  Gerhard-Mennen  Cffiemical  Com¬ 
pany,  Newark,  N.  J.;  R  L.  Prather, 
Thomas  G.  Plant  Company,  BOSton, 
Mass.;  G.  B.  Sharpe,  The  De  Laval  Sep¬ 
arator  Company,  New  York  city;  Edwin 
L.  Shuey,  The  Lowe  Brothers  Company, 
Dayton,  O.;  Tim  Thrift,  American  Mul¬ 
tigraph  Sales  Company,  Cleveland,  0., 
and  Harry  Tipper,  The  Texas  Com¬ 
pany,  New  York  city.  Chairman  of 
executive  co’mmlttee,  G.  B.  Sharpe,  the 
De  Laval  Separator  Company,  New  York 
city. 

After  the  adjournment  of  the  conven¬ 
tion  about  eighty  delegrates  gathered  and 
discussed  until  11  P.  M.  problems  of  in- 
■  terest  to  the  advertisers  of  nationally 
distributed  products. 


Six-Cent  Sunday  Papers 
The  Pittsburgh  (Pa.)  Sunday  news¬ 
papers  will  hereafter  sell  at  6  centa  The 
first  wholesale  advance  in  price  was 
from  $3  to  $3.60  a  hundred,  and  the 
price  is  now  $3.75  a  hundred.  Newsdeal¬ 
ers  under  the  first  raise  in  price  realized 
only  40  cents  a  hundred  on  Sunday  pa¬ 
pers  and  newsboys  only  $1.40  a  hun¬ 
dred.  Under  the  new  schedule  the  news¬ 
dealers  will  realize  1%  cents  on  each 
paper,  if  they  pay  the  boy  1  cent  each 
for  delivery,  and  the  newsboys  will 
realize  2%  cents  on  each  Sunday  paper 
sold.  Morning  papers  on  weekdays  will 
sell  to  newsboys  at  the  former  price  of 
1  cent  each. 


Takes  Full  A.  P.  Report 
The  Aberdeen  (S.  D.)  Daily  Ameri¬ 
can  has  been  added  to  the  papers  tak- 
big  the  full  Associated  Press  report 
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C -LINOTYPE-^ 

THE  MACHINE  THAT  LASTS 

The  Popularity  of  the  Model  14 
in  Charleston,  South  Carolina 

The  Charleston  News  and  Courier,  one  of  America’s 
oldest  newspapers,  and  the  Charleston  Evening  Post  have 
each  installed  a  Model  14  Multiple  Magazine  Linotype. 

The  Walker,  Evans  &  Cogswell  Company  of  Charleston, 
one  of  the  largest  printing  and  lithographing  plants  in  the 
South,  has  just  added  two  Model  14  Linotypes. 

Three  of  these  four  new  Multiple  Magazine  Linotypes 
purchased  by  these  well  -  known  Southern  publishers 
replaced  corhposing  machines  of  other  manufacture. 

The  Auxiliary  Magazine  for  carrying  accents,  display  faces,  advertising 
figures  and  miscellaneous  characters 
is  an  exclusive  Linotype  advantage  that 
reduces  magazine  changes  to  the  mini¬ 
mum,  thus  insuring  more  ems  per  hour  at 
less  cost  per  thousand. 

Send  To-day  for  the  Full  Details 

MERGENTHALER 
Linotype  Co. 

Tribune  Building,  New  York 

CHICAGO-  -  .  -  1100  South  Wabash  Avenue 

SAN  FRANCISCO  ...  01.6  Sacramento  Street 

NEW  ORLEANS  -  ...  549  Baronne  Street 

TORONTO  -  Canadian  Linotype,  Limited,  35  Lombard  Street 


the  editor  &  PUBLISHER  FOR  DECEMBER  16.  1916 

NEWSPAPER  MAKING  ! 


Liberal  Trade  Advertising  Pays  and  Publishers  Must  Learn  to  Take  Their  Own 
Medicine — Better  to  Raise  the  Barrier  of  Rates  and  Lessen  the 
Volume  of  ffpace  Taken,  Prices  Being  Now  Too  Low. 

By  Jason  Rogers, 

(.Publisher  of  the  New  York  Globe). 


GUEST  OF  GRIDIRONERS 

Vice-President,  Cabinet  Members  and 
Ambassadors  Also  at  Dinner  of  Famous 
Washington  Organization — Ira  E.  Ben¬ 
nett  Elected  President  of  Club  a» 
Annual  Meeting. 

What  is  known  to  the  "Gridironers” 


Wide  observation  of  conditions  in  while  our  manufacturers  of  advertising  What  is  known  to  the  "Gridironers” 
newspaper  offices  all  over  the  country  too  often  think  ail  they  have  to  do  is  fbe  "guest  stunt”  was  one  of  the 
leads  me  to  believe  that  the  weakest  to  take  the  customers’  money  in  ex-  UiR  hits  of  the  evening  at  the  first  din- 
point  in  most  organizations  is  their  ad-  change  for  space.  ner  of  the  season,  December  9.  Thi.s 

vertising  departmenta  I  say  this  with-  This  old-fashioned  newspaper  con-  ®  device  for  getting  on  their  feet  for 


out  any  purpose  of  criticism  of  the  ception  of  advertising  is  a  hand-me- 
many  able  men  who  are  rendering  the  down  of  the  period  when  newspapers 
liest  and  most  effective  service  that  they  could  live  on  circulation  receipts  alone, 
are  permitted  to  in  the  fostering  and  ^nd  adverti.slng  was  looked  upon  as  a 
development  of  business.  mere  necessary  evil.  As  we  all  know. 

It  is  really  pathetic  to  see  a  business  our  present-day  great  newspapers  would 
which  itself  is  so  iargely  dependent  not  be  a  po.ssibility  without  a  certain 
upon  advertising  so  unwilling  to  take  basic  volume  of  advertising. 


ner  of  the  season,  December  9.  Thi.s 
is  a  device  for  getting  on  their  feet  for 
observation,  rather  than  oratory  of 


its  own  medicine,  as  it  were.  When  our 


The  older  I  grow  in  newspaper  ex¬ 


trade  papers  urge  newspapers  to  ad-  p^Hence  the  more  I  am  inclined  to  be- 
vertise,  we  are  too  apt  to  look  upon  the 

argument  as  mere  .selling  talk  for  their  ne^..,paper  advertising  is  that  we  sell  it 
own  space.  cheaply.  With  the  present  general 

This  is  all  wrong.  I  have  proved  to  ^^^^dard  of  from  40  to  60  columns  of 


my  own  satisfaction,  at  ieast,  in  the 
case  of  the  New  York  Globe  that  liberal 


news  for  the  average  one-cent  paper 
are  not  some  publishers  foolish  to  sell 


trade-paper  advertising  pays,  and  pays  advertising  at  such  low  rates  that  they 
handsomely.  We  have  literally  put  the  compelled  to  get  out  from  24  to  48 


Globe  on  the  map,  so  to  speak,  through 
consistent  and  serious  trade-paper  ad¬ 
vertising.  Two  or  three  years  ago, 
when  I  visited  outlying  advertisers  and 


page  papers? 

I  sincerely  think  that  it  would  bo 
better  policy  to  raise  the  barrier.^  .so 
as  to  limit  the  volume.  Every  one 


agencies,  I  was  much  chagrined  to  find  eoncerned  would  make  money  by  tlv. 


how  little  they  knew  about  the  Globe. 
The  whole  thing  is  changed  to-day. 


change.  The  big  department  stores 
which  buy  whole  pages  and  double 


The  usual  first  salutation  is,  I  want  to  trucks  more  largely  to  demon.strate  their 
congratulate  you  on  the  progress  the 

Globe  has  been  making.”  When  asked  ^^p  probably  do  just  as  much 

how  they  know  about  this  growth,  the  bpsjpess  with  two  columns  at  a  much 

general  answer  is,  "I  see  your  ads  in  higher  rate 

the  trade  papers.”  I  know,  because  I  jp  voicing  these  views  I  am  not 

have  been  through  the  mill.  We  have  pj^rely  dreaming  out  loud,  as  it  were. 


business  with  two  columns  at  a  much  E.  Bennett. 

higher  rate. 

In  voicing  these  views  I  am  not  guests  distinguished  in  their  special 


*•*•*»-  **«**'^  merely  dreaming  out  loud,  as  It  were,  lines.  In  this  case  it  was  the  newspap- 

spent  about  »15,000  or  $20,000  a  year  for  ^ut  giving  the  result  'of  some  recent  er  profession  that  was  honored,  and  by 
this  adverUsing,  which  is  a  very  small  experience  which  seems  to  prove  the  means  of  the  sketch  entitled  “Sons  of 
percentage  on  the  volume  of  business  accuracy  of  my  theory.  When  the  pa-  Revolution”  acted  by  W.  E.  Brigham, 


lanta  Constitution;  Elbert  II.  Baker 
and  Erie  C.  Hopwood,  Cleveland  Plain 
Dealer;  Frank  B.  Noyes  and  .Jackson 
E.  Elliott,  Associated  Press;  Clarence 
A.  Hcbb,  Brooklyn  Eagle;  Hilton  U. 
Brown  and  Louis  Howland,  Indianapo¬ 
lis  News;  Theodore  W.  Noyes,  Wash¬ 
ington  Star;  W.  L.  McLean,  Washing¬ 
ton  Post;  Robert  F.  Wolfe,  Ohio  State 
Journal;  Oswald  Garrison  Villard,  New 
York  Evening  Po.st;  V.  S.  McClatchy, 
Sacramento  Bee;  Arthur  Johnson,  Co¬ 
lumbus  Dispatch;  Bruce  Haldeman, 
Louisville  Courier  Journal;  Felix  .4<me8, 
Baltimore  .American;  Jo.seph  .\Iedlll 
Patterson,  Chicago  Tribune;  Victor 
Rosewater,  Omaha  Bee;  Edwin  fi.  Pipp, 
Detroit  News,  and  W.  Y.  Morgan, 
Hutchin.son  News. 

Amcng  the  distinguished  gne.sts  of 
the  evening  were  President  Wilson, 
Vice-President  Marshall,  most  of  the 
members  cf  the  Cabinet  and  many  ,\tn- 
bas.sadors  cf  foreign  countries. 

IRA  BENNETT  NEW  PRESIPKNT. 

Ira  E  Bennett,  editor  of  the  Wash¬ 
ington  Po.st,  was  elected  president  of 
the  Gridiron  Club  p.t  the  meeting  on 
December  91h.  Mr.  Bennett  came  to 
Washington  in  1900  as  the  repre.senta- 
tive  of  the  San  Francisco  Chronicle. 

Ixcroy  T.  Vernon,  who  was  elected 
vice-president,  has  beer,  in  Washington 
nearly  thirteen  years  as  the  represen¬ 
tative  of  the  Chicago  Daily  New.s. 

James  P.  Hornaday,  of  the  Indian¬ 
apolis  News,  was  reelected  to  the  po.si- 
tion  of  treasurer  and  J.  Harry  Cun¬ 
ningham  continues  with  the  arduous 
duties  of  secretary. 

The  above  officers,  with  Arthur  Wal¬ 
lace  Dunn,  American  Press  Associa¬ 
tion;  George  E.  Miller,  Detroit  News, 
and  Ben  F.  Allen,  of  the  Cleveland 
Plain  Dealer,  constitute  the  executive 
committee. 

The  “infant”  member  of  the  organi¬ 
zation  is  John  Snure,  elected  on  Satur¬ 
day.'  Mr.  Snure  is  rounding  out  his 


we  do,  judged  by  the  standards  we  urge  p^j.  shortage  occurred,  in  October,  we  l.  W.  Busby  and  J.  Harry  Cunningham  twenty-third  year  since  his  entrance 
our  advertisers  to  apply  to  their  busi-  could  not  get  paper  for  more  than  a  many  of  the  leading  lights  of  modern  newspaper  field.  He  began  work 


^  ^  X  X  .  X  16-page  paper  for  every  day  until  the  journalism  were  called  to  their  feet 

There  is  not  a  competent  advertising  end  of  the  year.  Much  against  our  The  .sketch  or  “skit,”  as  the  Grid- 
manager  in  the  country  who  w»ll  not  natural  Inclinations,  we  had  to  leave  jroners  call  It— was  built  upon  Secre- 


on  the  Twin  City  Journal,  published  in 
La  Salle,  Illinois,  in  1893.  In  1895  he 
became  associated  with  the  Des  Moines 


agree  with  me  that  he  could  materially  many  columns  of  pos.sible  business  War  Baker’s  familiar  criticism  I-eader  and  the  Register  and  Leader, 


increase  the  volume  of  advertising  eSr-  every  day. 


of  George  Washington’s  soldiers,  and  continuing  with  the  latter  newspaper 


Tied  by  his  newspaper  if  permitted  to  our  policy  was  to  endeavor  to  take  bought  out  threa  members  of  the  club  when  he  went  to  Wa-shing- 

tnke  more  of  his  own  medicine  an/i  ad-  care  of  as  many  of  our  customers  as  cutthroat,  bandit,  and  yegg  costume  ton.  His  services  there  have  been  with 
vertise  the  advertising  he  is  tryin-j  to  possible  and  to  arbitrarily  limit  the  vol-  “rAni  cnn«  nf  novfAintirir.  Washington  ^Times,  New  York 

sell.  In  many  cases,  I  think  almos:  as  ume  from  any  of  them.  Firms  that  or- 


a  rule,  newspapers  are  the  poorest  ad-  dlnarily  used  full  pages  were  limited 
vertlsers  of  their  own  wares  of  all  busi-  to  three  columns,  firms  which  used  five 
ness  men.  columns  were  limited  to  two  columns. 

What  the  distant  advertiser  or  agent  and  so  on  down  the  line.  The  net  re¬ 
wants  to  know  regarding  a  newspaper  suit  has  been  that  we  have  been  crowd- 


as  the  “real  .sons  of  the  Revolution.” 
This  trio  appealed  to  the  guests  for  re¬ 
cruits  to  their  band  of  strong  arm 
men  and  after  Senator  Weeks,  of  Mass- 
achu.setts  had  rejected  the  invitation 
on  the  ground  that  he  was  already 


is  the  sort  of  material  that  should  be  ed  to  capacity  every  day,  and  probably  J'"®  Sena- 

assembled  in  your  trade  paper  ads.  made  more  money  than  if  we  had  been  list  was  read  off  and  the 

Intimate  statements  of  things  the  pa-  tempted  to  go  up  to  bigger  papers  ®‘***®*'®  arose  when  their  names  were 


per  is  doing  and  solid  arguments  prov¬ 
ing  its  excuse  for  existing  give  the 


every  time  the  volume  required  it. 

In  a  future  article  1  shall  present 


proper  angle.  Mere  circulation  figure.s  some  important  ideas  regarding  adver- 
and  statements  showing  growth  in  vol-  tising  rates  and  their  justification  which 
ume  of  advertising  are  only  of  incident-  may  be  of  much  constructive  use  where 
al  use.  newsnanrr.s  to-dav  are  fonli.«hIv  fleht- 


tor,  a  long  list  was  read  off  and  the 
editors  arose  when  their  names  were 
called. 

They  were  then  made  to  confess  that 
on  the  “evening  of  November  7th,  and 


Globe,  Des  Moines  Register  and  Ixeader 
and  Sioux  City  Journal. 

Croasdale,  Edge’s  Secretiir> 

It  has  been  officially  announced  that 
P’rancis  E.  Croasdale,  of  .Atlantic  City, 
has  been  named  secretary  to  Gov.-elect 
Waltejr  E.  Edge  of  New  Jersey.  Mr. 
Cro^fiale  is  now  editor  of  one  of  Mr. 
Ed^’s  papers.  He  toured  the  State 
with  the  Governor-elect  in  hi.s  campaign. 


We  explain  to  advertisers  who  do 
not  get  results  from  their  advertising 
in  our  newspapers  that  they  fail  be¬ 
cause  their  copy  doesn’t  inspire  confi¬ 
dence  or  is  not  sufficiently  attractive 
to  secure  the  attention  of  readers.  A 


tising  rates  and  their  justification  which  ..  -  7  . 

may  be  of  much  constructive  use  where  '  a  se  y  print,  publish,  and  de- 

newspaptrs  to-day  are  foolishly  fight-  Charles  E.  Hughes  had 


the  morning  of  November  8th,  1916  and,  by  his  ability,  still  further  increased 


ing  for  new  volume  records,  instead 
of  being  operated  as  sound  commercial 
enterprises.  I  believe  that  a  higher 
rate  will  justify  the  higher  reward  nec¬ 
essary  to  sell  it  more  effectively. 

Regarding  solicitors  my  observation 


most  casual  study  of  the  advertising  seems  to  clearly  point  out  that  the  or- 
of  newspapers  in  the  trade  papers  in-  dinary  angle  of  attack  or  training  is 
dicates  that  the  men  who  prepare  the  defective  and  lame.  Instead  of  using 


thye  did  falsely  print,  publish,  and  de-  the  esteem  in  which  he  is  held  by  hi.s 
Clare  that  one  Charles  E.  Hughes  had  chief.  This  selection  by  Mr.  Edge  will 
been  elected  President  of  the  United  be  a  popular  one,  as  Mr.  Croasdale,  by 
States.”  his  even,  cheerful  temperament,  and  by 

NEWSPAPER  MEN  PRESENT.  his  Capabilities,  has  won  the  high  re- 

Those  responding  to  their  names  gard  of  all  his  associates.  lif  has  done 
were:  newspaper  work  at  Trenton  during  the 

Charles  A.  Rook,  Pittsburgh  Dis-  legislative  sessions,  and  was  secretary 
patch;  Courtland  Smith,  American  to  Carlton  Godfrey,  as  Speaker  of  the 
Press  Association;  Clark  Howell,  At-  -Assembly. 


copy  don’t  give  the  matter  the  consid-  salesmen  or  training  our  solicitors  to  vital  interest,  but  are  often  not  ap- 
eration  it  should  have.  become  real  salesmen,  there  is  too  much  predated  and  understood.  I  have 

The  trouble  in  most  newspaper  of-  copy-chasing  indulged  in.  The  adver-  studied  the  practices  in  many  of  the 
fices  is  that  they  look  upon  advertis-  tising  business  offers  too  high  rewards  mo.st  succe.ssful  newspaper  offices  in 
ing  as  something  that  must  be  sold,  for  successful  salesmen  to  clutter  up  the  country  and  want  to  try  to  explain 
and  take  too  little  interest  id  helping  our  forces  with  a  lot  of  brainless  copy-  some  of  the  sound  basic  principles  in¬ 
to  make  it  stay  sold.  Any  manufac-  chasers.  volved. 

turer  of  any  worth-while  commodity  ,,  W«  will -take  up  the  various  phases  In  next  week’s  article  Mr.  Rogers  will 


vital  interest,  but  are  often  not  ap-  Stone’s  Important  Speech 

predated  and  understood.  I  have  Melville  E.  Stone,  general  manager  of 
studied  the  practices  in  many  of  the  the  Associated  Press,  will  be  one  of  the 
mo.st  succe.ssful  newspaper  offices  in  speakers  at  the  fourth  National  Foreign 
the  country  and  want  to  try  to  explain  Trade  Convention,  to  be  held  in  Pitts- 
some  of  the  .sound  basic  principles  in-  burgh.  Pa.,  on  January  25,  26,  and  27. 
volved.  Mr.  Stone’s  topic  will  be  “World  News 

In  next  week’s  article  Mr.  Rogers  will  and  World  Trade — The  Effect  of  News 


follows  up  the  sale  of  his  goods  with  of  advertising  department  organization  continue  on  ad/vertising  department  Upon  the  Prestige  of  the  United  States 
various  dealer  helps  to  move  the  goods,  and  solicitation  in  subsequent  articles,  matters. — Ek)iTOR.)  Atwoad.” 
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Whv  is  it? 


When  the  experienced  advertiser 
plans  his  campaign  why  does  he 
usually  place  Michigan  at  the 
head  of  his  list  of  states  to  be 
covered? 

Because  he  knows  that  Michigan 
IS  at  top-notch  m  prosperity 
and  he  can  reach  ninety-  five  per 
cent  of  its  population  by  using  these 
fourteen  EVENING  newspapers. 


Michigan  Evening  Papers 


No  Duplication 

Circnlatlon  FigDreSi  Net  Casli  Paid 

City 

XKWSPAPER 

latlon 

Circa- 
,  ,,  lilne 

latlon  Rate 

Detroit 

725,000  News 

208,305  .17 

Gd.  Rapids 

125,000  Press 

1  82,302.09 

Flint 

!  65,000  Daily  Journal 

22,168.04 

Saginaw 

1  55,000  News 

19,642  .03 

Bay  City 

52,000  Times-Tribune 

18,000  .03 

Lansing 

!  50,000  State- Journal  i 

20,000  .035 

'  Kalamazoo 

46,000  Gazette- 

i 

Telegraph 

26,332  .035 

Jackson 

[  40,000  Citizen-Press  i 

*15,941  .02 

Muskegon 

35,000  Chronicle  1 

11,298  .02 

Battle  Creek 

32,000  Moon  Journal 

6,114.015 

Port  Huron 

25,000  Times-Herald  | 

12,454  .025 

Ann  Arbor 

20,000  Times-News  , 

6,974.0215 

Pontiac 

20,000  Press  Gazette  ^ 

10,640  .02 

Adrian 

1 2,000. Telegram 

10,219  .02 

■I'M 


That’s  Why! 
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THE  EDITOR 
&  PUBLISHER 

Entered  as  second-class  mail  matter 
in  the  New  York  Post  Office. 

New  York,  December  16,  1916. 


Men  seem  neither  to  anderstani^ 
their  riches  nor  their  strength ;  of  the 
former  they  believe  greater  things 
than  they  should;  of  the  latter, 
much  less. — Bacon. 

The  contents  of  each  issue  of  The 
Editor  and  Pubusker  are  protected  hy 
copyright.  Editors  are  permitted  to 
reproduce  matter  from  our  columns, 
however,  where  the  courtesy  of  due 
credit  is  accorded. 

Thomas  DREIER,  in  the  course  of 
a  recent  conversation,  remarked 
quite  casually:  “Well,  I'm  getting  a  lot 
of  fun  out  of  life."  The  best  part  of  it 
is  that  he  is  helping  a  lot  of  other  peo¬ 
ple  to  do  the  same  thing — through 
preaching  sane  optimism  and  right 
thinking. 

The  demand  for  advertising  space  in 
the  newspapers  grows.  The  Willys- 
Overland  people  are  to  use  greatly  en¬ 
larged  appropriations.  From  all  quar¬ 
ters  come  stories  to  the  same  effect. 
The  coming  year  will  bring  great  pros¬ 
perity  to  those  newspapers  that  go  out 
after  their  share  of  the  new  business 
now  being  developed.  Advertise  YOUR 
advertising — and  SELL  IT. 

TO  break  the  artificial  market  for 
kraft  papers  is  to  break  the  artificial 
market  for  news  print.  Manufacturers 
will  stop  making  wrapping  paper  and 
other  grades  just  as  soon  as  larger 
profits  are  promised  in  news  print  All 
newspapers  should,  for  the  common  in¬ 
terest,  urge  economies  in  the  use  of 
kraft  paper.  When  these  have  become 
general  the  effect  on  the  news  print  sup. 
ply  will  be  felt  at  once. 

MISS  A.  O.  COLE  is  the  only  woman 
member  of  the  Association  of  Na¬ 
tional  Advertisers.  Most  newspapers, 
in  their  accounts  of  the  Boston  conven¬ 
tion,  referred  to  the  fact  that  she  is  en¬ 
gaged  in  advertising  safety  razors.  Why 
not?  Is  there  anything  incongruous  in 
the  fact  that  a  woman  is  trying  to  edu¬ 
cate  men  to  shave  with  regularity? 
Does  any  woman  like  to  see  a  growth 
of  stubble  on  the  face  of  a  man  in 
whom  she  is  interested?  Then,  again— 
do  not  men  sometimes  write  corset  ads? 

Automobile  manufacturers  in  the 
past  have  been  too  largely  infiuenced 
by  the  thought  that  the  power  of 
their  advertising  could  control  news¬ 
papers  and  secure  for  them  about  as 
much  space  in  free  publicity  as  they 
used  for  their  advertising.  Notwith¬ 
standing  the  fact  that  automobile  manu¬ 
facturers’  agents  everywhere  prefer 
newspaper  advertising  to  sell  the  cars 
in  their  garages  the  newspapers  them¬ 
selves  are  largely  responsible  for  the 
wide  use  of  general  mediums.  If  the 
newspapers  will  but  cut  out  the  free 
publicity  the  automobile  concerns  will 
buy  more  space  and  not  pay  money  for 
the  general  mediums.  Did  any  news- 
I>aper  man  ever  hear  of  a  general  me¬ 
dium  giving  a  page  of  boost  with  every 
paae  of  advertising? 


SINISTER  ASPECTS  OF  THE 
BOURNE  LAW 

HE  Bourne  law  is  beginning  to 
show  its  teeth.  The  law,  in  the 
opinion  of  many  publishers  and 
editors,  was  essentially  vicious  in  con¬ 
ception.  It  was  the  purpose  of  the  ex¬ 
ponents  of  this  law  to  uncover  the 
supposed  secret  ownership  of  newspa¬ 
pers,  to  the  pretended  end  that  pub¬ 
licity  would  minimize  the  danger  to  the 
public  interests  of  stock  control  of 
newspapers  vested  in  those  who  desired 
to  use  them  for  selfish  political  or  busi¬ 
ness  purposes,  but  who  were  enabled  to 
stand  behind  the  curtain  and  pull  the 
strings.  Curiously  enough,  no  good  has 
been  accomplished  in  this  direction  by 
the  law. 

In  the  clause  of  the  law  relating  to 
the  printing  of  the  word  “advertise¬ 
ment’’  in  connection  with  the  publica¬ 
tion  of  any  text  matter  “for  which 
money  or  other  valuable  consideration 
is  paid,  accepted,  or  promised,”  is  to 
be  found  the  instrument  of  intimidation 
to  which  a  free  press  cannot  tamely 
submit.  It  is  now  the  expressed  pur¬ 
pose  of  the  Federal  authorities  to  en¬ 
force  this  clause.  A  test  case,  involving 
the  printing,  as  news,  of  the  winning 
of  a  race  by  the  Chevrolet  automobile, 
is  to  be  the  basis  of  the  action  con¬ 
templated.  That  clause  affords  to  any 
one  who  has  a  grudge  against  a  news¬ 
paper  a  means  through  which  he  may 
seek  to  interfere  in  its  conduct. 

The  law  is  not  a  remedy  for  the  evil 
of  space  grafting.  If  an  editor  were 
inclined  to  give  away  his  space  to  some 
of  those  who  ask  for  it,  he  could  easily 
evade  the  consequences  of  this  law; 
for  the  askers  would  not  be  simple 
enough  to  promise  any  valuable  con¬ 
sideration.  Such  a  promise  would  bar 
them.  They  would  thrive  the  better 
by  insisting  to  the  editor  that  the  mat¬ 
ter  offered  had  real  “news  interest.” 
He  could  print  it  on  that  ground. 

The  space -grafters  will  be  eliminated 
by  the  editors  and  publishers  them¬ 
selves,  acting  in  a  spirit  of  fairness  to 
those  who  pay  for  their  advertising — 
and  in  recognition  of  the  fact  that  ad¬ 
vertising  has  a  commodity  value,  and 
cannot  be  given  away. 

Literally  interpreted,  literally  en¬ 
forced  by  the  courts;  the  clause  of  the 
Bourne  law  in  question  would  amount 
to  coercion  and  hardship  on  the  news¬ 
papers.  “Any  valuable  consideration” 
is  too  comprehensive.  It  could  be  ap¬ 
plied,  constructively,  to  a  great  per¬ 
centage  of  the  legitimate  news  in  any 
newspaper.  To  print  the  news  about 
the  starting  of  any  new  local  enterprise 
— ^and  such  news  has  obviously  great 
value — would  be  to  transgress  the  letter 
of  the  Bourne  law;  for  it  might  well 
be  argrued  that  advertising  contracts 
were  in  prospect,  and  afforded  the  in¬ 
spiration  for  the  news  story. 

Under  the  iash  of  the  ietter  of  this 
law  an  editor  would  have  to  omit  from 
his  columns  a  great  deal  of  legitimate 
news.  He  would  find  that  he  could  no 
longer  exercise  editorial  judgment — but 
would  have  to  edit  his  newspaper  under 
the  proscriptions  of  Federal  law. 

As  a  “cure”  the  Bourne  law  is  worse 
than  the  ailments  for  which  it  is  pre¬ 
scribed.  It  must  be  amended  to  con¬ 
form  to  common-sense  and  equity — or  it 
must  be  repealed  altogether. 


IF  you  print  ten  thousand  copies  of 
your  newspaper,  each  word  in  it  is 
printed  ten  thousand  times.  Thus  the 
weight  of  a  word,  from  a  news  print 
standpoint,  becomes  a  tangible  thing. 
Can  you  afford  to  use  a  great  many 
useless  words?  ’'Cut  down  to  the  bone.” 


HELPING  PUBUMERS  TO  HELP 
'THEMSELVES 

HE  campaign  for  economies  in  the 
use  of  wrapping  paper,  and  of 
kraft  papers  of  all  sorts,  instituted 
by  the  A.  N.  P.  A.  through  its  new  pa¬ 
per  expert,  A.  G.  McIntyre,  is  an  in¬ 
spiration. 

If  economies,  by  merchants  and  by 
the  people  generally,  may  be  made  so 
general  that  the  demand  for  these 
grades  of  paper  shall  be  reduced  far 
below  normal,  the  news  print  shortage 
will  end. 

If  the  people  may  be  persuaded  to 
make  even  a  small  percentage  of  the 
savings  in  such  paper  now  being  made 
by  the  newspapers  in  their  conserva¬ 
tion  of  news  print,  the  problem  will 
be  solved.  Such  savings — merely  the 
elimination  of  waste  and  extravagance 
in  the  use  of  paper — will  Involve  no  real 
hardship  to  the  people.  We  are  a  race 
of  wasters.  We  are  a  nation  devoted  to 
the  wrapping  habit.  It  is  a  dissipation 
with  us.  We  wrap  packages  already 
securely  packed  in  cartons.  We  re-wrap 
packages  for  their  fancied  safety. 

To  reform  this  national  habit  of  prof¬ 
ligate  use  of  i>aper  we  must  appeal  to 
the  good-sense  of  the  people — we  must 
make  PAPER  ECONOMY  A  FAD. 

The  Washington  Star  has  accom¬ 
plished  wonders  in  its  city.  If  other 
cities  were  as  well  served,  the  end  would 
be  in  sight. 

It  seems  to  The  Editor  and  Pubusher 
to  be  within  the  province  of  the  A.  N. 

P.  A.  to  prepare  and  send  to  publishers 
everywhere  a  series  of  strong  talks  on 
paper  economies.  All  publishers  would 
find  the  space  in  which  to  print  such 
talks,  and  would  keep  the  plan  alive  in 
their  communities.  The  work  should 
now  be  under  way  IN  EVERY  CITY  IN 
THE  COUNTRY.  It  should  be  stimu¬ 
lated  until  the  artificial  prices  for  these 
other  grades  of  paper  shall  disappear — 
as  they  will  when  the  demand  is  ma¬ 
terially  lessened.  AND  THEN  WE 
SHALL  HAVE  MACHINES  INTEND¬ 
ED  FOR  THE  MANUFACTURE  OF 
NEWS  PRINT  AGAIN  RESTORED 
TO  THAT  WORK. 

WM.  BARNES  AGAIN  AN  EDITOR 

ILLIAM  BARNES,  leader  of  the 
Republican  party  in  the  State 
of  New  York,  has  resumed  his 
editorial  chair  in  the  office  of  the  Al¬ 
bany  Journal  Of  the  considerable  num¬ 
ber  of  people  who  do  not  love  Mr. 
Barnes,  not  many  question  his  practi- 
cai  sense  and  judgment. 

A  recent  editorial  in  his  newspaper 
bears  evidence  that  the  politician  is  also 
a  thinker,  and  that  he  thinks  construc¬ 
tively. 

He  advises  editors  not  to  play  the 
game  of  price-boosters  by  printing  fore¬ 
casts  of  the  increased  prices  contem¬ 
plated  for  commodities.  He  argues  that 
this  policy  prepares  the  people  for  the 
worst,  and  paves  the  way  for  the  ad¬ 
vent  of  higher  prices,  making  the  game 
of  the  price -manipulators  easier  for 
them. 

He  contends  that  if  the  higher  price 
came  as  a  surprise  and  shock  to  the 
people  they  would  resent  it  so  fdrciUy 
that  not  many  food  barons,  or  others 
of  their  sort,  would  have  the  courage 
to  face  the  music.  As  it  is,  he  asserts, 
the  newspapers  dull  the  edge  of  public 
resentment  through  leading  the  people 
to  expect  these  higher  prices  as  some¬ 
thing  inevitable,  and  something  about 
which  nothing  may  be  done. 

Mr.  Barnes  has  given  editors  some¬ 
thing  to  think  about  in  this  contention 
of  his — ^ju^  as  he  has  always  given 
them  matter  to  write  about  in  bis  po¬ 
litical  activitiea 


NO  SHIFTING  OF  BURDENS 
DWARD  HUNGERFORD.  adver¬ 
tising  manager  of  the  Weils  Fargo 
Company,  presented  to  the  .Vssoci- 
ation  of  National  Advertisers,  at  their 
Boston  convention,  a  resolution  dealing 
with  the  subject  of  Increased  costs  of 
newspaper  making. 

The  resolution  carries  the  sympathy 
of  the  Association  to  the  publishers,  and 
voices  the  confidence  of  the  National 
Advertisers  in  the  ability  of  the  news¬ 
paper  makers  to  keep  up  the  high  stand¬ 
ards  of  their  publications — something  of 
vital  concern  to  all  users  of  adverti.slng 
space. 

Publishers  who  noted  the  text  of  the 
resolution  naturally  expected  to  find 
embodied  in  it  a  cheering  expros.sion  of 
the  sentiment  of  the  Association  con¬ 
cerning  the  obvious  necessity  of  rais¬ 
ing  advertising  rates,  and  a  pledge  by 
that  body  of  big  advertisers  of  their 
willingness,  in  their  own  interests,  to 
accept  a  reasonable  raise.  But  this  lit¬ 
tle  matter  was  completely  ignored,  and 
the  approval  of  the  organization,  with¬ 
out  qualification,  was  given  to  a  policy 
of  passing  on  all  Increased  costs  TO 
THE  READERS  OF  NEWSPAPERS 
AND  PERIODICALS. 

In  effect  this  resolution  recognizes  the 
fact  that  advertising  space,  as  a  com¬ 
modity,  costs  a  great  deal  more  to  pro¬ 
duce  now  than  formerly — but  side-steps 
the  obvious  conclusion  that  buyers  and 
users  of  that  commodity  must  bear  a 
share  of  the  increased  cost.  How  simple 
a  thing  it  would  be  to  merely  assess  all 
of  the  added  cost  on  the  readers  of  the 
papers! 

If  any  general  attempt  should  be  made 
by  publishers  to  follow  this  unsound  and 
unfair  plan  the  policy  would  react  quick¬ 
ly  and  strongly  against  the  National 
Advertisers  themselves.  Newspapers 
would  deteriorate ;  they  would  lose  circu¬ 
lation,  prestige,  infiuence.  They  would 
have  to  measure  their  enterprise  by 
their  revenues — and  the  answer  would 
be  retrogression. 

National  advertisers  must  carry  a  fair 
share  of  the  increased  expense  of  mak¬ 
ing  newspapers.  They  must  do  it  in 
self-protection,  in  self-interest. 

SSix  TO  story  is  worth  ruining  a  wo- 
1  T  man’s  life — or  a  man’s,  either.” 
That  is  one  of  the  truths  urged  upon 
members  of  his  staff  by  Editor  Pipp,  of 
the  Detroit  Evening  News.  No  editor 
will  dissent  from  that  proposition — ^yet, 
unfortunately,  not  all  editors  live  up  to 
its  spirit.  Editor  Pipp’s  creed  for  re- 
portm's  and  editors,  printed  in  our  is¬ 
sue  of  December  9,  should  be  adopted 
as  the  code  of  ethics  in  every  editorial 
room  in  the  land.  To  follow  this  croed, 
even  imperfectly,  would  be  to  raise  the 
standards  of  newspapers — to  make 
them  better  service-factors  in  their 
communities. 

POSTMASTER-GENERAL  BUitLE- 
SON,  in  bis  annual  report,  makes 
one  suggestion  that  will  arouse  wide 
controversy.  He  believes  that,  in  the 
case  of  weekly  periodicals  and  weekly 
or  monthly  magazines,  the  advertising 
carried  should  be  paid  for  at  third-  or 
fourth-class  postage  rates.  If  such  a 
periodical  should  carry  50  per  cent,  of 
reading  matter,  half  of  its  postage  bill 
would  be  figured  at  the  one-cent-a- 
pound  rate,  and  half  at  the  same  rate 
charged  for  circulars,  etc.  The  recom¬ 
mendation  does  not  include  newspapers, 
either  weekly  or  dally.  Yet  it  may  de¬ 
pend  largely  upon  the  attitude  of  the 
newspapers  toward  the  plan  as  to 
whether  or  not  it  shall  be  enacted  into 
law. 
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for  the  Record,  which  advertised  the 
feature  extensively. 

Sergeant  Arthur  W.  Sampson,  of 
Troop  C,  First  Squadron  of  Cavalry, 
M.  N.  G.,  was  the  guest  at  luncheon  this 
week  in  the  United  States  Hotel,  Boston, 
of  his  associates  in  the  office  of  the  Shoe 
and  Leather  Reporter  and  the  Shoe  Re¬ 
tailer.  He  spoke  on  his  experiences  at 
the  Mexican  border.  A.  H.  Lockwood, 
editor  of  the  Shoe  and  Leather  Report¬ 
er,  gave  some  interesting  reminiscences. 
Louis  P.  Hayden  was  toastmaster. 


Cleveland  Automobile  Club,  and  counsel 
for  the  Associated  Advertising  Clubs  of 
the  World,  exposed  advertising  tricks 
used  by  business  men  in  their  zeal  to 
get  results,  at  the  banquet  of  the 
Kiwanis  Club  here  this  week. 

James  H.  Lanyon,  late  “war”  corre¬ 
spondent  for  the  Plain  Dealer  on  the 
Mexican  border,  has  been  appointed 
sporting  editor  of  that  newspaper. 

1.  S.  Metcalf,  who  has  been  assistant 
night  editor  of  the  Plain  Dealer,  has 
been  made  the  special  investigator  for 
that  newspaper,  and  will  take  up  the 
work  started  by  E.  N.  Moore,  now  city 
editor. 

Paul  Welty,  formerly  with  a  Canton 
(O.)  newspaper,  and  more  recently  on 
the  Pacific  Coast,  is  a  new  member  of 
the  Plain  Dealer  city  desk  staff. 

C.  L.  Kirkpatrick,  formerly  sporting 
editor,  is  now  assistant  night  editor  of 
the  Plain  Dealer. 


Hugh  J.  Rowe,  editor  of  the  Athens 
(Ga.)  Banner,  former  Mayor  of  Athens, 
will  likely  be  a  candidate  to  succeed 
Congressman  Tribble,  of  the  Eighth  Dis¬ 
trict,  for  the  unexplred  term  ending 
March  4. 

John  Corrigan,  jr.,  for  several  years 
on  the  editorial  staff  of  the  Atlanta 
(Ga.)  Constitution,  and  now  the  Wash¬ 
ington  correspondent  for  that  paper,  has 
been  spending  a  few  days  with  his 
friends  in  Atlanta. 

Stanley  K.  Brink,  a  1916  graduate  of 
the  course  in  Journalism  at  Wisconsin 
University,  recently  reporting  on  the 
Milwaukee  Sentinel,  has  accepted  a 
position  on  the  staff  of  the  New  Rich¬ 
mond  (Wis.)  News  and  Republican 
Voice. 

C.  P.  Clement,  formerly  connected 
with  the  Oakland  bureau  of  the  San 
Francisco  Examiner,  is  now  city  editor 
of  the  Oroville  (Cal.)  Mercury. 

E.  C.  Hughes,  a  former  United  Press 
and  Oakland  Enquirer  man,  is  now  on 
the  Sacramento  Star  doing  special  de¬ 
tail. 

W.  E.  Talt,  formerly  of  the  Sacra¬ 
mento  (Ceil.)  Bee  staft  has  resigned  to 
do  publicity  work  for  the  United  Cali¬ 
fornia  Industriea  He  has  been  succeed¬ 
ed  at  Sacramento  by  Bob  C.  Erwin,  who 
had  been  acting  as  the  Bee’s  Chico  cor¬ 
respondent. 

H.  C.  Schurmeier  is  temporarily  in 
charge,  as  editor  and  publisher,  of  Our 
Side,  Minneapolis,  organ  of  the  Minne¬ 
sota  liquor  dealers.  He  succeeds  the 
late  Samuel  A.  Phillips. 


PERSONAL? 


To  know  that  which  before  us 
lies  in  daily  life  is  the  prime  wis¬ 
dom. — Milton. 


New  YORK. — J.  D.  Scanlon,  of  the 
Miles  City  (Mont.)  Independent,  is 
a  visitor  in  New  York  city. 

John  J.  Nutt,  a  writer  on  realty 
matters  and  for  many  years  managing 
editor  of  The  Real  Estate  Record  and 
Guide,  has  been  granted  an  indefinite 
leave  of  absence,  with  full  pay,  on  ac¬ 
count  of  illness,  by  the  owners  of  the 
publication. 

W.  Y.  Morgan,  of  the  Hutchinson 
(Kan.)  News,  was  in  New  York  this 
week  to  attend  the  meeting  of  the  As¬ 
sociated  Press. 

B.  A.  Connelly,  of  the  Portland  (Me.) 
Pres.s  is  visiting  in  New  York. 

Dr.  Charles  Stelzle,  in  charge  of  pub¬ 
licity  work  for  the  F'ederated  Churches 
of  America,  which  includes  thirty  de¬ 
nominations,  has  been  appointed  re¬ 
ligious  editor  of  the  Newspaper  Enter¬ 
prise  Association.  He  will  make  his 
headquarters  in  New  York  city. 

Marlin  E.  Pew  has  been  appointed 
night  manager  of  the  Central  News  of 
America,  located  in  New  York  city.  Mr. 
Pew  was  the  first  Eastern  manager  of 
the  Newspaper  Enterprise  Association, 
and  was  later  managing  editor  of  the 
Boston  Traveler.  He  has  been  for  some 
time  engaged  in  special  writing. 

Edward  Rosewater,  of  the  Omaha 
(Neb.)  Bee,  was  in  New  York  this  week, 
calling  on  General  Manager  Fred  J.  Wil¬ 
son  of  the  International  News  Service. 

Oarence  Snyder,  assistant  general 
manager  of  International  News  Ser¬ 
vice,  was  away  from  his  desk  a  few 
days  this  week,  fighting  off  an  attack  of 
the  grip. 

Miss  Mildred  Seitz,  daughter  of  Don 
C.  Seitz,  the  business  manager' of  the 
New  York  World,  and  himself  the  au¬ 
thor  of  robust  verse,  has  followed  in 
her  father’s  poetical  footsteps,  and  pub¬ 
lished  in  the  New  York  Times,  of  De¬ 
cember  5,  a  four-stanzaed  poem  entitled 
“To  a  Hilltop,”  that  is  full  of  delicate 
sentiment  and  much  feeling  for  Nature. 


Texas. — Brice  Hoskins,  sporting 

editor  of  the  Dallas  (Tex.)  Morning 
News,  has  Joined  the  staff  of  the  Dallas 
Times-Herald. 

John  Woodward,  formerly  on  the  staff 
of  the  McKinney  (Tex.)  Courier-Gazette, 
has  become  news  editor  of  the  Denison 
(Tex.)  Daily  Herald. 

Albert  K.  Stone,  city  editor  of  the 
Galveston  (Tex.)  Daily  News,  has  re¬ 
signed  on  account  of  failing  health  and 
has  gone  to  Colorado  Springs. 

George  Waverley  Briggs,  managing 
editor  of  the  Galveston  (Tex.)  Dally 
News,  has  been  in  Washington  attend¬ 
ing  the  meeting  of  the  National  Rivers 
and  Harbors  Congress  as  a  delegate. 
Mr.  Briggs  was  elected  as  the  vice-presi¬ 
dent  to  represent  Texas  in  this  con¬ 
gress. 


PITTSBURGH,  Pa.— Col.  C.  A.  Rook, 
president  of  the  Pittsburgh  Dispatch, 
weis  a  guest  of  the  Gridiron  Club,  Wash¬ 
ington,  D.  C.,  at  their  annual  dinner. 

Sherrard  Ewing,  formerly  a  well- 
known  newspaper  man  of  Pittsburgh, 
for  the  past  three  years  secretary  of 
the  Reading,  Pa.,  Board  of  Trade,  will 
return  to  Pittsburgh  to  take  a  position 
with  the  American  City  Bureau. 

Samuel  Rosenthal,  editor  of  the  Punx- 
sutawney  Spirit,  was  a  Pittsburgh  vis¬ 
itor  this  week. 

Jennie  Irene  Mix,  musical  critic  of 
the  Pittsburgh  Post,  has  resigned,  her 
place  being  taken  by  Prof.  G.  L.  Hines, 
professor  of  music  of  Pennsylvania  Col¬ 
lege  for  Women. 

H.  W.  Orr,  dean  of  the  Pittsburgh 
press  telegraph  operators,  has  gone  to 
Westfield,  Mass.,  with  the  .Journal  and 
his  place  at  the  International  News  Bu¬ 
reau  is  now  taken  by  Ralph  Harten- 
stine,  formerly  with  the  Journal  of 
Westfield. 

W.  L.  Shafer,  for  several  years  rail¬ 
road  editor  of  the  Pittsburgh  Gazette- 
Times,  has  become  secretary  of  the  Le¬ 
banon  (Pa.)  Board  of  Trade. 

The  Hon.  William  Jennings  Bryan  is 
writing  some  specials  for  the  Boston 
Record  on  the  Billy  Sunday  campaign. 

So  far,  the  articles  have  been  in  the  na¬ 
ture  of  an  qditorial  defence  of  the  great 
evangelist,  but  it  is  said  that  actual  re-  A  rich  man  inflames  an  American 
ports  of  the  meetings  are  to  come  later,  more  than  any  other  man  on  the  face 
Mr.  Bryan  is  doing  the  work  exclusively  of  the  earth. — E.  W.  Howe. 


SAN  FRANCISCO— Mr.  and  Mrs.  Wil¬ 
liam  Randolph  Hearst  arrived  here 
from  New  York  on  December  1,  and, 
after  a  few  hours  in  the  city,  went  to 
the  famous  country  place  of  Mrs.  Phcebe 
Hearst,  near  Pleasanton.  Their  five 
sons  have  been  there  with  their  grand¬ 
mother  for  some  months  past.  On  De¬ 
cember  2,  their  twin  sons  were  one  year 
old.  Mr.  and  Mrs.  Hearst  expect  to  re¬ 
main  in  California  until  after  the  holi¬ 
days. 

James  F'.  Haley,  formerly  a  well- 
known  California  newspaper  man,  who 
is  now  Collector  of  Internal  Revenue 
for  the  Territory  of  Hawaii,  has  arrived 
here  from  Honolulu,  with  Mrs.  Haley, 
on  a  visit,  after  an  absence  of  three 
years. 

E.  J.  MoClatchy,  of  the  staff  of  the 
Sacramento  Bee,  is  a  visitor  in  San 
F'rancisco. 


Boston. — jack  Harding,  who  went 
West  to  try  his  luck  in  'Frisco  and 
Seattle,  is  reported  to  be  on  his  way 
back  to  Boston. 

James  F.  Kennedy  has  left  the  copy 
desk  of  the  Journal  to  become  manager 
of  the  classified  advertising  department, 
succeeding  A.  Geoffrey  Smith,  who  be¬ 
comes  poultry  editor  of  the  Sunday  Her¬ 
ald.  A.  Ellis  Heneberger  and  James  T. 
Cook  are  new  men  on  the  copy  desk, 
the  former  taking  Kennedy’s  seat.  O. 
G.  Draper,  of  the  Journal,  who  has  gone 
from  a  desk  Job  to  staff  work,  is  tac¬ 
kling  the  subject  of  high  cost  of  living. 

Charles  Winston,  formerly  a  Boston 
newspaper  man,  but  now  publicity  man 
for  a  motion-picture  corporation  in  the 
metropolis,  was  a  recent  Boston  visitor. 

A.  B.  Reed,  formerly  of  the  Boston 
American  staff,  has  become  a  movie 
man.  Reed  makes  news  pictures  for  a 
weekly. 

George  Walton,  one  of  the  Po^t  staff 
photographers,  travels  23,656  miles  a 
year  in  going  to  and  from  his  worK. 
Mr.  Walton  lives  in  Newburyport,  Mass., 
a  distance  of  thirty-eight  miles  from 
Boston.  Often  Mr.  Walton,  in  pursuit 
Miami  Herald.  of  pictures,  walks  to  and  from  the  sta- 

Charles  Elliott  Fitch,  who  was  editor  tion  and  otherwise  adds  to  this  total  a 
of  the  Syracuse  (N.  Y.)  Standard,  now  few  thousand  miles, 
the  Post-Standard,  for  seven  years  af-  Willard  Davis,  of  the  American  staff, 
ter  the  Civil  War,  and  of  the  Rochester  who  has  been  writing  a  series  of  stories 
Democrat  and  Chronicle  from  1873  to  under  a  Worcester  date  line,  exposing 
1890,  celebrated  his  eighty-first  birth-  certain  conditions  now  before  the  grand 
day  on  December  3,  at  his  home  near  Jury  of  Worcester  County,  has  been 
Syracuse.  He  is  hale  and  hearty.  threatened  with  violence  at  the  hands 

F.  R.  Barkley,  of  the  Providence  (R.  of  people  who  feared  prosecuUon  as  a 
1.)  Journal  staff,  who  was  recently  mar-  result  of  Mr.  Davis’s  writings.. 


TKe  Hask.ii\  Letter 
is  conceded  to  be  the 
most  carefully  prepared 
and  best  written  “time 
copy”  on  the  market. 


CLEVELAND,  O.— Webb  Garrison, 
formerly  of  a  Virginia  newspaper, 
and  more  recently  Washington  corre¬ 
spondent  for  out-of-town  dailies,  has 
been  appointed  to  the  general  staff  of 
the  News. 

Henry  P.  Edwards,  baseball  expert 
of  the  Plain  Dealer,  and  William  Fleet 
of  the  Leader,  were  the  representatives 
from  Cleveland  at  the  annual  meeting  of 
the  American  League  in  Chicago. 
Richard  H.  Lee,  president  of  the 
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HIGH  DISTINCTION  FOR  SIMMS  will  have  access  to  the  entire  British 

-  front  and  the  divisional  headquarters, 

PermanenUy  Accredited  to  British  Head-  English  troops,  but  of 

_  .17  r»  •  W7  the  Canadiaxis,  the  Australians,  the  New 

quarters  in  France  During  War.  ,,  ,  j  t  ■  i.  ^ 

Zealanders,  the  Irish,  and  the  Scotch. 

London,  December  14.  William  Philip  other  correspondents,  including  Wil 
Simms,-  Paris  manager  of  the  United  uam  G.  Shepherd,  W.  S.  Forrest,  and 
Press,  a^d  one  of  the  most  brilliant  Charles  P.  Stewart,  have  made  limited 
writers  on  the  agency’s  European  staff,  visits  to  the  British  front  for  the  United 
to-day  received  his  credentials  accredit-  Press.  Simms  also  has  made  such  visits 
ing  him  permanently,  for  the  duration  jn  the  past,  but  from  this  time  forward 
of  the  war,  to  the  British  General  Head-  he  will  be  lodged  permanently  at  Gen- 
quarters  in  France,  where  he  will  repre-  eral  Headquarters.  Upon  his  retum 
sent  the  United  Press  exclusively.  Palmer  will  represent  the  Associated 

The  appointment  is  unique  m  that  Press  exclusively  ‘at  British  Headquar- 
Simms  is  the '  first  and  only  neutral  ters.  The  situation  then  will  be  Iden- 
correspondent  permanently  accredited  to  tical  with  that  at  the  French  front, 
represent  a  single  neutral  news  agency. 

Heretofore  the  only  American  corre¬ 
spondent  pi^qnqnently,  at  the  British 
Headquarters...  was  Frederick  Palmer, 
who  was  appointed  to  represent  the  en¬ 
tire  American  press,  through  the  United 
Press  and  the  Associated  Press.  Palmer 
at  present  .is  on  an  extended  lecture 
tour  in  this  country. 

Simms  reported  to-day  to  the  British 
General  Headquarters,  from  which  he 


WHAT  SOME  BIG  STORES  general  average,  but  not  the  smallest 

SP^ND  IN  ADVERTISING 

fits  was  9.69%  while  the  highest  was 
Summary  Made  by  Mac  Martin  of  Mil-  21.08%.  The  general  average  was 
waukee,  with  Comparisons  by  Print-  13.54%  for  the  eight  stores.  The  appro- 
ers’  Ink,  Shows  Figures  of  Much  In-  priations  ranged  from  $58,720  up  to 
terest — Biggest  Establishments  Have  $171,169.  'The  averse  relation  of  ad- 
Lowest  Expense  Percentoge.  vertising  to  sales  runs  from  '3.48%  up 

The  amount  spent  for  advertising  by  6.03%  with  the  average  4.27%. 
some  of  our  big  stores,  and  the  rela-  These  figures  may  be  taken  as  a  fair 
tion  of  the  advertising  expense  to  the  indication  of  the  general  department 
income  and  profits,  is  a  topic  that  has  store  trade,  representing  as  they  do 
more  than  once  been  the  subject  of  dis-  leading  department  stores  in  six  of  the 
cussion,  not  only  among  advertising  and  larger  cities. 


Relation  Relation 
of  adv.  Adv.  to 
to  sales.  Profits. 


Relation 
Gross  of  profits 
Salea  proflta  to  sales.  Adv. 


New  Laurels  for  Lawrenre 
David  Lawrence,  Washington  corre¬ 
spondent  of  the  New  York  Evening 
Post,  has  won  new  laurels  for  himself 
and  new  prestige  for  the  paper  he  repre¬ 
sents  by  his  recent  visit  to  Mexico  City, 
and  his  articles  on  the  Mexican  situa¬ 
tion.  The  first  of  the  series  appeared  in 
the  New  York  Evening  Post  December 
11  and  created  wide  interest. 


McCreery  &  Company, 
New  York  City... 
Lord  &  Taylor, 

New  York  City... 
Hahne  &  Co., 
Newark,  N.  J . . . , 
Powers  Merc.  Co., 
Minneap.  Minn... 
Adam,  J.  N.,  &  Co., 
Buffalo,  N.  Y.... 
Hengerer  Company, 

Buffalo,  N.  Y - 

Stewart  &  Co., 
Baltimore,  Md.  . . . 
Stewart  D.  G.  Co., 
Loui.sville,  Ky.  . . . 


LA  FAYETTE  PARKS  SELLS  OUT 


newspaper  men,  but  in  the  trade  gen¬ 
erally.  Many  wild  guesses  have  been 
made  by  those  not  in  the  know,  as  to 
the  proportion  set  aside  for  advertis¬ 
ing,  hut  not  until  recently  has  the  op¬ 
portunity  been  given  to  ascertain  for 
a  certainty. 

This  came  when  the  Associated  Dry 
Goods  Corporation,  a  holding  corpora¬ 
tion  for  the  former  Claflin  interests, 
filed  an  application  with  the  New  York 
Stock  Exchange  for  the  listing  of  its 
securities  with  that  body.  As  is  al¬ 
ways  required  in  such  a  case,  a  state¬ 
ment  of  its  financial  condition  accom- 
pained  the  request  and  that  statement 
showed  sales  receipts,  expenditures,  pro¬ 
fits,  etc. 

From  that  statement,  Mac  Martin,  a 
Milwaukee  advertising  agent,  prepared 
a  table  giving  a  summary  for  the  first 
six  months  of  1916,  and  from  that  table 
Printers’  Ink  has  added  some  interest¬ 
ing  comparisons. 

Prom  this  table  it  will  be  seen  that 
the  store  with  the  smallest  amount  of 
siiles,  slightly  under  one  million  dol¬ 
lars,  has  next  to  the  largest  percentage 
of  {'.d vertising  cost  as  related  to  sales 
income  and  profits.  The  same  store  has 
the  smallest  amount  of  advertising  cost. 
The  store  with  the  largest  income  over 
four  and  a  half  millions  of  dollars,  has 
an  advertising  average  well  below  the 


Emerson  W.  Baker  Becomes  Sole  Owner 
of  Fitchburg  (Mass.)  News. 

La  Fayette  Parks,  editor  and  pub¬ 
lisher  of  the  Fitchburg  (Mass.)  Daily 
News,  has  disposed  of  his  Interests  in 
that  publication  to  Emerson  W.  Baker, 
an  attorney  of  Fitchburg,  who  was  a 
part  owner  of  the  property  and  who 
now  becomes  sole  owner. 

Mr.  Parks  purchased  the  Dally  News 
in  September,  1911,  when  the  paper  was 
badly  run  down.  By  applying  modem 
methods;  Mr.  Parks  steadily  increased 
the  circulation  and  advertising  volume, 
until  to-day  the  News  has  a  net  guar¬ 
anteed  paid  circulation  of  6,000  and  a 
large  advertising  patronage.  The 
growth  of  the  News  has  been  one  of 
the  most  striking  cases  of  newspaper 
development  in  a  city  of  40,000  in  New 
England. 

Mr.  Parks,  before  buying  the  News, 
was  connected  with  the  New  York 
Evening  Telegram,  being  in  charge  of 
one  cf  the  editorial  departments. 

Frank  A.  Robertson,  who  has  been 
business  manager  of  the  News  for  the 
last  year  and  a  half,  will  continue  in 
that  capacity,  and  the  only  change  that 
will  be  made  in  the  staff  is  the  addition 
of  a  city  editor,  to  which  position  D. 
Murray  Travis,  of  Brooklyn,  has  been 
appointed. 


Loyal  to  the  Service 

They  Uphold  Each  Other* »  Hands 

The  public  must  be  served.  sible  worry  regarding  his  own  wel- 
This  is  the  dominating  thought  of  fare.  His  whole-hearted  attention 
the  entire  Bell  organization  from  the  can  be  devoted  to  serving  the  public, 

president  down.  Every  employe  While  each  employe  realizes 
feels  the  sense  of  responsibility  that  that  he  is  but  a  single  factor,  he 
this  working  principle  implies.  The  understands  that  not  only  is  su- 
public  must  be  served — efficiently,  preme  personal  effort  expected  of 

umntemiptedly.  him,  but  also  a  loyal  support  to 

In  the  fulfalment  of  this  policy,  every  other  telephone  worker, 
the  management  of  the  Bell  System  There  is  something  in  the  tele- 

realizes  mat  every  individual  em-  phone  organization  which  imbues 

ploye  must  give  undivided  and  every  employe  with  a  spirit  ol 

undistracted  effort  and  interest  to  loyalty  to  the  public.  All  feel  a 

his  work.  direct  respionsibility  for  each  other 

To  assure  this,  every  worker  re-  because  each  recognizes  that  only 

ceives  Adequate  remuneration,  by  mutual  endeavor  can  they  render 

ample  protection  in  case  of  illness  the  high  standard  of  service  which 

and  provision  for  old  age.  •  All  these  is  expected  of  them.  They  uphold 

personal  matters  are  cared  for  so  each  other’s  hands  so  that  the 

that  the  employe  has  the  least  pos-  public  may  be  served. 

®  American  Telephone  and  Telegraph  company 
And  Associated  Companies 

One  Policy  One  System  Universal  Service 


Advertising  in 

Nrm  ^nrk  SimrB 

52%  Cheaper  Than  in  1906 


(Printert'  Ink,  Nov.  SO,  lOIC) 


BATE  PER. 10.000 
CIROCLATION, 
PER  AGATE  UNE. 

. ,...$.0305 


RATE  PER 

CIRCULATION.  AGATE  LINE. 

...131,140 . 40c.... 

...340,904 . 50c.... 
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NEW  PRESIDENT  FOR  N.  A. 


Alan  C.  Reily  Heads  Organization  and 
John  Sullivan  Remains  Secretary. 
Alan  C.  Reily,  the  new  president  of 
the  N.  A.,  is  advertising  manager  for 
the  Remington  Typewriter  Company  of 
New  York  and  has  held  that  responsible 


and  Chicago.  He  has  also  been  a  direct¬ 
or  of  the  Advertising  Club  and  chair¬ 
man  of  the  educational  committee.  Be¬ 
fore  coming  to  New  York  he  was  branch 
sales  manager,  and  later  advertising 
manager  for  the  Canada  Cycle  &  Motor 
Company  at  Toronto,  and  then  adver¬ 
tising  manager  for  the  Witness  publica¬ 
tions  at  Montreal.  He  came'  to  New 


position  for  the  past  fourteen  years.  He 
came  to  the  Remington  Company  eigh¬ 
teen  years  ago  as  an  ad  writer,  and 
after  four  years’  service  was  made  head 
of  the  department.  Previous  to  coming 
to  New  York  he  was  with  the  Pope  Man¬ 
ufacturing  Company  in  the  sales  depart¬ 
ment,  and  prior  to  that  was  secretary 
of  the  Connecticut  Society  for  Univer¬ 
sity  Extension  at  Hartford,  Conn. 

John  Sullivan,  who  has  just  been  re¬ 
elected  secretary-treasurer  of  the  A.  N. 
A.,  is  well  known  in  advertising  circles 
in  New  York.  He  was  chairman  of  the 
New  York  Advertising  Club  convention 
committee,  which  arranged  for  trans¬ 
portation -and  hotel  accommodations  for 
the  New  York  delegation  at  Toronto 


York  as  special  representative  of  Cana¬ 
dian  publications,  and  later  became  as¬ 
sistant  secretary  of  the  A.  N.  A,.  He 
was  made  secretary-treasurer  a  few 
months  ago  when  the  former  secretary- 
treasurer,  C.  W.  Patman,,  retired. 

The  Editor  as  a  Coat 

Herman  Roe,  who,  as  secretary  of  the 
Minnesota  Editorial  Association,  has  en¬ 
livened  the  programme  for  the  February 
meeting  by  a  "lame  duck.s”  half-day, 
takes  his  own  defeat  for  the  Eegisla- 
ture  good-naturedly,  but  is  constrained 
to  acknowledge  that  "the  editor  is  usu¬ 
ally  the  goat.”  In  his  Northfield  News. 
Mr.  Roe  says:  "Whether  it's  a  home 
talent  play  for  the  benefit  of  some  or¬ 


ganization  or  other,  the  launching  of  a 
new  business  college  or  some  other  in¬ 
stitution,  the  publisher  gives  his  space 
for  publicity,  prints  the  programmes 
and  posters,  and  then  when  the  returns 
are  all  in,  the  hotel  proprietor  has  re¬ 
ceived  his  money  for  the  promoter’s 
room  and  board  bill,  and  so  have  the 
grocer  and  baker  and  candlestick  maker 
and  all  the  rest  of  the  creditors — but  the 
editor  is  left  to  get  his  money,  if  he  can 
— and  he  usually  can’t.  When  it  comes 
to  collect  for  services  rendered,  the 
editor  is  a  boob.” 

Accused  Editor  Escapes 

William  C.  Owen,  who  for  months  has 
been  sought  by  Federal  authorities  on 
the  Pacific  Coast  on  an  indictment 
against  him  and  oth'r  editors  of  Ua  Ke- 
generacion,  a  Spanish  and  Flnglish  pa¬ 
per  devoted  to  the  Mexican  Liberal 
cause,  has  eluded  the  authorities  and 
escaped  to  England,  his  native  land. 
Owen  was  editor  of  the  English  section 
of  the  Libera’ist  newspaper,  which  was 
published  in  Los  Angeles.  E  irique  F. 
and  Ricardo  F.  -Magon,  proprietors  of 
the  paper,  were  arrested  there  and  sent 
to  the  penitentiary,  after  having  been 
convicted  of  publishing  .seditious  mat¬ 
ter  and  a.sslsting  in  promulgating  r.jvo- 
lutions  in  Mexico. 

Noted  Cartoonists  Will  Dine 

The  717th  dinner  of  the  Twilight  Club 
of  New  York,  to  be  held  at  the  Hotel 
McAlpin,  New  York,  on  the  night  of  De¬ 
cember  21,  will  be  a  cartoonists’  dinner. 
Frank  Crowninshield  will  be  toastmaster 
and  the  speakers  will  be  W.  .4.  Rogers, 
R.  F.  Outcault,  Winsol"  McCay,  Harry 
Hershfield,  Bud  Fisher,  Reuben  Gold¬ 
berg,  George  McManus,  Clift  Sterret, 
and  "Jimmie”  Swlnnerton. 


TO  SAVE 
YOU  MONEY 

We  are  preaching  our  fea¬ 
tures  harder  than  ever  at  this 
time — because  this  is  our 
time.  This  is  our  day. 
Paper  is  scarce,  so  this  is  our 
day.  , 

This  syndicate  is  lieing  built 
on  the  idea  of  small  features. 
The  idea  is  ten  years  old  with 
George  Matthew  Adams. 

We  have  hammered  and  ham-’ 
mered  that  the  point  to  a  good 
newspaper  feature  is  not  its 
size  but  the  thought  it  carries. 

There  is  not  ono  of  the  30 
Adams  features  that  is  large 
— and  there  is  not  one  that  is 
without  a  big,  dominating,  re¬ 
deeming  idea. 

Write  for  our  new  plan  of. 
freshening  your  pages  with 
small  features.  Write  today. 

The 

GEORGEMATmEW  Adams 
Service 

8  W.  40lh  ST.,  NEW  YORK 


INTERTYPE 


Sharing  some  of  your  machine 
and  supply  orders  with  us 
insures  a  continuance  of 
r e a s o n a b le  prices  in  the 
composing  machine  field. 


Sales  averaging  more  than  50  .  machines  monthly 


— =eQRPQRATION== 
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CLERGYMEN  SAY  CHURCH 
SHOULD  BE  ADVERTISED 


Interesting  Replies  of  Pastors  to  Onery 
Put  by  the  Milwaukee  (Wis.)  Sentinel 
— That  Such  Publicity  Has  Become  a 
Necessity  is  the  Consensus  of  Opinion 
in  the  Western  City. 

Should  the  church  be  made  a  business 
to  the  extent  of  advertising  in  the  news¬ 
papers?  That  question  was  put  up  to 
Milwaukee,  Wis.,  clergymen  by  the  Mil¬ 
waukee  Sentinel.  They  answered  “yea" 
“Advertising,”  said  the  Rev.  C.  H. 
Beale,  paistor  of  the  Grand  Avenue  Con¬ 
gregational  Church,  one  of  the  largest 
in  the  city,  “is  the  best  way  for  we  min¬ 
isters  to  get  our  goods  before  the  public. 
It  is  our  best  means  of  securing  pub¬ 
licity.  We  know  the  people  will  come  to 
church  when  they  are  made  aware  of 
what  we  have  to  offer  them,  and  the 
best  way  we  have  of  making  them 
aware  is  through  the  newspapers  and 
the  billboarda" 

The  attention  of  the  minister  was  call¬ 
ed  to  the  fact  that  church  advertising 
often  appears  sandwiched  in  among  the 
theatre  advertisements;  sometimes  un¬ 
der  the  announcement  of  a  burlesque 
show  opening,  and  often  in  competition 
for  “position”  with  the  “movie”  ads. 

“Why  should  we  not  compete  with  the 
amusements?”  Dr.  Beale  inquired.  “We 
have  something  infinitely  more  worth 
while  than  the  theatres  or  the  motion 
picture  houses  to  offer.  And  then  the 
prime  reason  for  advertising  in  the 
amusement  columns  is  that  newspaper 
readers  look  there  for  suggestions.  They 
want  to  know  where  they  may  spend 
an  hour  or  two  on  Simday.  They  might 
not  think  of  the  church  if  they  did  not 
see  it  advertised  in  the  amusement  col¬ 
umns. 

HAS  BBCOMB  A  NECESSITY. 

"Church  advertising  in  some  form  or 
other  is  coming  into  universal  use.  It 
is  found  to  be  quite  necessary  to  adver¬ 
tise  in  order  to  insure  complete  attend¬ 
ance.  We  have  nothing  to  sell,  it  is 
true.  But  we  have  something  for  hu¬ 
manity  which  it  cannot  afford  to  over¬ 
look.  People  who  do  not  go  to  the 
church  regularly  need  to  be  told  that 
there  are  churches  to  go  to.  The  law 
does  not  permit  us  to  cry  the  fact  in 
the  streeta  So  we  take  the  next  best 
method.  We  advertise.” 

“Although  the  Jewish  churches  do  not 
advertise,  the  clergy  sees  no  objection  to 
the  practice,”  said  Rabbi  Samuel  Hirsh- 
berg.  It  is  quite  consistent  with  prog¬ 
ress  and  shows  commendable  industry 
on  the  p&rt  of  the  minister.” 

The  interviews  were  obtained  by  the 
Sentinel  following  the  appearance  of 
church  ads  in  the  amusement  columna 
The  plan  was  to  soimd  out  the  pastors. 
They  agreed  that  advertising  would  in¬ 
crease  the  church  attendance. 


JOURNALISM  STUDENTS  STRIKE 


Refuse  to  Answer  Second  Test  Ordered 
by  Dr.  Williams. 

The  senior  class  of  the  Pulitzer 
School  of  Journalism  at  Columbia  Uni¬ 
versity  is  on  strike.  Declaring  that 
they  have  been  overworked  by  Dr.  Tal- 
cott  Williams,  director  of  the  school, 
its  members  have  refused  to  take  the 
second  examination  ordered  for  them  in 
two  daya  The  faculty  of  the  school 
met  yesterday  to  consider  what  steps 
should  be  taken  in  dealing  with  the  re¬ 
bellion. 

The  trouble  began  several  weeks  ago, 
when  Dr.  Williams  assigned  the  class  a 
task  to  be  completed  in  two  weeka 
Finding  they  were  unable  to  do  It  with¬ 
in  that  time,  the  seniors  asked  the  di¬ 


rector  for  a  week’s  extension.  He  grant¬ 
ed  it,  but  said  be  would  consider  the 
class  not  up  to  the  usual  standard. 

I.iast  Monday  the  seniors  were  un¬ 
expectedly  required  to  stand  a  test. 
They  did  so,  but  when  they  appeared 
the  next  day  and  were  ordered  to  un¬ 
dergo  another  they  refused. 


New  York  Business  Publishers 

At  a  meeting  of  the  Editorial  Com¬ 
mittee  of  the  New  York  Business  Pub¬ 
lishers’  Association,  held  at  the  Adver¬ 
tising  Club  December  2,  provision  was 
made  for  the  appointment  of  two  com¬ 
mittees,  one  on  plan  and  scope,  and 
one  on  the  Webb  bill.  In  accordance 
with  that  action  the  following  have 
been  appointed:  Plan  and  Scope  Com¬ 
mittee:  h.  P.  Alford,  American  Ma¬ 
chinist,  chairman;  A.  1.  Findley,  Iron 
Age;  R.  V.  Wright,  Railway  Mechani¬ 
cal  Engineering;  C.  W.  Baker,  Engi¬ 
neering  News;  B.  F.  Carroll,  Textile 
World  Journal.  Webb  Bill  Committee: 
R.  F.  Soule,  Hardware  Age,  chairman: 
D.  O.  Hough,  American  Exporter;  h. 
M.  Feiker,  Electrical  World. 

The  Plan  and  Scope  Committee  has 
already  taken  many  matters  under  con¬ 
sideration,  and  will  report  to  the  Edi¬ 
torial  Committee  at  a  meefing  at  the 
Automobile  Club  of  America,  247  West 
54th  Street,  on  Tuesday,  December  19, 
at  12  o’clock.  There  will  be  luncheon, 
followed  by  a  brief  meeting. 


Bought  Troubles  with  Paper 
Charles  E.  Marsh  and  E.  S.  Fen¬ 
tress,  who  left  Des  Moines,  la.,  three 
weeks  ago  to  take  charge  of  the  Far¬ 
go  Courier-News,  at  Fargo,  N.  D.,  have 
sold  their  interests  there,  according  to 
word  received  in  Des  Moines.  The  pa¬ 
per  is  sold  to  the  Nonpartisan  Publish¬ 
ing  Company,  but  legal  complications 
are  threatened.  Dr.  L.  T.  Guild  and 
A.  L.  Westerhagen,  former  minority 
stock  owners,  have  served  notice  on 
Marsh  and  Fentress  they  consider  the 
security  on  their  $27,000  mortgage  no 
longer  satisfactory.  The  sale  is  said 
to  have  heen  made  because  of  the  plans 
of  the  Nonpartisan  League,  a  political 
organization,  to  found  a  new  morning 
paper. 


Stadium  Through  Newspaper 
A  movement  to  procure  for  Tulane 
University,  New  Orleans,  a  concrete 
football  stadium,  started  nearly  a  year 
ago  by  the  New  Orleans  Times-Picay- 
une,  came  to  a  successful  completion 
on  December  7  with  the  gift  by  Frjmk 
B.  Williams,  millionaire  lumberman  of 
New  Orleans,  of  $10,000.  Whitmel  Reed, 
school  editor  for  the  Times-Picayune, 
acted  as  secretary  of  the  committee  of 
business  leaders  who  aided  the  news¬ 
paper  in  the  campaign  for  the  stadiuoi. 
Through  the  efforts  of  the  Times-Pic¬ 
ayune  and  others,  $35,000  was  collected. 
The  stadium  will  be  erected  on  the  cam¬ 
pus'  at  the  rear  of  Tulane  University 
within  four  months. 


Editor  L.  Z.  Kintz  Retires 

According  to  an  editorial  in  the 
Brawley  (Cal.)  Daily  News,  L.  Z.  Kintz, 
who  spent  two  years  of  indefatigable 
effort  in  publishing  a  second  daily  at 
Brawley,  the  Star,  in  competition  with 
the  News,  has  retired  from  that  field, 
turning  over  his  newspaper  business  to 
a  non-resident  partner.  The  News  holds 
that  the  present  population  of  the  town 
is  not  great  enough  to  support  two 
dailies,  as  the  business  men  have  a 
double  advertising  burden  to  bear. 


Two  heads  may  be  better  than  one, 
out  a  nail  with  two  heads  wouldn’t  know 
which  way  to  drive. 


NEW  OAKLAND  DAILY  RUMOR 


Gossip  Connects  Names  of  Hcarst  and 
Kellogg  with  Enterprise. 

There  are  persistent  rumors  to  the 
effect  that  a  new  morning  daily  will  be 
started  in  Oakland,  Cal.,  on  January  1, 
and  that  machinery  has  already  been 
secured  for  the  plant.  It  is  said  that  a 
former  Salt  Lake  City  newspaper  man 
named  Vandeventer  has  a  hand  in  the 
preparations  for  launching  the  new  en¬ 
terprise.  The  current  gossip  connects 
the  names  of  W.  R.  Hearst  and  F.  W. 
Kellogg,  publisher  of  the  Call,  with  the 
plan,  but  there  is  no  official  corrobora¬ 
tion  by  either  as  yet. 

In  oppoktion  to  the  theory  that 
Hearst  is  interested,  it  is  pointed  out 
that  the  San  Francisco  Examiner  has  a 
circulation  of  approximately  40,000 
across  the  Bay,  and  consequently  would 
not  .be  benefited  by  additional  competi¬ 
tion  in  the  morning  daily  field. 

Kellogg’s  afternoon  Cali  has  quite  a 
circulation  in  Oakland,  and,  unless  he 
should  give  up  the  Call,  in  which  Hearst 
has  also  s.  considerable  interest,  he 
would  not  have  much  to  gain  by  starting 
a  new  venture  in  Alameda  County. 

The  big  paper  of  Oakland  is  the  Trib¬ 
une,  an  afternoon  daily,  which  was  built 
up  to  metropolitan  proportions  by  the 
late  W.  E.  Dargie,  and  which  is  now 
managed  by  ex-Congressman  Joseph  R. 
Knowland,  who  acquired  a  half  interest 
in  it  a  year  ago  on  certain  terms  grant¬ 
ed  by  Mrs.  Erminia  Dargie,  the  widow 
of  the  late  proprietor.  The  Oakland 
Enquirer  is  the  only  morning  paper 
published  in  the  trans-bay  city,  and 
the  entrance  of  a  morning  rival  backed 
by  the  Hcarst  or  Kellogg  interests 
would  give  Proprietor  Daniels  a  battle 
for  life. 


SAVED  FROM  POUND’S  PERIL 


Happy  Results  of  Newspaper's  Fight  for 
Collie's  Life. 

The  Cleveland  (O.)  Press  a  few  days 
ago  interested  at  least  5,000  persons  and 
saved  a  life  through  a  story.  Some  one 
learned  that  a  perfectly  good  dog  was 
about  to  be  executed  at  the  pound.  It 
was  a  collie,  not  a  particularly  fine 
breed,  but  entirely  too  good  a  dog  to 
meet  such  a  fate.,  The  only  charge 
against  him  was  vagrancy — he  had  no 
home. 

With  this  as  a  basis  the  Press  went 
to  it,  and  Interviewed  the  dog,  got  his 
picture,  and  printed  a  first  person  story 
about  him.  It  was  entitled  “By  Shep¬ 
herd  A.  Dog.”  It  was  embellished  with 
a  three-column  cut,  on  the  front  page, 
ran  all  day,  and  got  the  people  worked 
up  all  right.  It  was  the  picture  that 
did  it.  It  must  have  been  a  hard-heart¬ 
ed  person  who  was  not  moved  by  the 
worried  look  upon  the  dog’s  face. 

According  to  the  pound  people,  the 
first  call  for  the  dog  came  ten  minutes 
after  the  first  edition  with  his  picture 
in  it  was  published.  Thereafter  calls  by 
automobile,  wagon,  carriage,  and  peonle 
on  foot  came  in  so  fast  all  members  of 
the  Animals’  Protective  League  had  to 
be  appealed  to  to  handle  the  crowds. 
More  calls  by  telephone  were  received 
in  the  morning  following  the  publica¬ 
tion  of  the  story  than  in  all  the  preced¬ 
ing  year,  the  oSicials  said. 

One  of  the  early  applicants  who  came 
to  rescue  the  dog  was  given  the  collie 
after  his  future  home  had  been  investi¬ 
gated. 


Forty  Well-Spent  Years 
The  Harrisburg  (Po.)  Star-Independ¬ 
ent  on  December  4  completed  forty 
years  of  existence.  The  first  number 
was  printed  December  4,  1876,  as  a  one- 
cent  daily. 


GOLDEN  BELT  EDITORS 


After  Conference  They  Oppose  Co-oper¬ 
ative  Baying  of  News  Print. 

The  annual  fall  meeting  of  the  Gold¬ 
en  Belt  Editorial  Conference  took  place 
at  Hays,  Kan.,  December  6.  This  As¬ 
sociation  is  composed  of  newspaper  men 
of  the  western  half  of  Kansas.  The 
speakers  were  Prof.  L.  N.  Flint  and 
Prof.  S.  O.  Rice,  of  the  department  of 
journalism  of  the  University  of  Kansas; 
Charles  Dillon,  managing  editor  of  the 
Capper  Farm  Papers,  and  Former  Gov. 
E.  W.  Hoch,  of  the  Marion  Record. 

The  principal  topic  of  discussion  was 
“How  to  Keep  Ahead  of  the  Rising 
Costs”  and  “What  Are  We  to  Do  with 
the  Present  High  Prices.”  One  feature 
of  this  discussion  concerned  the  pos¬ 
sibility  and  practicability  of  buying 
print  paper  in  carload  lots  in  groups  for 
members  of  the  conference.  The  report 
of  the  committee  was  against  trying  it. 

The  domestic  science  department  of 
the  normal  school  served  the  editorial 
dinner,  and  the  business  men  of  Hays 
the  supper.  Henry  Edward  Malloy  pre¬ 
sented  Rossini’s  “Stabat  Mater”  at 
night,  complimentary  to  the  editors.  The 
officers  of  the  conference  are:  Norton 
A.  Turner,  Russell  Record,  president; 
W.  L.  Chambers,  Rooks  County  Record, 
Stockton,  vice-president,  and  P.  Caspar 
Harvey,  Hays,  secretary-treasurer.  The 
next  meeting  will  take  place  at  Hays, 
March  10,  1917. 


New  Orleans  States 

Member  Andlt  Borean  of  CIrculatloDB. 
Sworn  Net  Paid  Clrenlntion  for  6 

Months  Ending  Oct.  1>  1B16 

36,660  Daily 

We  cnaMDtee  the  largest  wblte  bom* 
dellveM  eTenlng  clrcaUtloii  in  the  trade 
territory  of  New  Orleans. 

To  reaeb  a  Urge  majority  of  the  trade 
prospects  In  the  local  territory  the  States 
la  the  logical  am]  economic  medium. 

Circnlatlon  data  lent  on  request. 

The  S.  C.  BBOKWITH  SPECIAL 
AGENCY 

Sole  Foreign  BepreaentotlTes 
New  York  Chicago  St.  Lonta 


Advertising  Agents 


COLLIN  ARMSTRONG,  INC., 
Advertising  and  Sales  Service, 
1457  Broadway,  New  York. 


FRANK,  ALBERT  &  CO., 
26-28  Beaver  St,  New  York. 
Tel.  Broad  3831. 


HOWLAND,  H.  S.,  ADV. 
AGENCY,  INC., 

20  Broad  St,  New  York. 
Tel.  Rector  2573 


LEVEY,  H.  H., 

Marbridge  Bldg.,  New  York. 
Tel.  Greeley  1677-78. 


Publishers*  Representatives 

CONE,  LORENZEN  &  WOOD¬ 
MAN. 

Bnmswick  Bldg.,  N.  Y.;  Advtg. 
Bldg.,  Chic.;  Gumbel  Bldg.,  Kan¬ 
sas  City. 


GLASS,  JOHN, 

1156-1164  Peoples  Gas  Bldg.,  Chic. 


O'FLAHERTY’S  N.  Y.  SUB- 
URB  LIST 

22  North  William  St,  New  York. 
Tel.  Beekman  3636 


PAYNE.  G.  LOGAN,  CO., 

747-748  Marquette  Bldg.,  Chicago, 
IlL;  200  Fifth  Ave.,  New  York, 
N.  Y.;  8  Winter  St,  Boston, 
Mass.;  Kresge  Bldg.,  Detroit, 
Mich. 


THE  EDITOR  &  PUBLISHER  FOR  DECEMBER  16.  1916 


W.  Greenall,  George  Young,  William 
Foster,  S.  F.  Wall,  F.  A.  Harkins,  W. 

C.  Kerr,  George  G.  Wiswell,  and  Herbert 

D.  Vittum. 


AD  FIELD  PERSONALS 

Ralph  K  Conder,  advertising  manager 
of  the- Boston  Woven  Hose  and  Rubber 
Company,  addressed  the  retail  shoe  deal¬ 
ers  of  Providence,  R.  I.,  last  week  on 
"The  Story  of  Rubber.” 

William  G.  Roelker,  advertising  man¬ 
ager  of  the  Providence  (R.  I.)  Journal, 
has  just  completed  a  small  booklet 
descriptive  of  the  recent  International 
Newspaper  Window  IMsplay  Week. 

The  John  H.  Rennard  Company  of 
Wheeling,  W.  Va.,  which  has  conducted 
an  advertising  business  in  that  city  for 
nine  years  past,  has  disposed  of  its 
principal  advertising  contracts  to  the 
Singleton-Hunting  Company  of  Cleve¬ 
land.  Mr.  Rennard  becomes  advertising 
manager  for  the  Marietta  Paint  &  Color 
Company  at  Marietta,  O.,  on  January  1. 
He  was  formerly  news  editor  of  the 
Wheeling  Intelligencer. 

Charles  Kellogg,  for  fifteen  years  on 
the  advertising  staff  of  the  Detroit  Jour¬ 
nal,  before  taking  a  five  months’  leave 
of  absence  to  the  Western  Coast,  was 
tendered  a  banquet  at  the  Hotel  Gris¬ 
wold,  Detroit  He  is  a  brother  of  W. 
F.  Kellogg,  publisher  of  the  San  Fran¬ 
cisco  Call.  W.  B.  Lowe,  general  man¬ 
ager,  W.  H.  Tolson,  advertising  man¬ 
ager,  and  the  entire  advertising  staff  of 
the  Journal  were  in  attendance. 

John  H.  Powers  has  resigned  from  the 
Kelly-Smith  Company  and  has  Joined 
the  foreign  advertising  department  of 
the  Scripps  Newspapers. 

Ward  Mathewson,  formerly  connected 
with  the  advertising  department  of  the 
New  York  Evening  Journal  and  other 
New  York  papers,  has  Joined  the  staff 
of  the  Joa  Ellner  Co.,  Ltd.,  New  York. 

E.  Julien  Herndon,  formerly  in  charge 
of  automobile  advertising  for  the  Rich¬ 
mond  (Va.)  Times  Dispatch,  has  joined 
the  advertising  force  of  the  Raleigh 
(N.  C.)  News  &  Observer. 

J.  T.  Bell,  formerly  of  the  advertising 
department  of  the  Norfolk  (Va.)  Vir¬ 
ginian  Pilot,  is  now  on  the  advertising 
force  of  the  Raleigh  (N.  C.)  News  and 
Observer. 

E.  J.  Cooney  has  established  a  new 
advertising  agency  in  Worcester,  Mass. 
For  the  past  thirteen  years  he  has  been 
actively  associated  with  advertising  in¬ 
terests  in  Providence,  R.  I. 


The  FeDoieiiif  Newspapers  are  Members  of 


THE  AUDIT  BUREAU  OF 
CIRCULATIONS 


TO  SERVE  MUTUAL  INTERESTS 


Chic^o  Newspaper  Representatives 
Elect  Officers  for  Ensuing  Year. 

At  the  annual  meeting  of  the  News¬ 
paper  Representatives  Association,  of 
Chicago,  December  11,  at  the  Grand 
Pacific  Hotel,  the  following  offi¬ 
cers  were  elected  for  1917:  Presi¬ 
dent,  C.  M.  Veazey;  vice-president, 

F.  Guy  Davis;  secretary,  C^  J.  Ander¬ 
son;  treasurer,  Elmer  Wilson;  board 
of  directors:  E.  S.  Wells,  Jr.,  cludrman; 

A.  W.  Alien,  W.  H.  Kentnor.. 

The  Ass  ociation  was  organized  to  cre¬ 
ate  and  support  a  fraternal  and  social 
spirit  among  the  newspaper  represen¬ 
tatives  in  the  Western  field;  to  better 
serve,  by  closer  relation  among  them¬ 
selves,  the  business  Interests,  of  the 
various  publishers  represented  by  the 
members  of  the  Association;  to  secure 
information  of  financial  standing  of  ad¬ 
vertisers  and  advertising  agencies;  to 
recommend  for  recognition  and  to  co¬ 
operate  with  all  regularly  recognised 
advertising  agencies  in  furthering  the 
Interests  of  general  advertising  in  daily 
newspapers.  It  was  organized  in  1900, 
and  now  consists  of  forty-two  of  the 
leading  Chicago  representatives.  The  journal  (Ctr.  67,681) 
work  of  the  Association  has  Increased 
to  such  an  extent  they  are  seriously 
considering  the  services  of  a  paid  sec¬ 
retary. 


And  grant  the  right  to  the  organization  to  examine,  through  qualified  aud¬ 
itors  or  independent  auditing  concerns,  who  are  certified  public  accountants, 
any  and  all  bills,  news-agents’  and  dealers’  reports,  papers  and  other  rec¬ 
ords  considered  by  the  Board  of  Control  necessary  to  show  the  quantity  of 
circulation,  the  sources  from  which  it  is  secured,  and  where  it  is  distributed. 


ALABAMA. 


NEW  JERSEY. 


NBW8  . Blrmlncham  JOURNAL  . . 

Arerace  circniatlon  for  March,  Dally  89,026;  - 

Sunday,  41,080,  Printed  1,606,880  llnaa  more  PRRS3-CHRONICLB 
BdrertUIna  than  Ita  neareat  competitor  In  1016.  — 

- — _  COUR1BR-NBW8  .. 


Paterson 


CALIFORNIA. 


NEW  YORK 


BXAMINSSR  . Loa  Angeles 

Ak  B.  0.  Audit  reporta  show  largest  Homing 
and  Sunday  circulation.  Qreatest  Home  DelW- 
ery. 


OOURIBR  a  BNQDIRBB 


.Bnffalo 


IL  PROORESSO  lTALO-AUBBIOAN..Mew  York 


MBRCURX-HBRALO  . San  Jose 

Post  Office  Statement  11,484.  Member  of  A.B.O. 


DAT  . . . New  Tork 

The  National  Jewish  Dally  that  no  general 
advertiser  should  overlook. 


THB  PROORBSB 


.Pomona 


GEORGIA. 


.Atlanta  triBDNB  . Hastings 

Circulation  A.  B.  O.  report,  7,100.  Fall 
.Augusta  l«*a^  '■'he  report  United  Press. 


CHRONICLB 


OHIO. 


ILLINOIS. 


HERAiLD-NBWS  (Circulation  15,190) ...  .Joliet  VINDICATOR 


Si^n  for  I.  N.  S.  Wires 
With  the  addition  of  the  Cleveland 
Leader  to  the  International  News  Ser¬ 
vice  night  leased  wire  from  New  York 
to  Chicago,  the  News  Leader  Is  now 
getting  a  twenty-four-hour  service 
from  the  International.  The  St.  Louis 
Star  has  Just  signed  a  contract  covering 
a  period  of  years  renewing  service  on 
International  News  Service  Chlcago- 
San  Francisco  day  leased  wire. 


.Toungstown 


IOWA 


PENNSYLVANIA. 


REOISTBR  A  LBADBR  . Des  MoIm 

BVBNINO  TRIBUNB  . Dea  Molnt 

Bssentlal  to  covering  Des  Molnea  and  vldnlty. 


TIMBS 


DAILX  DBMOOIU.T. 


SUOCEISSFUL  FARMING  . Des  Molnea 

More  than  700,000  clrcnlatlon  gnaranteed  and 
proven  or  no  pay.  Member  Audit  Bureau  of 
Clrcoletlona. 


TIHBS-LBADBR 


Wilkes-Barre 


TENNESSEE. 


LOUISIANA 


Monotype’s  Good  Showing 
At  a  meeting  of  the  board  of  directors 
of  the  Lanston  Monotype  Machine  Com¬ 
pany,  held  December  5,  the  president  re¬ 
ported  that  the  business  of  the  company 
for  the  first  nine  months  of  the  fiscal 
year  showed  a  very  remarkable  increase, 
that  the  domestic  sales  of  Monotypes 
had  increased  nearly  75  per  cent.,  and 
that  the  profits  for  the  nine  months 
were  at  the  rate  of  12  per  cent. 


BANNER 


NathvUle 


TIMBS-PICATUNB 


.New  Orleans 


TEXAS 


MICHIGAN 


_  CHRONICLB  . 

The  Chronicle  guaranceee  a 

PATRIOT  (No  Monday  Issue) . Jackson  36,000  dally  and  45,000  Sunday. 

I.nst  Gov.  Statement — Dally,  11,403;  Sunday, 

12,568.  Member  A.  B.  C.  and  A.  N.  P.  A. 

Flat  Rates — One  time  ads.  50  cents  Inch;  yearly 
contracts,  35  cents  Inch;  position  20%  extra. 


HAD  ITS  FIRST  NIGHT  OUT 


Boston  Round  Table  Ad  Men  Enjoyed 
Dinner  and  Theatre  Party. 

The  “Round  Table,”  an  organization 
of  "Boston’s  Busiest  Business  Builders,” 
composed  of  the  advertising  managers 
of  several  large  business  houses  and  of 
the  newspapers,  had  its  first  "night  out” 
Monday  evening,  December  11,  with  a 
dinner  at  the  Georgian  and  a  theatre 
party  at  the  Tremont. 

At  the  dinner,  the  men  seated  them¬ 
selves  at  a  large  round  table,  the  idea 
being  for  the  space-sellers  and  the 
space-buyers  to  "get  together”  and  be¬ 
come  better  acquainted  with  each  others’ 
eccentricities.  Later  at  the  theatre, 
they  were  grouped  down  in  the  "bald 
head"  row  and  enjoyed  the  performance 
of  "Betty.” 

Raymond  Hitchcock  stepped  out  of 
his  part  long  enough  to  remark  that 
"with  the  proper  kind  of  advertising,  any 
one  could  sell  camels  right  here  In  Bos¬ 
ton.”  The  admen  applauded  this,  as 
they  did  later  when  the  actor  made  ref¬ 
erence  to  Dr.  W.  R.  Ellis,  advertising 
manager  of  the  Boston  Evening  Record. 

Among  those  present  were:  Frank 
Black,  W.  McK.  Barbour,  Joseph  Batt, 
I.  J.  Cas.sett,  J.  J.  Cotter,  W.  H.  Clarke, 
H.  W.  Dana.  Dr.  W.  R.  Ellis,  Harry 
Gould,  George  E.  Richards,  L.  O.  Mer¬ 
rick,  H.  P.  Rolfe,  (Carles  D.  Kean,  T. 


UTAH. 


HBRAiLD-REPUBLIOAN 


MINNESOTA. 


"A  reputation  for  honesty,”  says  an 
old  Arabic  proverb,  "has  six  wings,  and 
it  Is  never  tired.” 


VIRGINIA 


TRIBUNB,  Morning  and  Bvening. .  .Mlnneapolla 


DAILY  NBWS-RBCORD  . Harrlaonbarg 

In  tba  famoul  Valley  of  Va.  only  paper  In 
the  richest  Agricultural  County  la  United  8tatea. 


MISSOURI 


post-dispatch  . St.  LonU 

Is  the  only  newspaper  in  Its  territory  with  the 
beautifnl  Rotogravure  Picture  Section.  Clrca- 
hitlon  first  four  months,  1916: 

Sundiy  average  . 876,428 

Daily  average  . 217,228 


WASHINGTON 


POST-lNTBLLiaBNCBB 


to  cover  the  GREAT  SOUTHWEST 
Sunday  Circulation  a  en  AAA 
MOKk  THAN . iaU,UUU 


.Seattle 


CANADA 


MONTANA 


ONTARIO 


MINBR  . Butte 

Average  daily  11,965.  Sunday,  20,188,  for  8 
months  ending  March  20,  1910. 


Publisher  of  Daily  and  Weekly 
Newspapers,  Farm  Journals,  De¬ 
nominational  and  Monthly  Magazines, 
can  get  the  right  premium  at  the 
right  price  by  writing  International 
Premium  Headquarters. 

S.  BLAKE  WILL8DEN 
Premium  and  Advertieing  Snecialtie*. 

1808  Hey  worth  Bldg.,  Chlcngo 


ROLL  OF  HONOR 


The  following  pobllsbers  guarantee  eircnlatiOB 
and  willingly  grant  any  advertiser  the  prlvUage 
of  a  careful  and  exhanative  investigation. 


.Lincoln 


ILLINOIS. 
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TRUTH  IN  ADVERTISING  BUREAU  contracts  for  liquors,  and  one  after  an¬ 
other  such  advertisements  have  been 
dropped.  In  an  editorial  comment  the 
Dispatch  says:  “It  is  the  object  of  this 
big  home  newspaper  to  publish  no  news 
or  paid  matter  that  will  be  offensive,  on 
moral  grounds,  to  any  member  of  the 
countless  families  into  which  the  Dis¬ 
patch  is  constantly  received.” 

Harvey  R.  Young,  advertising  man¬ 
ager  of  the  Dispatch,  state.^  that,  despite 
this  policy  of  elimination,  the  paper  has 
ga'ned  nearly  one  and  three-quarter 
million  lines  of  advertising  for  the  year. 


The  Northwestern 

AT  OSHKOSH 

Has  a  Field  with  100,000 
Population', 

Where  Times  are  Good 
and  Money  is  Plentiful. 

The  ,  Hicks  Printing  Company 

Oshkosh,  Wis. 


Started  in  St.  Paul,  Minn.,  bv  the  Town 
Criers’  Club. 

At  the  last  meeting  of  the  Town 
Criers'  Club,  of  St.  Paul.  Minn.,  a  bureau 
was  started  which  will  be  known  as  the 
Truth  in  Advertising  Bureau,  and  be  a 
department  of  the  Association  of  Com¬ 
merce.  Karl  G.  Neumeler,  an  attorney, 
head  of  the  bureau,  will  be  paid  by  the 
Town  Criers'  Club,  and  merchants  who 
are  anxious  to  avoid  all  misrepresenta¬ 
tion.  Newspaper  publicity  and  all  other 
forms  of  advertising  will  be  scrutinized. 

Addressing  the  Club,  H.  J.  Kenner, 
secretary  of  the  national  vigilance  bu¬ 
reau  of  the  A.  A.  C.  W.  said,  in  part: 

“The  movement  for  better  advertising 
is  sweeping  the  country.  Rather  than 
to  detect  frauds,  it  is  a  movement  to 
establish  a  better  understanding  be¬ 
tween  buyer  and  seller.  Truthful  ad¬ 
vertising  means  the  consumer  must  get 
what  he  expected.  The  three  great 
points  to  be  remembered  are  accuracy, 
bcllevability,  and  sincerity.  They  will 
carry  conviction.  Suspicion  is  a  dan¬ 
gerous  thing.  Confidence  must  be  main¬ 
tained.  This  bureau  you  are  starting 
is  to  search  out  diseased  spots  in  the 
individual  and  community.  Frankness 
in  advertising  always  wins.  Make  St. 
Paul  unique  in  the  United  States  as  a 
centre  of  truthful  advertising.” 


NOW  is  the  time 
to  be  getting  in 
your  orders  for 
the  new  year. 


ALONG  THE  ROW 


“WE  REGRET,”  OTC. 

“Some  magazine  editors  don’t  know  a 
good  thing  when  they  see  it,”  sail  a 
Park  Row  newspaper  poet  to  us  the  oth¬ 
er  day.  “Ju.st  Imagine  them  turning 
down  r.  Christmas  poem  of  mine  start¬ 
ing  off  this  way: 

“There  are  no  birds  in  last  year’s  nests. 

No  girls  in  last  year’s  frocks. 

No  brides  on  last  year’s  Honeymoons. 
No  gifts  in  last  year’s  socks. 

“1  here  was  something  new  and  origi¬ 
nal,  and  the  chump  couldn’t  grasp  it. 
Did  you  say  have  something?” 


NEWSPAPER 

prosperity  is  based  on  circulation. 

FEATURE 

elements  of  the  right  kind  make  and 
bold  circulation. 

SERVICE 

by  experts  means  material  and  meth¬ 
ods  that  have  been  PROVED. 

Ltt  tu  stnd  ye*  tamptes  ef  Skr  col- 
ortd  comict,  daily  and  Sunday 
Paget  >•  black  and  ealort. 

Newspaper  Feature  Service 

M.  KOENIGSBERG,  Manager 
37  WEST  8»TH  ST..  NEW  YORK 


The  INTERNATIONAL  SYNDICATE 

Features  for  Newspapers 
Established  1899  BALTIMORE,  MD. 


EOWN  BELOW. 

Managing  Editor — What’s  all  that 
racket  down  in  the  pressroom? 

Assistant — One  of  the  men  dropped  a 
bottle  of  beer  in  the  big  press. 

Managing  Editor — Tell  him  I  ll  fire 
him  if  he  does  it  again — it  creates  a  bad 

Virginia  Ediiors  and  University  Folk  *’7ipression. 

Will  Meet  at  Charlottesville. 

The  first  mid-winter  Newspaper  Con¬ 
ference  in  Virginia  will  be  held  under 
the  joint  auspices  of  the  University  of 
Virginia  and  the  Virginia  Press  Asso¬ 
ciation  at  the  University,  Charlottes¬ 
ville,  Va.,  on  Thursday  and  Friday,  Jan¬ 
uary  18  and  19,  1917.  About  100  news¬ 
paper  editors,  owners,  and  workers  are 
expected  to  attend.  President  E.  G. 

Moseley,  editor  of  the  Danville  Metho¬ 
dist  and  president  ot.the^  Virginia  Press 
Association,  issued  a  call  for  the  meet¬ 
ing  after  the  executive  committee  ac¬ 
cepted  the  University  invitation. 

The  print  paper  situation  will  be  dis¬ 
cussed  at  one  morning  session.  "Busi¬ 
ness  Methods,”  “Editorial  Writing,” 

“National  Advertising,”  “How  to'  Get 
the  Woman  Reader,”  and  “Cost  Find¬ 
ing”  will  be  subjects  of  talks  by  promi¬ 
nent  Virginia  and  national  newspaper 
men  and  women.  President  Eldwln  A. 

Alderman,  of  the  University  of  Virginia, 
will  speak,  and  a  prominent  Southern 
journalist  will  make  the  evening  fea¬ 
ture  address.  A  trip  to  Monticello,  the 
home  of  Thomas  Jefferson,  a  tour  of 
the  University,  and  a  banquet  at  which 
Stuart  Olivier,  of  the  Baltimore  News, 
will  probably  speak,  will  be  social  fea¬ 
tures. 

The  programme  is  being  arranged  by 
Prof.  Leon  Whipple,  of  the  School  of 
Journalism  of  the  University.  He  will 
make  a  talk  on  “The  Profession  of 
Journalism.”  Secretary  James  L.  Hart, 

Farmville  Herald,  and  James  H.  Lind¬ 
say,  of  the  Charlottesville  Progress,  are 
on  the  Press  Association  committee. 


The  Boston 
Evening 
Record 


The  New  Orleans  Item 


Largest  Circulation  of  any  Louisiana 
Newspaper 

Largest  Circulation  in  the  entire  South 
(fictolior  Post  Offloo  Statement) 

Sunday  68,942 
Daily  55,365 


MID-WINTER  CONFERENCE 


is  growing  in  circulation 
every  month  and  pro¬ 
ducing  for  its  advertisers. 
Net  paid  now  over  40,000. 


FROM  THE  SKINNERSVILLE  SIGNAL. 

“On  account  of  the  high  cost  of  papei 
we  shall  not  issue  a  special  Chri  -tma; 
number  this  year.  As  a  rule,  Christma.s 
numbers  and  Christmas  stories  are  punk 
anyway.  We  have  never  read  a  Christ¬ 
mas  story,  except  in  proof,  and  wt 
don’t  believe  that  any  one  ever  reads 
them  in  any  form.  So  this  year,  instead 
of  dreary  stuff,  about  the  prodi  al  re¬ 
turning  home  on  Christmas  Eve,  with 
pockets  stuffed  with  money  enough  to 
buy  a  couple  of  dozen  eggs,  we  shall 
run  a  half-page  review  of  the  work  of 
Skinnersville  Hook  and  Ladder  Com¬ 
pany  No.  1,  with  a  picture  of  Foreman 
Smith.  In  place  of  the  deserted  child 
being  .found  by  its  long  lost  father, 
just  as  it  was  aboxft  to  starve  to  death 
in  the  Christmas  snow,  we  shall  pub¬ 
lish  a  cheerful  article  on  “Road  Houses 
and  Caf4s  Where  We  Have  Stopped,” 
and  other  bright  and  interesting  articles 
on  matters  of  general  interest.  Do  not, 
kind  reader,  imagine  for  a  moment  that 
we  are  lacking  in  the  proper  Christmas 
spirit.  Far  from  it.  We  have  a  two- 
column  cut  of  a  fat  Santa  Claus  held 
over  from  last  year,  which  we  shall 
run  on  the  first  page  with  appropriate 
verses  by  Miss  Housa  Cohen,  daugh*- 
ter  of  the  well-known  clothing  mer¬ 
chant,  whose  announcements  are  always 
found  on  page  three.  In  addition  to  this 
we  will  observe  the  day  by  not  issuing 
the  Signal  on  December  25.  This  is  a 
matter  cf  principle  with  u:s,  and,  be¬ 
sides,  there  would  be  little  or  no  adver¬ 
tising,  anyway.” 


Rate,  r.o.p.  12  cents  a  line,  flat 


Guaranteed  Circulation 
1,100,000  Every  Issue 
95%  Net  Paid 


Represented  In  New  York  by 

Bryant,  Griffith  &  Fredricks 


George  A.  McClellan 

General  'Manager 


Tie  Louis  vii  le  Herald 

GAINED 
From  April  /,  1914 
To  April  I,  1916 

In  daily  circulation  -  -  -  6,663 

In  Sunday  circulation  -  -  7,548 

The  Louisville  Courier- Journal 

LOST 

In  daily  circulation  -  -  -  -  192 

In  Sunday  circulation  -  -  -  827 
(Figures  taken  from  P.  O.  reports  of 
the  two  papers  in  question ) 

The  paper  with  the  largest  net 
paid  home-delivered  daily  circula¬ 
tion  in  Louisville,  is  “the  paper  that 
goes  home.” 


'From  Press  to  Horn* 


Within  the  Hour^ 


It  a  explosive  carrier  service  en¬ 
ables  the  Evenina:  and  Snndar  Star 
to  be  delivered  on  every  city  block 
in  Washington,  D.  C.,  “from  press 
to  borne  within  the  bonr.”  The 
enormous  exclusive  city  eircnlatlon 
of  the  Star  makes  It  the  wonderful 
advertising  medium  that  It  is. 


CANDIDLY 


WILL  CUT  OUT  LIQUOR  ADS 


Do  you  know  any  other  Dally  Xewaiisper  In 

Ud*  SPiUiUl  of 


HOPE  REVIVED. 

It  was  a  dull  Sunday  night,  and  so 
when  the  Night  Editor  asked  the  City 
Elditor  if  there  was  anything  big  in  sight 
he  was  compelled  to  answer,  no.  “But,” 
he  said,  “there  are  a  couple  of  Polish 
weddings  to  come  off  in  Williamsburg.” 

“Good,”  said  the  Night  Editor.  "I 
would  hate  to  go  to  press  Sunday  night 
without  at  lea.st  one  murder.” 

Tom  W.  Jackson. 


Kentucky’s  Greatest  Newspaper 


Columbus  (O.)  Dispatch  Takes  Drastic 
Action  on  Moral  Grounds. 

The  (.'olumbus  CO.)  Dispatch  has  de¬ 
cided.  after  a  ,two  years’  consideration 
of  the  matter,  to  elimin^e  ^11  forms  of 
liquor  advertising  'from  It's  columns. 
The  new  arrangement  takes  effect  Jan¬ 
uary  1.  For  the  past  year  the  Dispatch 
has  l>een  refusing  to  renew  advertising 


Colorado  Springs 

and 

THE  TELEGRAPH 

An  A.  B.  C.  Paper 

J.  p.  McKinney  *  son 

New  York  Detroit  Chicago 


(Daily  and  Saaday) 


that  had  the  anpreme  booeriy .  of  purpoRc 
to  tum  away  THOUSANDS  OF  DOUAK^? 
worth  of  political  and  other  adrertlalnit  be- 
ranie  It  dldnlt  acree  with  Ita  Sdttorial 
ftoHcyl  — .- 

Tea'd  flt  lato  onr  plana  If  yon’re  right. 


MANTIATTA.N 

PHOTO- 

EN(JRAV1NC;C‘.' 


t  \<  \>  \\  I  u.s 
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LIFE  SENTENCE  FOR  ACKRON 


Talley  will  move  to  Llano  and  enter 
other  business. 

Spmngfield,  Tenn. — J.  A.  Henry,  edi¬ 
tor  and  owner  of  the  Robertson  County 
News,  has  leased  the  same  to  Messrs. 
Lyman  Eckles,  and  Bob  Huddleston,  of 
this  city.  Mr.  Eccles  has  been  connect¬ 
ed  with  the  News  for  the  past  eight 
years  and  Mr.  Huddleston  has  been  a 
member  of  the  Springfield  Herald  force 
for  some  years. 

Fluvanna,  Tex. — Colonel  L.  B.  Shook, 
editor  and  publisher  of  the  Fluvanna 
Progress,  has  sold  this  paper  to  Mathis 
&  James,  and  will  retire  from  the  news¬ 
paper  business. 

Billings,  Mont. — Senator  John  E. 
Edwards,  of  Forsyth,  has  disposed  of 
his  entire  holdings  in  the  Gazette  Print¬ 
ing  Company,  publishers  of  the  Bill¬ 
ings  Gazette,  the  Billings  Evening  Jour¬ 
nal,  and  the  Semi-Weekly  Gazette.  The 
greater  part  of  Mr.  Edwards’s  holdings 
in  the  company  have  been  acquired  by 
re.sidents  of  Billings. 

Greblev,  Col.— T.  a.  McCants,  who 
has  been  the  machinist-operator  of  the 
Tribune-Republican  shop  for  the  past 
three  years,  has  purchased  the  West¬ 
ern  Kansas  Democrat  at  Goodland, 
Kan.,  and  will  remove  there  with  his 
family  within  a  few  days. 


I  I 

imlg  Caftttal 


Food  Medium 


Fake  Ad  Man  Must  Spend  Rest  of  His 
Days  in  Prison. 

A  fake  advertiser  has  been  sent  to 
Sing  Sing  Prison  for  the  rest  of  hi.s 
natural  life,  by  a  Brooklyn  judge.  This 
happened  Monday  morning  last  when 
Judge  Dike  sent  Charles  E.  Ackron  to 
serve  the  longest  sentence  that  can  be 
Imposed.  It  was  the  last  step  in  the 
prosecution  of  Ackron  for  fake  adver¬ 
tising. 

The  specific  offence  charged  against 
Ackron  this  time  was  that  he  adver¬ 
tised  a  f200  Vlctrola  for  sale  for  $60. 
Purchasers  were  regaled  with  a  story 
of  a  daughter  who  had  returned  home 
with  a  $600  Victrola,  and  as  this  one 
was  not  needed  it  w'ould  be  sold  cheap. 
It  generally  fell  to  pieces  or  stopped 
operating  within  a  few  days. 


New  Jersey 

Trenton  Times 

A,  B.  C. 

2  c - 12c  Per  Week 

KELLY-SMITH  COMPANY 

220  Fifth  Avenue  Lytton  Building 

NEW  YORK  CHICAGO 


Average  net  paid  cir¬ 
culation  for  the  six  months 
ending  March  31,  1916,  as 
sworn  to  in  Government 
report. 


And  as  confirmed  by 
report  of  The  Audit 
Bureau  of  Circulations. 


The 

PITTSBURG  PRESS 
Has  the  LARGEST 

Daily  and  Sunday 

CIRCULATION 
IN  PITTSBURG 


Publisher, 


KANS. 


Record-Advertiser  Dinner 
The  second  annual  banquet  pf  the 
employees  of  the  Boston  Record-Adver¬ 
tiser  was  held  December  9.  Editor 
Copeland,  of  the  Advertiser,  acted  as 
toastmaster  and  introduced  the  speak¬ 
ers,  among  whom  were  Charles  Sumner 
Bird  and  his  -son,  Francis  W.  Bird.  A 
feature  ol  the  occasion  was  a  trio  of 
newsboys,  who  rendered  popular  songs 
and  recitations,  Rubin  Diner  and  Isa- 
dore  Stern  doing  the  singing,  and  Joe 
Schneider  the  recitation.  During  the 
evening  Sam  Sklar,  the  circulation  man¬ 
ager  of  the  Advertiser  Record,  was 
presented  with  a  diamond  ring  by  Isa- 
dore  Stern,  on  behalf  of  the  Record 
newsboys  and  carriers. 


Crochet  and 
Embroidery 
Lessons 


1.  A.  KLEIN,  Metropolitan  Tower,  N.  Y. 
John  Glaia,  Peoples  Gat  Bldg.,  Chicago 
Foreign  Advertising  Repreaentativet - 


In  Philadelphia 
For  over  kol/  a  eentvrt 

THE  EVENING 
TELEGRAPH 

has  reached  more  men  and  women 
of  education,  refinement  and  BUY¬ 
ING  POWER  than  any  other  Phil¬ 
adelphia  newspaper,  and  ita  posi¬ 
tion  is  stronger  today  than  ever 
before  in  its  history. 

More  than  a  million  and  a  half 
lines  of  paid  advertising  gained 

during  flnt  eight  months  of  1916 
— a  greater  gain  than  that  of  ANY 
other  Philadelphia  newspaper, 
morning  or  evening. 


Furnished  in  mat  form,  2-column, 
3'Column,  and  7-column  size. 
Enables  you  to  dress  up  your  page 
attractively  without  much  cost. 
Send  for  proofs  today. 


NEW  INCORPORATIONS 


Mobile,  Ala.  —  Delchamps  -  Helter 
Printing  Company:  capital,  110,000;  in¬ 
corporators;  W.  B.  Delchamps,  William 
Heiter,  and  James  E.  Duggan. 

Knoxville,  Tenn. — Cumberland  Pos¬ 
ter  Advertising  Companit;  capital, 
$6,000;  directors,  J.  T.  Oates,  W.  L. 
Jack,  C.  B.  Johnston,  T  L.  Brown,  and 
S.  R.  Rambo. 

Zanesville,  O. — Tlmes-Recorder  Com¬ 
pany,  publishers:  capital  stock  decreas¬ 
ed  from  $100,000  to  $80,000. 

Fostoria,  O. — Atha  Printing  Com¬ 
pany;  capital,  $10,000;  directors,  James 
E.  Atha,  J.  F.'  Welssinger,  Charles  Ach, 
Howard  Cory,  El’ Smith  Walter,  Walter 
M.  Witherspoon. 

South  Orange,  N.  J. — The  Redfern 
Company,  Inc.,  publishers;  capital, 
$5,000;  directors,  F.  Clark  Smith,  East 
Orange;  Edward  W.  McDonough  and 
Ira  T.  Redfern,  South  Orange. 

New  York  City. — American  Animat¬ 
ed,  Advertising  Agency  of  Chicago;  gen¬ 
eral  advertising;  capital,  $50,000.  No 
directors  names  gdven. 

Nhw  York  City. — Henderson  Publi¬ 
cations,  Inc.;  publishing  and  printing; 
capital,  $25,000;  directors,  G.  W.  Hen¬ 
derson,  Grand  Central  Terminal:  K.  R. 
Norton,  F.  R.  Freeman. 

New  York  City. — Cloister  Press,  Inc., 
printers;  capital.  $6,000;  directors,  D. 
Handler,  A.  Tucker,  "J.  Henlg,  126  East 
16th  Street. 

Rockitlle  Center,  N.  Y. — The  Tri¬ 
angle  News  Company,  Inc.;  capital 
stock,  $1,000;  general  printing  and  pub¬ 
lishing  business:  directors,  M.  Lyon 
Dunn,  John  Ochse,  and  Louis  Levey,  all 
of  New  York  city. 

New  York  City. — Ruthrauff  and 
Ryan,  Inc.;  capital  stock,  $50,000;  gen¬ 
eral  advertising  business;  directors, 
Wilbur  B.  Ruthrauff  and  Frederick  B. 
Ryan,  of  Cranford,  N.  J.,  and  Miriam 
Raines,  of  New  York  city. 

New  York  City. — J.  M.  Myres  Co., 
Goliad,  Tex. — James  Littleton  Talley,  Inc.;  capital  stock,  $5,000;  advertising 
editor  and  publisher  of  Goliad  Guard,  and  publicity  business;  directors,  Jacob 
established  more  than  sixty  years  ago,  M.  Myres,'  Joseph  H.  Tucker,  and  Clar- 
has  sold  his  paper  to  J.  A.  White,  edi-  ence  Secor,  all  of  New  York  city. 

tor  and  publisher  of  the  Goliad  Ad-  - 

vance.  The  two  papers  will  be  consoli-  "He  or  she  Is  greatest  who  contributes 
dated  with  J.  A.  White  as  editor.  Mr.  the  greatest  original  practical  example." 


World  Color  Printing  Company 

R.  S.  GRABLE,  Mgr. 

EstabGthed  1900  ST.  LOUIS,  MO. 


Stephens  Bill  Hearing 
The  House  Committee  on  Interstate 
and  Foreign  Commerce,  in  Congress,  on 
Monday  last  notified  Secretary  E.  A. 
Whittier,  of  the  American  Fair  Trade 
League,  New  York,  that  the  Committee 
named  would  grant  hearings  on  Thurs¬ 
day  and  Friday  on  the  Stephens  bill.  At 
the  last  session  of  Congress  the  bill  was 
scheduled  as  the  first  to  be  given  con¬ 
sideration  by  the  Committee. 


®ljP 

PittBburg  itBjiatrl; 

Possesses  a  clientele  all  its  own, 
representing  incomes  above  the 
average.  It  reaches  the  actual 
buying  power,  therefore  best  for 
advertisers. 

WALLACE  G.  BROOKE 
Brunswick  Buildint,  Nsw  York 
THE  FORD-PARSONS  CO., 
Peoples  Gm Chicago 

Real  Estate  Truat  Building,  PhUadelpUa 


Pacific  Coaat  Repreaontativa  of 


Want  Liquor  Ads  Barred 
Exclusion  of  liquor  advertising  from 
the  mails  was  advocated  at  Washing¬ 
ton,  D.  C.,  by  the  Board  of  Temperance, 
Prohibition,  and  Public  Morals  of  the 
Methodist  Episcopal  Church,  in  a  reso¬ 
lution  declaring  the  liquor  mail-order 
business  in  prohibition  States  is  rapidly 
Increasing  because  of  the  growing  use 
of  the  mails  to  distribute  advertising 
literature. 


SAN  FRANCISCO  OFFICE 

of  tho 

Editor  and  Publisher 


The 

Pittsburgh  Post 


742  Market  Street 

SAN  FRANCISCO 


Added  to  A.  N.  P.  A.  List 
The  Utica  (N.  Y.)  Herald-Dispatch 
has  been  elected  to  active  membership 
and  the  Douglas  (Arlz.)  Dally  Inter¬ 
national  to  associate  membership  in 
the  American  Newspaper  Publishers 
Association. 


ONLY 
Democratic 
Paper  In 
Pittsburgh. 


CONE.  LORENZEN  ft  WOODMAN. 
SpecUl  ReprcMnUtivM 
Ntw  York,  Detrpit,  KanMt  CiW,  Ckkag* 


PHILADELPHIA 

Americans  Greatest 
Industrial  City. 


The  PRESS 


Philadelphians  Great 
Industrial  Paper. 

Representatlvei 
LOUIS  OILMAN 

World  BulIdlDg.  NKW  YORK 

0.  OEOROB  KROQNBS, 

Iftniaette  Building,  OHIOAOO 
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210,658 


IIdm  of  adTertlsIng  carried  in  tbe  December 
lOtb  liaae  of  tbe  Detroit  FBEE  PBE3SS, 
wblcfa,  we  bellere,  i«  tbe  largest  Tolnme  of 
adTertlalng  ever  published  by  any  Sunday 
newspaper  in  tbe  United  States. 

Bht  Betroit  :f  ree  ^esss; 

"Michiffan’t  dreatat  Seyotpaper." 

VERREE  A  i  Fere«a  (  "SLII? 

CONKLIN  i  EsprssMtatiTsi  f  Dcbeil 

Largett  Uoo-cent  morning  cireulation  in 
America. 


Buffalo  News 

EDWARD  H.  BUTLER 

Editor  and  Poblisher 

nHie  only  Bufalo  newspaper  dial  cm~ 
•ort  ilt  adTertitmg  columns.  ‘Many  of 
oar  advertiters  use  our  columns  aclusiTO' 
ly.  The  above  is  one  of  the  many  rea¬ 
sons  tvby." 

MEMBER  A  B.  C 
tormgn  Aioer^ng  Repretentatives 

keLly-smith  company 


see  Fifth  ATcnue 
NEW  YORK 


Lytton  Building 
CHICAGO 


The  McClure  Method 

Our  features  are  sold  on  indlTidual  merit. 
Any  serrlce  may  be  ordered  singly. 

THIS  MEANS ; 

The  greatest  possible  variety  from  which 
to  choose. 

The  submitting  of  each  feature  to  your 
own  editorial  judgment. 

The  opportunity  to  onler  a  budget  con¬ 
sisting  only  of  what  you  want. 

A  material  reduction  from  Individual  prices 
on  budgets. 

ITrito  sa  /or  samples  of  onr  Bundap  Col¬ 
ored  eomiee,  datlp  eomlet.  women's  featwee, 
bedtime  etortee,  fiction,  etc. 

The  McCIwa  Newspaper  Syndicate 
120  West  32imI  SL  New  Yerk 

““circulation  holders 

The  following  are  the  contributore  to  the 
Kational  Editorial  Service  week  ending 
December  17th,  1916. 

Simon  N.  Patten,  LL.D.,  Ph.D.,  Profes¬ 
sor  of  Economics,  Author  of  “The  Premises 
of  Political  Economy.” 

Svetonar  Tonjoroff,  Author  of  “Bussla’s 
Struggle  for  an  Outlet.” 

W'harton  Barker,  Author  of  ‘‘The  Great 
Issues.” 

John  L.  W.  Birfclnbine,  Author  of  “Tbe 
Story  of  Iron”  ;  Consulting  Engineer. 

G.  Srott-DalKlelsh,  F&rmeriy  General 
Manager  of  tbe  Agricultural  Bank  of  Egypt. 
Charles  F.  Thwingr,  LD.D.,  President 
Western  Reserve  University. 

Write  or  wire  for  rates. 

National  Editorial  Service,  Inc., 
225  Fifth  Ave.,  New  York. 

There  is  always  room  for  the  best 
feature 

Goldbersf’s 


Cartoons 

for  example 

The  ETemng  Mail  Syndicate 

203  Broadway,  New  York 


j  The  True  News 

—FIRST— 

AIways-Accurately 

!  Intenatbnal  News  Semice 

j  238  William  St.,  New  Yoric  City 


TIPS  FOR  THE  AD  MANAGER 

Liouls  H.  EInfenger,  Fullerton  Build¬ 
ing,  St.  Louis,  Mo.,  is  placing  orders 
with  some  Western  newspapers  for  the 
Grain  Products  Bran  Eata  Biscuits 

Hoyt’s  Service,  120  Wtest  32d  Street, 
New  York  city,  is  sending  out  orders 
to  some  weekly  newspapers  for  the 
Russia  Cement  Co.,  126  Chambers 
Street,  New  York  city. 

D'Arcy  Advertldng  Company,  Inter¬ 
national  Life  Building,  St.  Louis,  Mo., 
is  making  5,000-line  one-year  con¬ 
tracts  with  a  few  newspapers  in  se¬ 
lected  sections  for  the  Coca-Cola  Com¬ 
pany,  Atlanta,  Ga. 

N.  W.  Ayer  &  Son,  300  Chestnut 
Street,  Philadelphia,  Pa.,  are  handling 
the  advertising  of  the  Mentor  Associa¬ 
tion,  Mentor  Magazine,  52  E)ast  19th 
Street,  New  York  city. 

J.  D.  liarnhill,  110  West  34th  Street, 
New  York  city,  ia  placing  advertising 
with  some  New  York  city  newspapers 
for  the  Lionel  Manufacturing  Com¬ 
pany,  “Lionel  EHectric  Toy  Trains,”  48 
E^st  21st  Street,  New  York  city. 

W.  H  Stewart,  advertising  manager 
of  the  Wf  rld’s  Dispensary  Medical  As¬ 
sociation,  Dr.  R.  V.  Pierce,  663  Main 
Street,  Buffalo,  N.  Y.,  is  stopping  at 
the  Broztell  Hotel,  New  York  city,  for 
a  few  days  to  make  renewal  contracts 
with  newspapers. 

W.  Calver  Moore  Company,  Drexel 
Building,  Philadelphia,  Pa.,  is  sending 
out  some  advertising  for  the  Frank  H. 
Fleer  Co.,  Chocolates,  Philadelphia,  Pa. 

Thomas  Advertising  Service,  Heard 
National  Bank  Building,  Jacksonville, 
Fla.,  is  placing  some  orders  with  New 
England  newspapers  for  the  Florida 
Farms  &  Home  Co.,  Palatka,  Fla. 

Lee-Jones,  Republic  Building,  Chi¬ 
cago,  Ill.,  is  making  contracts  with 
newspapers  generally  for  the  Serial  Pro¬ 
ducing  Co.,  Films,  645  West  43d  Street, 
New  York  city. 

The  J.  Walter  Thompson  Company, 
44  East  23d  Street,  New  York  city,  is 
placing  orders  with  Pennsylvania  news¬ 
papers  for  the  Park  &  Pollard  Com¬ 
pany,  poultry  supplies,  46  Canal  Street, 
Boston,  Mass. 

Lord  &  Thomas,  Mailers  Building, 
Chicago,  Ill.,  are  making  contracts  with 
some  Western  newspapers  for  the 
Waukesha  Pure  Food  Co.,  Waukesha, 
Wis.,  and  making  2,500-line,  one-year 
contracts  with  Pacific  Coast  newspapers 
for  the  Abbott  Corporation. 

The  MacMartin  Advertising  Com¬ 
pany,  Security  Building,  will  handle  the 
adverti.slng  for  the  Cream  of  Wheat 
Company,  Minneapolis,  Minn.,  after 
January  1,  1917. 

The  E.  T.  Howard  Company,  432 
Fourth  Avenue,  New  York  city,  is  plac¬ 
ing  special  holiday  copy  with  a  select¬ 
ed  list  of  newspapers  for  L.  E.  Water¬ 
man  &  Company,  “Waterman’s  Ideal 
Fountain  Pens,”  173  Broadway,  New 
York  city. 

The  Macavoy  Advertising  Company, 
Conway  Building,  Chicago,  Ill.,  is  plac¬ 
ing  l,23r-line,  one-time  orders  with 
newspapers  in  selected  sections  for  the 
Automatic  Carburetox  Co.,  2019  Michi¬ 
gan  Avenue,  Chliao-. 


Geo.  L  Dyer,  42  Broadway,  New 
York  city,  is  sending  out  orders  to  some 
New  York  State  newspapers  for  the 
Oneida  Community  Silverware,  Oneida, 
N.  Y. 

Richard  A.  Foley,  Advertising  Agency, 
Bulletin  Building,  Philadelphia,  Pa., 
will  probably  place  orders  for  the  Mason 
Tire  &  Rubber  Co.,  Kent,  O. 

Lyddon  &  Hanford,  200  Fifth  Av¬ 
enue,  New  York  city,  and  Rochester, 

N.  Y.,  are  again  placing  copy  with 
newspapers  for  the  Duffy  Malt  Whiskey 
Co.,  Lake  Avenue  eind  White  Street, 
Rochester,  N.  Y.;  also  placing  special 
holiday  copy  with  newspapers  for  the 
United  Cigar  Stores  Co.,  44  West  18th 
Street,  New  York  city. 

The  Metropolitan  Advertising  Com¬ 
pany,  6  Wall  Street,  New  York  city, 
will  handle  the  newspaper  advertising 
of  the  White  &  Company,  Inc.,  Federal 
Dyestuff  &  Chemical  Corp.,  Hanover 
Bank  Bui'dlng,  New  Yor’- 

The  Frank  Presbrey  Co.,  456  Fourth 
Avenue,  New  York  city,  is  renewing 
1917  newspaper  contracts  for  Dr. 
I.  W.  Lyon  &  Sons,  “Lyon’s  Tooth  Pow¬ 
der,”  520  West  27th  Street,  New  York 
City. 

The  Bates  Advertising  Company,  230 
Fifth  Avenue,  New  York  city,  will 
shortly  place  orders  with  a  selected  list 
of  newsr>8rers  for  the  Invention  Manu¬ 
facturing  &  Sales  Co.,  25  West  Broad¬ 
way,  New  York  city. 

The  Lyon  Specialty  Company,-  of  New 
York  city,  is  preparing  plans  for  an  ad¬ 
vertising  campaign  for  their  Lyon 
Cleaner,  which  will  appear  in  papers 
reaching  the  hat  trade,  millinery  trade, 
and  shoe  trade.  Details  of  this  cam¬ 
paign  are  under  the  direction  of  Mr. 
Donahoo,  of  the  Illustrated  Milliner. 

The  Brown  Advertising  Agency,  of 
No.  99  Nassau  Street,  New  York,  Is  plac¬ 
ing  contracts  in  small  city  dailies  and 
weeklies  for  the  advertising  of  Taps. 

The  Lloyd  W.  Young  Agency,  1900 
Euclid  Avenue,  Cleveland,  O.,  is  to  han¬ 
dle  the  advertising  of  the  Billings- 
Chapin  Company,  of  that  city,  paints 
and  varnishes. 

The  Perclval  F.  Frowert  Agency,  151 
West  42d  Street,  New  York  city,  will 
handle  the  advertising  of  the  Lee  Tire 
&  Rubber  Company,  Conshohocken,  Pa. 

The  R.  A.  Foley  Agency,  of  Phila¬ 
delphia,  Pa.,  will  handle  the  advertising 
of  the  Mason  Tire  Company,  Canton,  O. 
This  company  has  appropriated  $40,000 
for  advertising. 

The  Fuller  &  Smith  Agency,  of  Cleve¬ 
land,  O.,  will  handle  the  advertising  of 
the  Upson  Nut  Company,  of  Cleveland, 

O. ,  auto  accessories. 

The  Lloyd  W.  Young  Agency,  of  Phil¬ 
adelphia,  will  handle  tbe  advertising  of 
tbe  Iceless  Machine  Company,  of  1067 
East  152d  Street,  Cleveland,  O. 

The  Singleton-Hunting  Agency,  of 
Cleveland,  O.,  will  handle  the  account 
of  the  Miller  Rubber  Co.,  of  Akron,  O. 

The  Fuller  &  Smith  Agency,  of  Cleve¬ 
land,  O.,  will  place  the  business  of  the 
Timkin  Roller  Bearing  Company,  of 
Canton,  O. 


The  Richard  A.  Foley  Company,  of 
Philadelphia,  will  handle  the  $30,000  ap¬ 
propriation  for  the  Massachusetts  Em¬ 
ployees’  Insurance  Company,  of  Boston 
as  well  as  the  advertising  of  Maule 
Seeds,  of  Philadelphia. 

OBITUARY  NOTES 

Thomas  Robinson,  aged  seventy-eight 
years,  a  marine  reporter,  died  at  his 
home  in  Brooklyn  December  11.  He  had 
been  on  the  staff  of  the  New  York 
Herald  for  a  number  of  years  and  was 
for  some  time  manager  of  the  Herald 
ship  news  department.  Later  he  was 
the  marine  observer  for  the  Postal 
Telegraph  at  Sandy  Hook. 

John  McVicker,  once  president  of  the 
International  Typographical  Union,  and 
formerly  editor  of  the  Detroit  News, 
died  December  11  at  Chicago  in  his 
seventy-third  year. 

Miss  Sarah  E.  Skinner,  for  thirty 
years  an  employee  in  the  editorial  of¬ 
fices  of  the  Frank  A.  Munsey  publica¬ 
tions,  died  December  11.  She  had  been 
ill  for  two  years. 

Charles  S.  Backlet,  publisher  of  the 
Interurban  Journal,  died  at  his  home 
in  South  Bend,  Ind.,  December  1. 

S.  Watanabi,  city  editor  of  the  Asahi 
News,  a  Japanese  newspaper,  published 
at  Seattle,  died  recently  at  the  General 
Hospital  in  Seattle.  He  had  undergone 
an  operation,  but  succumbed  to  the 
shock. 

John  A.  Helliker,  well  known  in  the 
circulation  departments  of  several  of 
the  newspapers  in  the  Northwest,  died 
suddenly  In  a  Salt  Lake  City  hotel  re¬ 
cently.  He  was  born  In  Dexter,  N.  Y., 
and  had  worked  on  a  number  of  dailies 
In  the  Northwest. 

Bernard  J.  Fredericks,  once  on  the 
New  York  Sun,  and  later  with  the  As¬ 
sociated  Press,  died  at  his  home  in 
Ablngton,  Mass.  He  was  sixty-two  years 
of  age. 

Robert  Smith,  well  known  publisher 
of  Lansing,  Mich.,  died  December  9  at 
his  home  in  Lansing.  He  had  been  HI 
for  several  years.  During  the  early 
90’s  he  had  the  State  printing  contract 
and  was  a  dominant  figure  in  State 
politics. 

W1LI.ARD  Beebe,  aged  fifty-one,  a 
widely  known  newspaper  man  and  edi¬ 
tor,  died  on  December  1,  in  Palo 
Alto,  Cal.  He  was  a  native  of 
New  York  State  and  went  to  California 
in  1890.  He  was  with  the  Merced  Sun 
for  a  time  and  later  published  the  North 
Byron  Enterprise,  the  Colton  Daily  and 
Weekly  News,  and  the  Brawley  News. 

Charles  W.  Voitle,  aged  twenty-nine, 
former  editor  of  the  Washington  (Pa.) 
News,  died  at  Wheeling,  W.  Va.,  follow¬ 
ing  an  operation. 

W.  A.  Johnson,  aged  forty-nine,  for 
the  the  last  twenty  years  a  member  of 
the  Dallas  Typographical  Union  and 
engaged  in  the  printing  lousiness  at 
Dallas,  died  at  the  home  of  his  mother- 
in-law  recently. 

WEDDING  BELLS 

Edward  S.  Medary,  editor  of  the 
Waukon  (la.)  Democrat,  and  Miss 
Mabel  Hall,  of  Cedar  Rapids,  were  mar¬ 
ried  November  30,  at  Davenport. 

Robert  H.  Uenehey,  a  Pittsburgh 
newspaper 'man,  and  Miss  Mary  Alma 
Wahl,  of  Duncannon,  Pa.,  were  married 
December  1  In  Pittsburgh.  A  wedding 
breakfast  was  served  to  a  number  of 
guests  after  the  wedding.  In  the  Fort 
Pitt  Hotel. 


•  $5,000  casili  "available  for  first 
payment  on  an  attractive  daily 
newspaper  property.  Middle  west 
locations  preferred.  Proposition 


HELP  WAbn*ED 


CONFERENCE  TJEMBiHSr;  CHOSEN 


FOR  SALE 


in  N.w  York  .nd  Pub- 

liahers  in  Washington  Favor  Conciliation.  word#  to  Ha#. _ _ _ 

(Special  to  Thk  Editor  and  Pubushrb.)  MANAGER 

'  :  had  considerable  experience  In  handling  can- 

Washington,  December  loj — The  pa-  yassers.  Position  pay%  |25.00  per  week  salary 

per  committee  and  representatives, of  the  , 

American  Newspaper  Publishers '  Asso-  experlenoe  and  if  lat  praaeot  employed.  Address 
■  .  _1  X.  N-  3143.  care  EVlitor  and  Publisher, 

elation  met  at  the  Raleigh  this  morning. 

The  idea  of  distribution  of  news  print 
through  the  Federal  Trade  Commission' 
seemed  to  a  number  of  those  present 
to  be  impracticable.  Individual  mem> 
hers  expressed  themselves  as  In  favor  of 
prosecuting  the  manufacturers  through 
the  Department  of  Justice  on  the  line 
of  the  complaint  filed  by  H.  B.  Varner 
early  in  the  week,  a  sentiment  which 
it  was  stated  is  growing  among  pub¬ 
lishers. 

There  will  be  another  meeting  of  the 
American  Newspaper  Publishers  As¬ 
sociation  committee  this  afternoon  and 
this  evening.  The  members  will  meet 
with  the  representatives  of  the  smaller 
publishers  and  the  State  organizations 
when  committees  will  be  appointed  to 
formulate  £  plan  of  action  and  to  m^rt 
with*  a  committee  of  nine  repf^st'^Wng 
the  news  |)rint  manufacturers.  .  Thi$ 
committee,  including  Messrs.  P.  T. 

Dodge.  Backus.  Smith,  and  others,  was 
appointed  at  the  Waldorf  conference. 

It  la  proposed  to  outline  a  plan  of 
action,  before  the  Federal  Trade  Com-* 
mission  hearing  to-morrow,  when  man- 
ufaQturers  will  be  asked  to  give  some 
assurance  of  Increased  production  and 
lower  prices. 

Among  those  at  the  meeting  were 
F.  P.  Glass,  Emil  M.  Scholz,  A.  G.  Mc¬ 
Intyre,  and  Jason  Rogers,  of  .New  York, 
and  John  Stewart  Byron,  of  Richmond. 


ij  fioss  Four  Deck  Four-Page-Wide 
lOc-.uple  Newspaper  Press.  This  press 
(prints  and  folds  to  half-page  size 
4,  6,  8,  10,  12,  14  or  16  page  papers 
at  .SO, 000  per  hour;  18,-20,  22,  24,  28 
and  32  page  papers  at  25,000  per  "hour. 
For  prices  and  terms,  write 

Walter  Scott  &  Co. 

Plainfield,  N.  J.  •  . 


CHAS.  M.  PALMER 


and  Sunday  paper  of  8,000  circulation  wishes  a 
competent  city  editor ;  one  who  Is  not  afraid  of 
work,  who  baa  execntlre  ability,  and  has  bad 
training.  Applicant  must  be  healthy.  Giye 
qualification  and  references.  Address  N.  3146, 
care  Eldltor  and  Publisher. _ 

NEWSPAPER  MAN  to  act  as  press  agent; 
one  who  has  shot  his  physical  and  mental  bolt 
and  who  wtshea  to  get  hack  to  fine  pbyMeal 
trim.  Exchange  services  In  return  for  board 
and  'treatment  at  a  prominent  health  resort. 
State  full  particulars  in  first  letter.  Address 
N.  3143,  care  Editor  and  Publlsber. 

ADVBRTISINO  MANAGl:R~by ^dslly  paper  itt 
New  York  town  of  40,000.  Must  be  man  of 
Meag  and  dependable.  State  experience,  age.  and 
any  other  helpful  details.  Address  N.  3144, 
care  EMitor  and  Pabllaber. 


Newspaper  Properties 


An  Investment  of 


G  Special  representatives  know  that 
the  greater  the  variety  and  volume  of 
local  business  their  papers  carry,  the 
higher  the  value  of  the  papers  to  the 
national  advertiser. 

G  Many  special  representatives  who 
'know  through  years  of  observation 
recommend 

AD  ART  SERVICE 

212  Proas  Bldg.  Clavaland,  O. 

to  all  papers  on  their  Puts. 


$5,000  Cetsh 


balance  deferred,  easy  payments,  will 
buy  Daily  newspaper,  located  iit  town 
of  Southern  State,  now  earning  net 
over  $3,000  per  annum  with  rapidly 
growing  business.  Plant  has  2  lino¬ 
types. 

HARWELL,  CANNON 
&  McCarthy, 

Nexetpaper  and  MagatUie  Propertie$ 

Times  Bldg.,  New  York 


BUSINESS  OPPORTUNITIES 


Adxi«rtUem»nt$  under  thit  elattifloation,  tioentr* 
five  eenta  a  Hne,  eaok  inaerNon.  Count  $ta 
-  wards  la  the  Una. 


DAILY  NEWSPAPER  WANTED  In  town  of 
from  8.000  to  15,000,  preferably  In  Central  or 
Western  New  York  '  State.  Must  be  making 
money,  as  no  run-down  or  dead  property  will 
be  considered.  Will  |>ay  spot  caah.  Send  full 
infomiatiun,  Clrruhitimi  and  advertising  receipts 
and  expenses.  A4ldresa  George  Powers,  1368  St. 
Paul  St.,  Rochester.  N.  Y. 


HAS  SAVED  $10,000 


SITUATIONS  WANTED 


Unusual  thing — Unusual  man 

Nine  years  In  newspaper,  advertising,  and 
selling  positions.  Just  finishing  a  bard  Job 
on  which  he  has  been  successful.  Getting 
$3,500,  and  worth  more.  In  every  way  fit 
for  the  position  of  business  or  advertising 
manager  of  a  live  city  newspaper.  Would 
consider  an  Investment  proposition.  Age  36, 
college  graduate,  married,  perfect  health, 
iftate  your  requiremeots  and  let  us  Intro¬ 
duce  No.  5236. 

Remember,  our  candidates  are  not  In  New 
KnglaD<I  only.  We  reach  South  and  West. 

FERNALD’S  EXCHANGE,  Inc. 

nUSeiculBukBU,.  SPIUNCnELD,  SASS. 


1  hxertUexnmti  under  thie  elateifieation,  ten 
Cfntt  per  line,  each  tneertion.  Count  .tia 
xcordt  to  the  line.  For  thoea  unemployed, 
not  to  exceed  50  xcordt,  txco  ixuertUmi  FREE. 


UNITED 

PRESS 


ADVPxRTIKING  OR  BUSINESS  M.AN.AGER— 
■Every  urrangement  made  to  buy  half  Interest  in 
small  dally  December  first,  prospective  partner 
now  wants  to  sell  minority  only.  Desire  con¬ 
nection  as  advertising  manager  or  business  man¬ 
ager  with  larger  paper  offering  top-notch  op¬ 
portunities.  Five  years  with  Hearst.  Six  years 
Chicago  F’orelgn  field.  One  year  Chicago  Sales 
Manager  for  Public  Utility.  One  year  Business 
Manager  small  dally  In  city  of  200,000.  Thir¬ 
ty-three,  cheerful,  good  health,  big,  active, 
liardworker,  Scotch-German,  can  get  good  work 
cheerfully  from  subordinates.  Executive  or  reip- 
resentatlve  who  will  give  owner,  publisher,  or 
superior  no  cause  for  worry.  Record  and  ref¬ 
erences  good.  Make  best  offer  subject  to  care¬ 
ful  Investigation  by  you.  Address  N.  8141,  care 
Editor  and  Publisher. 


FOR 

Afternoon  Papers 

Gsaaral  OBcm,  World  Bldg.,  Now  York 


PUBLISHERS’  NOTICE 


Keen  Publishers  Everywhere 

Are  Buying  Electric 
Bulletin  Machines. 

They  have  written  us  letters  giv¬ 
ing  weir  opinions.  They  make 
interesting  reading.  We  wish  we 
could  send  them  to  you  complete. 

Some  of  the  letters  are  in  our 
New  Illustrated  Catalogue.  Why  not 
let  us  send  you  one? 


The  Editor  and  Pnbllaher  malntalna 

an  elllcleut  corpa  of  paid  curreapundents  at  the 
following  Important  trade  centrea:  Boston,  Pblla- 
d^pbU,  Detroit,  Cleveland,  Pittaburgb,  Cincin¬ 
nati,  St.  Louis,  Chicago,  Atlanta,  New 
Urleana,  Dallas,  Indianapolis,  Washington,  Balti¬ 
more,  and  San  Francisco.  Other  correspondents 
will  be  added  from  time  to  time.  Advertlsera 
and  newspaper  men  will  find  a  ready  market  for 
stories  of  advertising  achievements,  news  beats, 
etc.,  by  addressing  the  main  office,  1117  World 
Building,  New  York  City. 

Branch  offices  axe  located  as  follows :  Chicago, 
Herald  Building,  163  W.  Washington  St..  Chas. 
H.  May,  Mgr.,  'Phone  Franklin  44 ;  San  Fran- 
cigeo,  742  Market  St.,  R.  J.  Bldwell,  manager, 
'phone  Kearney  2121. 

The  Editor  and  Pnbliaher  page  contains 
672  agate  lines,  168  on  four.  Columns  are  13 
picas  wide  and  twelve  Inches  deep. 

Advertising  Rate  la  25e.  an  agate  line,  $100 
a  page,  $75  a  half  page  and  $42  a  quarter  page. 
Position  extra.  Time,  apace  and  cash  discounts 
are  allowed  on  contracts. 

Small  advertlaementt  under  proper  classifica¬ 
tion  will  be  charged  as  follows:  For  Sale  and 
Help  Wanted,  fifteen  cents  a  line;  Bualnest  Op¬ 
portunity  and  Mlscellaneoui,  twenty-five  cents  a 
line,  and  Situations  Wanted,  ten  centa  a  line, 
count  tlx  words  to  the  line.  For  tboee  nnem- 
ployed  a  fifty-word  or  eight-line  advertleement 
will  be  published  two  times  FREE. 

Readers  are  urged  to  bare  the  paper  mailed  to 
the  home  addreea.  This  will  Insure  prompt  de¬ 
livery. 

The  Editor  and  Publisher  sells  rsgnlarly 
at  10c.  a  copy.  $2.00  per  year  In  the  United 
Slates  and  Colonial  Possessions.  $2.S0  In  Can¬ 
ada  and  $3.00  foreign,  and  la  on  sale  each  week 
at  the  following  newa  atanda; 

New  York — World  Building,  Tribune  Building, 
Park  Row  Building,  140  Nassau  Street,  Man¬ 
ning's  (opposite  the  World  Building),  83  Park 
Row;  The  Woolworth  Bollding,  Times  Bnllding, 
Forty-second  Street  and  Broadway,  at  basement 
entrance  to  Subway ;  Brentano's  Book  Store, 
Twenty-sixth  Strest  and  Fifth  Avenue  and 
Mack's,  Ma<7's  comer,  at  Tbirty-foorth  St.  en¬ 
trance. 

Baltimore — B.  K.  Uwarda,  American  Bnllding, 

Philadelphia — L,  O.  Ran,  7th  and  Ohastaat 
Streets;  Wnu  Sobel 

Boston — Parker  Bones  News  Stand. 

Plttsburgb — Davis  Book  Shop,  41$  Wood 
Street. 

Washington,  D.  O.— Bart  B.  Tranis,  $11  Foot. 
teenth  Street,  N.  W.,  Rlggi  Bldg.,  News  Stand. 

Chleago— PowBsr's  Book  Store,  ST  N.  Ctarfe 
Strest;  Post  Offles  Nows  Os.,  Hooroo  StNot; 
Chas.  lory  Ore.  On..  ST  N.  Fifth  Avanns. 

Cleveland — Sebroeder’a  Newt  Store.  SupM-ior 
Street,  opposite  Poet  Office;  Solomon  News  Co., 
1111  Walnut  Street. 

Detroit— Solomon  News  Co.,  69  Lamed  St.,  W. 

San  Franclico— B.  J.  Bldwell  Co.,  742  Marland. 


COPY  WRITER — Young  man,  21  years  of  age, 
having  five  yeors'  experience  In  a  large  adver¬ 
tising  agency,  can  proof-read,  write  copy,  etc. 
Is  not  looking  for  a  big  salary,  hut  for  a  good 
Job.  Can  you  offer  me  one?  Address  N.  3150, 
care  Eilltor  and  J’ubllshcr. 

•ADVERTISING  .MAN — Young  man  with  thor- 
oiigh  knowledge  of  printing,  engraving,  etc.,  and 
s*-veral  years’  oxi)erlence  with  well-known  agen¬ 
cy.  Can  make  layouts,  write  copy,  and  follow 
up  printing  jobs,  and  get  them  out  on  time. 
Have  you  an  opening?  Address  N.  3140,  care 
Editor  and  Publisher. 


National  Electric  Bulletin  Corp. 

New  London,  Conn 


WSIiNFlSxS  MA-N'AliKU  Ue-sirefl  to  chaiiife  po« 
tion;  37,  marrietl;  15  years*  experience.  Has 
It  tiiiet*  puh.kaiioiiH  on  their  feet.  Fintjat 
>8sU>U>  reforwices.  Can  take  full  charjre  of 
winejsH.  If  .you  want  to  place  your  pai»er  in 
•iiuervative,  intellikieiFt  Iiuuds,  liere  is  your 
lance.  AiMi’on  X.  3138,  care  E-litor  aiiU 


Aiivertieemente  under  thie  claeeiflcation,  fifteen 
cents  per  line,  each  insertion.  Count  si^ 
words  to  the  line. 


To  Illustrate 

The  News 


NEWSPRINT  PAPER  FOR  SALE 

ONE  CAR  consisting  76  rolls,  33% -In.,  total 
42.201*  lbs. ;  1  car,  51  rolls,  33H-ln..  and  54 
17-ln.,  total  41,579  lbs.;  1  car,  44  rolls.  33Vj- 
In.,  and  80  rolls,  17-ln..  total  43,619  lbs.  .All 
basis  24x36,  34  lbs.  to  500  sheets,  with  rolls 
suitable  slse  far  Cox-Duplex  Rotary  Press.  Im¬ 
mediate  shiimient.  Telegraph  your  best  offer, 
f.  o.  h.  Tulsa,  Okla.  H.  H.  Horton,  Tulsa, 


EXErUTIVE — 1*0  you  want  an  o.\eciitive  and 
organiser  of  considerable  successful  exjierlence 
in  active  and  coustructlve  newsiiapcr  building 
to  manage  your  pioi-erty  efficiently?  Now  em- 
p.'oytsl,  hut  amhItUms  and  wants  broader  field 
that  will  pay  the  price  for  such  ahiliity  as  Is 
sought  by  owners  who  desire  rhe  brtit  pos.slble 
results.  Can  come  ou  reasonable  notice.  .Ad- 
ilress  .V.  ;)13U,  care  Editor  and  Publisher, 
BDIToRI.AL  MAN  wants  position  on  the  staff 
of  a  small  magazine  or  newspaper  of  10,000 
or  15.000  ciroulatlon.  by  a  young  man  with 
sptcial  editorial  training,  single,  good  habits; 
has  working  knowledge  of  the  mechanical  side 
of  the  publishing  business.  References  asked 
nml  given.  .Address  X.  3133.  care  Fslltor  and 
Publisher, 


The  most  economical  and 
satisfactory  way  is  to  use 
our  halftone  matrix  service. 


FOR  SALE — 3-deck  press,  (irints  4,  6,  8.  10, 
12,  16,  20,  24  imges.  Overhaule«l  and  rebuilt. 
The  Goss  Printing  Press  Co.,  Chicago,  111. 

LI.NOTYPE — Model  No.  1,  Serial  No.  2449; 
1  magazine,  mold,  linen,  ejector  blades,  assort¬ 
ment  two- letter  matrices.  Mnrdoch-Kerr  Ck>., 

Pittsburgh^  _  ^ _ 

“LINOTYPE— Model  No.  3,  Serial  No.  10109, 
msgazlne,  assortment  of  matrices.  Fort  Wayne 

Printing  Co:,  Fort  Wayne.  Ind. _ ^ 

LINOTYPE— Model  No.  6.  Serial  No.  14243,  3 
magazines,  and  motor.  Cantwell  Printing  Oo., 

Madison,  Wla. _ _ ^ _ 

LINOTYPE— Model  No.  6,"" Serial  No.  10412, 
nagaslne,  matrtcei,  etc.  Oon,  P.  Curran  Print-. 
Ing  Co.,  St.  Loula,  Mo. 

-  LLVOOTPSJ— Model  No.  J,  Serial  No.  8010, 
and  Model  No.  1,  Serial  No.  8011,  with  1  maga- 
line,  linen,  ejector  blades,  font  of  matrlcea 
(for  each  machine).  Trlbnne  Prlatlnt  Ch., 


Central  Press  Ass*n 

World  Bldf.  Frederick  Bldv. 

New  York  Cterelond 


J’URSiS.M.AX— First  class  iu 


- -  - -  —  ..  evpry  nepect. 

Fully  qualifled  to  assume  charge.  Know  pcint- 
ing  and  can  pro<liire  results.  Have  executive 
ability  and  can  guarantee  eeonorniual  adminls* 
tration.  Very  tx'St  of  references.  Will  go  any 
place.  Not  connecte*!  with  the  Union,  therefore 


ADVERTISING  MAN.  Toung  man,  21  years 
of  age,  5  yean  advertising  experience  In  a  large 
Downtown  Advertlalng  Agency  wishes  position  in 
the- Sales  or  Advertising  Department  of  a  grow¬ 
ing  Company.  An  Interview  will  eonvlnre  yon  of 
my  ability.  Address  Box  N,  3127,  care  tklitor 

and  Publisher. _ 

ADVERTISING  MANAGER.— Position  wanted 
by  a  young  man  with  five  yean’  experience  as 
advertising  manager  on  dally  paper  In  town  of 
25,000.  Wants  like  position,  now  employed  but 
desires  to  make  a  change.  Can  furnish  best  of 
references, Addtsto  jM-  3130,  care  Editor  and 
Polisher. 


[OWmeALLTWIWi^ 

liSIWTOCNGEAVIIC 


POTTER  PRESS — 16-pafe  two-deck  Potter 
sngle-har  press,  with  conoplete  equipment  for 
pressroom  and  iitereotype  room ;  capacity  10,000 
p(^  b^x  fine  condition.  R.  A-  Oliver.  Slonx 
01  ty.  Iowa. 


White  Paper  Shortage 


.  .  .  r<i 

and-  excessive  paper  costs  bid  to  make  the 
year  1917  a  memorable  period  in  . 
American  journalism  " 


Now  Over 

200,000 

a  Day 


The  New  York  Globe 


Member 

A.B.C. 


announces  a  definite  policy  to  cover  the  unusual  situation  with 

fairness  to  reader  and  advertiser 


Ist — No  free  reading  notices  to  anyone 

In  operation  December  14,  1916 


2nd — Allotment  of  space  to  accommodate  as  many  adver¬ 
tisers  as  possible. 

In  operation  October  10,  1916 


3rd — Increase  in  subscription  price  from  $3  to  $6  per  year. 

In  operation  May  I,  1916  1 


4th — Reduction  of  15  per  cent  in  volume  of  reading  matter. 

In  operation  since  October  10,  1916 


5th — No  further  present  advance  in  advertising  rates  from 
rate  card  dated  December  1st  which  reflects  an  ad¬ 
vance  of  about  15  per  cent  over  one  year  ago. 


By  these  processes  the  New  York  Globe  has  sought  to 
distribute  equitably  the  greatly  increased  costs 
now  inflicted  on  the  industry 


,, -CHICAGO 


CAMARA  &  ORMSBEE,  Inc. 

-  ^  '  Special  Representatives 


NEW  YQRK 
Prupewick  pi^g* 


1  •  i  c'f'-’  a  .  !•  ' 
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Hie  PreM,  Inc,  SO  Vwey  St.,  N.  Y. 


$2.(K)  a  Year 


-  NEW  YORK,  SATURDAYy  BECEMBE^^  >16,  1916 


10  Cents  a  Copy 


Complete  Stenographic  Report  of  Addresses,  Testimony  of  Publishers,  of  Representatives,  of  Organizations 
of  Editors  and  Publishers,  and  of  Attorneys  and  Representatives  of  News  Print  Manufacturers,  As  Given 
at  a  Hearing  Before  the  Federal  Trade  Commission  at  Washington,  Tuesday,  December  12,  1916! 


SHORTAGE 

A  Few  Thoughts  on  the  Situation 

No  shortage  of  raw  material  can  disturb  the  basic 
obligations  of  manufacture. 

Newspapers  are  to  be  made  and  sold,  space  is  to  be 
bought  and  sold,  after  the  paper  question  is  settled. 

It  is  the  future  that  really  dominates  the  present. 

Maintained  QUALITY  is  newspaper  INSURANCE. 

News  values  and  feature  effectiveness  are  the  sure 
“tie-up”  to  future  expansion. 

In  newspaper  enterprise  business  insight  is  the  motor, 
news  the  wings,  and  features  the  stabilizer. 

A  syndicate’s  best  service  to  present  and  future  is 
intensive  work  on  features  that  identify  the  medium 
throughout  any  possible  changes  of  form  or  bulk,  and  that 
steadfastly  conserve  the  strategy  of  future  circulation  and 
future  advertising. 

Print  the  features  that  will  make  the  public 
DEMAND  your  paper.  -  > 


Newspaper  Feature  Service 
37  W.  39th  Street,  New  York  City 
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The  following  dailies  use 
the  Monotype  exclusively 

Watch  This  List  Grow ! 

LOUISVILLE  HERALD.  Louisville.  Ky. 

EVERY  EVENING.  Wilmington.  Del. 

PHILADELPHIA  GERMAN  GAZETTE.  Philadelphia.  Pa. 
LYNN  TELEGRAM.  Lynn.  Mass. 

BOSTON  NEWS-BUREAU.  Boston.  Mass. 

LE  SOLEIL.  Quebec.  Canada. 

TELEGRAPH.  Quebec.  Canada. 

NEWS-RECORD.  Kitchener.  Ont.  Can. 

SYDNEY  POST.  Sydney.  N.  S. 


LANSTON  MONOTYPE  MACHINE  CO..  PHILADELPHIA 

New  York:  World  Building  Chicago:  Rand-McNally  Building 

Boston:  Wentworth  Building  Toronto:  Lumsden  Building 
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lisher,  1901;  Tlie  E^tor  and  Publisher  and  The  Journalist,  1907.  James  Wright°  Brown,  President;  Edwin  Doddridge  DeWitt,  Secretary  and  Treasurer^ 


— forms  closing  at  ten  A.  M.  on  the  Friday  preceding  the  date  of  publication — by  The  Editor  and  Publisher  Co., 


DHASTIC  .  measures  to  avert  anni¬ 
hilation  ot  some  small  newspapers 
by  pro-rating  the  1917  supply  of 
news  print  paper  under  the  direct  su¬ 
pervision  of  the  Federal  Trade  Commis¬ 
sion  were  suggested  at  the  second  pub¬ 
lic  hearing  of  that  body  Tuesday  after¬ 
noon,  December  12.  The  session  termin¬ 
ated  suddenly,  just  as  the  question  of 
the  reasonableness  of  the  1917  price  was 
to  be  considered,  In  order  that  repre- 
8entatlve.s  of  the  publishers,  the  manu¬ 
facturers,  and  the  Commission  may 
work  out,  if  possible,  a  plan  of  concil¬ 
iation.  The  idea,  which  so  far  Is  only 
a  thought,  and  which  is  revolutionary 
in  character,  contemplates  the  distri¬ 
bution  of  all  of  the  1917  news  print 
supply,  except  that  which  has  alreswiy 
been  contracted  for,  under  the  direc¬ 
tion  of  the  Commission.  It  was  sug¬ 
gested  by  members  of  the  Commls.sion 
that  no  contracts  be  made  for  a  period 
of  ten  days,  pending  the  efforts  at  con¬ 
ciliation. 

When  the  representatives  of  the  vari¬ 
ous  interests  arrived  at  the  New  Wil¬ 
lard  Hotel  they  automatically  arranged 
themselves  in  groups,  the  representa¬ 
tives  of  the  manufacturers  clustering 
together,  the  members  of  the  American 
Newspaper  Publishers  Association  con¬ 
gregating  to  one  side,  while  the  smaller 
publishei  s,  who  formed  by  far  the  major 
portion  of  the  crowd,  occupied  the  cen¬ 
tre  of  the  room.  An  unusual  number 
of  news  correspondents  were  present, 
representing  newsjMipers  from  all  sec¬ 
tions  of  the  country,  as  well  as  cor¬ 
responded  ts  for  the  different  news  or¬ 
ganizations,  and  several  shorthand 
men,  who  took  down  the  proceeding 
verbatim 

The  number  of  newspapers  represent¬ 
ed  at  the  hearing  was  larger  than  was 
the  c.ase  when  the  first  hearing  was  held 
in  August.  At  the  meeting  held  in  the 
office  of  J.  H.  Hoover,  attorney  for  the 
smaller  publishers,  it  was  estimated 
that  prob.ably  7,500  newspapers  were 
represented.  It  was  recognized  that  it 
was  probable  that  the  numbers  “lapped” 
over,  from  one  association  or  organiza¬ 
tion  to  another,  but,  on  the  other  hand, 
it  was  stated  that  there  were  present 
at  the  hearing,  members  from  asso¬ 
ciations  and  organisations  that  did  not 
enter  an  appearance  at  Tuesday’s 
meeting.  Some  estimated  that  at  least 
10,000  newspapers  were  represented  on 
the  floor,  the  greater  number  being  the 
smaller  publishers. 

The  hearing  resolved  itself  into  a 
statement  of  the  position  of  the  smaller 
publishers  of  the  United  States,  who 
represent  the  greater  part  of  the  news¬ 
papers,  though  not  necessarily  consum¬ 


ing  the  major  portion  of  news  print 
produced  each  year. 

According  to  the  statements  of  those 
present,  they  had,  in  many  cases,  or¬ 
ganized  themselves  for  the  purposes  of 
cooperative  buying  direct  from  the  milis, 
in  accordance  with  the  suggestion  of  G. 
F.  Steele,  secretary  of  the  News  Print 
Manufacturers’  Association,  made  in  an 
interview  for  The  Editor  and  Publisher, 
and  having  done  that,  have  found  them¬ 
selves  unable  to  contract  for  next  year’s 
supply.  It  was  brought  out  that  the 
difference  in  price,  between  that  paid  by 
large  purchasers  and  the  smaller  pub¬ 
lishers,  now  amounts  to  as  much  as  sev- 
fen  cents  a  pound,  while  in  the  past  it 
has  only  been  approximately  one  cent 
a  pound.  This,  they  averred,  brought 
them  to  the  point  where  they  faced,  first, 
a  condition  where  it  was  next  to  im¬ 
possible  to  get  their  paper,  and  if  they 
could,  the  price  would  be  so  high  that 
few  could  afford  it,  and  suspensions  were 
threatMied. 

Representatives  of  the  manufacturers 
asked  whether  the  Federal  Trade  Com¬ 
mission  could  suggest  a  remedy,  stating 
that  the  makers  of  news  print  were 
anxious  to  do  anything  possible  to  pre¬ 
vent  disaster  to  any,  and  to  protect  all. 

Then  it  was  that  Commissioner  Da¬ 
vies  stated  that  if  they  were  asked,  the 
Federal  Trade  Commission  would  un¬ 
dertake  to  distribute  the  supply  among 
the  newspapers  of  the  United  States,  to 
the  end  that  each  shall  obtain  an  equita¬ 
ble  proportion,  and  in  order  that  all  may 
obtain  sufficient  to  keep  them  running. 
Contracts  already  made,  of  course,  would 
not  be  affected,  unless  publishers  volun¬ 
tarily  agreed  to  it. 

Following  these  suggestions,  a  recess 
was  taken,  in  order  that  the  different 
interests  might  confer  among  them¬ 
selves,  and  when  the  meeting  opened 
again.  Attorney  T.  T.  Ansberry,  for  the 
News  Print  Manufacturers,  stated  that 
they  would  wire  the  manufacturers  of 
the  United  States  and  Canada  to  meet  in 
New  York  Friday  morning,  to  consider 
the  proposition.  Frank  P.  Glass,  vice- 
president,  American  Newspaper  Publish¬ 
ers  Association,  agreed  to  a  similar  pro¬ 
posal  on  the  part  of  the  larger  pub¬ 
lishers  of  the  country,  while  the  repre¬ 
sentatives  of  the  smaller  interests  took 
the  same  attitude. 

The  representatives  of  the  manufac¬ 
turers  met  at  the  Waldorf-Astoria,  in 
New  York,  Friday  morning,  December 
15,  the  directors  and  paper  committee  of 
the  American  Newspaper  Publishers 
Association  at  the  New  Willard  Hotel, 
in  Washington,  at  10:30  Friday,  and  the 
committee  representing  the  weeklies  and 
the  small  daily  newspapers  in  the  office 


New  Willard  Hotel, 
Washington,  D.  C. 

December  12,  1916,  10:30  A.  M. 

Hearing  before  Federal  Trade  Com¬ 
mission  as  to  conditions  in  the  news 
print  Industry. 

Present:  Hon.  Edward  N.  Hurley, 
Chairman  of  Federal  Trade  Commis¬ 
sion;  Hon.  William  J.  Harris,  Vice- 
Chairman;  Hon.  Joseph  E.  Davies, 
Hon.  Will  H.  Parry. 

Present  on  behalf  of  the  Commis¬ 
sion:  John  Walsh,  William  T.  Chant- 
land,  T.  M.  Gordon,  Thomas  M.  Robert¬ 
son,  E.  O.  Merchant,  William  C. 
Reeves. 

Appearances:  Emil  M.  Scholz,  pub¬ 
lisher,  the  Evening  Post,  New  York; 
Frank  P.  Glass,  the  Birmingham 
News;  the  American  Newspaper  Pub¬ 
lishers  Association;  Lincoln  B.  Palmer, 
manager,  American  Newspaper  Pub- 

of  J.  H.  Hoover,  their  attorney,  in  Wash- 
ingrton. 

Commissioners  Parry,  Harris,  and 
Downes  with  Publishes  E.  H.  Tomlin¬ 
son,  New  Jersey  Press  Association,  and 
Ernest  Smith,  purchasing  agent  for  the 
Pennsylvania  Publishers  met  with  the 
News  Print  Manufacturers  Association 
at  the  Waldarf  conference  Friday  A.  M. 

Friday  morning  will  be  given  up  to 
conferences,  among  the  committees,  with 
a  possible  Interchange  of  views  among 
them.  In  the  afternoon,  it  is  probable 
that  there  will  be  furt^Jer  conferences 
with  members  of  the  Commission,  in  an 
attempt  to  promote  the  plan  of  concilia¬ 
tion.  Saturday  morning  the  manufac¬ 
turers  and  publishers  will  present  their 
propositions  to  the  Commission,  and  the 
work  of  bringing  them  together,  in  an 
effort  to  reach  an  understanding  that 
will  result  In  a  more  equitable  distribu¬ 
tion  of  the  1917  news  print  supply,  will 
begin. 

The  Commission,  failing  in  its  con¬ 
ciliatory  programme,  is  prepared  to  file 
its  report  with  the  United  States  Sen¬ 
ate  on  Monday,  with  certain  dra.stic 
recommendations,  it  is  said. 

L.  B.  Palmer,  manager  of  the  Ameri¬ 
can  Newspaper  Publishers  Association, 
accompanied  by  A.  G.  McIntyre,  paper 
expert  of  that  organization,  left  New 
York  for  Washington  Thursday  night. 
Just  what  plans  they  have,  if  any,  were 
not  stated. 

(Special  to  Tub  Emtob  and  Pdblishbb.) 

Washington,  December  23. — Attor¬ 
ney-General  Gregory  to-day  turned 
over  to  As.sistant  Attorney-General 
Todd  the  serious  charges  preferred 
against  the  news  print  manufacturers 
by  H.  B.  Varner  alleging  an  under¬ 
standing  among  the  mill  men. 


Ushers  Association;  Elbert  H.  Baker, 
Cleveland,  A.,  representing  Cleveland 
Plain  Dealer,  also  A.  N.  P.  A.;  Louis 
C.  Cramton,  Lapeer,  Mich,,  member  of 
Congress,  representing  Lapeer  County 
Clarion,  Lapeer,  Mich.;  Geo.  E.  Hosmer, 
Denver,  Col.,  representing  National  Ed. 
Assn.,  Col.  Ed.  Assn.;  F.  J.  Arkins, 
1117  World  Building,  New  York  city, 
representing  The  Editor  and  Publish¬ 
ed;  Geo.  W.  Marble,  Fort  Scott,  Kan., 
representing  Kansas  Daily  League; 
E.  W.  Julian,  New  York  city,  repre- 
.senting  Western  Newspaper  Union, 
headquarters,  Omaha,  Neb.;  H.  J. 
Blanton,  Paris,  Mo.,  representing 
(president)  Missouri  Press  Association; 
A.  W.  Leslie,  301  Fifth  Street  So., 
Minneapolis,  Minn.,  representing  the 
John  Leslie  Paper  Co.;  Henry  W.  Mar¬ 
shall,  Lafayette,  Ind.,  representing  the 
Lafayette  Journal;  Wm.  Southern,  jr.. 
Independence,  Mo.,  representing  Mis¬ 
souri  small  dailies;  John  M.  Imrie,  To¬ 
ronto,  Canada,  representing  Canadian 
Press  Association,  Inc. ;  Ernest  G. 
Smith,  Wilkes-Barre,  Pa.,  represent¬ 
ing  Wilkes-Barre  Times-Leader  and 
Wilkes-Barre  Publishers’  Assn.;  R.  E. 
Mathers,  Washington,  D.  C.,  represent¬ 
ing  Mathers-Lamm  Paper  Co.;  John 

E.  Linde,  84-90  Beekman  Street,'  New 
York  city,  representing  J.  E.  Linde 
Paper  Co.;  Wm.  C.  Ridgrway,  41  Park 
Row,  New  York,  representing  (secre¬ 
tary)  National  Paper  Trade  Associa¬ 
tion;  Chas.  E.  Dent,  Tulsa,  Okla.,  rep¬ 
resenting  Tulsa  Dally  World;  R.  L.  Mc- 
Kenney,  Macon,  Ga.,  representing  the 
Macon  News,  Macon,  Ga.,  also  the  En¬ 
quirer-Sun,  Columbus,  Ga.;  J.  T.  Carey, 
Albany,  N.  Y.,  representing  Paper  Mak¬ 
ers  Union;  Leon  Beck,  609  Chestnut  St., 
Philadelphia,  Pa.,  representing  Chas. 
Beck  Co.;  O.  A.  Miller,  Columbus,  O. ; 
David  Lindsay,  jr.,  Philadelphia,  rep¬ 
resenting  Philadelphia  Paper  Trade  As¬ 
sociation;  Frederick  Curtis  Crfark,  Bu¬ 
reau  of  Standards,  Washington,  D.  C.; 
J.  H.  Zerbey,  Pottsville,  Pa.,  represent¬ 
ing  (chairman)  Pennsylvania  Publish¬ 
ers;  Chas.  B.  Spatz,  Boyertown,  Pa., 
representing  Berks  County  Democrat; 
Jos.  B.  Seaman,  200  Fifth  Avenue,  New 
York  city,  representing  Bermingham  & 
Seaman  Co.;  Frank  E.  Gannett,  El¬ 
mira,  N.  Y.,  the  Star-Gazette;  repre¬ 
senting  New  York  Associated  Dallies, 
N.  Y.  Press  Association;  W.  A.  Gracey, 
Geneva,  N.  Y.,  representing  (with  Prea 

F.  E.  Gannett)  New  York  Associated 
Dailies;  P.  T.  Dodge,  New  York,  repre¬ 
senting  International  Paper  Co.;  G. 
Chapman,  jr.,  Grande  Mere,  P.  Q.,  rep¬ 
resenting  Laurentide  Co.;  S.  L.  Will- 
son,  St.  Louis,  Mo.,  representing  Gra¬ 
ham  Paper  Co.;  R.  P.  Andrews,  repre- 


PROPOSAL  TO  PRO-RATE  NEWS  PRINT  SUPPLY 


Federal  Trade  Commissioners  Willing  to  Distribute  Available  White  Paper,  Aside  from 
That  Under  Contract,  Basing  Distribution  and  Sales  on  Actual  Needs  of  Newspapers 
—Revolutionary  Plan  Proposed  at  Hearing  in  Washington— Publishers,  Manu¬ 
facturers  and  Commissioners  Holding  Conferences  to  Consider  Proposition. 
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senting  R.  P.  Andrews  Paper  Co., 
Washington,  D.  C.;  Geo.  H.  Mead, 
Sault  Ste.  Marie,  Ont.,  and  Dayton,  O.; 
representing  Spanish  River  Pulp  and 
Paper  Mills,  Ltd.;  Wilmer  Crow,  Har¬ 
risburg,  Pa.,  representing  Pennsylvania 
Associated  Dailies;  C.  N.  Andrews, 
Hasten,  Pa.,  Free  Press;  representing 
Pennsylvania  Associated  Dailies;  J.  B. 
Sherrill,  Concord,  N.  C.,  Concord 
Tribune;  A.  B.  Schropp,  Lebanon,  Pa-, 
representing  Lebanon  Dally  News;  H. 

J.  Steele  (Congressman),  Easton,  Pa., 
representing  Pennsylvania  publishers; 

K.  W.  Gilland,  representing  Scripps 
Newspapers;  J.  L.  Home,  jr..  Rocky 
Mt.,  N.  C.,  representing  Rocky  Mt. 
Telegram:  W.  W.  Weaver,  Durham, 
N.  C„  representing  the  Sun  publica¬ 
tions;  F.  T.  Parsons,  Washington,  D. 

C. ,  representing  B.  F.  Bond  Paper  Co.; 

D.  A.  Miller,  Allentown,  Pa.,  repre¬ 
senting  Allentown  Morning  Call; 
George  R.  Roth,  Allentown,  Pa.,  rep¬ 
resenting  Allentown  Leader;  W.  T. 
Hartzell,  Allentown,  Pa.,  representing 
Allentown  Welt-Bote;  R.  T.  Houk,  jr., 
18  East  41st  Street,  New  York;  Robert 
Ewing,  New  Orleans  (La.)  States;  H. 
R.  Varner,  Lexington,  N.  C.,  represent¬ 
ing  North  Carolina  Press  Association. 

REM.\RKS  OF  CHAIRMAN  HURLEY 


Tells  Purpose  of  Hearing  and  Grave  Sit¬ 
uation  of  Publishers. 

The  Chairman:  Gentlemen,  It  Is  the 
practice  of  the  Commission,  before  ar¬ 
riving  at  final  conclusions  in  an  investi¬ 
gation,  to  grant  a  hearing  to  the  parties 
interested,  if  such  a  privilege  is  re¬ 
quested.  The  hearing  convened  to-day 
to  di-scuss  the  results  of  the  Commis¬ 
sion's  Investigations  of  the  news  print 
situation  is  pursuant  to  a  request  by  the 
News  Print  Manufacturers’  Association, 
through  Its  counsel,  the  Hon.  T.  P.  Ans- 
berry. 

In  granting  this  hearing  the  Commis¬ 
sion  was  of  the  opinion  that  newspaper 
publishers,  paper  Jobbers,  and  other  in¬ 
terested  parties  might  be  desirous  of 
participating,  and  therefore  It  was  de¬ 
cided  to  hold  a  public  hearing  and  to 
make  the  invitation  to  attend  general. 

A  very  serious  situation  is  now  con¬ 
fronting  many  publishers,  particularly 
the  smaller  ones.  Some  have  already 
suspended  publication,  and  others  will 
be  forced  to  do  so  if  the  present  condi¬ 
tions  continue  much  longer.  It  Is  for 
this  reason  the  Commission  has  decided 
to  devote  a  part  of  the  hearing  to  the 
consideration  of  possible  remedies,  and 
hopes  that  as  a  result  of  these  delibera¬ 
tions,  participated  in  by  all  parties  in 
the  industry,  some  plan  of  prompt  re¬ 
lief  may  be  devised  by  which  the  sus¬ 
pension  of  publications  can  be  prevent¬ 
ed. 

After  the  appearances  have  been 
taken,  the  economic  phases  of  the  in¬ 
vestigation  will  be  considered.  For  con¬ 
venience,  these  have  been  divided  Into 
the  reasonableness  of  prices  as  com¬ 
pared  with  costs,  and  the  economic  rea¬ 
sons  for  the  increase  in  prices.  To  fa¬ 
cilitate  the  discussion  of  these  economic 
questions,  a  memorandum  of  statistical 
data  has  been  prepared  and  will  be  dis¬ 
tributed  to  all  persons  appearing. 

The  direction  of  the  hearing  has  been 
placed  in  charge  of  a  committee  com¬ 
posed  of  representatives  of  the  legal  and 
economic  stafC  with  John  Walsh,  assist¬ 
ant  counsel,  acting  as  chairman. 

Two  general  rules  of  procedure  have 
been  adopted:  First,  the  witnesses  con¬ 
fine  their  remarks  to  the  particular  sub¬ 
ject  under  discussion;  and  (2)  that 
persons  desiring  to  cross  examine  the 
witnesses  first  obtain  the  consent  of 
the  committee.  Observance  of  these  two 


rules  wlU  greatly  facilitate  the  progress  of  1915,  being  different  from  now — the 
of  the  hearing.  t^ost  of  production.  The  Chairman:  That 

In  behalf  of  the  Commission  I  desire  is  true,  is  it  not?  Mr.  Ansberry:  I  do 
to  thank  the  manufacturers,  publishers,  not  know;  I  do  not  think  so.  Mr.  Walsh: 
Jobbers,  and  others  for  the  cooperation  As  I  understand  it,  the  statement  which 
which  they  have  given  us  in  this  Inves-  appeared  in  the  paper  was  a  preliminary 
tTgation.  It  is  recognized  as  a  compli-  statement  of  facts,  but  no  conclusions 
cated  and  difficult  problem  to  deal  with,  were  based  thereon, 
and  without  such  cooperation  the  Com-  Mr.  Ansberry:  Of  course  It  was  a  pre¬ 
mission  could  not  have  advanced  the  llminary  statement  of  facts  by  the  Fed- 


work  so  rapidly. 

Mr.  Walsh:  .  Mr.  Chairman,  gentle¬ 
men  of  the  Commission:  The  first 
thing  that  will  be  done  will  be  to  enter 
the  appearances.  Perhaps  Mr.  Ans¬ 
berry  could  say  for  whom  he  appears, 
and  for  whom  others  appear. 

Mr.  Ansberry:  I  represent  the  News 
Print  Manufacturers’  Association,  and 
I  could  not  say  offhand  Just  who  are 
members  of  that  organization.  I  imag¬ 
ine,  though,  that  the  Commission  has 
that  information.  But  1  also  want  to 
say,  while  I  am  on  my  feet,  that  my 
understanding  of  Just  what  would  be 

gone  into  this  morning - 

Mr.  Walsh:  Before  we  go  into  that, 
Mr.  Ansberry,  we  would  like  to  get 
these  appearances. 

Mr.  Ansberry:  1  understand  that 
perfectly,  and  I  want  to  make  this 
statement,  also.  1  had  requested  the 
Commission  to  inform  me  as  to  the 
scope  of  the  questions  that  we  are  go¬ 
ing  into,  and  until  this  morning  I  had 
not  any  idea  of  what  they  were.  I  got 
that  information  from  the  newspapers. 
Perhaps  that  is  due  to  my  own  fault  in 
not  coming  up  and  asking  the  Commis¬ 
sion. 

IMPUTES  BIAS  TO  COMMISSIONERS. 

Now  with  reference  to  the  hearing  on 
the  report:  I  requested  a  hearing  on 
the  report  some  time  in  October,  and 
the  Commission,  through  its  secretary, 
advised  me  that  I  would  be  given  an 
opportunity,  or,  rather,  that  he  would 
advise  me  whether  or  not  I  would  have 
an  opportunity  of  being  heard.  I  did 
not  hear  then  from  the  (Commission 
from  some  time  in  October  until  the 
28th  day  of  November,  when  they  ad¬ 
vised  me  of  this,  meeting;  and  prior  to 
that  time  a  report,  or  something  In  the 
nature  of  a  report,  appeared  in  ^he 
newspapers;  and  ever  since  that  report 
has  been  out  my  people  have  lost  in¬ 
terest  In  the  hearing,  for  the  very  sub¬ 
stantial  reason  that  we  assumed  from 
reading  that  report  that  you  had  reach¬ 
ed  a  conclusion  with  reference  to  the 
subject-matter  of  this  hearing.  Of 
course,  if  that  be  true,  it  would  be  a 
futile  waste  of  time  to  come  in  and  ask 
judges  who  have  made  up  their  minds 
to  change  their  decisions.  At  least,  it 
is  not  our  intention  to  do  so;  and  the 
reason  I  make  this  statement  before  the 
appearances  are  announced  is  to  advise 
you  gentlemen  that  we  see  no  further 
reason  for  the  hearing,  so'  far  as  we  are 
concerned,  unless  you  gentlemen  say 
that  you  have  not  reached  a  conclu.sion 
with  reference  to  the  cost  of  production, 
sale  price,  and  everything  else  which  is 
covered  in  that  so-called  report  which 
was  published  in  the  newspapers — and, 
of  course,  as  you  know,  without  any 
opportunity  given  us  to  examine  it  or 
comment  on  it  or  offer  suggestions  with 
reference  to  ‘it.  And  I  do  not  see  the 
practicability  of  going  into  that  ques¬ 
tion  now  unless  you  gentlemen  vylll 
change  your  minds,  or  unless  your 
minds  are  open  on  those  questions. 

The  Chairman:  'What  particular  part 
of  the  report  convinced  you  that  we  had 
our  minds  made  up?  Mr.  Ansberry: 
The  whole  thing.  The  Chairman:  Will 
you  mention  one  thing  In  particular? 
Mr.  Ansberry:  'Well,  the  reference  to  the 
tendency  of  the  cost  prices  in  the  first 
six  months  of  1916,  or  the  latter  part 


eral  Trade  Commission ;  and  I  do  not 
see  hoyr  the  ordinary  reader  or  any  one 
else  would  reach  any  other  conclusion 
than  that  you  had  made  up  your  minda 
Why  should  you  publish  a  statement  of 
facts  in  the  newspapers,  about  a  ques¬ 
tion  of  this  impoftance,  unless  you  had 
some  reason,  and  a  very  strong  reason, 
to  believe  It  was  true?  Of  course,  I  do 
not  care  to  go  into  a  discussion  with 
counsel  or  anybody  on  it.  That  is  our 
position. 

The  Chairman:  You  feel  satisfied  In 
your  mind  that  the  Commission  has 
made  up  its  mind,  do  you?  Mr.  Ans¬ 
berry:  I  feel  satisfied  from  what  I  have 
read  in  the  newspapers,  and  from  the 
things  that  would  ordinarily  satisfy  me, 
that  the  Commission  has  made  up  its 
mind  and  reached  that  conclusion;  yes. 

I  think  anybody  would. 

Commissioner  Harris:  You  asked  for 
this  hearing,  as  I  understand  it? 

PRELIMINART  REPORT  A  BONE  OF  CONTENTION 

Mr.  Ansberry:  I  asked  for  this  hear¬ 
ing  early  in  October,  and  1  said  in  the 
letter,  substantially,  that  1  would  like 
to  have  a  hearing  if  there  were  to  be 
a  hearing.  I  noticed  in  the  newspaper, 
or  some  newspaper  man  told  me,  that 
there  was  to  be  a  report  soon.  I  came 
up  to  the  Commission  and  talked  to 
two  gentlemen  on  the  Commission,  the 
CHiairman  and  Mr.  Davies,  who  happen¬ 
ed  to  be  in  at  that  moment,  about  the 
possibility  of  the  report,  and  stated  that 
if  there  was  a  report,  a  preliminary  re¬ 
port  or  a  final  report,  I  wanted  an  op¬ 
portunity  to  have  my  clients  heard  with 
reference  to  it;  and  I  believe  that  the 
Chairman  will  bear  me  out  that  he  said 
he  thought  it  was  a  precedent  set  by 
the  Commissioner  of  Corporations,  and 
he  thought  (although  he  was  not  going 
to  speak  for  the  Commission)  that  we 
would  have  that  opportunity.  I  also 
told  him  that  it  was  my  intention  to  go 
home  to  Ohio  abput  the  27th  or  28th  of 
October  to  stay  ten  days,  and  that  If 
the  hearing  was  to  be  held  before  the 
election  I  would  like  to  have  it  held 
before  the  28th  day  of  October.  The 
Chairman  stated  that  he  would  be  glad 
to  take  that  up  with  the  other  members 
of  the  Commi.ssion,  and  I  called  on  Mr. 
Davies  at  the  same  time  and  made  sub¬ 
stantially  the  same  statement  to  him, 
and  received  substantially  the  same  re¬ 
ply. 

I  came  back  to  my  office,  and,  in  order 
to  keep  my  files  straight,  I  wrote  a  letter 
embodying  our  conversation — my  under¬ 
standing  of  it — and  sent  it  to  the  Federal 
Trade  Commission,  or  rather  I  took  it 
up  in  person  and  delivered  it  to  Mr. 
Parry,  he  being  the  only  member  of  the 
Trade  Commission  present  at  that  time. 
Shortly  after  that,  or  perhaps  two  or 
three  weeks  after  that,  I  received  this 
letter  from  the  Commission’s  secretary, 
advising  me  that  I  would  be  notified 
whether  or  not  they  would  permit  me  to 
have  my  clients  present  before  the  re¬ 
port  was  issued,  or  that  in  substance. 

That  was,  I  should  say,  about  the  20th 
of  October;  at  any  rate  it  was  before 
the  28th;  and  then  the  next  I  heard  of 
It  was  from  a  long-distance  telephone 
message  from  Mr.  Steele,  that  the  report 
was  out — that  It  was  ip  an  Eastern  pa¬ 
per.  I  did  not  see  that  until  I  came 
back  and  got  the  official  copy  from  the 
Trade  Commission’s  office,  and  from 


what  I  read  there  1  based  the  conclu¬ 
sion  that  I  stated  this  morning  with 
reference  to  the  Commission  liaving 
made  up  its  mind  on  the  cost  question- 
nothing  else. 

Commissioner  Davies:  I  think,  Mr. 
Chairman,  that  the  record  should  .show 
the  fact  that  subsequent  to  Judge  Ans- 
berry’s  appearance  before  us  it  be¬ 
came  apparent  to  the  Commission  that 
there  were  going  to  be  a  large  number 
of  contracts  entered  Into,  and  that  one 
of  the  reasons  assigned  for  the  increase 
in  cost  to  the  publishers  was  a  very 
substantial  increase  in  the  cost  of  pro¬ 
duction  over  preceding  years;  that  the 
Commission  had  made  an  investigation 
sufficient  to  establish,  at  least  tenta¬ 
tively,  that  that  statement  was  not  jus¬ 
tified  by  the  facts,  and  that  the  Com¬ 
mission  felt  that  here  was  a  situation 
where  a  large  element  of  the  public  were 
going  to  enter  into  a  contract  for  a 
necessity — print  paper — and  that  the 
parties  who  were  selling  print  paper, 
the  manufacturers,  were  making  repre¬ 
sentations  of  facts  as  to  cost  which  the 
publishers,  knowing  nothing  about  the 
manufacturing  costs,  were  unable  to 
form  an  intelligent  judgment  upon;  and 
that  we  then  felt  that  we  should  give 
to  the  publishers  for  their  information, 
and  to  the  public  generally,  such  tenta¬ 
tive  conclusions  as  to  the  actual  facts 
with  reference  to  the  increase  of  cost, 
so  that  those  who  were  bargaining  with 
the  manufacturers  oj  print  paper  should 
know  what  our  opinion  was  as  to  the 
alleged  reason  for  the  Increase  in  price. 

COMMISSION  FAIR  TO  MANUFACTURERS. 

Now.  it  is  not  the  fact  that  the  Com¬ 
mission  made  any  definite  conclusions 
in  that  statement.  It  made  a  statement 
of  facts  that  were  tentative,  and  that 
were  submitted,  and  which  we  believe 
will  be  borne  but  subsequently  I 
think  it  is  fair  to  say  that  this 
statement  here  presented  to  you  em¬ 
bodies  onr  conclusions  with  reference 
to  those  same  facts,  for  the  pur¬ 
pose,  in  fairness,  of  giving  you  an  op¬ 
portunity,  if  you  desire,  to  dispute  them 
or  to  question  them  or  to  show  wherein 
they  are  wrong,  so  that  if  by  any 
chance  the  Commission  has  misstated 
the  costs  in  that  tentative  manner, 
that  you  may  be  given  an  opportunity 
to  establish  that  the  statements  were 
wrong  at  this  time.  Certainly  the  Com¬ 
mission  intended  to  do  neither  \the 
manufacturers  nor  any  one  else  any 
wrong  in  the  situation,  and  the  Com¬ 
mission,  as  I  understand  it,  has  not  yet 
adopted  this  report;  and  the  Commis¬ 
sion,  after  hearing  what  you  have  to 
say,  and  what  others  have  to  say,  with 
reference  to  this  report  which  is  sub¬ 
mitted,  will  then  make  its  final  report. 
It  was  perhaps  unfortunate  that  before 
that  tentative  report  was  given  out,  the 
manufacturers  were  not  given  an  op¬ 
portunity  to  be  heard,  and  I  think  that 
in  fairness  should  be  said.  On  the  other 
hand,  the  time  was  fast  approaching 
for  the  entry  into  these  contracts,  and 
it  was  felt  by  the  Commission  that  the 
purchasing  public  did  not  have  avail¬ 
able  facts  to  predicate  a  reasonable 
judgment  upon  as  to  whether  the  rea¬ 
son  a.sslgned  for  the  increase  of  cost 
was  a  valid  one  or  not.  As  to  the 
diminution  In  supply,  as  to  the  increase 
In  demand,  the  publishers  were  in  a 
position  to  pass  upon  the  matter  with 
reasonable  facts  at  their  command; 
but  as  to  costs,  that  was  something 
that  was  more  or  less  of  a  closetl  book 
to  them. 

I  think  that  statement  should  be 
made  as  a  matter  of  fairness  to  the 
counsel  for  the  News  Print  Manufac¬ 
turers’  Association,  and  as  a  matter  of 
fairness  to  the  Commission. 
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Mr.  Ansberry:  May  I  proceed?  The 
Chairman:  Certainly. 

Commissioner  Harris:  Before  you 
proceed,  Judge  Ansberry,  I  would  like 
to  state  for  the  benefit  of  the  manu¬ 
facturers  that  the  Trade  Commission 
has  shown  you  every  courtesy  in  this 
investigation  which  you  have  asked. 
Mr.  Ansberry:  There  is  no  question 
about  that;  and  I  was  just  going  to 
say  when  you  Interrupted  me  that  if 
there  is  anything  I  have  said  which 
would  indicate  to  the  contrary,  then  it 
is  due  to  my  unfortunate  inability  to 
put  into  words  my  thoughts,  because 
I  had  not  any  other  idea.  I  do  not  say 
there  was  any  discourtesy;  I  do  not 
h  say  that  it  was  necessary.  I  do  not  go 
as  far  as  one  of  the  Commissioners  has 
gone  in  his  statement.  But  1  do  say, 
in  saying  that  perhaps  we  should  have 
had  an  opportunity  of  being  heard, 
that  I  merely  said  that  we  should  be 
heard,  and  if  we  could  be  heard  that 
we  be  given  an  opportunity  of  know¬ 
ing  when  it  was  to  be;  and,  for  my 
convenience,  that  it  should  be  prior  to 
the  28th  day  of  October,  if  it  was  to  be 
before  the  election.  But  we  are  not 
even  quarrelling  with  the  fact  that  that 
was  not  done.  We  are  not  critical  of 
the  Trade  Commiasion  except  as  to 
their  conclusions,  tentative  conclusions 
though  they  may  be.  Now,  in  that  re¬ 
port  which  went  to  the  newspapers,  if 
it  had  been  stated  that  they  were  pure¬ 
ly  tentative,  and  that  later  on  these 
men  were  to  be  given  an  opportunity  of 
disputing  them,  then  it  would  present 
a  far  different  question;  but,  as  one  of 
the  Commissioners  has  well  said,  we 
are  right  on  the  verge  of  making  these 
contracts.  I  can  understand  why  the 
Commission  should  make  such  a  re¬ 
port  at  that  time,  but  I  cannot  under¬ 
stand  the  value  of  wasting  time  now 
by  going  into  that  particular  phase  of  it. 

CONTRACTS  CLOSING  RAPIDLT. 

In  so  far  as  our  limited  time  is  con¬ 
cerned,  our  time  is  very  limited — mine 
Is  not — but  speaking  for  the  members 
of  this  organization  who  are  here,  their 
time  is  limited.  They  are  right  now 
about  to  close  up  many  contracts;  they 
are  negotiating  with  the  big  publishers 
with  reference  to  these  contracts. 
While  it  has  been  given  out  that  the 
price  has  been  fixed,  in  a  measure  it 
had  been  fixed  subject  to  changing  con¬ 
ditions,  until  contracts  were  signed  up; 
and  therefore  I  think  that  there  per- 
haps  is  not  any  time  in  the  year,  there 
will  not  be  any  time  in  the  next  year, 
when  it  will  be  harder  for  these  men  to 
be  away  from  their  business  and  their 
offices  than  right  now.  But  we  want 
to  do  everything  on  earth,  as  we  said 
in  the  beginning,  to  help  this  Com¬ 
mission  to  arrive  at  a  correct  conclu¬ 
sion  with  reference  to  the  merits  'of 
this  resolution  and  the  subject  matter 
under  discussion. 

Now  we  have  this  material  here  for 
the  first  time.  I  have  seen  this  report, 
and  perhaps  it  is  of  no  importance 
whether  I  saw  it  now  or  two  months 
ago;  but  I  need  not  suggest  to  you 
gentlemen  that  for  these  manufacturers 
of  paper  to  come  in  here  and  cold¬ 
bloodedly  take  up  these  eight  or  ten  or 
twelve  pages  of  figures,  without  an  op¬ 
portunity  of  analyzing  them  and  go¬ 
ing  over  them  and  testifying  with  ref¬ 
erence  to  them,  1  think,  is  unfair.  T 
do  not  believe  they  should  be  asked  to 
do  that.  We  do  not  want  to  be  put  in 
the  position  of  refusing  to  do  anything 
that  you  gentlemen  would  like  to  have 
us  do — nothing  short  of  the  arbitrarily 
unreasonable  things.  And  I  want  to 
say  this:  I  want  to  say  that  '1  would 


like  to  have  an  opportunity  of  talking 
to  the  several  gentlemen  who  are  here 
— not  representing  the  association,  be¬ 
cause  I  am  doing  that,  but  they  are 
here  in  their  individual  capacities  as 
manufacturers,  and  there  are  a  number 
of  them  here.  I  would  like  to  have  an 
opportunity  of  talking  this  thing  over 
with  them  and  then  determining  wheth¬ 
er  or  not  any  of  them,  want  to  go  on 
and  attempt  to  explain  the  figures  and 
the  deductions,  tentative  though  they 
are,  of  the  Commission.  I  therefore, 
ask  that  we  be  given  until,  say,  two 
o’clock  to  go  over  this  report. 

Mr.  Chantland:  The  appearances 
should  be  entered  first.  Mr.  Walsh: 
Yes,  we  want  to  get  the  appearances. 
Would  you  state  your  appearance,  Mr. 
Ansberry  7 

Mr.  Ansberry:  I  am,  as  I  stated  in 
the  beginning,  representing  the  News 
Print  Manufacturers’  Association. 

Mr.  Walsh:  We  desire  to  proceed  in 
this  matter  expeditiously,  and  to  dis¬ 
tribute  the  memoranda.  If  you  gentle¬ 
men  will  enter  your  appearances,  and 
whom  you  appear  for,  we  will  distrib¬ 
ute  the  copies  of  the  memoranda.  Kind¬ 
ly  give  the  name,  and  whether  manufac¬ 
turer,  jobber,  or  publisher. 

Mr.  Ansberry:  This  is  James  Boyd 
Potter,  representing  the  News  Print 
Manufacturers’  Association,  associated 
with  me. 

Mr.  Hoover:  J.  Raymond  Hoover,  rep¬ 
resenting  the  National  Editorial  Asso¬ 
ciation  and  the  Pennsylvania  Dailies’ 
Association.  In  explanation  of  the  Na¬ 
tional  Editorial  Association  member¬ 
ship,  I  should  say  that  it  comprises  the 
State  organizations  of  the  , "mailer  news¬ 
papers  throughout  the  country,  and  the 
various  State  organizations  have  their 
individual  delegates  here,  prepared  to 
give  the  Commission  any  facts  the  Com¬ 
mission  may  desire,  and  to  tender  our¬ 
selves  as  witnesses  for  any  information 
that  we  may  be  able  to  give. 

Mr.  Ansberry:  May  I  ask,  Mr.  Hoo¬ 
ver,  if  you  have  anything  with  refer¬ 
ence  to  this  cost  proposition,  in  addition 
to  what  is  contained  in  the  report.  Mr. 
Hoover:  No,  sir.  We  rest  all  of  our 
figures  in  regard  to  cost  of  production 
on  anything  the  Commission  may  have 
to  produce.  We  are  prepared  to  submit 
other  testimony  with  regard  to  ability 
to  secure  paper, 

Mr.  Dunn:  Arthur  W.  Dunn,  repre¬ 
senting  the  American  Press  Associa¬ 
tion,  about  4,500  country  newspapers, 
daily  and  weekly,  throughout  the  coun¬ 
try. 

Mr.  Glass:  The  American  Newspa¬ 
per  Publishers  Association  is  represent¬ 
ed  by  its  executive  committee  on  paper 
— F.  P.  Glass,  chairman;  Elbert  Baker, 
of  Cleveland;  E.  M.  Scholz,  of  the  New 
York  Evening  Post;  Mr.  McClatchy,  of 
the  Sacramento  Bee  (he  is  not  on  the 
paper  committee,  however),  and  L.  B. 
Palmer,  the  general  manager  of  our  New 
York  office.  Our  association  comprises 
three  hundred  and  seventy-odd  of  the 
larger  dailies  in  the  country. 

Mr.  Spatz:  Charles  B.  Spatz,  repre¬ 
senting  weekly  newspapers  of  eastern 
Pennsylvania. 

Mr.  Crow:  Wilmer  Crow,  represent¬ 
ing  the  Pennsylvania  associated  dailies. 
•  Mr.  Blanton:  H.  J.  Blanton,  repre¬ 
senting  the  Missouri  Press  Association, 
800  publications. 

Mr.  Southern:  William  Southern,  jr., 
representing  the  associations  of  small 
dailies  of  Missouri. 

Mr.  Marble:  George  W.  Marble,  rep¬ 
resenting  the  Kansas  Daily  League. 

'Mr.  Gannett:  Frank  E.  Gannett,  New 

York’  Press  ABBO^Rtfon, 


State  Associated  Dailies,  representing 
about  thirty-three  smaller  dailies  in 
New  York  State  and  some  four  hundred 
other  papers. 

Mr.  Ridgeway:  William  C.  Ridgeway, 
representing  the  National  Paper  Trade 
Association,  composed  of  276  paper  job- 
bera 

Mr.  Hoover:  I  might  say,  in  order 
to  save  your  time,  that  we  will  give 
you  in  typewritten  form  a  full  list  of 
the  representation  from  the  smaller 
newspapera 

Mr.  Ansberry:  Mr.  Hoover,  if  you  will 
communicate  with  any  of  the  other 
gentlemen  here  that  represent  organi¬ 
zations  what  I  have  said  to  you,  I  will 
appreciate  it.  Mr.  Hoover:  Yes,  I  will. 

Mr.  Dodge:  Philip  T.  Dodge,  repre¬ 
senting  International  Paper  Company. 

DEFINES  SCOPE  OF  INQUIRY 
Voluntary  Testimony  Only,  with  Re¬ 
stricted  Cross-Examination. 

Mr.  Walsh:  The  inquiry  will  be  upon 
two  subjects,  as  stated  by  the  Chair¬ 
man — the  reasonableness  of  prices  as 
compared  with  costs,  and  then  the  eco¬ 
nomic  reasons  for  price  increase,  'fhe 
examination  of  witnesses  will  be  under 
the  direction  of  the  representatives  of 
the  Commission.  Such  witnesses  as 
may  give  testimony  here  are  invited  to 
give  their  testimony  voluntarily  only. 
None  of  the  witnesses  will  be  sworn  to 
testify. 

As  I  stated,  the  scope  of  the  exami¬ 
nation  will  be  under  the  direction  of 
the  representatives  of  the  Commission. 
If  any  one  desires  a  cross-examination 
of  witnesses,  or  to  elicit  further  infor¬ 
mation  from  witnesses  other  than  is 
testified  to  before  the  Commission,  we 
invite  you  to  present  the  matter  first 
to  Mr.  Gordon  here,  an  attorney  of  the 
Commission.  If  there  are  any  other 
inquiries  to  be  made  upon  topics  not 
covered  by  the  subject  of  inquiry  here 
to-day,  regarding  legal  phases,  or  tes¬ 
timony  that  is  given  on  legal  phases  of 
this  examination,  we  invite  you  to  take 
the  matter  up  first  with  Mr.  Chantland 
and  Mr.  Reeves,  attorneys  of  the  Com¬ 
mission,  either  here  or  at  the  office  of 
the  Commission.  However,  for  to-day, 
only  the  topics  which  we  have  assign¬ 
ed  for  consideration  and  discussion  will 
be  taken  up,  and  it  will  be  our  endeavor 
to  confine  \he  inquiry  at  this  time  to 
these  topics  which  are  assigned. 

Mr.  An.sberry:  Just  a  moment,  Mr. 

Walsh - .  Mr.  Walsh:  Before  you 

ask  for  an  adjournment,  we  have  a 
certain  statement  of  ptices  here  which 
I  think  it  would  be  better  to  present 
at  this  time. 

Mr.  Ansberry:  Yes;  but  before  that 
I  want  to  ask  a  question  with  refer¬ 
ence  to  a  statement  you  have  just  made. 
You  said,  if  I  understood  you  correctly, 
that  any  one  who  desired  to  cross-ex¬ 
amine  a  witness  or  witnesses  would 
first  have  to  present  it  to  Mr.  Gordon. 
Does  that  mean  that  he  would  have  to 
submit  his  questions  to  Mr.  Gordon  and 
Mr.  Gordon  do  the  examining?  Mr. 
Walsh:  Yes;  it  is  the  understanding 
of  this  Committee  that  the  matter 
would  have  to  be  presented  to  Mr.  Gor¬ 
don  for  the  purpose  of  ascertaining 
whether  there  was  a  necessity  of  con¬ 
ducting  such  a  cross-examination  or 
direct  examination. 

Mr.  Ansberry:  Mr.  Walsh,  do  ydu 
think  that  is  an  eminently  fair  and 
proper  rule  to  lay  down?  Mr.  Walsh: 
This  is  an  investigation  by  the  Commis¬ 
sion  itself,  and  the  purpose  is  to  pro¬ 
cure  Inftrmatlon,  by  the  Commission, 
for  public  purposes  or  for  the  use  of 
Congress,  and  this  Committee  has 
thought  fit  to  confine  the  scope  of  the 


inquiry  as  it  m^y  be  directed  by  the 
Committee.  The  chief  desire,  however, 
is  to  eUclt  all  the  facts  which  witnesses 
may  know;  but  the  scope  of  the  in¬ 
quiry,  we  believe,  should  be  under  the 
control  of  the  Commission. 

Mr.  Ansberry:  I  can,  of  course,  un¬ 
derstand  why  it  would  be  advisable  to 
keep  the  cross-examination  within  the 
bounds  of  reason;  but  I  want  to  say 
right  now  that  I  object  to  being  bound 
down  by  any  such  rule.  I  think  it  is 
unreasonable;  I  think  it  is  unfair.  We 
have  been  cooperating  or  trying  to  co¬ 
operate  with  the  Commission - .  Mr. 

Walsh  (interposing):  Perhaps  you  had 
better  wait,  Mr.  Ansberry,  and  talk 
it  over  ^  1th  Mr.  Gordon  and  get  more 
light  on  the  proposition  and  may  be  it 
will  be  perfectly  satisfactory  to  you. 

Mr.  Hcover:  Mr.  Chairman,  I  wish 
to  direct  Mr.  Ansberry’s  attention  right 
now  to  what  the  smaller  newspapers 
propose  to  submit  if  they  are  accorded 
an  opportunity. 

The  Chairman:  Pardon  me  a  min¬ 
ute,  Mr.  Hoover.  Unless  we  can  go 
along  and  proceed  along  the  lines  that 
are  laid  down,  we  never  will  get  start¬ 
ed.  Mr.  Ansberry:  I  asked  him  for 
that. 

MR.  ANSBERRY  GROWS  TRUCULENT. 

The  Chairman:  Mr.  Ansberry  also, 
kindly  keep  quiet  for  a  few  minutes 
and  wait  until  something  unreasonable 
develops,  before  you  take  exception  to 
anything.  Mr.  Ansberry:  Mr.  Chair¬ 
man,  I  am  not  going  to  stand  here  and 
be  put  in  a  false  position. 

The  Chairman:  We  are  trying  to 
get  started.  Mr.  Ansberry:  I  would 
be  glad  to  do  that  Mr.  Chairman,  but 
I  do  not  like  to  have  that  kind  of  lan¬ 
guage  diiected  to  me.  I  have  tried 
to  be  reasonable. 

The  Chairman:  We  will  give  you  all 
the  hearing  necessary,  but  we  would 
like  to  follow  out  our  own  plans.  Mr. 
Ansberry;  I  would  like  to  help  you 
to  follow  out  your  own  plans,  provid¬ 
ing  they  are  reasonable. 

Mr.  Zerbey:  Mr.  Chairman,  we  de¬ 
sire  to  add  to  the  appearances  a  very 
important  factor.  The  Chairman:  If 
it  is  important,  you  may  proceed. 

Mr.  Zerbey:  The  Pennsylvania  Daily 
Publishers’  Association,  comprising  all 
the  Pennsylvania  papers,  in  and 
out,  belonging  to  other  associa¬ 
tions,  etc.,  have  inaugurated  a 
cooperative  buying  concern,  and 
Mr.  Smith  and  myself  represent  that 
department — E.  G.  Smith,  of  Wilkes- 
Barre,  and  J.  H.  Zerbey,  of  Pottsvllle, 
Pa. 

Mr.  Walsh:  Before  the  question  of 
adjournment  is  passed  upon,  Dr.  Mer¬ 
chant  desires  to  take  up  the  data  which 
he  has  in  reference  to  the  present 
prices  of  print  paper.  Mr.  Ansberry: 
On  the  suggestion  of  the  gentlemen  rep¬ 
resenting  the  Commission,  I  withdraw 
the  request  for  an  adjournment  at  this 
time,  until  they  get  some  additional 
information  before  the  Commission. 

■  (The  data  prepared  by  the  represen¬ 
tatives  of  the  Commission  were  there¬ 
upon  distributed.  See  page  14.) 

Mr.  Walsh:  The  Committee  calls  L. 
B.  Palmer,  representing  the  American 
Newspaper  .Publishers’  Association. 

_  Mr.  Merchant:  Mr.  Palmer,  will  you 
give  your  name  and  position  to  the 
stenographer?  Mr.  Palmer:  L.  B. 
Palmer,  manager,  American  Newspaper 
Publishers. Association.  Mr.  Merchant: 
And  your  address?  Mr.  Palmer:  New 
York  City.  Mr.  Walsh:  It  is  under¬ 
stood,  Mr.  Palmer,  that  any  statement 
which  you  make  is  a  voluntary  state¬ 
ment.  You  understand  that,  Of  COUrao? 
Mr.  Palmer:  Surely, 
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L.  B.  PALMER  APPEARS  FOR  AMERICAN 

NEWSPAPER  PUBLISHERS  ASSOCIATION 

Testifies  as  to  Price  at  Which  Tonnage  of  Great  Northern  Has  Been 
Contracted,  Some  of  it  as  Low  as  $2.37  at  the  Mill — Small 
Manufacturing  Costs  of  Concern  Discussed. 


Mr.  Merchant:  Mr.  Palmer,  could 
you  state  brletly  to  the  Commission 
about  what  the  members  of  the  or¬ 
ganization  which  you  represent  are  now 
paying  for  paper  on  the  renewals  of 
contracts  or  current  purchases,  to  the 
best  of  your  information? 

Mr.  Palmer:  The  majority  antici- 
I>ate  paying:  three  cents  or  more.  *  I  say, 
"the  majority,”  meaning:  to  the  best  of 
my  information. ,  So  far  as  we  have 
beep  able  to  learn,  the  indications  are 
that  the  price  will  generally  exceed 
three  centa 

Mr.  Merchant:  That  is  on  the  re¬ 
newal  of  contracts?  Mr.  Palmer:  On 
renewal  of  contracts,  yes,  sir.  Mr.  Mer¬ 
chant:  That  is  at  the  mill?  Mr.  Palm¬ 
er:  At  the  mill.  Mr.  Merchant:  Three 

cents  per  pound  at  the  mill - Mr. 

Palmer  (interposing) :  In  excess  of  three 
cents.  Mr.  Merchant:  Do  you  know 
of  members  of  your  organization  who 
are  unable  to  renew  contract.s,  and  so 
are  buying  in  the  market?  Mr.  Palm¬ 
er:  There  are  a  number  of  them. 

Mr.  Merchant:  And  about  what  are 
they  paying  in  the  market?  Mr.  Palm¬ 
er:  Various  prices  have  been  report¬ 
ed  during  the  pa.st  few  months,  in  the 
neighborhood  of  3%,  4,  4%,  and  I  have 
heard  of  5.  Mr.  Merchant:  Are  these 
prices  being  paid  for  large  orders,  such 
as  carloads  or  above?  Mr.  Palmer:  I 
have  heard  of  some  very  large  ones  at 
8%  and  4,  and  others  reported  offer¬ 
ings,  whether  closed  or  not,  I  do  not 
know,  of  6  cents,  large  tonnage. 

Mr.  Merchant:  You  said  that  the 
members  of  your  association  antici¬ 
pated  paying  in  excess  of  three  cents 
per  pound  for  renewal  contracts?  Have 
there  not  been  cases  recently  where 
they  have  been  able  to  renew  for  less 
than  that?  Mr.  Palmer:  There  have 
been  contracts  renewed,  I  believe,  with 
one  mill,  at  prices  under  2%  cents.  Mr. 
Merchant:  Recently?  Mr.  Palmer: 

Within  the  last  two  or  three  months. 
I  have  not  heard  of  a  closed  contract 
with  that  particular  mill  during  the 
la.st  several  weeks. 

Mr.  Merchant:  Do  you  mind  stating 
to  the  Commission  what  that  particu¬ 
lar  company  is?  Mr.  Palmer:  The 
Great  Northern.  Mr.  Merchant:  The 
Great  Northern  Paper  Company?  Mr. 
Palmer:  Yes.  Mr.  Merchant:  Has  re¬ 
newed  contracts  within  the  la-st  few 
weeks  or  within  sixty  days,  you  would 
say - 

UNDER  2%  CENTS. 

Mr.  Palmer:  The  Great  Northern’s 
contract  price  has  been  under  2% 
cents.  It  has  been  during  the  past 
few  months-perhaps  six  weeks,  eight 
weeks;  I  do  not  remember  exactly — in 
the  neighborhood  of  perhaps  2.37  mill. 
Mr.  Walsh:  What  territory  does  your 
association  represent?  Mr.  Palmer: 
United  States  and  Canada.  Mr.  Walsh: 
That  is  all. 

Mr.  Ansberry:  Let  me  suggest  to 
the  gentlemen,  with  reference  to  cross- 
examination,  that  the  only  thing  I  would 
like  to  have  brought  out — I  would  just 
as  soon  you  would  bring  it  out — ^Is  the 
cost  of  production,  if  the  Commission 
has  Information.  The  Commission  may 
know  more  about  It  than  the  witness. 
Do  you  know  about  the  Great  North¬ 
ern's  cost?  My  information  Is  this; 


that  the  Great  Northern’s  cost  of  pro¬ 
duction  is  very,  very  low,  due  to  very 
favorable  conditions  with  reference  to 
cheap  power  and  close  proximity  to  the 
raw  material.  If  that  can  go  into  the 
record  as  being  your  understanding, 
that  is  all  I  care  for,  whether  the  wit¬ 
ness  understands  that  or  not. 

Mr.  Merchant:  It  is  one  of  the  low¬ 
est  cost  mills  in  the  country.  Mr.  Ans¬ 
berry:  That  was  my  information.  Mr. 
Chantland:  We  can  bring  out  later  just 
what  has  been  said  at  this  time.  The 
witne.ss  will  be  here  to  be  cross-ex¬ 
amined  again  on  other  topics  later.  That 
is  all,  Mr.  Palmer,  at  this  time. 

Mr.  Ansberry:  Just  a  moment;  there 
is  another  question  that  occurs  to  me. 
It  is  the  question  of  whether  or  not 
this  was  an  isolated  ca.se  of  the  con¬ 
tract  closed  at  2.37,  or  2.50,  or  in  that 
vicinity.  Do  you  know  of  a  number  of 
cases,  or  of  one  case?  Mr.  Palmer:  Of 
more  than  one.  Mr.  Ansberry:  There 
are  a  good  many?  Is  it  the  policy  of 
the  mill?  Mr.  Palmer:  I  do  not  know¬ 
how  many  there  may  be,  but  according 
to  the  inve.stigation  I  have  made,  they 
are  selling  paper  at  less  than  2*4  cents 
to  their  cu.stomers.  Mr.  Ansberry:  By 
annual  contracts?  Mr.  Palmer:  In  any 
manner  in  which  it  sells  them.  I  pre¬ 
sume  that  practically  all  of  it,  if  not  all 
of  it,  is  under  contract.  Mr.  An.sberry: 
That  is  my  understanding. 

PRICE  POUCY  OF  GREIAT  NORTHERN. 

Mr.  Palmer:  Its  price,  so  far  as  I 
have  been  able  to  learn,  has  been  con¬ 
sistently  under  2.50,  and  has  ranged 
down  within  the  past  few  months,  I 
should  say,  to  an  average  of  2.25,  2.35, 
or  2.50,  around  there. 

Mr.  An.sberry:  Mr.  Palmer,  I  believe 
you  talked  of  large  contracts.  Would 
you  mind  indicating  the  tonnage,  the 
amount  that  you  would  think,  accord¬ 
ing  to  your  standard,  is  a  large  con¬ 
tract?  Mr.  Palmer:  Tonnage  that  is 
a  large  contract?  Mr.  Ansberry:  Yes, 
500  tons  a  year,  700  tons,  or  a  thou¬ 
sand?  Mr.  Palmer:  Thirty  thousand 
is  a  good  big  one;  20,000  is  a  good  big 
one;  10,000  is  a  good  big  one.  Mr.  Ans¬ 
berry;  Did  you  have  any  of  those  in 
mind  when  you  referred  to  a  large  con¬ 
tract  they  had  made?  Mr.  Palmer:  I 
say  larger — smaller  than  any  of  those. 
Mr.  Ansberry:  Thank  you;  that  Is  all. 
(Mr.  Palmer  was  thereupon  excused.) 

PLIGHT  OF  GEORGIA  PAPERS 

Testimony  of  R.  L.  McKenney,  Repre* 
senting  Macon  (Ga.)  News. 

Mr.  Merchant:  Mr.  McKenney,  do 
you  represent  to-day  an  as.sociation  of 
Georgia  publishers?  Mr.  McKenney;  I 
am  a  member,  if  you  please,  of  the 
American  Newspaper  Publishers  Asso¬ 
ciation,  also  of  the  Southern  Publish¬ 
ers,  and  of  the  Georgia  Press  Associa¬ 
tion. 

Mr.  Merchant:  In  answering  the 

questions  which  will  be  asked,  will  you 
speak  simply  as  a  publisher  of  the  Ma¬ 
con  News?  Mr.  McKenney:  Yes,  sir. 
Mr.  Merchant:  And  the  Columbus  En¬ 
quirer-Sun?  Mr.  McKenney:  Yes,  sir. 
Mr.  Merchant:  And  not  for  the  Georgia 
Association?  Mr.  McKenney:  Just  of 
my  personal  experience;  yes,  sir. 

We  had  a  contract  last  year,  expiring, 

I  think,  the  30th  of  September  or  the 


30th  of  (X-tober,  for  500  tons  of  news, 
delivered  in  Macon,  f.  o.  b.,  cars  Macon, 
for  2.20.  That  meant  1.81  at  the  mill — 
39  cents  freight.  We  were  buying  from 
the  Manufacturers’  Paper  Company. 
We  secured  our  entire  tonnage,  and,  of 
course,  endeavored  to  secure  more,  but, 
of  course,  they  would  not  let  us  have 
it,  and  the  prices  began  to  advance.  We 
were  notified  prior  to  our  contract  ex¬ 
piring  that  there  would  be  an  advance. 
We  bought  three  cars,  I  believe,  at  3.25 
for  October  or  November  delivery,  may¬ 
be  December  delivery;  anyhow,  the  lat¬ 
ter  part  of  the  year.  In-  the  meantime, 
they  notified  us  that  there  was  a  trade 
on  for  their  mill.  The  New  York  World 
and  the  Bermlngham-Seaman  Company 
also  were  after  it,  and  I  believe  the  Ber- 
mingham-Seaman  Company  succeeded 
in  purchasing  the  mill. 

We  were  notified  by  the  Manufactur¬ 
ers’  Paper  Company  that  they  woujd 
ship  us  paper  at  5.50  at  the  mill.  I 
might  say  gentlemen,  that  the  Ma¬ 
con  Telegraph  and  the  Macon  News 
both  have  been  buying  from  the  Manu¬ 
facturers’  Paper  Company.  We  swap¬ 
ped  paper  and  helped  one  another  out, 
and  we  have  been  buying  from  the 
same  people  and  consolidating  our  ton- 

RAISING  THE  PRICE. 

In  talking  about  our  tonnage,  we  be¬ 
gan  last  spring  to  curtail  our  consump¬ 
tion,  and,  with  the  three  cars,  we  suc¬ 
ceeded  in  buying  at  the  advanced  price 
of  3.25,  not  having  bought  any  at  the 
5.50,  we  have  enough  paper  to  run  us 
until  January.  The  Manufacturers’  Pa- 
Iier  Company  notified  us,  or  notified  me, 
about  three  weeks  ago,  or  a  month  ago, 
when  I  was  in  New  York,  that  the  trade 
was  about  through,  and  they  would  not 
be  able,  probably,  to  furnish  us  any¬ 
thing  le.ss  than  5.50;  they  did  not  know 
just  what  they  were  going  to  do. 

Last  week  the  Manufacturers’  Paper 
Company  sent  Mr.  Cortis,  a  representa¬ 
tive  from  their  company,  down  to  Ma¬ 
con  to  Inform  the  Macon  News  and  the 
Macon  Telegraph,  that  the  Bermingham- 
Seaman  Company  had  taken  over  the 
mill  and  had  tendered  them  an  amount 
of  tonnage  at  a  price  they  were  not  wil¬ 
ling  to  accept  and  sell  to  their  publish¬ 
ers,  because  the  price  they  regarded  as 
too  high.  They  did  not  state  what  the 
price  was.  We  were  notified  that  we 
probably  might  be  table  to  make  some 
connection  with  the  new  purchasers  at 
a  price  that  they  would  probably  name. 
In  the  interim,  though,  the  Macon  Tele-^ 
graph  had  been  buying  paper  of  the 
Manufacturers’  Paper  Company  and 
paying  5.50  for  it  at  the  mill. 

Mr.  Merchant:  Paying  the  freight? 
Mr.  McKenney:  Yes,  sir;  I  saw  a  car¬ 
load  of  paper  unloaded  there  at  the  office 
— we  are  two  doors  from  each  other — 
within  the  last  ten  days.  I  stated  that 
I  did  not  see  any  military  company 
around  that  paper.  He  informed  me  he 
was  going  to  open  a  bank;  that  it  was 
worth  more  than  money.  It  cost  them 
about  6  cents  laid  down  in  Macon,  the 
freight  rate  being  39  cents. 

Mr.  Merchant:  Mr.  McKenney,  do 
you  know  of  other  instances  where 
daily  papers  in  Georgia  have  been  pay¬ 
ing  high  prices  for  paper?  Mr.  Mc¬ 
Kenney:  I  do  not;  except,  if  you  will 
allow  me,  I  will  refer  to  the  Enquirer- 
Sun  at  this  time. 

Mr.  Merchant:  Yes. 

international’s  APRIL  PRICE. 

Mr.  McKenney:  We  had  been  buying 
over  there  from  the  Enquirer-Sun.  at 
Columbu.s,  Ga.,  until  last  April.  They 
were  being  furnished  by  the  Interna¬ 
tional  Paper  Company.  I  have  forgot¬ 
ten  now  just  what  the  price  was;  but 
they  informed  me  upon  my^  purchase 


that  the  contract  for  paper  had  ex¬ 
pired.  I  came  to  New  York,  and  Mr. 
Wright  very  kindly  said  to  me  that  he 
would  take  care  of  me  to  the  tune  of 
100  tons  for  six  months  at  $2.25  at  the 
miU. 

Mr.  Merchant:  When  was  this?  Mr. 
McKenney:  That  was  last  April,  about 
the  24th  or  25th,  when  the  American 
Newspaper  Publishers  and  A.s.cociated 
Members  had  their  meeting  in  New 
York.  I  placed  the  contract  with  the 
International  for  a  hundred  tons  at 
2.25  f.  o.  b.  mill.  They  wrote  us  and 
asked  if  we  would  not  reduce  our  con¬ 
sumption  to  allow  them  to  take  care  of 
others  who  were  crying  for  paper,  and 
I  had  my  manager  over  there  go 
through  everything  and  cut  out  com- 
plimentaries  and  those  who  were  not 
paying,  trimming  it  down  to  the  very 
limit. 

Mr.  Merchant:  We  would  like  to  hear 
from  you  further,  Mr.  McKenney,  on 
that  at  another  •  session,  but  what  we 
want  now  is  to  get  the  price  statistica 
Mr.  McKenney:  I  was  going  to  lead  up 
to  my  present  contract,  if  you  would 
like  to  have  that. 

Mr.  Merchant:  You  have  not  placed 
the  contract?  Mr.  McKenney:  It  is 
pending  right  now,  if  you  plea.se.  I 
will  go  over  it  as  briefly  as  I  can. 

I  reduced  my  consumption  so  as  to 
allow  that  tonnage  to  extend  over  a 
longer  period  of  time.  I  was  in  New 
York  about  three  weeks  or  a  month 
ago,  and  just  when  my  contract  ex¬ 
pired,  I  think  the  last  day,  I  was  in 
Columbus  and  I  wired  New  York  to 
ship  me  a  car  of  paper,  stating  the 
sizes.  That  car  did  not  come  forward, 
though  the  New  York  office  acknowl¬ 
edged  receipt  of  it,  saying  that  they 
would  ship  it.  I  came  right  on  to 
New  York.  Mr.  Mansfield,  the  selling 
agent,  was  on  the  .train,  and  said  to 
me,  "Mr.  McKenney,  we  can  only  send 
you  8,000  pounds  of  that  car  because 
we  failed  to  put  any  small  paper  in  the 
last  car,  at  your  request.  We  can’t 
furnish  this  last  car  because  your  con¬ 
tract  had  expired.”  I  said  that  as  far 
as  the  argument  went  that  I  had  not 
had  my  tonnage,  I  was  entitled  to  it, 
though  I  hadn’t  made  it  extend  over  a 
longer  period,  thereby  accommodating 
the  International  Paper  Company,  and 
that  I  was  clearly  entitled  to  the  bal¬ 
ance  of  any  contract;  and  after  con¬ 
siderable  hanging  around  the  office  in 
Nwe  York  they  finally  decided  to  let 
me  have  that,  which  I  appreciated  very 
much,  at  2.25.  They  are  going  to  ship 
that  on  the  old  contract. 

Mr.  Merchant:  Now  the  new  contract. 

CONTRACT  TOR  1917. 

Mr.  McKenney:  I  received  a  letter 
eight  or  ten  days  ago  that  the  Inter¬ 
national  had  decided  to  allot  me  100 
tons  for  1917  (that  was  as  much  as  they 
could  let  me  have)  at  3.20,  f.  o.  b.  mill. 
The  Information  has  gone  forward  in 
The  Editor  and  Publisher  and  from 
other  points  that  they  are  placing  at 
3.10.  My  competitors  in  Columbus,  the 
Columbus  Ledger,  I  was  Informed  last 
week,  are  going  to  receive  theirs  for 
3.10.  I  think  there  must  be  some  mi.s- 
take  there  in  requiring  me  to  pay  3.20. 

Mr.  Merchant:  Right  at  that  point,  is 
there  not  a  difference  in  freight  rates 
from  the  mill  to  the  two  places?  Mr. 
McKenney:  They  are  both  in  the  same 
place.  You  see,  I  am  on  the  morning 
paper  there,  and  the  Ledger  is  the  af¬ 
ternoon  paper.  In  Macon  we  have  been 
buying  from  the  manufacturer  in  Co¬ 
lumbus;  we  have  both  been  buying 
from  the  International.  So  it  is  my 
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TO  PUBLISHERS— 

INTERNATIONAL  NEWS  SERVICE  takes  this  occasion 
to  express  its  admiration  for  and  its  felicitations  to  the  news¬ 
paper  world  that  has  so  successfully  withstood  the  terrific 
increases  in  news  print  costs.  Probably  no  other  business  has 
ever  been  so  assailed.  Yet,  in  the  face  of  doubled  and  some 
times  trebled  costs,  publishers  have  fought  their  way  through, 
giving  their  readers  a  product  as  finished  and  comprehensive 
as  ever.  No  industry  less  sound  could  have  survived. 

International  News  Service  believes  the  year  1916,  with  its 
heroic  test,  establishes  the  newspaper  business  as  the  best  or¬ 
ganized  and  most  courageously  conducted  of  all  industries. 
Our  reason  for  so  believing  is  simply  this: 

International  News  Service  in  1916  has  sold  news  service  to 
more  newspapers  than  in  any  other  year  of  its  existence. 

International  News  Service  has  sold  news  service  to  more 
newspapers  than  all  other  news  services  combined. 

International  News  Service  has  found  publishers  ready  and 
willing  to  pay  for  the  best  to  be  had  in  the  telegraph  news  field. 

These  facts  augur  only  the  healthiest  condition  in  the  news¬ 
paper  world.  They  prove  publishers,  far  from  being  downed 
by  the  news  print  problem,  are  up  and  coming.  For  their 
courage  and  virility,  newspaper  publishers,  deserve  the  thanks 
of  the  public  and  the  admiration  of  all  other  business  men. 

(Signed) 

Fred  J.  Wilson,  General  Manager 

INTERNATIONAL  NEWS  SERVICE 

New  York  City 


238  William  Street 
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CONDITIONS  IN  THE  SOUTH 


(Borgia  We<*klie8  Quoted  |5.S0  f.  o.  b. 
Mill. 

{Continued  from  page  6) 

purpose  when  I  get  to  New  York  to 
ask  them  if  they  will  not  at  least  make 
my  figures  the  some  as  my  competi¬ 
tors. 

Mr.  Merchant:  Mr.  McKenney,  one 
other  question.  Do  you  know  what  the 
small  weeklies  in  Georgia  are  now  ob¬ 
taining? 

BUYING  THROUGH  JOBBERS. 

Mr.  McKenney:  1  was  informed  by 
Mr.  Mangum,  who  is  organizing  the 
Congressional  District  for  weekly  pub¬ 
lishers,  small  publishers,  at  Waynes¬ 
boro,  Ga.,  that  they  are  going  to  make 
a  contract  with  Richards  &  Co.,  whom  I 
understand  t^  International  sell  to, 
for  5%  cents,  car  load  lots,  to  be  ship¬ 
ped  to  publishers  in  that  Congressional 
IMstrict. 

Mr.  Merchant:  I  would  like  to  ask 
whether  that  price  of  6.50  which  you 
just  mentioned  included  the  freight  to 
the  delivery  point?  Mr.  McKenney:  No, 
sir;  5.50  at  the  mill.  Mr.  Merchant: 
And  they  pay  the  freight  to  the  de¬ 
livery  point,  and  the  distributing  ex¬ 
pense  on  top  of  that?  Mr.  McKenney: 
Yes,  sir.  Mr.  Walsh:  You  do  not  vouch 
for  this:  it  is  a  matter  of  hearsay— this 
5.50? 

Mr.  McKenney:  Mr.  Mangum  stated  to 
me  personally  that  he  was  going  direct¬ 
ly  to  Atlanta  to  make  a  contract  I 
would  like  to  say  further,  if  you  will 
allow  me,  gentlemen,  that  at  present  we 
have  no  contract;  the  Macon  News  has 
no  contract,  and,  of  course,  I  hope  to 
make  one  within  the  next  few  days.  I 
am  sort  of  left  high  and  dry. 

Mr.  Robertson:  Mr.  McKenney,  do 
your  paper  and  the  other  paper  in  Co¬ 
lumbus  receive  their  netvs  print  from 
the  same  mill?  Mr.  McKenney:  Yes,  sir; 
the  International.  Mr.  Robertson:  Well, 
they  have  several  mills.  Mr.  McKenney: 
Yes,  sir;  both  from  the  same  mill — I  as¬ 
sume  so;  I  do  not  know  just  what  point 
I  presume  they  would  ship  from  the 
same  mill  going  to  the  same  point;  not 
necessarily  so,  because  they  have  a 
number  of  mills. 

Commissioner  Davies;  They  were 
bought  from  the  same  party?  Mr.  Mc¬ 
Kenney:  Yes,  sir. 

Mr.  Ansberry:  Mr.  McKenney,  I  be¬ 
lieve  you  stated  that  there  was  a  price 
of  5V4  cents  made  to  some  one  of  your 
friends  or  members  of  your  Association? 
Mr.  McKenney:  At  Macon,  Ga.;  yes. 
Mr.  Ansberry:  And  it  was  by  the  Manu¬ 
facturers’  Company?  Mr.  McKenney: 
The  Manufacturers’  Paper  Company: 
yes,  sir.  Mr.  An.sberry:  Do  they  manu¬ 
facture  paper,  or  are  they  jobbers?  Mr. 
McKenney:  They  are  selling  agents,  I 
understand,  for  the  Remington-Martin 
Company,  I  believe.  I  think  they  have 
been  buying  the  output  of  three  mills. 
Mr.  Ansberry:  ’They  are  not  manufac¬ 
turers,  at  any  raW.  Mr.  McKenney: 
No;  they  have  been  buying  their  out¬ 
put,  as  I  understand  It. 

Mr.  Ansberry:  Now,  just  another 
question  along  that  line.  You  stated,  I 
believe,  that  the  Remington  Company 
had  been  purchased  by  some  one  In 
Mobile  or  Birmingham.  Mr.  McKenney: 
By  the  Bermingham-Seaman  Company; 
that  is  the  name  of  a  corporation.  Mr. 
Ansberry:  That  is  another  Jobber?  Mr. 
McKenney:  Yes  sir;  I  have  a  telegram 
here,  if  you  would  like  to  have  me  use 
that  at  this  time.  Mr.  Merchant:  That 
will  come  later,  Mr.  McKenney. 

Mr.  Ansberry:  Just  one  other  ques¬ 
tion.  I  think,  and  I  have  finished;  and 
that  is.  If  you  know  whether  or  not  the 


Remington  people — or  whether  any  of 
you  gentlemen  know — whether  or  not 
they  have  reduced  their  tonnage  of 
print  paper.  Have  they  not  gone  on 
another  grade,  another  machine?  Mr. 
Merchant:  The  Trade  Journal  reports 
that  they  intend  to  take  one  or  two  ma¬ 
chines  off  of  news.  Mr.  Ansberry:  And 
go  on  to  commercial  paper?  Mr.  Mer¬ 
chant:  That  is  the  report  in  the  trade 
papers.  Mr.  Ansberry:  I  understood 
they  had  already  done  so.  Somebody 
told  me  that  Mr.  Hoover:  Mr.  McKen¬ 
ney,  is  your  total  tonnage  of  100  tons 
a  year  enough  to  satisfy  your  needs? 
Mr.  McKenney:  Well,  no,  sir.  Mr. 
Hoover:  How  much  does  it  lack?  Mr. 
McKenney:  We  bought  600  tons  about 
six  months  ago,  and  I  have  only  owned 
the  par>er  since  last  April. 

Mr.  Hoover:  You  have  not  been  able 
to  approximate  what  you  will  need? 
Mr.  McKenney:  I  think,  with  what  we 
are  going  to  lap  over,  we  may  be  able 
to  get  through  until  fall.  I  hardly  think 
that  will  be  enough.  I  Instructed  them 
last  Week  that  they  would  have  to  re¬ 
duce  the  number  of  pages  in  keeping 
with  the  hundred  tons.  (Mr.  McKenney 
was  thereupon  excused.) 

Mr.  Walsh:  We  will  call  Mr.  Arthur 
Wallace  Dunn. 

SPEAKS  FOR  4,500  NEWSPAPERS 


Arthur  Wallace  Dunn  Represents  Amer¬ 
ican  Press  Association  Clients. 

Mr.  Dunn:  1  am  the  Washington 
representative  of  the  American  Press 
Association,  and  I  appear  here  with¬ 
out  counsel.  When  I  state  that  the 
American  Press  Association  represents 
4,500  papers,  I  include  this  list,  which 
are  authorized  for  advertising  and  oth¬ 
er  purpo.'Cs  in  New  York.  Besides  that, 
I  have  letters  of  authorization  total¬ 
ing  about  200.  I  have  not  been  able 
to  tabulate  all  of  the  information  con¬ 
tained  in  those  letters,  but  I  will  briefly 
say  that  these  papers  are  the  smaller 
dailies  in  the  smaller  towns,  and  weekly 
papers  which  buy  mostly  from  jobbers. 
Very  few  of  them,  according  to  this 
tabulation,  bujr  directly  from  the  mills, 
although  some  of  them  do;  some  of 
them  have  their  shipments  sent  from  the 
mills,  although  they  purchase  through 
jobbers.  The  American  Press  Associa¬ 
tion  started  out  to  And  what  was  the 
price  a  year  ago  and  what  price  the 
publishers  are  paying  now,  and  the  av¬ 
erage  runs  from  2.25  to  3  cents. 

Mr.  Walsh:  For  what  months?  Mr. 
Dunn;  I  have  not  the  months  stated. 
It  gives  the  year  1914  and  the  aver¬ 
age  price  varied  in  different  sections. 
It  sometimes  varies  on  account  of 
whether  the  paper  was  shipped  from 
the  mills  or  whether  it  was  delivered 
f.  o.  b.  at  the  mill.  It  varied  from 
$2.25  to  $3  a  hundred,  or  3  cents  a 
pound.  The  price  now  runs  from  five 
to  eight.  That  would  be  five  and  three- 
quarter  cfnts  a  pound.  I  have  tabu¬ 
lated  in  on  the  100  pounds  for  most  of 
them  seem  to  be  buying  at  that  ra**' 
up  to  $?  a  hundred  pounds,  but  only 
a  very  few. 

Mr.  Merchant:  Are  those  prices 
which  you  are  now  giving  the  destina¬ 
tion  prices  Including  freight?  Mr. 
Dunn:  I  have  not  been  able  to  tabu¬ 
late  all  that  part  of  It  as  yet,  but  I 
have  gone  through  the  letters  and  1 
And  that  most  of  them  have  added 
the  freight.  The  publisher  pays  the 
freight  destination.  He  has  to  take 
It  mainly  at  the  place  of  shipment  and 
pays  the  freight,  and  also  In  several 
ln.stances  I  And  In  this  correspondence 
that  the  discounts  have  been  cut  off 
that  they  used  to  have  when  they  paid 
In  cash.  In  one  Instance,  a  man  said 
that  he  tried  to  get  a  quotation  from 


the  mills  but  was  unable  to  get  any 
quotation  from  any  of  the  mills  in  the 
United  States  or  Canada,  and  some  of 
the  paper  dealers  that  have  been  fur¬ 
nishing  these  country  papers  with  pa¬ 
per  have  informed  them  that  it  may 
be  a  question  of  getting  the  paper  at 
any  price  pretty  soon.  It  is  not  so 
much  a  question  of  the  paper  as  it  is 
getting  it  any  price,  and  others  have 
found  it  difficult  to  have  their  pres¬ 
ent  contracts  fulfllled. 

JUMP  IN  PRICE  TO  $3.40. 

One  man  had  a  contract  at  $2.20, 
not  a  great  while  ago,  but  he  could  not 
renew  it.  he  had  it  ^renewed  at  $3.40 
In  June  of  this  year.  There  was  no 
delivery  on  that  for  a  while,  and  he 
had  to  go  into  the  market  and  had 
to  buy  at  $6.50.  A  little  later  he  was 
informed  that  the  contract,  or  the  de¬ 
liveries  vould  be  resumed  on  the  $3.40 
basis  for  the  balance  of  the  contract. 
I  de.slre  to  .say  that  I  will  tabulate  the 
rest  of  this  matter  for  submission  to 
the  Committee  so  that  they  may  have 
the  necessary  information.  A  great 
deal  of  this  matter  must  be  treated  as 
confldentlal  to  the  Commission  because 
these  papers  have  written  in  a  lot  of 
things  that  they  probably  do  not  care 
to  have  made  public. 

Mr.  Walsh:  You  will  make  up  the 
tabulation  with  a  key  number  and  sub¬ 
mit  the  letters  for  veriflcatlon  by  the 
Commi.ssion  as  to  the  writers,  will  you? 
Mr.  Dunn:  Yes,  sir.  Mr.  Walsh:  So 
that  the  key  number  and  the  letter  will 
show  that  It  Is  compared. 

Mr.  Chantland:  Will  you  do  that  for 
all  the  papers  and  submit  it  to-day  or 
in  the  morning?  Mr.  Dunn  :  Yes,  sir; 
at  the  earliest  possible  moment.  It  will 
be  quite  a  task  to  go  through  this  mat¬ 
ter.  Mr.  Chantland:  I  believe  you 
stated  you  had  not  tabulated  all.  How 
many  have  you  tabulated?  Mr.  Dunn; 
On  the  tabulation  here,  there  are  thirty 
papers  from  all  parts  of  the  United 
States,  and  in  nearly  every  section. 
Now,  those  men  do  not  buy  very  much. 
Another  thing,  they  do  not  buy  roll  pa¬ 
per;  It  is  in  sheets.  It  is  nearly  all  cut 
in  sheets.  They  have  to  buy  a  certain 
class  of  paper,  and  it  has  to  be  of  a  cer¬ 
tain  size.  They  cannot  cut  down  the 
size  very  well.  Their  presses  and  forms 
are  made  up  so  that  they  will  have  to 
run  pretty  much  as  tl^ey  have  been  run¬ 
ning  before.  They  cannot  change  any¬ 
thing. 

WEEK  TO  WEEK  SHIPMENTS. 

Mr.  Merchant:  You  stated  the  high 
price  at  8  cents  a  pound.  Mr.  Dunn: 
Yes,  sir;  that  is  what  some  of  them 
say  they  are  paying.  Mr.  Merchant: 
For  what  quantities  is  that  price  being 
charged?  Mr.  Dunn;  That  Is  only  in 
small  quantities.  Mr.  Merchant:  Just 
carloads?  Mr.  Dunn:  Not  In  carload 
lots.  Some  of  them  could  not  get  it  in 
carload  lots.  They  get  shipments  from 
week  to  week.  Mr.  Merchant:  Are 
those  purchases  from  Jobbers,  as  a 
rule?  Mr.  Dunn:  Mostly  from  jobbers — 
mostly  from  different  paper  companies 
all  through  the  States,  In  the  big  towns 
all  over  the  country. 

Mr.  Chantland:  In  making  your 
tabulation,  will  you  show  the  Instances 
in  which  the  purchases  are  from  job¬ 
bers  and  show  the  number  of  mills  and 
show  the  purchaser?  Mr.  Dunn:  Yes, 
sir.  Mr.  Merchant:  Or  the  vender,  I 
mean.  Mr.  Dunn:  Yes,  sir;  I  will  show 
whether  it  Is  the  mill.  Mr.  Chantland: 
And  also  the  name  of  the  dealer?  Yes, 
sir;  I  will  do  that.  I  had  not  gone  into 
that.  Mr.  Ansberry:  When  will  you 
do  that?  Mr.  Chantland:  He  will  try 
to  do  that  to-day.  Mr.  Ansberry:  As 
soon  as  you  can  the  manufacturers, 


let  me  know  that,  as  it  will  be  a  con¬ 
venience  to  me.  Mr.  Dunn:  Very  well, 
I  understand  that  these  letters  are  for 
the  Commission?  Mr.  Chantland:  Yes; 
but  there  is  no  reason  why  the  vender 
should  not  be  known.  Mr.  Ansberry: 
Is  there  any  reason  why  he  should  not 
let  me  know,  as  soon  as  he  ascertains, 
how  many  manufacturers  are  contained 
in  the  list?  Mr.  Chantland:  I  wa.s  go¬ 
ing  to  ask  him  to  make  a  couple  of 
copies  of  the  paper. 

Mr.  Dunn:  It  will  not  be  an  easy 
task  to  go  through  a  couple  hundred 
letters.  (Mr.  Dunn  was  thereupon  ex¬ 
cused.) 

CONDITIONS  IN  THE  WEST 


G.  W.  Marble  Appears  for  Kansas  Daily 
League,  with  Membership  of  25. 

Mr.  Marble:  I  represent  the  Kan.sas 
Daily  League,  comprising  twenty-five 
daily  newspapers  published  in  Kan.sas. 
I  publish  a  newspaper  at  Fort  Scott, 
Kan. 

Mr.  Merchant:  You  represent  twen- 
ty-flve  of  the  smaller  dailies  of  Kan.sas 
as  I  understand?  Mr.  Marble:  Ye.s, 
.sir;  twenty-flve  dally  papers  outside  of 
Wichita  and  Topeka,  using  a  tonnage  of 
perhaps  from  30  to  175  tons  a  year. 

Mr.  Merchant:  Are  the  papers  in  your 
Association  buying  their  paper  at  the 
present  time  under  contracts,  or  in  the 
open  market?  Mr.  Marble:  Some  are 
still  buying  under  the  old  contracts, 
and  some  are  buying  in  the  open  mar¬ 
ket.  A  few  of  them  are  being  pro¬ 
tected  by  the  mills  from  which  they 
have  been  securing  their  supply,  and 
are,  therefore,  more  or  less  protected. 

Mr.  Merchant:  Have  there  been  any 
contract  renewals  by  members  of  your 
Association  recently;  that  is,  within  the 
last  two  months?  Mr.  Marble:  No,  .sir. 
Mr.  Merchant:  Then  those  who.se  con¬ 
tracts  expired  have  been  buying  in  the 
open  market?  Mr.  Marble:  Yes,  sir.  I 
mean  to  say  that  the  particular  mill 
which  has  been  supplying  me  has  offer¬ 
ed  to  renew  or  offered  to  make  a  con¬ 
tract  with  me  for  the  next  year’s  supply 
at  4  cents,  which  Is  very  much  lower. 

Mr.  Merchant:  What  is  the  tonnage? 
Mr.  Marble:  For  the  next  year  they 
have  offered  me  flfty  tons.  Mr.  Mer¬ 
chant:  Fifty  tons  at  4  cents?  Mr.  Mar¬ 
ble:  Yes,  sir;  that  is  a  year’s  supply. 
Mr.  Merchant:  I  was  going  to  ask  you 
how  much  paper  you  used  in  the  course 
of  a  year.  Mr.  Marble:  I  use  from  75 
to  80  or  90  tons. 

TONNAGE  USED  BY  SMALL  DAILIES. 

Mr.  Merchant:  Is  that  about  the 
quantity  that  the  other  members  of 
your  Association  use?  Mr.  Marble:  I 
expect  that  that  is  an  average.  I  want 
to  say  this,  however,  that  I  only  asked 
for  quotation  on  60  tons  because  I  had 
not  the  courage  to  ask  more.  I  was  ju.st 
looking  to  the  present  necessities  and 
asked  for  a  quotation,  and  the  mill  very 
kindly  offered  to  contract  with  me  at  a 
4-cent  rate. 

Mr.  Merchant:  From  what  mills  do 
the  papers  in  your  State  get  their  pa¬ 
pers  as  a  rule — from  Minnesota  or  Wis¬ 
consin?  Mr.  Marble:  Yes,  sir.  Mr.  Mer¬ 
chant:  Do  they  get  any  paper  from  the 
Cianadian  mills?  Mr.  Marble:  Yes,  sir; 
I  think  they  do,  although  I  am  not  sure 
and  cannot  say  for  certain  about  that. 
I  think  some  of  them  get  paper  from 
the  Mississippi  and  Ontario  Company. 
Mr.  Merchant:  Have  you  any  informa¬ 
tion  regarding  the  price  that  Is  being 
charged  in  your  State  for  sheet  paper  in 
smaller  quantities  than  you  um?  Mr. 
Marble:  Sheet  paper,  did  you  say?  Mr. 
Merchant:  Yes,  for  sheet  paper.  Take 
the  weekly  papers  for  instance. 
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Mr.  Marble:  Tes,  the  last  price  that 
I  have  any  certain  knowledge  of  was 
7  cents,  which  was  paid  about  the  last 
of  August  Mr.  Merchant:  Seven  cents? 
Mr.  Marble:  Yes,  sir,  for  a  single  ton 
shipment  from  a  Jobber.  Mr.  Merchant: 
Was  that  shipped  from  the  jobber’s 
warehouse  or  from  the  mill.  Mr.  Mar¬ 
ble:  It  was  ship];>ed  from  the  jobber’s 
warehouse. 

Mr.  Merchant:  Have  the  papers  in  your 
Association  been  able  so  far  to  obtain 
a  sufficient  quantity  of  paper  by  paying 
enough  for  it,  or  are  they  willing  to  pay 
enough?  Mr.  Marble:  Yes,  sir;  I  know 
of  no  instance  where  they  have  not 
lieen  able  to  get  paper  if  they  had  the 
price.  They  have  been  paying,  one  of 
our  papers  has  been  paying,  5.75  for 
paper,  and  having  it  delivered  by  ex¬ 
press.  Mr.  Merchant:  6.75  at  the  mill? 


Mr.  Hosmer:  I  represent  the  National 
Kditorial  Association  and  the  Colorado 
Editorial  Association.  Mr.  Walsh: 
What  papers  and  territory  generally 
does  that  take  in? 

Mr.  Hosmer:  That  takes  in  news¬ 
papers  of  all  classes  in  the  United 
States.  We  have  something  over  a 
thousand  papers,  and  it  takes  in  mostly 
newspapers  in  towns  of  from  ten  to 
eighteen  thousand  down,  although  we 
have  some  membership  in  large  news¬ 
papers  and  in  Colorado  it  represents  a 
membership  of  about  400  newspapers  of 
all  classes  in  the  State — the  Colorado 
Association. 

Mr.  Merchant:  Your  paper  is  pub¬ 
lished  in  Denver?  Mr.  Hosmer:  No, 
sir;  I  own  an  interest  in  a  newspaper 
out  in  the  State,  but  I  live  in  Denver 
at  the  present  time.  Mr.  Merchant: 
Will  you  kindly  state  about  what  the 
daily  papers  are  paying  for  news  print 
paper  in  Colorado? 

Mr.  Hosmer:  Well,  I  know  of  con¬ 
tracts  in  Colorado  at  2.56.  I  know  of  a 
contract  that  was  made  last  July  at 
2.55.  That  is  a  fairly  large  newspaper 
at  Pueblo.  The  small  dailies,  however, 
in  the  State  that  have  been  buying  on 
contract,  a  number  of  them  pay  from 
four  and  a  half  to  five  cents  in  car 
shipments,  and  while  they  are  en¬ 
deavoring  to  buy  paper  at  the  present 
time,  they  are  asking  as  high  as  six 
and  a  half  cents.  I  will  say  that  a 
number  of  the  smaller  newspapers  en¬ 
deavored  to  get  together  and  buy  in  car 
lots.  I  have  asked  the  members,  as 
their  representative,  and  the  only  price 
I  got  was  six  and  a  half  cents. 

Mr.  Merchant:  At  the  mill?  Mr. 
Hosmer:  No,  f.  o.  b.  Denver.  Mr.  Mer¬ 
chant:  About  how  much  freight  would 
i)e  in  that?  Mr.  Hosmer:  There  would 
be  about  70  cents  freight  in  that.  Mr. 
Merchant:  Seventy  cents  a  ton?  Mr. 
Hosmer:  No,  sir;  70  cents  a  hundred. 
I  gave  the  price  per  hundred — six  and 
a  half  cent  a  hundred;  6.80  would  be 
about  the  mill  price  on  that. 

Mr.  Merchant:  Are  those  prices  that 
you  have  been  naming  contract  pur¬ 
chases?  Mr.  Hosmer:  This  proposition 
at  this  time  was  offered  by  contract  for 
a  deflnite  tonnage  for  the  next  year. 
Mr.  Merchant:  Of  considerable  size? 
Mr.  Hosmer:  Not  a  very  large  tonnage, 
no.  About  600  tons. 


And  is  paying  express  rates?  Mr.  Mar¬ 
ble:  Yes,  sir.  I  do  not  think  they  are 
getting  that  from  the  mill.  I  think  that 
came  from  the  jobber  from  whom  they 
are  getting  175  tons  a  year. 

Mr.  Merchant:  They  are  getting  it  in 
smaller  packages,  I  suppose?  Mr.  Mar¬ 
ble:  Yes,  sir;  in  order  to  be  able  to 
publish  the  paper  from  day  to  day. 
That  has  been  the  case  until  I  had  a 
letter  from  them.  Last  evening  I  had 
a  letter  from  them  to  that  effect  that 
they  had  received  a  couple  of  cars.  Mr. 
Robertson:  Is  this  price  of  4  cents  at 
the  mill?  Mr.  Marble:  That  is  at  the 
mill  and  is  a  very  much  lower  price 
than  any  member  of  the  League  is 
able  to  buy  paper  at  this  time  with  one 
or  two  exceptions,  and  those  exceptions 
are  papers  that  are  being  protected  by 
some  mill,  or  one  mill  in  particular, 
which  is  protecting  its  customers  out 
there. 


Mr.  Merchant:  Do  the  Colbrado  pap¬ 
ers,  as  a  rule,  buy  from  the  mills?  Mr. 
Hosmer:  Most  of  them  have  been  buy¬ 
ing  of  jobbers  outside  of  Denver.  The 
Pueblo  dailies  and  the  Colorado  Springs 
dailies.  I  think  perhaps  both  pa¬ 
pers  in  Grand  Junction  have  bought 
from  the  mills  at  times,  although  they 
are  buying  now  from  jobbers  as  repre¬ 
sentatives  of  the  mills.  This  price  that 
I  gave  you  of  2.55  made  to  the  Pueblo 
Chieftain  was  a  price  at  the  mill  on 
the  Pacific  Coast  and  made  through 
the  Graham  Paper  Company,  of  St. 
Louis,  Kansas  City,  and  Denver. 

Mr.  Merchant:  This  price  which  you 
spoke  of  for  your  organization,  as  a  co¬ 
operative  buying,  was  that  given 
through  a  jobber?  Mr.  Hosmer:  Yes, 
sir;  that  was  given  through  a  jobber; 
we  were  unable  to  get  any  price  from 
a  mill.  Mr.  Merchant:  And  this  job¬ 
ber  would  then  turn  his  contracts  over 
to  the  mills  as  a  shipment  from  the 
mills?  Mr.  Hosmer:  Yes;  it  had  been 
shipped  direct  to  us  from  the  mill  but 
it  was  a  price  made  by  a  jobber;  as  I 
say,  we  were  unable  to  get  any  price 
from  the  mills. 

Mr.  Merchant:  Would  that  paper 
propably  come  from  a  mill  in  Minne¬ 
sota  or  Wisconsin?  Mr.  Hosmer:  Prob¬ 
ably  so,  or  it  might  have  come  from  the 
Pacific  Coast.  The  jobber  did  not  say. 

HAS  WRITTEN  MORE  THAN  2,000  LETTERS. 

Mr.  Hoover:  Does  your  investiga¬ 
tion  not  only  cover  the  State  of  Colo¬ 
rado  but  other  country  newspapers  as 
well? 

Mr.  Hoover:  Oh,  yes,  my  investiga¬ 
tion  during  the  course  of  the  last  four 
or  five  months  since  the  preliminary 
hearing  before  this  Commission  has 
been  that  I  have  written  over  2,000 
letters  to  newspapers  in  all  parts  of  the 
United  States  and  to  newspaper  asso¬ 
ciations  and  have  endeavored  to  get 
Information  from  all  parts  of  the  coun¬ 
try,  and  speaking  of  the  Colorado 
prices,  that  is  one  thing  that  I  would 
like  to  call  your  attention  to,  and  that 
is  that  the  little  fellows  have  been  com¬ 
pelled  to  pay  at  a  loss  of  about  eight 
cents,  and  the  day  I  left  Denver  a  lit¬ 
tle  man — or  I  should  say,  a  little  news¬ 
paper  man,  came  into  my  office  and 
said,  “Cem  you  help  us  in  some  way? 
I  have  just  been  down  to  a  jobber  aitd 


they  want  ten  cents  a  pound  for  print 
paper  to-day.”  Of  course,  that  was  in 
a  small  quantity. 

Mr.  Merchant:  That  was  sheet  paper, 
was  it?  Mr.  Hosmer:  That  was  sheet 
paper,  and  about  500  tons  was  all  he 
was  buying  of  that  size.  I  have  had 
letters  since  I  reached  Washington  on 
the  subject.  1  had  a  letter  from  one 
such  association  that  was  endeavoring 
to  buy  the  same  as  I  did  on  the  co¬ 
operative  plan  and  the  best  price  they 
got  was  six  and  a  half  cents  f.  o.  b. 
Baltimore. 

Mr.  Merchant:  B*.  O.  B.  Baltimore? 

Mr.  Hosmer:  Yes,  sir;  a  jobber  in 
Baltimore.  This  man  said  he  had  writ¬ 
ten  to  practically  every  mill  in  the  Unit- 
ed  States  and  that  he  could  get  no  price ; 
that  he  had  a  price,  however,  from  a 
jobber  in  Baltimore  on  one  car — not  a 
contract;  he  could  not  come  in  on  a  con¬ 
tract  price,  but  he  would  ship  him  one 
car  that  way  for  six  and  a  half  cents. 
Mr.  Marchand:  Where  was  that  paper 
to  go? 

Mr.  Hosmer;  To  North  Carolina-  I 
have  had  practically  the  same  infor¬ 
mation  with  respect  to  other  States — 
State  Associations — as  the  average  price 
of  the  National  Asoclatlon.  Mr.  Walsh: 
That  is  all.  (Mr.  Hosmer  was  there¬ 
upon  excused.) 

MICHIGAN  PUBLISHERS  MULCTED 


Congressman  Cramton  Says  Some  Pa¬ 
pers  Pay  as  High  as  6%c.  for  Supply. 

Mr.  Cramton;  My  name  is  Louis  C. 
Cramton,  of  Lapeer,  Mich.  I  am  pub¬ 
lisher  of  the  Lapeer  County  Clarion, 
and  am  appearing  here  in  that  capac¬ 
ity.  I  am  a  member  of  the  National 
Editorial  Association  and  of  the  Michi¬ 
gan  Association  and  of  the  Michigan 
Press  and  Printers’  Association.  Mr. 
Merchant:  Is  your  paper  a  daily 
paper?  Mr.  Cramton:  My  paper  is  a 
county-seat  weekly.  Mr.  Merchant: 
Using  sheet  paper?  Mr.  Cramton:  Yes, 
sir;  flat.  Mr.  Merchant:  Do  you  pur¬ 
chase  your  paper  through  a  jobber?  Mr. 
Cramton:  Yes,  sir;  almost  always,  as  I 
think  is  the  custom  with  country  pa¬ 
pers  in  Michigan, 

Mr.  Walsh:  Are  you  familiar  with 
the  cost  of  print  paper  of  that  charac¬ 
ter?  Mr.  Cramton:  Yes,  sir;  I  think 
I  am.  Mr.  Walsh:  Please  state  it 

Mr.  Cramton:  I  have  not  been  giv¬ 
ing  much  attention  to  my  paper  since 
I  have  been  in  Washington.  I  had  this 
matter  up  with  the  manager  of  my 
paper  just  before  I  left  Lapeer  early 
in  November.  At  that  time,  after,  con¬ 
siderable  effort,  I  ha(f  placed  an  order 
for  print  for  our  needs,  as  our  supply 
will  be  exhausted  in  January;  we  had 
placed  an  order  for  a  quantity  suffi¬ 
cient  for  our  needs  at  six  and  a  half 
cents  f.  o.  b.  mill,  the  order,  however, 
going  through  a  jobber,  but  to  be  ship¬ 
ped  from  the  mill.  His  jobbing  ton- 
cern  at  that  time  had  made  a  consider¬ 
able  effort,  and  that  was  the  only  place, 
as  I  understand  it,  that  he  was  able 
to  buy  assured  shipment,  and  at  the 
time  I  left  Lapeer,  although  the  order 
had  been  given  in  October,  he  had  not 
been  able  to  have  assurances  of  ship¬ 
ment  by  the  first  of  January,  but  since 
I  arrived  here,  I  have  had  information 
from  him  that  they  have  promised  that 
the  supply  would  reach  him  by  the  first 
of  January. 

Mr.  Merchant:  Is  that  price  which 
you  state,  six  and  a  half  cents,  about 
what  the  other  publishers  pay?  Mr. 
Cramton:  That  is  about  what  the  oth¬ 
er  publishers  are  paying,  to  the  best  of 
my  information,  in  carload  lots.  Mr. 
Merchant:  What  did  you  pay  last 
year?  Mr.  Cramton:  About  two  and 
a  half  cents.  I  could  not  speak  exactly 


on  that  point.  Mr.  Merchant:  Can  you 
state  about  what  the  difference  in  price 
is  between  flat  paper  and  roll  paper,  or¬ 
dinarily?  Mr.  Walsh:  You  mean  sheet 
paper  and  roll  paper.  Mr.  Cramton; 
No,  I  have  not  the  information.  The 
country  papers  there,  with  one  or  two 
exceptions,  use  the  flat  paper. 

NO  UNIFORM  PRICE  FOR  DAILIES. 

Mr.  Merchant:  Do  you  know  what  the 
daily  papers  are  paying  in  your  State? 

Mr.  Cramton;  Only  by  hearsay.  Just 
prior  to  the  election  I  met  a  travelling 
salesman  for  a  paper  house  which  is  not 
selling  print,  except  incidentally,  and 
was  told  of  two  instances,  one  the  case 
of  a  daily  *  which  had  at  about  that 
time  renewed  its  contract  with  the  mill 
that  they  had  previously  been  buying 
with,  and  It  Is  my  impression  it  was 
about  two  and  a  half  cents  ■  or  less. 
Another  similar  newspaper  in  a  town 
of  about  the  same  population  forty  or 
fifty  miles  away,  owing  to  the  fact  that 
the  mill  that  they  had  previously  been 
buying  from  had  turned  its  activities 
to  other  lines  of  paper — they  had  to 
seek  a  new  mill,  and  they  were  unable 
to  give  them  much  less  than  five  or  six 
cents. 

Mr.  Merchant:  When  was  this  price 
of  two  and  a  half  cents  for  renewal 
made?  Mr.  Cramton:  I  should  say  in 
October  of  this  year.  Mr.  Walsh:  From 
what  mills  do  papers  of  that  kind  get 
their  supplies?  Mr.  Cramton:  I  do  not 
even  know  the  mills.  It  is  a  New  York 
mill  where  my  paper  is  coming  from. 
We  are  buying  from  a  Cincinnati  jobber. 
MISSOURI  PUBLISHERS  HARD  HIT 

Prices  Jumped  to  $5  and  $6  a  Hundred 
Pounds,  and  Supplies  Uncertain. 

Mr.  Walsh:  What  is  your  name, 
place  of  residence  and  business. 

Mr.  Blanton:  My  name  is  H.  J.  Blan¬ 
ton,  Paris;  Mo.;  publisher  of  the  Paris 
Appeal. 

Mr.  Merchant:  Is  your  paper  a  daily 
or  a  weekly  paper?  Mr.  Blanton:  It  is 
a  weekly  paper.  Mr.  Merchant:  Using 
sheet  paper?  Mr.  Blanton:  Yes,  sir. 
Mr.  Merchant:  Do  you  buy  your  paper 
through  jobbers?  Mr.  Blanton:  Yes, 
sir. 

Mr.  Merchant:  What  have  you  been 
paying  this  year  as  compared  with  last 
year?  Mr.  Blanton:  Last  year  we  were 
buying  around  2.85.  Mr.  Merchant: 
And  this  year?  Mr.  Blanton:  The  last 
we  bought,  we  bought  in  June,  under 
peculiar  circumstances,  if  you  will  allow 
me  to  state  them. 

Mr.  Walsh:  We  are  not  particular. 
We  want  the  general  price.  Mr.  Blan¬ 
ton:  That  was  four  cents.  We  i>aid 
cash  for  the  paper  and  got  it  delivered 
in  October.  Mr.  Walsh:  What  is  the 
price  now?  Mr.  Blanton:  1  have  a 
statement  here  from  a  number  of  pa¬ 
pers,  half  a  dozen  papers,  if  you  will  let 
me  state  it. 

Mr.  Walsh:  Yes.  What  is  the  gen¬ 
eral  trend  of  the  price. 

Commissioner  Davis:  How  do  you 
get  those  prices?  Mr.  Blanton:  I  have 
a  set  of  letters  here?  Mr.  Davis:  Let¬ 
ters  from  them?  Mr.  Blanton:  Yes, 
sir;  from  the  publishers  of  newspapers. 
Mr.  Walsh:  Are  you  willing  to  sub¬ 
mit  them?  Mr.  Blanton:  Yes,  sir.  Mr. 
Walsh:  Now  state  the  prices. 

PROHIBITIVE  PRICES. 

Mr.  Blanton:  The  Independence 
(Mo.)  Examiner,  old  contract,  2.75;  last 
quotation  6.60.  The  Republican,  Cape 
Girardeau,  Mo.,  uses  60  tons  a  year;  old 
contract,  $2.35,  delivered;  paid  in  De¬ 
cember,  1916,  $6  per  one  hundred  in  St 
Louia  That  is  a  paper  that  is  bought 
in  ri^lla  The  Moberly  Index  uses  about 
140,000  pounds  a  year;  paid  in  Novem- 
(Continwed  on  page  10) 


GEORGE  E.  HOSMER  DESCRIBES  CONDITIONS 
CONFRONTING  PUBLISHERS  OF  SMALL  PAPERS 

Representative  of  National  Editorial  Association  and  of  Colorado 
Editorial  Association  Says  that  Small  Consumers  are  Victims  of 
Unjust  Price  Discrimination,  Paying  as  High  as  10c.  a  Pound: 
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MISSOURIANS  MUST  BE  SHOWN 

Publisher  H.  J.  Blanton,  of  Paris  Ex¬ 
plains  Situation. 

ber,  for  two  cars  of  paper,  f.  o.  b.  mills, 
>5.40.  The  Tribune,  Maryv'ille,  Mo.,  24 
tons  next  twelve  months.  Old  contract 
delivered  >2.«0,  is  now  paying  ♦»>  and 
Ireignt.  'Ine  Daily  Missourian,  Colum¬ 
bia,  Mo.,  60,000  pounds  of  stocK  a  year; 
price  quoted,  >6.(0  for  1917,  f.  o.  b.  Co¬ 
lumbia.  The  Mail,  Nevada,  Mo,  uses 
60,000  to  100,000  pounds  a  year;  paid  for 
last  shipment,  >6.25. 

Now,  1  represent  the  Missouri  Press 
Association.  It  is  largely,  composed  of 
country  publishers,  although  included 
in  the  membership  are  the  metropolitan 
papers  of  the  State,  like  the  St.  I,ouis 
itepublic,  the  Glolje-Democrat,  and  the 
Kansas  City  Star.  Mr.  Walsh:  About 
how  many  papers  do  you  represent? 

Mr.  Blanton:  In  our  Association 

there  are  a  little  over  >25  members;  in 
the  attiliated  associations  altogether  in 
the  State,  something  like  60U  publica¬ 
tions.  There  is  one  point  that  1  would 
like  to  make,  if  you  will  allow  me  to 
suggest  it,  and  that  is  that  we  feel  we 
have  a  special  grievance  with  respect 
to  the  continual  widening  of  the  margin 
between  the  price  that  is  made  to  the 
small  buyer  and  the  price  that  is  made 
to  the  large  buyer.  Where  it  used  to  be, 
as  we  understand  it,  about  a  cent,  it  is 
now  anywhere  from  3  to  4  to  5  cents.  Mr. 
Merchant:  That  is,  the  small  buyer  is 
now  paying  a  much  larger  price  than 
he  used  to?  Mr.  Blanton:  Yes,  sir. 

“l-OSSESSIONS"  OF  THE  GRAHAM  CO. 

Commi.'isioner  L>avis:  Is  that  due  to 
the  ditference  in  price  a.sked  by  the 
manufacturer  at  the  mill  or  due  to  the 
jirice  the  jobbers  get? 

Mr.  Itlanton:  We  cannot  say.  We 
buy  through  jobljers.  In  our  territory 
we  are  known  as  posse.ssions  of  the 
(iraham  Paper  Company.  (Laughter) 
and  we  all  buy  from  the  Graham  Pa- 
jK'r  Company.  It  happens  that  a  rep- 
iesentati\e  of  that  company  is  a  very 
special  friend  of  mine,  and  when  he 
commences  to  raise  the  price  of  paper, 
1  tell  him  that  I  am  going  to  shop 
around.  He  said  to  me  to  go  right 
ahead.  H  would  be  a  pleasure  for  me 
to  do  that.  But  he  said,  “But  when 
you  get  through  you  will  And  it  is  al¬ 
ways  the  same  price  you  buy  from  me 
at.” 

Mr.  Ml  rchant:  Did  you?  Mr.  Blan¬ 
ton:  I  did.  Mr.  Walsh:  He  was  right, 
was  he?  Mr.  Blanton:  He  was  right. 
Mr.  Chantland:  Are  you  familiar  with 
the  difference  between  the  relative  cost 
of  roll  paper  and  .sheet  paper  as  used 
by  newspapers?  Mr.  Blanton:  No,  sir. 
I  never  bought  any  news  paper.  Here 
is  the  Independence  Examiner  that  has 
been  buying  at  >2.55,  and  the  Cape 
Girardeau  Republican  at  >1.35.  One  is 
flat  and  one  is  roll. 

Mr.  Robertson:  You  spoke  about  the 
differenc>.'  in  the  widening  of  the  mar¬ 
gin  between  purchases  made  by  small 
papers  and  those  made  by  large  pa¬ 
pers.  Where  do  you  make  your  divid¬ 
ing  line  between  the  large  and  small 
purchasei-s?  Mr.  Blanton:  Papers  like 
metropolitan  papers  that  had  contracts 
around  two  cents  or  one.  Mr.  Robert¬ 
son:  For  how  much  paper? 

Mr.  Blanton:  I  could  not  say  how 
much  they  use,  but  the  quantities  were 
very  large,  of  course.  I  understood 
from  an  editorial  in  the  Republic 
the  other  day  that  their  new  contracts 
were  $3.10.  There  is  a  publisher  who 
buys  in  rolls  just  down  below  St.  Louis 
at  $6. 

Mr.  Walsh:  You  can  leave  those  pa¬ 
pers  here. 


Mr.  Cl.antland:  Let  the  record  show 
that  by  the  statement  before  the  Com¬ 
mission  the  ordinary  price  or  differ¬ 
ence  in  price  in  the  market  between 
bat  sneet  and  roll  paiK^r  is  about  lo 
cents  pec  hundred  pounds,  subject  to 
criticism  or  verification. 

Mr.  Ansberry:  1  do  not  know  about 
that. 

Mr.  Hoover:  May  I  make  the  state¬ 
ment  that  if  the  publisher  desires  a 
small  aii'i  unt  of  fiat  paper,  the  manu¬ 
facturer  will  give  him  that  and  do  it 
in  the  same  car  and  at  the  same  price 
as  roll  piper. 

Mr.  Walsh:  Is  there  any  other  gen¬ 
tleman  who  desires  to  submit  any  in¬ 
formation  at  this  time?  If  so,  he  is 
requested  to  leave  it  with  the  Com¬ 
mission  during  the  lunch  hour — leave 
it  with  Mr.  Merchant.  This  afternoon 
we  will  consider  the  reasonableness  of 
these  prices  that  have  been  submitted 
here  thi  c  morning,  and  then  continue 
with  the  programme  as  it  has  been 
stated  to  you. 

Mr.  Varner:  I  would  say  that  North 
Carolina  is  represented  here  to-day 
and  would  like  to  be  heard  if  possible. 
We  are  at  your  disposal.  We  are  not 
havipg  the  same  kind  of  trouble  as 
the  other  gentlemen  are  having. 

Mr.  Walsh:  Very  well,  you  may 
take  the  stand. 

STATEMENT  OF  H.  B.  VARNER 


Explains  News  Print  Situation  in  North 
Carolina — Ruling  Prices  5  to  7  Cents. 

Mr.  Varner:  I  publi.sh  the  Lexington 
(North  Carolina)  Dispatch  and  the 
Southern  Good  Roads  Magazine. 

Mr.  Merchant:  And  you  are  al.so  con¬ 
nected  with  the  Press  Association  of 
North  Carolina?  What  is  the  name  of 
that  as.sociation ?  Mr.  Varner:  1  am 
chairman  of  the  Print  Paper  Commit¬ 
tee  of  the  North  ('arolina  Press  Asso¬ 
ciation., 

Mr.  Merchant:  What  is  the  purpose 
of  that  Committee?  Mr.  Varner:  The 
Committee  was  organized  to  get  to¬ 
gether  to  buy  paper  in  bulk  direct  from 
tne  mill  at  mill  prices.  We  organized 
after  we  had  read  the  interview  of 
Mr.  IXidge,  the  president  of  the  Inter¬ 
national  Pape  Company,  and  the  in¬ 
terview  of  Mr.  Steele,  the  secretary 
of  the  Newsprint  Manufacturers’  Asso¬ 
ciation.  Mr.  Merchant:  What  prices 
were  your  papers  paying  last  year  as 
compared  with  this  year?  Mr.  Var¬ 
ner:  I.iast  year  our  paiiers  were  pay¬ 
ing  around  two  cents  at  the  mill.  Mr. 
Merchant:  And  this  year?  Mr.  Var¬ 
ner:  Well  those  that  had  contracts — 
this  year  since  this  great  fiurry  our 
people  have  been  paying  from  five  to 
seven  events — the  same  as  I.  Mr.  Mer¬ 
chant:  At  the  mill?  Mr.  Varner:  Well 
not  at  the  mill.  Most  of  them  got  it 
frqm  jobbers. 

Mr.  Merchant:  Where  where  the  job- 
iiers  generally  located?  Mr.  Varner:  In 
Richmond,  Atlanta,  and  Baltimore.  Mr. 
Merchant:  You  paid  freight  from  those 
points  to  destination?  Mr.  Varner:  Yes, 
air.  Mr.  Merchant:  How  much  is  that 
freight  rate  on  an  average?  Mr.  Var¬ 
ner:  It  Is  about  from  37  to  42  cents.  Mr. 
Merchant:  From  Richmond  down?  Mr. 
Varner:  I  mean  from  Baltimore.  I 
think  about  30  cents  from  Richmond. 
I  am  not  certain  about  the  freight  rate. 

Mr.  Merchant:  Are  those  papers  in 
your  Association  dailies  or  weeklies? 
Mr.  Varner:  Dailies  and  weeklies.  Mr. 
Merchant:  Some  using  roll  and  some  us¬ 
ing  sheet?  Mr.  Varner:  Yes,  sir;  some 
using  roll  and  some  using  sheet. 

PARTIAI,  RENEWAL  OF  (30NTRACT8. 

Mr.  Merchant:  And  buying  largely 
from  jobbers?  Mr.  Vamer:  Yes,  sir;  i 


will  say  this,  that  a  numlxjr  of  those 
papers  had  contracts  this  year  with  the 
manufacturers,  and  some  few,  1  under¬ 
stand,  have  been  able  to  renew  their 
contracts  for  part  of  the  amount  they 
will  need  for  1917.  Mr.  Merchant:  What 
were  the  prices  for  those  renewals?  Mr. 
Varner:  Those  renewals  were  made  ui 
>3.25  at  the  mill.  Mr.  Merchant:  The 
mill  w^  an  Eastern  mill,  somewhere?' 
Mr.  Varner:  The  mill  was  an  Eastern 
mill,  somewhere;  yes  sir.  Mr.  Merchant: 
Do  you  know  what  mill?  Mr.  Varner: 
The  International  is  the  only  one  that 
1  know  of  in  North  Carolina.  Mr.  Mer 
chant:  At  3:25  at  the  mill? 

Mr.  Varner:  Yes,  sir;  and  they  only 
contracted  for  75  per  cent  of  the  amount 
they  need,  so  they  will  be  forced  to  go 
in  the  open  market  and  buy  the  other 
25  per  cent,  at  an  exorbitant  rate  that 
is  now  licing  charged.  Mr.  Robin.son: 
No  pai>ers  except  daily  jiapers  made 
such  contracts?  Mr.  Varner:  No,  sir; 
no  -weeklies.  There  are  a  very  few 
dailies. 

Mr.  Merchant:  The  only  renewals  that 
you  know  of  among  the  members  of 
your  Association  are  those  made  by  the 
International  Paper  Company?  Mr. 
Varner:  Yes,  sir. 

TRYING  TO  BUY  IN  BULK. 

Mr.  Merchant:  I  suppose  other  mem¬ 
bers  of  your  Association  have  tried  to 
make  renewals  also,  have  they  not?  Mr. 
Varner:  Well,  as  chairman  of  this  com¬ 
mittee,  I  have  tried  to  make  a  contract 
for  paper — I  mean  news  paper  for  all 
of  tho.se  papers. 

Mr.  Merchant:  In  the  cooperative 
buying  proposition?  Mr.  Varner:  Yes, 
sir;  in  cooperative  buying.  If  I  may 
explain,  I  first  find  out  how  much  paper 
a  publisher  would  be  compelled  to  have. 
The  smallest  amount  he  would  be  com¬ 
pelled  to  have  for  1917.  I  got  the  size, 
weight,  etc.,  with  an  agreement  that 
he  would  pay  ca.sh  if  nece.ssary.  Now 
for  his  .supply  for  1917,  he  would  have 
his  bank  guarantee  the  payment  for  this 
paper  when  it  was  shipped  or  the  pre¬ 
vious  shipment.  In  other  words,  they 
guaranteed  to  finance  the  proposition  to 
the  entire  .satisfaction  of  the  manufac¬ 
turer. 

Mr.  Merchant:  How  much  tonnage  did 
you  get  together  in  that  way?  Mr.  Var¬ 
ner:  We  got  together  5,100  tons.  Mr. 
Merchant:  Sheet  and  roll?  Mr.  Varner: 
Sheet  and  roll.  We  submitted  this  to 
the  manufacturer.s. 

Mr.  Merchant:  Have  you  tried  the  va¬ 
rious  manufacturers?  And  jobbers?  Mr. 
Varner:  Ye.s,  .sir.  I  first  tried  the  man¬ 
ufacturers  and  all  the  replies  from  the 
manufacturers  read  practically  alike. 
The  same  man  would  dictate  all  the  let¬ 
ters. 

Mr.  Walsh:  Have  you  copies  of  those 
letters?  Mr.  Varner:  Not  right  here. 
Mr.  Walsh:  What  was  the  general  re¬ 
sult  of  them?  Mr.  Varner:  The  result 
was  that  the  replies  said,  in  substance, 
that  their  output  for  1917  had  already 
been  contracted  for  and  that  they  were 
•sorry  they  could  not  quote  him  on  any 
amount  of  paper.  Mr.  Merchant:  Did 
you  try  any  jobbers?  Mr.  Varner: 
Tlien  I  proceeded  to  try  the  jobbers  in 
the  .same  way.  I  found  that  the  jobbers 
said,  of  course,  that  paper  was  scarce, 
but  that  they  had  a  few  cars  on  the 
way;  that  they  could  sell  him  from 
6  cents  to  9%  cents  per  pound  f.  o.  b. 
mills. 

Mr.  Merchant:  All  the  sizes  that  you 
wanted?  Mr.  Varner:  No,  not  all  sizes. 
The  only  quotation,  I  believe,  that  I  got 
from  the  jobbers  was  on  fiat  paper.  Mr. 
Walsh:  Those  are  requirements  for 

1917?  Mr.  Varner:  Yes.  sir.  "Mr.  Walsh: 
Were  your  requirements  more  or  less 
In  1917  than  in  1916?  Mr.  Varner:  I^st 


year  we  cut  it  down  to  as  little  as  we 
could. 

Mr.  Walsh:  How  much  will  you  say? 
Mr.  Varner:  I  do  not  know,  becau.se  I 
do  not  know  exactly  how  much  we  used 
in  1916.  It  reminds  you  very  much,  if 
any  of  you  gentlemen  have  ever  lieen 
in  a  dry  town  and  want  to  get  a  drink 
of  whi.skey.  A  fellow  could  direct  you 
where  you  could  get  a  drink,  but  he 
would  have  to  be  very  quiet  about  it. 
You  can  always  get  a  car,  but  it  would 
cost  a  tremendous  price,  such  as  you 
^could  not  afford  to  pay,  seven  and  a 
half  or  nine  cents  a  pound. 

Mr.  Walsh:  We  are  glad  to  know 
what  the  situation  in  North  Carolina  is 
in  that  respect. 

WIPES  OUT  ALL  EARNINGS. 

Mr.  Varner:  I  want  to  tell  you  fur¬ 
ther,  that  as  to  the  increased  cost  of 
paper,  one  of  our  largest  papiers  in  the 
State  has  e.stimated  that  it  would  cost 
him  *59,000  more  for  paper  in  1917  than 
it  did  in  1916.  Now  that  paper  is  one 
that  has  never  made  $30,000  a  year'  in 
any  year  of  its  history.  That  is  the 
same  condition  as  exists  very  often  in 
North  Carolina.  If  these  conditions  per¬ 
sist  there  will  be  a  deficit  in  every 
newspaper  office  in  the  State,  and,  in 
fact,  in  every  newspaper  office  in  the 
nation,  unless  that  office  happens  to  own 
a  mill.  It  means  starvation.  It  means 
the  destruction  of  the  industry. 

Mr.  Hoover:  The  matter  of  the  abil¬ 
ity  to  get  contracts  will  be  discussed 
later  to-day,  will  it?  Mr.  Walsh:  Yes. 

Mr.  Ansberry:  In  stating  these  prices, 
did  you  refer  to  prices  that  had  lieen 
quoted  to  you  by  jobbers  when  you  said 
they  would  put  you  out  of  business? 

Mr.  Varner:  Oh,  yes,  jobliers,  lio- 
cause  the  mill  men  say  they  have  al¬ 
ready  contracted  with  'the  publishers 
for  all  paper  they  could  consume,  and 
then  could  not  give  them  enough  to  do 
bu.sincss  on. 

Mr.  Ansberry:  What  mill  man  wrote 
such  a  letter  to  you?  Mr.  Varner:  They 
have  all  written  it. 

LETTERS  FILED  AT  DEPARTMENT  OF  Jl^STICB. 

Mr.  Ansberry:  Name  one  of  them. 
Mr.  Varner:  The  International.  Mr. 
An.sberry:  Using  their  letterhead? 

Mr.  Varner:  Those  letters  are  in  the 
hands  of  the  Department  of  Justice.  I 
filed  a  complaint  this  morning.  (Laugh¬ 
ter.) 

Mr.  Ansberry:  Would  you  mind,  Mr. 
Varner,  asking  the  Department  of  Jus¬ 
tice,  or  whoever  is  the  present  cus¬ 
todian  of  a  letter  written  by  the  Inter¬ 
national  Paper  Company  stating  to  you 
that  they  had  already  contracted  for  the 
1917  supply  of  paper — would  you  mind 
bringing  that  over  here  if  you  can  get 
it?  Mr.  Varner:  You  mean  getting  it 
from  them?  There  is  no  trouble  about 
getting  it.  Mr.  An.sberry:  I  asked  if 
you  would  get  It.  Mr.  Varner:  I  have 
no  objection  to  doing  it,  and,  further, 
the  International  said  this:  they  .said 
they  were  2,000  tons  short  per  month. 
In  other  words,  in  furnishing  supply. 

Mr.  Ansberry:  As  I  understand  it, 
you  made  a  statement  that  the  Inter¬ 
national  Paper  Company,  and  every  oth¬ 
er  paper  company  that  cared  to  answer 
your  letter,  .said  they  had  already  con¬ 
tracted  for  the  1917  supply — contracted 
up  to  their  ability  to  fill  the  contract? 
Mr.  Varner:  Yes,  sir.  Mr.  Ansberry: 
Is  that  substantially  correct?  Mr.  Var¬ 
ner:  Yes,  sir.  Mr.  Ansberry:  With 
publishers?  Mr.  Varner:  Yes,  sir.  Mr. 
Ansberry:  Now  I  would  like  to  .see 

those  letters  if  you  can  get  them.  Mr. 
Hoover:  I  wouid  like  to  be  supplied 
with  them  also.  (Laughter.) 
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VARNER  EXPLODES  A  MINE 


Tells  Commission  of  Complaint  Filed 
with  Attorney  General. 

Mr.  Varner:  There  Is  no  trouble 
about  getting  those  letters.  Mr.  Walsh: 

I  suggest  that  you  can  perhaps  get 
copies'  of  those  letters  from  the  •  Inter¬ 
national  Paper  Company. 

Mr.  Varner:  I  say  you  can  get 
them,  but  I  have  copies  of  them.  Mr. 
Ansberry:  .1  suggest,  Mr.  Walsh,  that 
I  do  not  know  of  any  tribunal  in  the 
worlj  where  you  can  come  in  and  testi¬ 
fy  as  to  the  contents  of  a  letter. 

.Mr.  Walsh:  I  do  not  understand  that 
this  is  a  trial.  Mr.  Ansberry.  But  It 
is  a  tribunal.  It  is  a  tribunal  to  de¬ 
termine  a  question.  Mr.  Walsh:  We 
will  get  them  for  you. 

Mr.  Ansberry:  You  can  ea.sily  appre¬ 
ciate  that  the  International  Paper  Com¬ 
pany  does  not  carry  all  the  correspon- , 
dence  wherever  it  goes,  and  the  De¬ 
partment  of  Justice  would  probably  ob¬ 
ject  to  giving  me  anything.  Mr.  Var¬ 
ner:  I  do  not  think  so.  Mr.  Ansberry: 
Now  you  said  you  also  had  knowledge 
of  a  paper  making  a  contract  with  the 
International  Paper  Company  for  $3.25 
for  1917.  Mr.  Varner:  Yes,  sir.  Mr. 
Ansberry:  Do  you  mind  stating  what 
paper?  Mr.  Varner:  I  would  prefer 
not  stating  it,  because  I  do  not  want 
to  embarrass  any  paper. 

Commissioner  Davis:  You  are  en¬ 
tirely  privileged. 

FEARS  DISCRIMINATION. 

Mr.  Varner:  I  will  say  that  in  my 
negotiations  with  paper  mills  and  job¬ 
bers,  I  have  refrained  from  using  the 
name  of  any  paper,  because  I  thougfht 
in  alt  probability  they  would  decide  to 
cut  some  fellow’s  head  off,  and  if  they 
wanted  to  cut  anybody’s  head  off,  they 
would  not  cut  anybody’s  but  mine.  I 
am  informed  that  there  is  a  certain  gen¬ 
tleman  in  this  country  who  has  been 
very  active  in  this  fight  and  has  been 
unable  to  get  quotations  on  a  single 
pound  of  paper  since  August  1,  be¬ 
cause  in  all  probability,  he  thinks,  he 
testified  before  this  Committee.  Mr. 
Ansberry:  I  suggest,  as  I  suggested 
before,  that  you  cannot  convict  any¬ 
body  or  have  any  set  of  facts  proven 
on  that  sort  of  testimony.  I  do  not 
say  you  do  not  believe  it,  or  you  do 
not  have  it.  Mr.  Varner:  I  have  it. 

Commissioner  Davis:  I  would  sug¬ 
gest  that  you  give  the  Commission  the 
name  of  that  company  for  its  confi¬ 
dential  files,  and  the  Commission  will 
protect  you.  Mr.  Varner:  Do  you  mean 
the  name  of  the  paper? 

Commissioner  Davis:  The  name  of 
the  man  who  has  not  been  able  to  get 
any  paper.  If  that  condition  exists,  the 
Commission  would  like  to  know  it  and 
have  it  in  its  own  files.  Mr.  Varner:  I 
will  do  that  with  his  consent.  He  is 
here  to-day,  and  I  expect  I  will  have 
to  report  to  you  myself  before  many 
months. 

Mr.  Ansberry:  I  suggest  also  that 
Mr.  Varner  advise  the  Commission  of 
any  such  contracts  made  with  the  In¬ 
ternational  Paper  Company  for  1917. 
Mr.  Varner:  I  will  do  that  if  you  want 
it,  but  I  do  not  care  to  expose  him  to 
these  gentlemen,  because  I  congratulat¬ 
ed  him  on  making  a  contract  at  any 
price. 

The  Chairman:  That  part  of  it  is 
all  right.  We  want  the  facts. 

Mr.  Ansberry:  I  of  course  do  not  ob¬ 
ject  to  having  testimony  of  this  char¬ 
acter,  except  that  we  dispute  the  fact, 
and  then  we  would,  like  to  have  it 
brought  here  if  it  is  possible  to  do  so. 
We  realize  that  they  do  not  carry  their 


letters  around,"  and  we  .drr  nbtr.  *  (Mr. 
Varner  was  thereupon  excused.) 

Mr.  Walsh:  Does  any  other  gentle¬ 
man  desire  to  submit  any  data  with 
reference  to  the  current  price  before  we 
adjourn  for  uncheon? 

Mr.  An.sberry:  I  suggest  to  my 
friend  that  he  also  bring  in  his  letters, 
whatever  letters  he  has.  i  ^ 

Mr.  rHoovef:  I  !will  say  for  your 
benefit,  Mr.  Ansberry,  that  we.fl  guess 
in' the*  latter  part  of  August,  filed  with 
the  Federal  ^Trade  Commission,  a  let¬ 
ter  from  the  International  Paper  Com¬ 
pany  saying  'they  could  not  supply  one 
of  our  papers  with  paper.  Mr.  Ans¬ 
berry:  That  is  an  entirely  different 
proposition,  of  course.  Mr.  Hoover:  Al¬ 
though  they  said  here  that  they  couid 
supply  paper. 

Mr.  Ansberry:  You  must  remember 
that  my  question  was  directed  to  the 
question  of  whether  or  not  the  Inter¬ 
national  Paper  Company,  or  any  other 
paper  company,-  had  stated  that-  they 
had  already  contracted^  for  their  1917 
supply.  That  was  my  question. 

Mr.  Hoover:  If  such  letters  are  avail¬ 
able  and  we  have  them,  I  will  produce 
them. 

Mr.  Ansberry:  I  understand,  as  you 
do,  that  last  August  they  were  not  tak¬ 
ing  any  contracts.  Mr.  Hoover:  I  am 
speaking  of  the  present  proposition  for 
1917.  There  might  be  letters  that  are 
obtainable.  Mr.  Ansberry:  I  will  make 
every  effort  to  get  them  here  also. 

Mr.  Walshi  Is  there  any  other  gen¬ 
tleman  who  has  any  data  to  present 
’with  reference  to  current  prices? 

TALKS  FOR  NEW  YORK  AND  JERSEY 

E.  H.  Tomlinson  Tells  of  Open-Market 
Exactions  Faced  by  Small  Publishers. 
Mr.  Tomlinson:  My  name  is  E.  H. 
Tomlinson,  publisher  of  the  Morristown 
(N.  J.)  Record;  I  al.so  represent  the 
New  York  Editorial  Association  and  also 
the  New  Jersey  Press  Association. 

Mr.  Walsh:  What  does  the  National 
Editorial  A.ssoclatlon  consist  of?  Mr. 
Tomlinson:  As  stated  by  Mr.  Hosmer, 
the  smaller  papers  of  the  country,  and 
representing  them,  I  want  to  emphasize 
the  discrepancy  between  the  price  we 
pay,  as  a  result  of  my  investigation,  and 
the  price  that  other  papers  have  to  pay, 
a  discrepancy  which  did  not  exist  before 
what  has  been  termed  here  as  “the 
fiurry.” 

Mr.  Walsh:  Between  what  particular 
classes  of  papers  does  this  discrepancy 
occur?  Mr.  Tomlinson:  Mostly,  but 
not  entirely,  between  those  that  have  to 
buy  of  jobbers  and  those  that  -buy  of  . 
the  mills. 

Mr.  Merchant:  You  say  those  that 
have  to  buy  of  jobbers.  Do  you  mind 
carrying  that  out  a  little?  Mr.  Tom- 
lirtson:  Because  their  quantity  of  pur¬ 
chases  is  so  small  that  it  would  be  dif¬ 
ficult  for  them  to  get  contracts  with  the 
mills  and  to  carry  them  out,  and  their 
deliveries  are  mainly  monthly  deliveries 
from  a  few  hundreds  of  pounds  up.  Of 
course,  there  are  various  grades  of 
them.' 

Mr.  Merchant:  Those  deliveries  arc 
not  from  the  mill  to  the  publishers?  Mr. 
Tomlinson:  The  jobbers  may  have 
them  sent  direct,  but  not  necessarily. 
There  may  be  some  in  one  way  and 
some  in  another.  That  is  the  result  of 
my  investigation,  that  those  papens  are 
paying  from  6.76  to  10  cents.  Mr.  Mer¬ 
chant:  At  the  present  time?  Mr.  Tom¬ 
linson:  At  the  present  time.  Those 
papers  which  buy  of  the  mills  are  now 
being  offered,  so  far  as  I  understand  all 
of  them,  for  the  next  year,  paper  at 
from  2.70  to  4  cents. 

Mr.  Merchant:  Are  those  for.  renew¬ 
als  of  contracts'? 

Mr.  Tomlinson:  There  are  very  few 


papers — not  necessarily.  'I  have  known 
of  some  papers  that  have  been  thrown 
out  by  their  mills  changing — that  have 
been  taken  care  of  by  other  mills. 

Mr.  Walsh:  What  do  you  mean  by 
mills  changring? 

Mr.  Tomlinson:  They  are  changing 
from  print  paper  to  other  paper.  These 
smaller  papers,  represent  nearly  80  per 
cent,  of  the  papers  of  the  country,  and 
yet  the  amount  they  use  is  only,  we 
have  estimated,- 50,000  tons,  practically 
no  more  than  one  or  two  of  the  larger 
papers.  Previously,  on  fiat  paper,  they 
have  paid  up  to  more  than  one  cent  a 
pound  more  than  the  mill  price  to  the 
larger  papers.  These  discrepancies  now, 
as  I  have  shown,  are  on  an  average 
around,  say,  3  to  4  cents  for  the  mill 
price  now,  while  the  others  have  to  pay 
from  6  to  10.  I  have  a  letter  from  a 
publisher  in  Texas  who  says:  “I  am 
paying  alwut  8  cents.  I  want  a  carload, 
and  I  do  not  know  where  I  can  get  any 
more.’* 

RESTRICTING  TONNAGE  ALLOTMENTS. 

Then,  also,  as  a  result  of  our  Investi¬ 
gation,  we  find  a  great  many  papers 
that,  have  been  offered  contracts  for 
next  year  and  have  been  offered  them 
for  amounts  less  than  any  possible 
amount  they  can  get  through  on  if  they 
have  any  enterprise  and  wish  to  enlarge 
their  business,  and  will  necessitate  their 
buying  in  the  open  market,  which,  at 
the  present  time,  means  an  advance  to 
them  from  anywhere  to  2  to  3  cents 
above  the  contract  price,  and  there  is 
no  apparent  hope  but  what  the  price 
next  year  in  the  open  market  will  be 
at  least  that  much  or  more,  so  that 
nearly  every  publisher  seems  to  be  faced 
with  the  neces-sity  of  going  upon  the 
open  market  and  making  some  pur¬ 
chases.  I  am  speaking  of  other  cases; 
not  my  own  ca.se.  I  do  not  expect  to 
■have  to. 

Mr.  Merchant:  In  cases  «nere  con¬ 
tracts  have  been  made  for  a  portion  of 
the  ^following  year’s  'supply,  lea\ing 
some  to  be  purchased  in  the  open  mar¬ 
ket,  do  you  know  what  reasons  were 
given  for  curtailing  the  quantity  con¬ 
tracted  for?  Mr.  Tomlinson:  Various 
rea.sons,  I  think,  have  been  given — an 
assumed  shortage,  for  one  thing.  But 
that  has  this  peculiarity,  that  the  short¬ 
age  in  some  cases  is  below  the  con¬ 
sumption  ofi  last  year  which  was  pro¬ 
vided. 

Mr.  Anslierry:  I  do  not  believe  I 
quite  caught  that  last  statement  exact¬ 
ly.  Mr.  Tomlinson:  That  the  tonnage 
offered  as  being  the  extreme  of  what 
could  be  provided  was  less  than  was 
provided  this  year,  and  unless  they  do 
not  expect  to  produce  as  mut-h  next  year 
as  they  did  this  year,  there  would  be 
no  cause  for  reducing  it  below  the 
quantity  furnished  us. 

Mr.  Merchant:  Then  I  understand  In 
renewing  the  contracts,  the  mills,  in  the 
particular  cases  which  you  cite,  are  re¬ 
fusing  to  furnish  more  than  they  fur- 
ni.shed  la.st  year  on  contracts? 

MAKES  COMPEmnON  IMPOSSIBLE. 

Mr.  Tomlinson:  In  some  cases,  I  know 
of,  at  any  rate.  They  are  not  in  my 
case.  It  is  not  a  personal  case.  The 
matter  of  discrepancy  in  price  is  one 
that  concerns  the  papers  of  the  country- 
even  more  than  the  large  increase,  be¬ 
cause  it  puts  one  at  a  tremendous  dis¬ 
advantage  with  another.  For  instance, 
one  paper  in  a  town  I  heard  of  last 
night  is  paying  3.25  when  a  competitor 
is  paying  6  cents. 

Mr.  Merchant:  That  is  an  old  con¬ 
tract?  Mr.  Tomlinson:  That  is  an  old 
contract,  but  even  at  that  it  would  make 
-such  a  tremendous  difference  in  the  cost 
of  those  two  papers  in  the  same  town 
that  the  one  that  is  paying  the  highest 


price  has  got  to  suspend.  He  cannot 
compete  with  the  paper  that  is  getting 
it  at  3.25,  and  not  only  that,  but  if  it 
is  not  so  in  the  same  town  the  over¬ 
shadowing  town  gets  it  at  3.25,  and  the 
person  in  the  smaller  town  right  out- 
«de  gets  it  at  from  6  to  12  cents,  and 
he  is  forced  out,  and,  as  I  say,  the  class 
of  papers  that  are  paying  from  6  to  12 
are  at  least  75  per  cent,  of  the  pa¬ 
pers  of  the  country. 

Mr.  Merchant — That  is  in  '  number? 
Mr.  Tomlinson:  In  number,  but  the 
quantity  is  so  small  that  it  would  seem 
to  be  very  practicable  to  take  care  of 
that  if  the  desire  were  manifested  with¬ 
out  affecting  materially  what  goes  to 
the  other  papers,  but  there  has  been 
as  yet  no  indication  of  any  taking  care 
of  it.  Just  what  the  trouble  is,  I  do 
not  know,  but  apparently  it  is  be¬ 
cause  no  recognized  jobber  for  these 
small  papers  have  been  taken  care  of 
by  the  mill.s.  If  there  was  a  dis¬ 
position  to  recognize  bona  fide  jobbers, 
recognizing  bona  fide  papers  for  bona 
fide  use  of  paper,  and  having  the  same 
class  of  contract  as  the  larger  papers, 
it  would  seem  to  me  that  would  be  tak¬ 
en  care  of.  It  is  also  the  result  of  our 
inve.stigatlon  that  the  proposed  scheme 
of  cooperative  buying  has  been  taken 
up;  that  those  papers,  either  now  or 
in  the  past,  to  some  extent  have  gone 
back  five  years,  and  they  have  met 
with  no  reception,  no  satisfactory  re¬ 
ception,  so  that  the  solution  is  not  in 
evidence  yet,  although  I  believe  the 
Trade  Commission  propo.ses  that  as 
a  solution.  It  does  not  seem  to  work 
out. 

Mr.  Ansberry:  You  mean  they  have 
met  with  no  recognition  from  the  job¬ 
bers  and  manufacturers? 

Mr.  Tomlinson:  I  understand  that 
neither  the  manufacturers  nor  the  job- 
l)ers  have  at  any  time  looked  with  ap¬ 
parent  favor  on  the  cooperative  buy¬ 
ing.  I  think  letters  can  be  produced 
that  would  make  it  unneces-sary  for 
me  to  .say  anything  further  on  the  sub¬ 
ject. 

Mr.  Ansberry:  Of  course,  you  recog¬ 
nize  a  good  many  reasons  why  the 
manufacturer  or  jobber  would  not  want 
to  deal  with  an  as.sociation ?  Mr.  Tom¬ 
linson:  I  only  want  to  find  some  way 
by  which  these  smaller  papers  can 
have  justice  and  not  have  to  pay  from 
4  to  5  cents  more  than  I  have  to  pay 
myself.  I  do  not  think  it  is  a  square 
deal. 

DISCRIMINATION  INDEFENSIBLE. 

Mr.  Ansberry:  I  absolutely  agree 
with  you  and  I  think  my  clients  agree 
with  you,  that  the  Increased  cost  for 
the  little  papers  as  compared  with  the 
big  ones  is  way  out  of  reason  and  out 
of  proportion,  and  I  want  to  say  here 
and  now,  that  I  do  not  represent  any 
jobbers  of  paper;  that  the  News  Print 
Manufacturers’  Association  has  no  job¬ 
bers,  and  does  not  represent  them,  and 
never  proposes  to,  and  as  far  as  I 
know,  I  do  not  know  whether  they 
have  been  invited  to  come  here  or  not, 
and  it  strikes  me  that  some  who  are 
here  should  explain  these  things.  We 
cannot  attempt  to  explain  these  thing;s. 

Mr.  Walsh:  Do  you  say  in  this  state¬ 
ment  that  you  do  not  sell  through  Job- 
l)ers?  Mr.  Ansberry:  No,  we  sell  to 
jol>bers,  however.  Mr.  Tomlinson:  ■  At 
the  contract  price.  Mr.  Ansberry:  Be¬ 
cause  they  have  money  and  we  want  to 
deal  with  them,  of  course.  Mr.  Walsh: 
That  comes  under  the  other  topic. 

Mr.  Ansberry:  Yes,  but  he  asked  me 
the  question.  I  suggest  that  we  now 
adjourn  until  2:30  o’clock,  and  that  will 
enable  me  to  have  an  opportunity  of 
going  over  this  matter  briefly  with  my 

(Continurd  on  jMge  16) 
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NEWS  PRINT  COST,  PROFITS  AND  STATISTICS 

Federal  Trade  Commission  Findings  on  the  Result  of  the  Examination  Made  Into 
Manufacturers’  Records,  Showing  Each  Step  in  Print.  Paper.  Manufacture  and 
Distribution,  Estimated  Average  Cost  to  Newspaper  Publishers. 


Statistics  2.s  to  the  production  of 
news  print,  the  price  at  destination 
and  at  the  mill,  the  cost  of  manu¬ 
facture,  including  that  of  new  materials 
entering  into  its  make-up  as  were  as 
average  profits  comparing  one  year  with 
another  as  compiled  by  the  account¬ 
ants  of  the  Federal  Trade  C'onvmission 
were  distributed  among  those  who  at¬ 
tended  the  hearing  in  Washington  on 
Tuesday.  The.se  figures  were  utilized 
in  prei)aring  the  preliminary  statement 
made  public  by  the  Commission  on  No¬ 
vember  4,  and  contain,  it  was  stated 
in  the  memorandum,  the  principal  data 
which  would  enable  the  C'ommission  to 
arrive  at  its  conclusions  in  the  final 
report.  It  required  the  work  of 
thirty-eight  expert  accountants  to 
gather  the  information,  assemble  the 
figures  and  work  it  out  in  tabular  form. 
The  exhaustive  range  of  the  inquiry, 
and  the  thoroughness  with  which  the 
work  was  performed,  show  in  the 
totals.  Every  phase  of  manufacturing 
is  exhibited  for  the  first  time.  The  sta- 
ti.stics  taken  from  the  records  of  the 
manufacturers  reduce  to  figures  that 
all  may  grasp  at  a  glance,  each  step  in 
the  making  of  this  important  com¬ 
modity,  presenting  the  data  in  concrete, 
understandable  form,  sub.stantially  as 
follows: 

PRICES. 

Three  tables  of  prices  are  presented 
herewith,  viz.:  (1)  Contract  prices  for 
1,000  tons  or  over  of  roll  news  by  cities, 
1912  to  July  1,  1916;  (2)  market  prices 
for  1  to  17  tons  of  sheet  news,  by 
States,  1915-1916,  and  (3)  average 
monthly  receipts  at  mill  per  ton  of 
news  print  delivered  on  sales  by  dis¬ 
tricts,  1913  to  July  1,  1916.  See  Tables 
1,  2,  and  3;  pages  14,  16,  and  17. 

The.se  tables  show  briefly  that  market 
prices  in  1916  increased  to  a  much 
greater  extent  than  contract  prices  but 
constituted  such  a  small  proportion  of 
the  total  deliveries  of  manufacturers 
that  the  net  receipts  per  ton  at  mill 
showed  only  a  small  advance. 

Recent  renewals  of  contracts  have 
ranged  from  $3  to  $3.50  f.  o.  b.  mill, 
and  market  prices  have  been  reported 
as  high  as  $10  delivered. 

Query:  Are  these  prices  justified  by 
the  cost  cf  manufacture? 

What  other  factors  should  be  con¬ 
sidered  ? 

Why  was  the  increase  in  market 
prices  so  much  greater  than  in  con¬ 
tract  prices? 

COSTS  AND  PROnTS. 

Three  tables  are  presented  herewith, 
showing  the  cost  of  manufacture  and 
profits  of  news  print  manufacturers, 
viz.:  (1)  Average  cost  of  manufacture 
per  ton  of  news  print  paper  for  United 
States  mills,  1913,  to  July  1,  1916;  (2) 
cost  of  production  per  ton  of  news  print 
paper  in  the  United  States  by  cost 
groups,  1913,  to  July  1,  1916;  (3)  aver¬ 
age  sales  and  profits  per  ton  of  news 
print  paper  for  United  States  mills, 
1913,  to  July  1,  1916.  See  Tables  4,  5, 
and  6.  Pages  17  and  18. 

In  revising  the  cost  figures  shown  by 
the  books  of  the  manufacturers  so  as 
to  arrive  at  the  true  cost  of  producing 
news  print  paper,  the  following  import¬ 
ant  changes  have  been  made: 


Ail  interest  charges,  inter-company 
profits  and  rentals  and  transfer  profits 
have  been  eliminated.  Depreciation 
charges  have  been  computed  by  the 
Commission  and  substituted  for  those 
shown  by  the  books  of  the  manufactur¬ 
ers.  Stumpage  charges  have  been  re¬ 
duced  in  a  few  cases  where  found  to  be 
excessive.  Such  items  carried  in  profit 
and  loss  accounts,  as  profits  on  the 
sale  of  screenings  and  of  waste  ma¬ 
terial,  and  discounts  on  purchases,  have 
been  credited  back  to  costs.  Ail  of  the 
revision  made  in  the  costs  as  shown 


by  the  books  of  the  manufacturers  re¬ 
sulted  in  a  deduction  of  $1.48  per  ton 
from  the  average  cost  for  1915,  and 
$1.15  per  ton  for  the  first  half  of  1916. 

The  average  of  cost  figures  obtained 
from  principal  Canadian  mills  was 
about  $4.50  per  ton  less  than  the  aver¬ 
age  for  the  United  States  mills  in  1916. 
Both  Canadian  and  United  States  aver¬ 
ages  show  no  increase  in  cost  during 
the  first  half  of  1916  m  compared  with 
1915.  These  averages  represent  more 
than  80  per  cent,  of  the  total  produc¬ 
tion  of  news  print  of  United  States  Mills 
and  about  75  per  cent,  of  the  total  pro¬ 
duction  of  Canadian  mills. 

In  Table  5  it  is  shown  •  that  more 
mills  were  in  the  three  lower  cost 
groups  in  1916  than  in  1915,  and  these 
were  larger  mills.  The  lower  average 
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cost  of  these  larger  mills  more  than 
offset  the  increasing  costs  'of  some 
smaller  mills  so  that  the  average  for 
all  mills  remained  below  that  of  1915. 

Selling  expenses  shown  in  the  table 
of  sales  and  profits  (Table  6),  were 
lower  in  the  first  half  of  1916  than  in 
1915,  and  profits  per  ton  were  higher. 
The  percentage  of  profits  on  net  sales 
(Table  6),  Is  no  index  of  the  rate  of 
profit  on  investment.  Figured  on  the 
book  investment,  revised  where  infor¬ 
mation  showed  infiations  in  capital,  the 
rate  of  profit'  for  nineteen  United  States 


companies  in  1915  averaged  5.92  per 
cent,  as  compared  with  9.34  per  cent, 
for  fifteen  companies  in  the  first  half  of 
1916.  These  profits  were  obtained  from 
the  total  business  of  these  companies, 
most  cf  which,  however,  are  engaged 
mainly  in  the  manufacture  of  news 
print  paper.  The  rates  of  profit  on  the 
cost  of  investment  if  it  could  have  been 
obtained  would  probably  have  been 
somewhat  larger  than  the  rates  on  the 
revised  book  investment. 

The  distribution  of  the  rates  of  profit 
on  the  revised  book  investment  of  the 
nineteen  companies  in  1915  and  the 
fifteen  companies  in  1916  is  as  follows: 

Number  of  companies  for  1915,  9; 
above  10  per  cent.,  4;  8  per  cent,  to  10 
per  cent.,  5;  5  per  cent  to  8  per  cent., 
2;  2  per  cent,  to  5  per  cent,  2;  less 
than  2  per  cent.,  3;  loss,  3. 

Number  of  companies  for  1916,  15; 
above  10  per  cent,  7 ;  8  per  cent  to  10 
per  cent.,  2;  5  per  cent,  to  8  per  cent., 
4 ;  2  per  cent,  to  5  per  cent,  1 ;  less 
than  2  per  cent,  0;  loss,  1. 

For  the  purposes  of  comparison  in 
this  table  the  rates  of  profit  for  the 


first  half  of  1916  have  been  doubled  so 
'  as  to  give  the  rates  for  the  whole  year. 

Query:  Are  the  costs  as  shown  a 
fair  criterion  of  the  reasonableness  of 
present  prices? 

To  what  extent  should  anticipated 
increases  in  cost  enter  into  the  deter¬ 
mination  of  reasonableness? 

To  what  extent  should  increase  s  in 
the  market  prices  of  materials  \ised 
enter  into  the  determination  of  rea¬ 
sonableness? 

Are  the  profits  in  this  indii.stry 


sufficiently  remunerative  to  interest 
capital  ? 

jobbers’  margins  of  profit. 

Two  tables  are  presMited  herewith 
showing  the  rate  of  gross  profit  made 
by  jobbers  on  sales  of  news  print  paper, 
viz.:  (1)  rates  of  commissions  and  mar¬ 
gins  for  contract  sales  of  100  tons  or 
over,  1913-1916;  (2)  jobbers’  margins  in 
per  cents,  on  market  sales  of  1  to  17 
tons  of  sheet  news,  by  zones,  1915-1916. 
See  Tables  7  and  8,  pages  18  and  19. 

These  tables  show  that  in  some  cases 
jobbers  made  large  profits  on  buy-and- 
sell  transactions,  but  no  commis.sions 
were  above  5  per  cent.  The  margins 
of  profit  were  higher  as  a  rule  on 
transient  than  on  contract  business. 
The  deliveries  used  in  these  tables  were 
made  directly  from  the  mill  to  the  pub¬ 
lisher  and  did  not  pass  through  the  job¬ 
bers’  warehouse,  so  that  the  cost  of 
business  was  much  less  than  for  sales 
from  stock. 


For  him  who  does  everything  in  its 
proper  time,  one  day  is  worth  three. 


Table  1. — Prices  paid  by  Publishers  on  Contracts  for  1,000  tons  or  more  of  ne\ys  print  paper  in  rolls,  by  Cities,  1912-1916. 


Zone  and  city. 

Delivery  on  side¬ 
walk  or  f.o.b  cars 
destination. 

- Date 

1912. 

of  signing 

1913. 

contract  and 

1914. 

range  of  pric 

1915.* 

;es  per  100  pc 
Jan.-Mar. 
1916. 

lunds. - 

Apr.- June, 
1916. 

Eastern  Zone: 

Boston,  Mass . 

Albany,  N.  Y . 

2.08-2.30 

2.05-2.25 

o2.04-2.15 

2.00-2.20 

02.01-2.15 

2.02-2.20 

2.00-2.15 

2.18 

2.25 

Buffalo,  N.  Y . 

2.10* 

2.00-2.10 

2.00-2.20 

2.00-2.10 

02.14 

Rochester,  N  .Y... 

2.00-2.11 

2.10-2.210 

2.05-2.13 

2.13 

Syracuse,  N.  Y _ 

a2.12 

2.02 

o2.09-2.10 

1.98-2.02 

New  York,  N.  Y.. 

2.07-2.25 

2.05-2.25 

2.05-2.38 

2.07-2.25 

2.00-2.25 

Newark,  N.  J . 

2.15 

2.05-2.10 

2.10-2.116 

2.05-2.066 

Philadelphia,  Pa.  . 

2.12-2.25 

2.03-2.25 

2.05-2.18 

2.08-2.18 

2.10-2.15 

c2.08 

Pittsburgh,  Pa.  . . . 

2.12-2.25 

2.15-2.25 

2.08-1115 

2.00-2.15 

2.10-2.15 

Scranton,  Pa.  .... 

2.05 

2.05-2.10 

2.13 

2.34 

Washington,  D.  C. 

2.16-2.25 

2.15 

2.10-2.15 

2.15 

2.18 

Richmond,  Va.  . . . 

2.29a 

2.15-2.190 

2.09-2.190 

2.10 

.  . 

2.54 

Middle  Western  Zone: 
Cleveland,  Ohio  . . . 

2.15-2.25 

2.08-2.10 

2.05-2.10 

1.97-2.02 

2.22 

Columbus,  Ohio  . . 

a2.15-2.25 

02.05-2.19 

o2.02-2.10 

2.05-2.06O 

02.08 

2.45 

Dayton,  Ohio . 

2.25 

2.10-2.15 

2.15 

2.15 

2.00-2.06 

Toiedo,  Ohio  ..... 

b2.21 

2.05 

2.03-2.10 

1.99-2.10 

2.40 

Cincinnati.  Ohio  . . 

2.20-2.25 

2.10-2.15 

2.06-2.17 

02.04-2.15 

02.44 

Indianapolis,  Ind. 

2.16 

2.09-2.13 

a2.09-2.14a 

2.07-2.11a 

Louisville,  Ky  . . . 

2.25 

2.09-2.15 

2.05-2.17 

2.12-2.15 

2.22 

2.35 

Chicago,  Ill . 

2.03-2.25 

2.05-2.25 

2.03-2.15 

.  1.99-2.05 

02.14 

02.73 

North  Central  Zone: 
Detroit,  Mich . 

2.25 

2.08-2.09 

2.05-2.12 

2.04-2.05 

02.25 

Milwaukee,  Wis.  . . 

2.05  2.10 

2.05-2.27 

2.05-2.08 

1.95-2.15 

2.08 

2.30 

Minneapolis,  Minn. 

2.22 

2.07 

2.00-2.07 

2.00-2.07 

2.40- 

St.  Paui,  Minn.  . . . 

2.05 

2.01 

2.01 

2.01 

2.40 

1  juthern  Zone: 

Memphis,  Tenn.  . 

2.17-2.25 

2.15-2.22 

2.13-2.21 

2.50 

Nashville,  Tenn.  . . 

2.30 

2.18-2.30 

2.18-2.25 

2.16 

Atlanta,  Ga.  . 

2.29-2.35 

2.25-2.35 

'  2.35 

2.29-2.35 

Birmingham,  Ala. 

2.40-2.41 

2.20-2.35 

2.19-2.316 

2.27-2.40 

2.40 

2.40 

New  Orleans,  La.  . 

2.18-2.25 

2.18-2.33 

2.25-2.28 

2.21-2.25 

2.40 

2.58 

Western  Zone: 

Kansas  City,  Mo . . 

62.19-2.25 

2.10-2.20 

2.10-2.12 

2.10-2.11 

2.45 

Omaha,  Neb . 

2.20  •  ' 

2.20 

2.03-2.19 

1.98-2.16 

2.26  ■ 

2.40 

Denver,  Col . 

2.54 

2.38-2.54 

2.36-2.49 

2.53 

2.73-2.83 

a.  Courtage  charges  estimated  at  4c.  per  100  pounds  added  to  gross  selling  price. 

b.  CJartage  charges  estimated  at  4c.  per  100  pounds  deducted  from  gross  selling  price. 

c.  Executed  in  May,  1916,  but  effective  as  of  January  1,  1916. 
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Saws 

Trims 

Miters 

Mortises 

Undercuts 

Rabbets 

Bevels 

Grinds 


20  men  with 
lead  cutters  V 
and  mitering  ” 
machines  can’t 
keep  pace  with 
one  man  and  a 

Miller  Saw 
Trimmer. 

White  paper  is  high, 
Skilled  labor  is  shy,  and 

It's  the  right 
time  to  buy 

a  Miller  Saw- 
Trimmer  A 


The 

Only  Machine 
that  Saws  and 
Trims  in 
One  Operation 


Miller  Saw-Trimmer  Company 

Main  Office  and  Factory:  Chicago  Store 

Pittsburgh,  Pa,  550  So.  Clark  St 


New  York  Store 
60  Reekman  St 


Query:  Are  the  large  profits  made 
by  some  jobbers  Justified? 

Why  should  larger  profits  be  made 
ou  buy-and-sell  transactions  than  on 
commission  business? 

SUPPLY  AND  DEMAND. 

Three  tables  are  presented  showing 
statistics  bearing  upon  the  production 
and  consumption  of  news  print  paper, 
viz.:  Table  9,  statistics  of  production, 
imports,  exports,  and  stocks  of  news 
print  paper,  1916  to  July  1,  1916;  Table 

10,  average  daily  circulation  of  115 
newspapers  in  English  and  10  in  for¬ 
eign  languages  with  a  circulation  ex¬ 
ceeding  50,000  copies,  1913-1916;  Table 

11,  increase  in  the  columns  of  adver¬ 
tising  of  forty  large  daily  newspapers, 
first  half  of  1916,  over  preceding  half- 
year  periods.  Tables  9,  10,  and  11  will 
be  found  on  page  19. 

Table  9  shows  that  both  production 
and  imports  increased  substantially  in 
the  first  half  of  1916  over  the  two  pre¬ 
ceding  half-year  periods.  After  de¬ 
ducting  the  exports,  which  also  increas¬ 
ed,  the  quantity  available  for  domes¬ 
tic  consumption  in  1916  (first  half) 
was  17  per  cent  greater  than  in  the 
first  half  of  1915,  and  9  per  cent,  great¬ 
er  than  in  the  second  half  of  that  year. 
Deliveries  more  than  took  care  of  this 
increase,  for  the  stocks  on  hand  at  all 
points  decreased  10,340  tons  during  the 
first  six  months  of  1916. 

Tables  10  and  11  present  some  fig¬ 
ures  throwing  light  on  the  reasons  for 
the  increased  consumption. 

Query:  What  other  evidence  can  be 
presented  on  this  question? 

Was  there  a  storage  of  paper  by 
publishers?  If  so,  to  what  extent? 

What  evidence  can  be  presented  on 
the  effect  of  the  foreign  demand  on 
domestic  prices? 

What  has  been  the  importance  of 
the  use  of  news  print  in  place  of 
book  paper? 

Could  a  greater  increase  in  produc¬ 
tion  in  1916  have  been  accomplished 
by  manufacturers? 

POSSIBLE  REMEDIES. 

What  measures  can  be  adopted  to 
bring  about  a  more  equitable  distribu¬ 
tion  of  paper  among  publishers? 

What  measures  can  be  adopted  to 
prevent  prices  from  rising  to  prohibi¬ 
tive  levels? 

Is  cooperation  between  large  publish¬ 
ers  and  manufacturers  feasible? 

Would  an  embargo  on  exports  be  ad¬ 
visable? 

Would  publishers  profit  in  the  long 
run  by  refraining  from  entering  into 
contracts  coyering  a  long  period  of 
time  at  a  fixed  price? 

(T^an  small  publishers  profit  by  adopt¬ 
ing  the  plan  of  cooperative  buying? 

COMMISSION  INVITES  CO-OPERATION 

Discussion  of  Reasonableness  of  Price 
Does  Not  Take  Place. 

(Continued  from  page  11) 
clients.  We  will  be  here  at  2:30  o’clock. 
We  would,  of  course,  like  to  have  more 
time.  The  Chairman:  Suppose  we  make 
it  three  o’clock.  Accordingly  the  hear¬ 
ing  was  adjourned  until  three  P.  M. 

Mr.  Walsh:  Is  there  any  other  gen¬ 
tleman  here  who  represents  any  man- 
facturing  concern  or  manager  of  a 
newspaper  who  did  not  enter  his  ap¬ 
pearance?  If  so,  we  would  be  glad  if 
he  would  enter  it  now.  We  would  be 
glad  to  have  any  such  rise  and  an¬ 
nounce  their  presence  here.  Apparent¬ 
ly  there  are  none. 

Having  laid  the  foundation  for  this 
inquiry  this  morning  as  to  current 
prices,  it  is  Intended  now  to  receive 
such  voluntary  statements  from  manu- 
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FEDERAL  TRADE  COMMISSION  URGED  TO 
de  UNDERTAKE  DISTRIBUTION  OF  NEWS  PRINT  Z 


Commissioners  Willing  to  Act  as  Intermediaries  Between  Manu' 
facturers  and  Publishers  in  the  Pro-Rating  of  Available  Supply 
— Plan  Revolutionary,  but  Meets  With  Much  Favor. 


Mr.  Potter:  I  am  the  New  York  at¬ 
torney  of  the  News  Print  Manufac¬ 
turers’  Association,  and  have  been  such 
since  its  inception  as  an  organization. 

Pursuant  to  the  request  of  this  morn¬ 
ing,  made  by  Mr.  Ansberry,  the  indi¬ 
vidual  manufacturers,  who  are  present 
here  to-day,  together  with  Mr.  Ansberry 


ther  that  it  would  be  impossible  for  us 
to  analyze  the  statement  in  any  stipu¬ 
lated,  given  time,  and  that  it  would  be 
very  difficult,  if  not  also  impossible,  to 
obtain  these  same  figures  which  ..the 
Commission  has  obtained. 

It  is  a  fact,  which  I  know  of  my  per¬ 
sonal  knowledge,  that  all  the  news  print 


and  myself,  have  gone  over  to  some  de-  paper  machines  of  'the  country  have 
gree  this  report  of  statistics,  and  have  been  running  at  their  utmost  possible 
found  it  is  utterly  Impossible  for  us  to  capacity  of  production,  and,  in  spite  of 
analyze  the  statement  in  the  very  short  that  fact,  they  have  been  unable  to  meet 
time  which  we  have  had.  We  feel  fur-  the  demand  for  news  print  paper. 


Table  2. — Prices  Paid  by  Publishers  for  Market  Purchases  of  News  Print  Paper 
in  Sheets  on  Orders  for  1  to  17  Tons,  Inclusive,  1915-1916. 

(Deliveries  F.  O.  B.  Destination.) 

Date  of  Order  and  Range  of  Prices 
per  100  pounds. 


Zone  and  State: 

Eastern — 

1915. 

First 

Quarter. 

- 1916 - 

Second 

Quarter. 

Third 

Quarter. 

Maine  and  New  Hampshire . 

.  2.40-2.75 

2.40-2.75 

2.75-3.60 

3.40-4.65 

Massachusetts  and  Connecticut. . 

.  2.18-3.50 

2.45-3.75 

3.00-4.50 

3.62-6.00 

New  York . 

.  2.08-3.00 

2.20-3.05 

2.35-5.00 

3.39-5.50 

New  Jersey . 

.  2.20-3.30 

2.35-3.60 

2.35-4.10 

3.66-6.25 

Pennsylvania  . 

.  2.16-3.00 

2.45-4.50 

2.75-4.60 

3.66-6.00 

Delaware  and  Maryland  . 

.  2.35-2.75 

2.75-5.41 

3.21 

4.50 

Middle  Western — 

West  ’Virginia  . 

.  2.10-2.60 

2.35-2.85 

2.75-4.95 

4.00-5.00 

Ohio . 

.  2.30-2.70 

2.45-3.25 

3.00-4.15 

4.00-6.00 

Indiana  . 

.  2,15-2.80 

2.26-3.50 

2.60-4.00 

3.26-5.60 

Kentucky  . 

.  2.35-3.10 

2.60 

2.60-4.50 

4.60-5.00 

Illinois  . 

.  2.20-2.95 

2.34-3.50 

2.63-5.00 

4.22-6.09 

North  Central — 

Michigan  . 

.  2.05-3.00 

2.25-3.00 

2.53-4.65 

3.06-4.76 

Wisconsin  . 

.  2.10-2.85 

2.40-3.00 

2.75-4.45 

6.60-6.00 

Minnesota  . 

.  2.30-2.75 

2.40-3.00 

2.58-4.50 

4.00-6.76 

Southern — 

North  Carolina  . 

.  2.35-2.65 

2.50-3.25 

3.25-4.50 

3.50 

South  Carolina  . 

.  2.30-3.15 

2.50-3.28 

2.55-4.00 

3.84-4.20 

Georgia  . 

.  2.40-2.76 

2.40-3.00 

2.95-4.25 

3.90-4.50 

Tennessee  . 

.  2.60-2.90 

2.25-3.75 

3.75-4.40 

4.70 

Alabama . 

.  2.40-2.50 

2.55-2.85 

2.70-4.63 

6.00 

Florida  . 

.  3.50-3.75 

4.00 

4.00-4.50 

Mississippi  . 

.  2.30-2.65 

2.50-4.00 

3.00-4.00 

4.00-4.60 

Western — 

Iowa  . 

.  2.20-3.00 

2.37-3.20 

2.90-4.50 

4.70-6.00 

Missouri  . 

.  2.30-2.80 

2.17-4.15 

3.32-4.65 

4.43-6.07 

North  Dakota  . 

.  2.40-2.93 

2.50-3.50 

3.28-4.78 

6.00-5.28 

South  Dakota  . 

.  2.65-2.86 

2.70-3.25 

3.26-4.51 

Nebraska  . 

.  2.52-2.95 

2.18 

4.00-4.95 

3.83-6.76 

Kansas  . 

.  2.50-3.10 

2.50-4.16 

3.16-6.05 

4.25-6.26 

Idaho  . 

.  3.60 

3.50 

4.75-6.00 

Oklahoma  . 

.  2.95-3.10 

2.95-3.55 

3.60-4.50 

4.50-6.60 

Montana  . 

.  2.60-3.81 

3.16-3.91 

e.91-5.75 

4.60-6.26 

Texas  . 

.  2.55-3.15 

3.00-3.50 

3.25-5.00 

6.00-7.00 

Utah  . 

.  3.75 

3.76 

4.50-5.29 

New  Mexico  and  Arizona . 

.  3.25-4.10 

3.25-3.75 

3.25-4.65 

6.00-6.76 

Pacific  Coast — 

Washington  . 

.  3.00-4.14 

3.15-4.50 

3.50-4.93 

4.00-6.14 

Oregon  . 

California  . 

.  2.70-4.04 

3.10-4.18 

3.64-4.85 

4.50-5.68 

.  2.60-4.50 

2.84-4.50 

3.25-6.60 

3.25-6.00 

Paper  Rise  Hits  Schools 

The  current  issue  of  the  Trenton  (N. 
J.)  Educational  Bulletin,  the  official  or¬ 
gan  of  the  State  Board  of  Education, 
contains  a  plea  for  economy  in  the  use 
of  paper,  due  to  the  present  shortage. 
It  points  out  that  Trenton  is  now  pay¬ 
ing  62  per  cent,  more  for  paper  to  be 
used  during  the  present  school  year 
than  for  the  preceding  year.  It  is 
suggested  that  the  children  be  taught 
to  economize  wherever  possible. 

facturers  In  reference  to  the  present 
prices  and  the  justification  for  such 
prices  being  made  now,  or  intended  to 
be  made  for  the  coming  season,  and  we 
should  like  to  have  such  voluntary 
statements  from  manufacturers  as  they 
may  choose  to  make  at  this  time. 

When  the  campaign  closed,  the  throat 
lozenge  magnates  turned  their  attention 
y>ack  to  legitimate  channels. 


It  also  has  seemed  to  us  from  the 
statements  which  were  developed  this 
morning  that  the  great  burden  of  com¬ 
plaint,  at  least,  seems  to  be  with  the 
small  purchaser,  the  man  who  pur¬ 
chases  paper  for  the  small  daily  or  week¬ 
ly  paper,  and  it  was  stated  by  one  of 
the  voluntary  witnesses  that  the  total 
amount  of  tonnage  consumed  by  those 
small  publishers  was  about  50,000  tons 
per  annum. 

It  is  the  earnest  wish,  and  every  en¬ 
deavor  is  used  to  accomplish  that  wish 
on  the  part  of  the  manufacturers  to 
meet  the  demand  for  news  print  and  to 
properly  take  care  of  every  man  who 
is  engaged  in  the  publishing  busine.ss. 

ASKS  HELP  OF  CX)M MISSION. 

It  is,  however,  a  physical  impossibil¬ 
ity  for  them  to  do  so  under  the  present 
conditions,  therefore  I  am  authorized  to 
state,  and  I  do  so  state  as  the  attorney 
of  the  News  Print  Manufacturers’  As- 
«>ciation,  that  I  personally  will  be  very 


glad  to  listen  to  any  suggestions  that 
your  honorable  body  may  see  fit  to  make 
looking  toward  some  method  of  dis¬ 
tributing  the  product  which  the  manu¬ 
facturers  can  make,  so  that  all  these 
small  publishers  will  be  properly  taken 
care  of.  If  the  Commission  has  any 
remedies  to’  propose  which  will  meet 
that  proposition,  I  should  be  very  glad 
to  consult  with  any  member  of  the 
Commission,  with  the  Commi.ssion  in 
its  entirety,  or  with  any  representatives 
of  the  Commission. 

Of  course,  I  am  not  in  a  position  to 
accept  any  proposition  to-day,  or  at  any 
other  time  myself  personally,  and  any 
proposition  which  might  emanate  from 
the  Commission  or  its  representatives 
would  have  to  be  submitted  by  me,  by 
reason  of  the  fact  that  Mr.  Steele,  the 
Secretary,  is  very  seriously  ill,  to  in¬ 
dividual  members  of  the  association, 
and  then  take  it  up  with  the  repre¬ 
sentatives  of  the  Commission. 

Mr.  Hoover:  If  the  Commission 
please,  the  Commercial  Association  and 
the  affiliated  associations  that  I  repre¬ 
sent,  desire  to  say  that  they  stand  will- 
ing  at  all  times  to  cooperate  with  the 
publishers  and  with  the  manufacturers 
in  an  endeavor  to  supply  the  smallest 
members  of  their  organizations  with 
paper.  During  the  past  month,  through 
the  several  central  State  organizations, 
we  have  been  endeavoring  to  get  sta¬ 
tistics  concerning  the  immediate  need 
of  the  various  small  members  of  the 
organization,  and  we  are  willing  now, 
ai)d  have  practically  now  some  of  the 
data  necessary  to  inform  you  of  how 
much  paper  the  smaller  of  these  news¬ 
papers  need.  But  that  does  not  stop 
or  ameliorate  the  situation  so  far  as  the 
10,000  and  20,000-ton  papers  that  are 
published  daily  in  the  States  are  con¬ 
cerned.  They  are  in  a  serious  condi¬ 
tion  for  the  supply  of  their  paper  next 
year,  in  as  serious  a  condition  as  these 
smaller  ones,  relatively  speaking.  If 
the  manufacturers  propose  to  also  look 
out  for  and  help  them  to  secure  a  sup¬ 
ply  of  paper,  we  will  cooperate  with 
them  to  that  extent. 

WILLING  TO  CO-OPERATE. 

Mr.  Potter:  In  reply  to  that,  Mr. 
Chairman,  the  manufacturers  of  news 
print  paper  are  willing  to  cooperate 
with  anybody  with  whom  they  may  le¬ 
gally  cooperate  for  a  proper  pro-rata 
distribution  of  such  paper  as  they  are 
able  to  make.  They  are  making  rdl 
the  paper  that  is  physically  possible  for 
them  to,  and  many  of  the  news  print 
machines  are  being  run  at  such  extra¬ 
ordinary  speeds  that  the  breakdowns 
are  more  frequent  than  they  would  he 
under  other,  ordinary  and  more  no!"- 
mal  conditions. 

MR.  hoover’s  SUGGESTION. 

Mr.  Hoover:  If  the  Commission 
please,  you  have  heard  the  testimony 
of  Mr.  George  E.  Hosmer,  who  was 
here  this  morning,  who  told  you  these 
manufacturers  absoluiely  refused  to  co¬ 
operate  with  him  when  he  went  to 
them.  We  have  the  testimony  of  all 
the  Pennsylvania  daily  associations,  a.i 
investigation  of  forty  small  newspa¬ 
pers,  which  shows  that  the  manufac¬ 
turers  refused  to  cooperate  with  them. 
You  have  heard  the  testimony  of  the 
North  Carolina  Association.  We  do  not 
believe  we  can  get  any  help  for  those 
a.ssociations  unless  the  manufacturers 
will  place  their  distribution  in  your 
hands,  and  we  place  our  needs  in  your 
hands.  We  do  not  believe  we  can  get 
this  help  or  this  assistance  unl>  ss  it 
be  through  the  cooperation  of  the  Fed¬ 
eral  Trade  Commission  as  a  medlery  in 
this  particular  emergency,  and  we  ask 
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Commission  to  make  the  propcedtion 
and  suggestions.  We  make  no  propo¬ 
sition. 

The  Chairman:  If  76  or  80  per  cent, 
of  your  output  is  contracted  for  the 
Federal  Trade  Commission  would  not 
have  very  much  to  do,  would  it?  Mr. 
Potter:  It  might  possibly  be  so,  sir.  I 
can  not  answer  as  to  how  much  is 
contracted  for  for  next  year.  I  do  not 
know. 

Mr  Ansberry:  These  complaints  this 
morning,  end  I  assume  that  everybody 
had  spoken  who  had  a  complaint  to 
make,  approximate  about  60,000  tons. 

Mr.  Hoover:  You  misunderstand  the 
situation.  Those  are  only  the  very 
small  newspapers,  but  there  are  these 
others  newspapers,  the  daily  newspa¬ 
pers,  the  inland  dailies  of  certain 
States,  which  have  been  unable  to  pro¬ 
cure  paper. 

Mr.  Anr.berry:  What  is  your  esti¬ 
mate  of  the  tonnage  in  controversy? 
Mr.  Hoover:  I  do  not  know,  Mr.  Ans- 


perform  here  under  a  Senate  resolu¬ 
tion,  and  that  function  is  confined  to 
that  of  reporting  the  facts  that  we 
find  to  Congress,  to  the  Department  of 
Justice,  if  need  be,  and  make  such 
recommendations  to  Congress  as  we 
think  the  situation  demands.  We  have 
no  power  to  engage  in  any  plan  look¬ 
ing  to  the  distribution  of  news  print, 
except  such  power  as  we  might  exer¬ 
cise  by  reason  of  the  voluntary  prof¬ 
fer  of  the  manufacturers  who  manu¬ 
facture  print  paper,  and  I  think  that 
if  the  manufacturers  of  print  paper, 
recognizing  the  necessity  that  at¬ 
taches  t<'  print  paper  as  a  pub¬ 
lic  necessity  and '  recognizing  that 
there  are  inequities  in  distribution 
and  perhaps  hardships  upon  the 
smaller,  and  some  upon  the  larg¬ 
er  papers,  were  to  ask  us  to  engage 
in  this  function  of  determining  what 
would  b(i  an  equitable  distribution  of 
print  paper,  I  am  Inclined  to  think  that 
the  Federal  Trade  Commission  would 


In  any  cooperation  that  reports  be  made 
to  the  Federal  Trade  Commission  and 
that  the  distribution  be  made  through 
your  officers  in  this  matter. 

I  recognize  there  is  no  authority  to 
compel  these  manufacturers  to  distrib¬ 
ute  the  paper  in  this  way,  but  if  they 
desire  to,  show  good  faith  in  this  mat¬ 
ter  they  can  cooperate  with  you,  and 
we  stand  ready  to  cooperate  through 
the  Commission,  but  we  do  say  we  are 
helpless  to  secure  cooperation  directly 
with  the  manufacturers;  it  must  be 
througl^  a  mediary.  ' 

Mr.  Potter:  I  do  not  feel  inclined  to 
engage  in  any  debate,  but  so  far  as 
there  having  been  any  refusal,  if  that 
is  a  fact,  on  the  part  of  the  News  Print 
Manufacturers’  Association  to  cooper¬ 
ate,  I  am  perfectly  willing  and  very 
glad  to  assume  the  personal  responsi¬ 
bility  of  that,  because  one  of  the  very 
things  which  I  have  endeavored  al¬ 
ways  as  their  legal  counsel  to  keep 
away  from  is  any  agreement  as  to  the 
distribution  of  product,  naturally,  so  we 
do  not  feel  that  we  have  any  legal 
right,  or  at  least,  the  legal  right  is  so 
questionable  that  I  have  always  ad¬ 
vised  against  any  agreement  as  to  dis¬ 
tribution,  either  with  the  publishers’ 
associations,  or  in  any  other  manner. 

COMMISSIONER  DAVIES  CITES  PRECEDENT. 

Commissioner  Davies:  Let  me  under¬ 
stand  your  proposition.  About  nine 
months  ago,  I  believe,  the  Commission 
Reguiardoro  of  Yucatan  was  under  in¬ 
vestigation  by  the  Senate  Agricultural 
Committee,  and  the  question  was  as 
to  whether  or  no  that  Commission  was 
equitably  distributing  its  product  of 
which  it  was  alleged  it  had  a  monopoly. 

The  Commission  Reguiardoro  made  a 
proposition  to  the  Senate  Committee 
that  the  entire  output  of  sisal,  which 
is  used  in  the  manufacture  of  binder 
twine,  should  be  placed  at  the  disposi¬ 
tion  of  the  Federal  Trade  Commission, 
and  that  it  would  supply  such  amounts 
do  such  persons  to  the  extent  of  its 
ability  as  the  Federal  Trade  Commis¬ 
sion  would  designate.  Now  do  I  un¬ 
derstand  that  your  proposition  is  anal¬ 
ogous  to  that? 

Mr.  Potter:  Yes,  so  far  as  I  am  able 
to  commit  the  individual  members  of 
the  Association,  Mr.  Davies,  that  is  so. 

Of  course  we  must  bear  in  mind  that 
there  are  certain  existing  contracts 
which  you  can  not  impair;  at  least 
in  a  legal  way  I  do  not  see  how  you 
can  impair  existing  contracts,  and  a 
question  of  that  kind  would  be  receiv¬ 
ed  with  a  great  deal  of  favor,  unques¬ 
tionably,  but  it  would  require  very 
thorough  and  grave  consideration  on 
the  part  of  the  individual  members  of 
the  Association,  and  I  am  not  author¬ 
ized  in  any  degree  to  speak  in  an  au¬ 
thoritative  way  that  such  a  proposition 
would  be  accepted  in  toto,  as  you  have 
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Table  4. — Average  cost  of  manufacture  per 

ton  of  news 

print  paper  for  United 

States 

United.  States. 

mills. 

1913-1916 

1913. 

(First  half). 

1914. 

1915. 

6  Mos. 
1916. 

Tons  produced  . 

.  944,363 

1,043,530 

1,025,461 

539,836 

Stock : 

Sulphite  . 

. .  8.022 

7,638 

7.468 

7.325 

Ground  wood  . 

. .  12.074 

12.030 

11.632 

11.335 

Fillers  . 

.407 

.378 

.379 

.223 

Alum  . 

.153 

.155 

.184 

.165 

Sizing  . 

.105 

.086 

.094 

.069 

Miscellaneous  . 

.588 

.646 

.731 

.633 

Total  . 

.  .  21.349 

20.933 

20.488 

19.750 

Conversion : 

Labor  . 

. .  3.488 

3.511 

3.407 

3.342 

Felts  . 

.799 

.746 

.683 

.695 

Wires  . 

. .  .377 

.354 

.368 

.427 

Belting  . 

.088 

.111 

.099 

.098 

Lubricants  . 

.078 

.079 

.073 

.065 

Repairs  . 

.  .  1.356 

1.335 

1.053 

1.185 

'Fuel  . 

. .  2.038 

2.027 

1.972 

2.248 

Power  . 

.222 

.266 

.357 

.329 

Miscellaneous  . 

.978 

.985 

.985 

1.012 

Total  . 

.  .  9.424 

9.414 

8.997 

9.401 

General  expenses: 

Taxes  and  insurance  . . . . 

.421 

.499 

.432 

.498 

Administrative  . 

.536 

.574 

.603 

.580 

Total  . 

. .  .957 

1.073 

1.035 

1.078 

Cost,  not  including  depreciation  . 

. .  31.730 

31.420 

30.520 

30.229 

Depreciation  . 

. .  1.686 

1.660 

1.687 

1.699 

Total  cost  . 

. .  33.416 

33.080 

32.207 

31.928 

Footnote:  One  mill  included 

in  the  1915  averages 

is 

not  Included 

on  the 

1916  averages.  If  this  mill 

were  eliminated  it  would  bring  the  averages  for  the 

correct  that  that  should  come  from  the 
manufactLrers,  at  least  to  the  Federal 
Trade  Commission,  a  tender  here,  for 
instance,  but  if  there  is  more  than  one 
party  to  it  whose  interests  have  got  to 
be  served  and  who  had  to  be  concili¬ 
ated,  obviously  it  would  have  to  be  by 
agreement  of  all  concerned  and  it  would 
not  be  worth  anything  unless  it  was 
an  agreement  by  all  interested,  there¬ 
fore  the  publishers  who  are  to  get  the 
output  a.e  just  as  much  interested  as 
are  the  manufacturers,  and  I  imagine 
that  Mr.  Potter  and  the  manufactur¬ 
ers  want  to  say  to  this  Commission  that 
they  are  in  a  receptive  mood  for  reach¬ 
ing  a  common  ground  on  which  they 
can  stand  with  the  publishers,  but  as 
to  a  concrete  plan,  I  do  not  think  they 
have  any. 

Commissioner  Davies:  Is  your  pro¬ 
position  then  this,  that  the  Manufac¬ 
turers’  Association  and  the  manufac¬ 
turers  here  represented  are  willing  to 
appoint  a  committee  to  confer  with  the 
commltts-  of  the  publishers  and  with 
the  Federal  Trade  Commission  looking 
to  some  such  arrangement?  Mr.  Pot¬ 
ter:  I  think  so,  yes,  sir. 

Mr.  Cliantland:  Mr.  Hoover  repre¬ 
sents  certain  other  associations.  It 
seems  to  me,  in  view  of  the  very  , laud¬ 
able  turn  In  this  discussion,  that  we 
ought  to  have  expressions  from  others 
here  besides  Mr.  Hoover  to  see  wheth¬ 
er  It  applies  to  them,  in  the  same  way 
it  applieM  *  Mr.  Hoover  and  his  cli¬ 
ents.  It  seems  to  me  we  ought  to 
hear  from  them  at  this  time. 


PUBLISHERS  MAY  APPROVE 


two  years  more  nearly  together. 

berry,  but  I  should  be  glad  to  supply 
it,  and  no  doubt  the  Federal  Trade  Com¬ 
mission  will  be  able  to  get  that.  But 
I  want  to  call  your  attention  to  the 
fact  that  it  is  not  Just  the  60,000  tons, 
but  it  is  these  dailies  who  are  without 
source  of  supply  for  next  year.  Mr. 
Ansberry:  'I  assumed  that  anybody 

who  had  any  kick  would  bo  here  kick¬ 
ing.  Mr.  Hoover:  Oh,  no;  we  are  pre¬ 
senting  the  case  as  the  Federal  Trade 
Commission  has  requested,  and  there 
was  this  morning  a  question  of  price. 


be  glad  to  exercise  that  function  in 
the  public  interest,  but  It  can  not  make 
any  proposition.  The  proposition,  it 
seems  to  me,  should  come  from  those 
who  are  engaged  in  the  business,  and 
that  they  should  make  the  proposi¬ 
tion  in  the  public  interest.^ 

Mr.  Ansberry:  Do  you  not  think. 
Mr.  Commissioner,  that  the  proposition 
involves  more  than  the  manufacturers? 
The  proposition  Involves  also  the  pub- 
ll.sher,  therefore  any  proposition  to  be 
considered,  and  I  trust  there  will  be 


R.  L.  McKenney,  of  Georgia,  Bespeaks 
Support  for  New  Plan. 

Mr.  McKenney:  This  proposition  that 
has  been  referred  to  would  be  wholly 
acceptable  to  me  as  a  publisher.  I 
should  be  only  too  glad  to  have  some 
means  of  securing  a  supply  of  paper 
for  next  year.  As  I  stated  this  morn¬ 
ing,  we  are  now  high  and  dry  with¬ 
out  anyv/here  to  buy  for  Macon.  We 
have  a  contract  pending  with  the  In¬ 
ternational  for  100  tons  at  Columbus. 
Georgia,  which  we  may  be  able  to  make 
carry  us  through  the  most  of  the  year. 

Mr.  Welsh:  What  do  you  think  the 
attitude  of  the  others  in  your  com¬ 
munity,  in  your  State  will  be?  Mr. 
McKenney:  I  think  it  would  be  wholly 
acceptable. 

FRANK  P.  GLASS  IN  DOUBT. 

Mr.  Glass:  The  proposition  sounds 
plausible,  gentlemen.  I  am  going  to 
be  frank  enough  to  say  that  I  doubt 
whether  anything  very  concrete  or 
practical  could  be  worked  out.  I  think 
it  would  entail  delay  and  would  not  tend 
to  relieve  the  tenseness  of  this  situation. 


No. 

of 

mills. 

8 

10 

10 

10 


Date  of  shipment. 

1913  . 

1914  . 

1915  . 

1916 — Six  months.. 
January -June,  1916: 

January  .  10 

February  .  10 

March  .  10 

April  . 10 

May  .  10 

June  .  10 


Tons 

sold. 

367,358 

405.144 

410,165 

220,944 

35,639 

34,160 

36,838 

38,110 

38,364 

37,833 


Average 
price  per 
100  lbs. 
$1.91 

1.87 

1.88 
1.89 

1.87 

1.89 

1.89 

1.90 

1.91 
1.91 


No. 

of 

mills. 

12 

12 

12 

12 

12 

12 

12 

12 

12 

12 


-New  York- 

Tons 

sold. 

339,600 

344,237 

322,116 

175,444 

27,077 

25,503 

31,968 

29,512 

29,706 

31,678 


Average 
price  per 
100  lbs. 
$1.96 
1.94 
1.92 
1.98 

1.94 

1.94 

1.96 

1.97 
2.01 
2.05 


No. 

of 

mills. 

7 

8 
9 
9 

9 

9 

9 

9 

8 

8 


Tons 

sold. 

213.303 

303.800 

336,472 

193,344 

30,154 

32,768 

38,806 

33,805 

31,367 

31,444 


Average 
price  per 
100  lbs. 
$1.86 
1.85 
1.82 

1.85 

1.81 

1.82 

1.84 

1.86 
1.88 
1.92 


No. 

of 

mills. 

6 

7 

8 
8 

8 

8 

8 

8 

8 

8 


Tons 

sold. 

130,986 

160.807 

187.262 

106,110 

17,703 

17,102 

18,463 

16,898 

18.380 

17,564 


Average 
price  per 
100  lbs. 
$2.03 

1.97 

1.95 
2.04 

1.96 

1.98 
1.98 
2.03 
2.08 
2.18 


No. 

of 

mills. 

3 

3 

3 

3 

3 

3 

3 

3 

3 

3 


Tons 

sold. 

117,3.30 

125,561 

131.318 

81,797 

11,310 

11,890 

12,863 

17,764 

13,656 

14,304 


Average 
price  per 
100  lh.s. 
$2.20 
2.17 
2.13 
2.15 

2.17 
2.04 
-  2.19 

2.11 
2.21 
2.21 


Stated  it.  But  I  think  I  can  go  so  far 
M  to  G'.y  that  a  proposition  of  that 
nature  would  be  discussed  and  prob¬ 
ably  considered  with  a  great  deal  of 
favor,  but  beyond  that  I  have  no  au¬ 
thority  to  go. 

Commissioner  Davies:  Then  do  you 
make  a  proposition  at  all  here?  If  so, 
what  is  it?  Mr.  Potter:  No.  sir;  .we 
to  not.  We  ask  the  Federal  Trade 


Mr.  Ansb.  rry:  That,  of  course,  was 
only  my  assumption.  I  thought  it  was 
50,000  tons,  and  possibly  a  small  amount 
like  that  might  be  arranged  for.  Mr. 
Hoover:  You  know  that  is  just  a  drop 
in  the  bucket. 

I 

MAY  ACT  ONLY  ON  RPX1UE8T. 

Commissioner- Davies:  The  Federal 

Trade  Commission  has  a  function  to 


something,  should  come  from  somebody 
in  authority  to  speak. 

As  Mr.  Potter  has  said,  the  News 
Print  Manufacturers’  Association  could 
not  very  well  agree  on  the  distribu¬ 
tion  of  their  output,  becau.se  that  is 
one  of  the  objections,  as  I  understand, 
under  the  Sherman  law.  Now  then,  if 
it  rested  entirely  with  the  manufactur¬ 
er  your  statement  would  be  absolutely 


I  am  an  optimist  and  usually  very  re¬ 
ceptively  minded  on  anything  that  may 
come  up.  I  may  be  wrong  about  this. 
I  can  sec,  how  such  a  Committee  as 
this  might  be  at  work  three  months, 
in  the  nr.cantime  a  great  many  news¬ 
papers  ir  this  country  would  be  grilled 
on  the  gridiron  for  want  of  papei*. 

Mr.  Walsh:  Have  you  any  proposi¬ 
tion  you  think  would  look  better  or  be 
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more  speedy?  Mr.  Glass:  I  am  sorry 
to  say  I  have  nothing:  better  to  offer. 

Commissioner  Davies:  Is  it  not  very 
ea.sy  to  tind  the  amount  manufactured 
in  the  United  States  mills,  and  then  the 
amount  needed  by  the  newspapers,  bas¬ 
ed  on  w'hat  they  used  last  year?  Mr. 
Gla.ss:  That  Is  entirely  practicab-e. 


us  that  the  fact  of  this  whole  situation 
is  a  question  of  production,  and  unless 
there  is  some  attention  paid  to  that 
question  the  other  matters  will  be  dif¬ 
ficult  to  work  out. 

Mr.  Walsh:  If  all  that  is  produced 
is  equitably  distributed  that  is  as  much 
as  any  one  could  expect,  is  it  not,  if 


COL.  ROBERT  EWING  STRONGLY  SUPPORTS 
SUGGESTED  PLAN  OF  PRO-RATING  DISTRIBUIION 

Publisher  of  New  Orleans  States,  and  Influential  Member  of  A.  N.  P. 
A.,  Advocates  the  New  Idea  as  Something  at  Least  Resembling  a 
Programme  of  Action,and  Believes  it  Wiil  Lead  to  Good  Results. 


Tabic  5. — Cost  of  Production  of  News  Print  Pai>er  in  the  United  States,  Arranged 
by  Groups*  According  to  Cost  Per  Ton,  1913-1916  (First  Half) 

Number.  '  Tons.  Per  cent.  Average 


of 

of  total 

cost 

Group: 

mills. 

Produced. 

Production 

per  ton. 

— 

-1913. - 

1  (Less  than  $27.00)  . 

.  2 

169,548 

18.0 

$26,514 

11  ($27  and  less  than  $30) . 

.  3 

82,773 

8.7 

27.574 

HI  $30  and  le.ss  than  $33) . 

.  1 

75,290 

8.0 

30,970 

IV  ($33  and  less  than  $36) . 

.  8 

214,678 

•  22.7 

34.656 

V  ($36  and  less  than  $40) . 

361,602 

38.3 

36.933 

VI  ($40  and  over) . 

9 

40,472 

4.3 

40.799 

Total . 

.  30 

944,363 

100.0 

$33,415 

— 

-1914 - 

I  (l^ss  than  $27) . 

.  3 

192,705 

18.5 

$26,268 

II  ($27  and  le.ss  than  $30) . 

.  1 

59,681 

5.7 

27.170 

Ill  ($30  and  less  than  $33) . 

.  4 

210,113 

20.1 

31.655 

IV  ($33  and  less  than  $36) . 

.  12 

229,201 

22.0 

34.967 

V  ($36  and  less  than  $40) . 

.  13 

338,522 

32.4- 

37.318 

VI  ($40  and  over) . 

.  2 

13,308 

1.3 

40.433 

Total  . 

.  35 

1.043,530 

100.0 

33.080 

1915 


I 

(I>e.ss  than  $27) . 

.  3 

195,830 

19.1 

$26,638 

II 

($27  and  less  than  $30) . 

.  2 

138,934 

13.5 

28.510 

III 

($30  and  less  than  $33) . 

.  8 

260,505 

25.4 

31.642 

IV 

($33  and  less  than  $36) . 

.  11 

276,672 

27.0 

34.751 

V 

($36  and  less  than  $40) . 

.  8 

120,199 

11.7 

37.741 

VI 

($40  and  over) . 

.  3 

33,321 

3.3 

43.672 

Total . 

.  35 

1,025,461 

100.0 

$32,207 

— 

- 1916 

(6  Months) — 

I 

(Less  than  $27) . 

9 

47,436 

8.8 

$25,561 

11 

($27  and  less  than  $30) . 

.  4 

146,850 

27.2 

28.102 

HI 

($30  and  less  than  $33) . 

.  10 

150,233 

27.8 

31.303 

IV 

($33  and  less  than  $36) . 

.  8 

177,729 

21.8 

34.964 

V 

($36  and  less  than  $40) . 

.  6 

34,441 

6.4 

37.027 

VI 

(40  and  over . 

.  4 

43,147 

8.0 

41.764 

Total  . 

.  34 

539,836 

100.0 

$31,928 

•See  Table  No.  2  for  groups. 


Commis.sicner  Davies:  Then  pro  rate 
that  among  them  fair  and  equitably? 
Mr.  Glass:  It  is  not  a  question,  as 
we  understand  it  altogether  of  distri¬ 
bution.  It  is  a  question  of  production. 

TWO  QUESTIONS  TO  CON8U)ER. 

Commit sioner  Davies:  There  are  two 
considerations  here,  Mr.  Glass;  one  is 
the  alleged  inequitable  distribution,  and 
of  course,  the  other  is  the  alleged  in¬ 
equitable  price.  There  are  two  propo- 
sition.s,  getting  immediate  relief  and 
getting  a  itermanent  basis.  For  your 
information  with  reference  to  the  ra¬ 
pidity  with  which  this  can  be  done,  I 
will  say  that  when  this  ta.sk  was  as¬ 
signed  to  us  by  the  Senate  Agricultur¬ 
al  Committee  the  manufacturers  of 
binder  twine  were  much  in  the  same 
t>o.sition  as  many  of  the  smaller  publish¬ 
ers  are  to-day,  in  imperative  need  of 
.sisal,  and  we  undertook  that  function 
and  by  telegraphic  communication  and 
rushing  the  job  we  finished  it  alt  up 
inside  of  thirty  days.  If  the  scheme 
appeals  to  you  at  all  as  being,  if  not 
an  entire  relief,  a  substantial  basis  for 
some  relief  in  the  present,  why,  we 
would  be  glad  to  hear  from  you  on  that 
also. 


there  is  some  plan  worked  out  by 
which  all  that  is  produced  is  equitably 
distributed?  Mr.  Glass:  Of  course  it 
would  be  an  advantage. 

INVESTIGATION  TO  GO  ON. 

Ck)mmissloner  Davies:  You  do  not 
understand  the  acceptance  of  this  prop¬ 


osition  or  the  performing  of  this  func¬ 
tion  by  the  Trade  Commission  would 
in  any  manner  prevent  the  further 
continued  investigation  and  further 
continued  recommendations  so  far  as 
this  Commission  is  concerned?  It  would 
he  just  an  expedient  to  relieve  the  Im¬ 
mediate  imperative  necessities  of  this 


Mr.  Ewing:  Although  I  am  a  mem¬ 
ber  of  the  American  Newspaper  Pub¬ 
lishers  Association,  I  disclaim  any  au¬ 
thority  tc  advise  their  views  and  I  do 
not  think  any  one  else  has  authority 
unle.ss  the  Committee  is  called  together 
and  this  proposition  put  before  them, 
and  I  think  that  ought  to  be  done. 
I  myself  favor  this  proposition  in  the 
rough,  although  we  have  had  no  time 
to  consider  it,  and  the  matter  has  only 
come  up  incidentally  and  very  suddenly 
to-day,  but  .1  think  it  looks  more  to¬ 
ward  a  permanent  settlement  of  the  pa¬ 
per  situation  than  anything  else  I  have 
heard  on  that  line. 

Without  going  into  the  whole  history 
of  the  paper  business  for  years  gone 
by,  I  may  say,  in  all  fairness  to  the 
manufacturers,  that  I  think  the  price 
has  been  very  low,  through  excessive 
competition,  for  many  years  past. 
However,  the  publishers  have  not  really 
benefited  by  it,  the  public  has  gotten 
it,  but  they  have  really  had  to  carry  on 
their  business  at  very  little  profit,  if 
any,  and  now  that  the  situation  has 
changed  and  everything  is  in  their  own 
hands  it  looks  to  us  people  as  if  they 
are  trying  to  get  even  all  at  once,  and 
they  have  really  put  a  greater  burden 
on  the  bu.siness  than  it  will  stand 
in  their  eagerness  to  recoup,  probably, 
what  they  think  ought  to  have  been 
their  profits,  or  possibly  their  losses, 
and  at  the  present  time  the  outlook 
for  the  publishing  business,  of  which 
you  have  heard  a  great  deal  about  the 
small  puolishers,  and  I  am  only  a  mid¬ 
dle-sized  one,  is  very  bad  indeed  for 
the  larg«  ones.  I  know  a  man  who 


faces  an  increased  cost  in  his  business 
of  $800,000,  and  some  of  over  a  million, 
men  whose  profits  never  have  been  over 
$100,000  or  $120,000  a  year,  and  who  pos¬ 
sibly  have  not  put  by  any  surplus  to 
meet  any  such  deficits  as  that;  and  if 
the  mills  and  the  publishers  cannot 
get  together  through  some  such  me- 


OLGHT  TO  FIND  JUST  BASIS. 

It  ij  not  oniy,  as  Mr.  Glass  called 
your  attention,  the  equitable  distribu¬ 
tion  of  the  paper,  but  it  is  the  price. 
While  this  proposition  did  not  carry 
that  in  so  many  words  specifically,  i 
imagine  that  when  a  body  of  men  who 
want  to  be  fair  to  each  other  get  to¬ 
gether  and  get  to  discussing  matters, 
that  they  ought  to  get  a  just  basis  be¬ 
fore  they  get  through,  especially  if 
they  have  outside  people,  such  as  a 
portion  of  your  Commission,  .sitting 
with  them  on  this  proposition;  and  1 
believe,  furthermore,  that  the  consid¬ 
eration  of  this  proposition  by  repre¬ 
sentatives  from  the  manufacturers  and 
by  publishers  and  by  mennbers  of  this 
Commission  would  have  permanent 
benefit.  I  think  it  would  have  the  ef¬ 
fect,  probably,  of  showing  what  would 
be  a  fait  price  that  the  majori*y  of 
the  mills  that  manufacture  paper  could 
afford,  and  that  it  ought  to  be  given 
them,  and  that  it  ought  to  have  the  re¬ 
sult  of  doing  away  with  cutthroat  com- 
petition  and  tyrannical  oppre.sslon, 
which  we  have  felt  lately.  I  think  It 
stabilizes  the  news  print  business,  and 
that  is  a  very  desirable  end  to  reach. 
And,  Mr.  Commissioners,  without  com¬ 
mitting  myself,  which  would  be  wrong 
as  I  am  a  member  of  the  Newspaper 
Publishers  Association,  and  again  dis¬ 
claiming  any  authority  to  speak  for 
them,  I  think  this  proposition  ought 
to  be  taken  up  and  taken  up  Immedi¬ 
ately.  I  think  the  Committee  of  the 
Newspaper  Publishers  Association 
should  have  an  opportunity  within  as 
short  time  as  they  can  be  summoned 
from  the  different  sections  in  which 
they  reside,  to  come  to  New  York  and 
take  this  matter  up.  And  no  time 
should  be  lost  upon  this,  because, 
through  accident,  all  contracts  that 
have  expired  since  the  last  of  June 
or  July  with  every  newspaper  in  this 
country  and  no  matter  which  mill  or 
concern  they  dealt  with,  have  only 
been  extended  until  the  1st  of  January, 
so  there  is  not  any  better  time  to  take 
this  matter  up  than  right  now  before 
the.se  new  contracts  are 'made.  I  heart¬ 
ily  favor  taking  up  this  question  and 
seeing  if  we  cannot  get  somewhere  on 
it. 

Commissioner  Davies:  What  percent¬ 
age  of  the  total  production  does  your 
Association  practically  control,  Mr. 
Potter?  Mr.  Potter:  I  think.  Mr. 

Commissioner,  about  85  per  cent.  I 
am  not  po.sitive,  but  I  think  that  is 


Table  7. — Jobbers’  Commissions  and  Marpins,  in  per  cents,  on  contracts  of  U>0  tons  or  more  of  Xetos  Print  Paper  in  Polls, 

1913  1916. 


Table  6. — Average  Sales, 

Costs, 

and  Profits 

Per  Ton  of 

News  Print 

Paper  for 

United 

States 

Mills,  1913-1916  (First  Half). 

6  mos.. 

1913. 

1914. 

1915. 

1916. 

Tons  s»>ld  . 

...  954,057 

1,065,628 

1,047,427 

546,436 

Gross  sales . 

...  $43,754 

$42,876 

$42,494 

$43,427 

Deduction  for  discount. 

cartage. 

freight,  etc  . 

4.254 

4.119 

4.041 

4.033 

Net  sales  . 

.  39.500 

38,757 

38.453 

39,394 

Cost  of  Sales  . 

_  33.362 

33.204 

33.213 

32.054 

Selling  expenses . 

.609 

.612 

'  .643 

.594 

Total  . 

. .  .  33.971 

33.816 

32  856 

32.648 

. , .  5.529 

4.941 

12.75 

5.597 

14.56 

6.746 

17.12 

Per  cent,  of  net  .sales  .... 

...  14.00 

Mr.  Glass:  There  has  been  during 
the  last  year,  as  doubtless  you  gentle¬ 
men  know,  a  switching  of  news  print 
machines  to  the  making  of  wrapping 
paper,  and  other  paper,  because  there 
was  greater  profit  in  those  papers,  in  all 
probability.  But  the  switching  of  those 
machines  has  tended  to  hold  down  pro¬ 
duction,  and  unless  there  is  some  step 
taken  here  in  some  way  by  agreement, 
involved  perhaps  in  the  consideration 
of  this  proposition,  unless  there  is  some 
step  taken  by  which  production  can  be 
Increased  it  does  not  look  as  if  there 
can  be  a  very  adequate  and  equitable 
di.stributlon.  It  seems  to  me,  and  I 
think  I  speak  for  some  of  the  members 
of  our  Committee,  although  this  prop¬ 
osition  i.s  largely  new,  has  not  been 
thought  out  and  considered  by  the 
whole  Committee,  yet  it  does  seem  to 


Date  of  signing  contracts. 

1913— 

Commission  . 

Margin  . 

1914— 

('ommis.sion  . 

Margin  . 

1915— 

Commission  . 

Margin  . 

1916 —  First  quarter — 

Commission  . 

Margin  . 

1916 — Second  quarter — 

Commission  . 

Margin  . 

1916— Third  quarter — 

Commission  . 

Margin  . 


Ton.s. 

— Eastern - 

Low-  High¬ 
est.  est. 

Aver¬ 

age. 

69,656 

1  4 

5.0 

3  7 

14,291 

0.1 

9  6 

4.0 

106,453 

2  4 

5  0 

3  .8 

20,628 

1.6 

13.7 

4.3 

96.548 

1.5 

5  0 

3.1 

18,977 

0.8 

24.5 

5.0 

83.754 

2  0 

4  5 

2.9 

1,559 

3.4 

17.0 

9.0 

3,101 

3.0 

.15 

3.4 

100 

9.6 

9.6 

9.6 

-Western- 


Tons. 

Low¬ 

est. 

High¬ 

est. 

Aver¬ 

age. 

4,295 

1.3 

3.0 

1.9 

31,965 

0.3 

10.8 

2.9 

6,643 

1.2 

3  7 

2  6 

14,320 

0  8 

11.9 

39 

79,103 

1.0 

4.0 

1.8 

23.803 

0.8 

11.1 

3.5 

mo 

3.0 

.3.0 

3.0 

1,199 

5.0 

11.8 

7.1 

4,150 

3.0 

3.0 

3.0 

8,910 

2.2 

37.8 

5.9 

2,120 

3.0 

3.0 

3.0 

1  850 

3.0 

11.1 

6.5 

Tons. 

-Pacific  Coast — 
Low-  High¬ 
est.  est. 

Aver¬ 

age. 

8,040 

4.2 

17.0 

8.7 

10,235 

2.2 

10.0 

4.1 

220 

7.8 

7.8 

7.8 

situation  ar.  disclosed  this  morning.  Mr. 
GIa.ss:  -It  would  be  helpful  undoubtedly 
if  it  could  be  worked  out  as  you  indi¬ 
cate. 


or  plan  as  thl.s,  they  may  not 
have  very  many  people  to  sell  to  in 
a  year  or  two  at  the  prices  and  under 
the  conditions  as  they  exist  now. 


right.  The  Chairman:  Approximately 
so?  Mr.  Potter:  Yes,  sir. 

Mr.  Tomlinson r  That  I  may  tx-  en¬ 
tirely  clear,  I  will  say  Mr.  Hoover  haa 
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spoken  correctly  for  the  National  Edi¬ 
torial  .Association,  that  we  approve 
hrartlly  of  the  proposition,  and  would 
be  glad  to  cooperate  in  It  and  look 
for  relief  from  It  in  both  the  distribu¬ 
tion  and  in  excessive  prices,  which  we 
think  will  very  easily  work  out  if  we 
get  together  in  the  right  spirit,  as  we 


seem  to  want  to,  under  the  auspices 
of  the  Federal  Trade  Commission.  Mr. 
Walsh:  Another  proposition  here  sug¬ 
gests  itself  to  me,  and  that  would  be 
the  attitude  of  the  jobbers  in  this  mat¬ 
ter. 

JOBBFR.S  HRARD 


profit,  so  let  us  get  together  and  work 
this  out  in  a  friendly,  family  way. 

Mr.  Ansberry:  I  suggest  that  we 
have  an  adjournment  of  twenty  min¬ 
utes,  or  a  recess,  to  see  if  any  practical 
plan  can  be  agreed  on. 

The  Chairman:  That  is  all  right,  un¬ 
less  some  other  gentleman  would  like 


to  talk  on  the  manufacturers’  side,  or 
the  publishers’  side. 

J.  H.  ZBRBEY  TESTIFIES. 

Mr.  Zerbey:  I  believe  I  represent  the 
largest  element  of  publishers  of  the 
United  States,  because  I  have  been  in 
the  closest  touch  with  them,  and  I  be¬ 


berry:  I  suppose  it  could  be  done  in 
a  short  time.  The  Chairman:  Could 
them  meet  on  Friday  in  Wash¬ 
ington?  Mr.  Ansberry:  I  doubt  very 
much  if  ti’ey  could  do  that.  The  Chair¬ 
man:  Of  course  this  requires  prompt 
action  in  order  to  be  of  service  to  the 
publishers  and  manufacturers.  Mr.  Ans¬ 
berry:  tes,  sir;  what  is  done  should 
be  done  at  once. 

A  VITAL  POINT. 

Commls.' loner  Davies:  And  what¬ 
ever  is  dene  as  a  matter  of  good  faith, 
should  be  done  with  this  understanding, 
that  the  manufacturers — and  I  think 
this  is  vital— that  the  manufacturers 
should  not  be  engaged  in  entering  in¬ 
to  any  contracts  between  the  present 
time  and  these  negotiations. 

Mr.  An.sberry:  Of  course  the  attitude 
Davies:  You  could  get  responses  by  tele¬ 
graphic  communication  in  the  morning. 

Mr.  Ansberry:  We  could  if  we  had 
some  concrete  plan  to  offer  them.  That 
is  the  reason  I  suggested  a  recess  of 
twenty  or  thirty  minutes  so  we  might 
have  something  to  get  to  them  at  once, 
because  I  agree  with  you  that  whatever 
is  done  should  be  done  at  once. 

Mr.  Potter:  I  think  you  having  put 


to  say  that  our  executive  paiior  com¬ 
mittee  of  the  American  Newspaper 
Publishers  Association  is  not  at  the 
present  time  a  unit  on  the  subject,  with¬ 
out  doubt,  of  the  efficiency  of  this  pro¬ 
gramme,  unless  it  is  acetmpaniod  at 
the  same  time  by  some  assurance  of 
the  representatives  of  the  manufactur¬ 
ers  that  there  shall  be  some  attempt  to 
Increa.se  production.  It  was  brought 
out  here  in  the  testimony  this  morning 
that  in  numbers  of  contracts  over  this 
country  men  have  been  given  only  75 
per  cent,  of  their  consumption,  in  others 
85  per  cent.,  and,  I  believe,  in  others  as 
high  as  90  per  cent.  If  this  thing  is 
going  to  be  settled  by  conciliation  it 
has  got  to  be  settled  right,  and  no  mat¬ 
ter  how  equitably  you  attempt  to  dis¬ 
tribute  paper  if  there  are  .some  people 
who  do  not  get  as  much  as  they  need 
there  is  goiug  to  be  a  great  deal  of 
dissatisfaction  among  the  small  as  well 
as  among  the  large  publishers  in  this 
country. 

The  American  Newspaper  Publishers 


Table  8. — Jobbers’  Margins  on  Market  Sales  of  1  to  17  Tons,  Inclusive,  of  News 
Print  Paper  in  Sheets,  by  Zones,  1915-1916. 


Margins  in  Per  Cents. 

- 1916 - 

First  Second  Third 

1915.  Quarter.  Quarter.  Quarter. 

Eastern — 

Large  jobbers .  3.5  3.0-  3.5  3.0 

Small  "  .  2.4-27.9  4.4-45.8  8.3-  55.6 

M'estern — 

Large  jobbers .  2.2-32.5  4.2-34.3  4.3-  84.8a  6.3-  18.8 

Small  “  .  4.3-28.0  4.9-18.8  7.7-lOl.Ob  18.8-123.2b 

Pacific  Coast  .  4.0-47.5  4.0-29.1  7.6-  32.5  2.0-  19.2 


a.  The  weighted  average  margin  of  the  company  having  this  maximum 
margin  was  25.4  per  cent,  during  the  second  quarter  of  1916.  b.  The  weighted 
average  margins  of  the  company  having  these  maximum  margins  were  41.9  per 
cent,  during  the  second  quarter  of  1916,  and  99.8  per  cent,  for  the  third  quarter 


William  C.  Ridgeway,  Secretary  National 

Paper  Trade  Association,  Testifies. 

Mr.  Ridgeway:  I  might  say  that  this 
hearing  has  taken  a  decidedly  unex¬ 
pected  turn,  and  It  is  quite  evident  from 
the  figures  contained  in  this  report  that 
the  jobber  has  very  little  influence  one 
way  or  the  other  in  the  news  print  pa¬ 
per  trade  in  the  country  to-day. 

If  possible.  If  it  meets  with  approval 
of  all  concerned,  I  should  like  to  re¬ 
serve  to  the  jobbing  Interests  of  the 
country  the  right  to  be  represented  at 
this  general  hearing  to  straighten  this 
thing  out.  Whether  they  will  want  to 
take  advantage  of  that  right  or  not,  or 
that  invitation,  I  cannot  say  at  the 
present  time,  but  I  do  believe  that  con¬ 
siderable  of  the  news  print  paper  can 
be  economically  distributed  by  the  job¬ 
bers  of  this  country  to  the  advantage 
of  the  publisher  as  well  as  the  manu¬ 
facturer. 

RELATIONS  UNHAPPILY  STRAINED. 

Mr.  Ewing:  I  believe  the  lmmen.se 
advance  in  paper  at  this  particular 
time  has  caused  strained  relations  be¬ 
tween  the  manufacturer  and  the  con¬ 
sumer  which  ought  not  to  exist.  The 
buyer  and  the  manufacturer  ought  to 
be  on  the  most  friendly  and  cordial  re¬ 
lations.  With  the  suggestion  here,  it  ap¬ 
pears  to  me  that  the  average  publisher 
is  willing  that  the  average  manufactur¬ 
er  should  have  a  fair  profit  on  his 
product,  and  the  manufacturer  only 
wants  a  fair  profit  on  his  product,  and 
if  we  can  work  this  thing  out  here  and 
get  together,  instead  of  having  strain¬ 
ed  relations,  have  them  cordial  and 
friendly,  it  seems  to  me  we  shall  have 
worked  out  the  prompt  solution  of  this 
plan.  And  in  doing  this  let  us  limit 
the  time  in  which  these  men  shall  work 
this  out.  Go  to  work  now  and  work 
it  out  in  a  limited  time,  so  we  can  all 
get  the  benefit  of  it. 

I  do  not  think  the  publisher  wants  to 
see  any  manufacturer  go  out  of  busl- 
ne.ss,  and  surely  the  manufacturer  does 
not  want  to  kill  the  goose  that  lays  the 
golden  egg,  because  of  the  prices  pre¬ 
vailing  now  there  will  be  some  pub¬ 
lishers  put  out  of  business,  then  there 
will  of  necessity  be  an  accumulation 
of  surplus,  but  if  you  put  the  publish¬ 
er  out  of  business  he  is  not  there  to 
buy  the  goods,  therefore,  it  is  up  to 
the  manufacturer;  he  wants  to  keep 
them  in  business:  he  want  a  fair  prof¬ 
it,  and  the  publisher  is  willing  that  he 
shall  stay  in  business  and  have  a  fair 


Table  9. — Statistics  of  Production  Imports,  Exports,  and  Stocks  of  News  Print 
Paper,  1915-1916  (first  half). 

Per  cent,  of  increase 


1st  half. 


Tons. 

Domestic  production  .  608,230 

Imports  .  166,842 


Total  .  775,072 

Less  exports  .  25,752 


Available  for  domestic  con¬ 
sumption  .  749,320 

Stocks  at  beginning  of  period. .  91,650 

Stocks  at  ending  of  period....  77,524 


Decrease  in  stocks .  14,126 


lieve  that  the  majority  of  the  publishers 
would  be  only  too  thankful  to  be  as¬ 
sured  of  .some  supply,  or  a  certain  sup- 


5 - 

1916. 

1st  half  1916  over 

2d  half. 

1st  half. 

1st  half. 

2d  half. 

Tons. 

Tons. 

1915. 

1915. 

632,882 

673,737 

10.8 

6.8 

201,567 

237,178 

42.2 

17.7 

832,449 

910,915 

17.5 

9.4 

29,410 

34,224 

33.4 

16.4 

803,039 

876,691 

17.0 

9.2 

77,524 

68,912 

68,912 

58,572 

8,612 

10,340 

is  this.  Here  are  manufacturers  all  over 
the  country.  Some  would  pay  no  atten¬ 
tion;  some  would  say,  “If  it  is  only  three 


Association  is  the  largest  consumer,  of 
course,  of  new's  print  paper  in  the  coun¬ 
try,  and  I  am  sure  that  our  commit¬ 
tee  here  is  representing  what  would  be 
the  sentiment  of  its  membership,  that 
it  would  be  very,  very  doubtful  as  to 
the  effectiveness  of  this  arrangement 
unless  they  saw  enough  paper  In  sight 
to  take  care  of  them. 

Newspapers  to-day  that  are  using  a 
little  more  than  their  contract  figmres 
and  there  are  other  newspapers  over 
the  country  that  are  faced  with  the 
same  emergencies  In  the  future,  and 
.some  of  these  contracts  they  have  late¬ 


ply.  so  they  could  keep  on  with  their  days  let  us  hustle  out  and  get  all  the 
bu.siness.  contracts  we  can.”  Commissioner 


Table  10. — Average  circulation  of  115  newspapers  in 
languages  with  a  circulation  exceeding  50,000 
Total  Knullsb  and 


English  and  10  in  foreign 
copies,  1913-1916. 


B-nionth- 

Foreign.  Total  11. "> 

Per  cent, 
of  IncTeaae 
over  6-mo. 
period  end-  Olreu- 

Kngliah. 

Per  cent, 
of  Increase 
over  6-mo. 
period  end¬ 

Total  10  Foreign. 
Per  cent, 
of  Increase 
over  6-nio. 
Iteriod  end- 

perliMl 

Circu¬ 

Ing  April 

ing  April 

CIreu-  ing 

April 

ending 

lation 
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Now  one  other  thought.  We  have 
been  a  little  bit  antagonistic  in  the  be¬ 
ginning,  but  we  have  learned  our  les¬ 
son,  and,  representing  the  Pennsylvania 
people  and  others,  I  want  to  say  frank¬ 
ly  that  we  shall  be  only  too  glad  to 
meet  part  way  with  the  paper  manu¬ 
facturers  and  do  our  share  of  the  co- 
are  having  to  go  Into  the  open  market 
and  buy  It  at  6  and  7  cents  a  pound, 
operation  necessary  to  make  such  a 
plan  a  success. 

Commissioner  Davies:  I  should  like 
to  ask  the  representatives  of  the  News 
Print  Paper  Association  how  long  it 
would  take  by  telegraphic  inquiry  to 
hear  from  their  members  as  to  wheth¬ 
er  th»"’  "niild  authorize  this  Commit¬ 
tee  to  act  for  them,  and  whether  they 
would  stop  entering  into  any  further 
contracts  until  the  end  of  these  nego¬ 
tiations? 

Mr.  Ansberry:  I  suppose  they  ought 
to  have  some  sort  of  plan  submitted  to 
them  before  asking  them.  Commis¬ 
sioner  Davies:  I  am  just  asking  for 
your  judf.ment  now.  I  suppose  it  could 
be  done  In  a  very  few  days?  Mr.  Ans- 


that  Inquiry  to  the  manufacturers  it  is 
only  fit  and  proper  you  ought  to  direct 
the  same  Inquiry  to  Mr.  Palmer,  of  the 
Publishers  A.ssoclation,  and  as  to  how 
long  it  would  take  him  to  get  in  touch 
with  the  members  of  his  association.  It 
could  not  be  done  to-morrow  morning 
because  there  is  not  any  list  of  members 
of  this  association  short  of  New  York. 
Commissioner  Davies:  I  think  we  have 
the  list. 

The  Chairman:  Is  there  any  other 
gentleman  who  desires  to  express  him¬ 
self  on  this  question  before  we  recess  for 
thirty  minutes? 

MR.  GLASS  WANTS  PRODUCTION  INCREASED. 

Mr.  Glass:  Mr.  Chairman,  I  beg  leave 


ly  made  providing  for  a  75  per  cent.,  or 
85  per  cent.,  supply  contemplate  those 
people  going  into  the  open  market  some 
time  or  other  during  the  next  year  and 
buying  their  extra  tonnage  at  whatever 
price  they  can  get  it.  I  contend  and  I 
believe  that  I  represent  this  committee, 
and  I  believe  I  would  represent  the 
majority  opinion  of  the  American 
Newspaper  Publishers  Association 
when  I  say  that  this  thing  cannot  be 
straightened  out  permanently  and  com¬ 
fortably  without  somehow  or  other 
there  is  an  assurance  of  an  increase  of 
production. 

Mr.  An.sberry:  I  want  to  say  to  the 
(^hairman  that  on  page  3  of  your  ten¬ 
tative  report  I  find  this: 

“The  quantity  of  news  print  paper 
produced  by  domestic  manufacturers  in 
the  first  half  of  1916  was  somewhat 
greater  than  in  any  preceding  half- 
year  since  the  middle  of  1913.  The  in¬ 
crease  in  production  was  accomplished 
by  running  mills  to  full  capacity.  Re¬ 
cently,  most  mills  have  been  operated 
twenty-four  hours  per  day  for  six  days 
pier  week.” 

The  Chairman:  You  are  anxious  to 
obtain  re.sults,  Mr.  Glass?  Mr.  Glass: 
Yes,  sir.  The  Chairman:  We  have  been 
on  this  paper  inquiry  eight  or  nine 
months  trying  to  find  facts  from  both 
sides  so  we  may  be  helpful.  Have  you 


Table  11. — Increase  in  the  columns  of  advertising  of  forty  large  daily  news¬ 
papers,  First  Half  of  1916  Over  Preceding  Half-Year  Perioila. 
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any  other  plan  or  suggestion  different 
from  this  that  we  might  obtain  imme¬ 
diate  results? 

Mr.  Glass:  I  fear  I  have  not.  I  do 
not  think  our  committee  has  or  our 
board  of  directors.  The  Chairman: 
Then,  if  the  publishers  and  the  manu¬ 
facturers  cooperate  with  the  Trade 
Commission  and  the  Trade  Commission 
takes  the  matter  in  hand,  cooperating 
with  them,  and  a  plan  is  worked  out, 
will  that  not  have  a  tendency  to  find 
out  why  the  production  Is  not  increased 
or  why  they  are  not  producing  more? 
Will  that  not  develop  on  that  hearing? 

Mr.  Glass:  I  should  hope  so,  sir. 

rOR  A  PERMANENT  SETTLEMENT. 

Mr.  Ewing:  I  do  not  want  to  take 
the  attitude  of  answering  Mr.  Glass. 
But  we  all  want  this  question  settled 
and  we  all  want  it,  as  Mr.  Glass  says, 
settled  permanently.  We  cannot  settle 
it  permanently  unless  we  settle  it  from 
a  just  standpoint  of  both  sides,  and  I 
do  not  see  how  we  can  reach  any  set¬ 
tlement  at '  all  unless  we  have  some 
starting  point,  and  I  do  not  see  how  we 
can  have  a  starting  point  unless  we 
accept  some  such  plan  as  that  when  you 
have  no  other  plan  to  propose.  I  think 
if  this  matter  were  put  up  to  these  peo¬ 
ple  it  will  be  looked  at  from  both  sides 
and  with  a  hearing  of  this  kind  that 
they  would  approve.  We  have  got  to 
have  a  start,  and  I  am  heartily  in  fa¬ 
vor  of  this. 

Commissioner  Davies:  Mr.  Glass,  I 
think  perhaps  you  are  under  a  little 
misapprehension  as  to  the  attitude  of 
the  Commission.  This  is  a  temporary 
expedient:  it  is  not  conclusive.  The 
Commission  has  istructions  from  the 
Senate  to  investigate  this  situation  and 
it  is  going  to  do  so,  and  if  in  the  course 
of  that  Investigation  it  can  find  a  means, 
through  the  agreement  of  the  two  big 
parties  at  interest,  to  bring  about  more 
equitable  conditions  and  perhaps  better 
prices,  I  mean  fairer  prices,  perhaps,  in 
the  interim,  it  does  not  at  all  follow  that 
the  Commlsi^on  is  not  going  down  to 
the  root  of  the  matter. 

Mr.  Glass:  I  understand.  I  am  not 
opposing  the  general  proposition  of  an 
attempted  conciliation  and  harmony  in 
this  matter.  I  only  insist  that  the 
proposition  for  this  committee  to  con¬ 
sider  should  include  something  besides 
merely  distribution  and  equity  in  prices. 

COLLUSION  WILL  BE  STOPPED. 

Commissioner  Davies:  If  there  is  any 
question  of  a  collusive  prevention  of  in¬ 
creased  production  that  is  an  entirely 
separate  question  and  something  we 
shall  have  to  address  ourselves  to,  and 
if  it  exists,  it  is  contrary  to  the  law  of 
the  land  and  it  can  be  remedied  and 
stopped. 

Mr.  Glass:  I  am  perfectly  willing  to 
have  the  situation  remedied  by  concilia¬ 
tion  and  harmony,  but  it  seems  to  me 
that  any  proposition  here  agreed  on  by 
both  sides  should  be  a  little  bit  more 
comprehensive  than  has  been  indicated 
in  the  discussion  by  the  representatives 
of  the  manufacturers  so  far.  Mr.  Ans- 
berry:  That  follows,  of  course. 

The  Chairman:  1  suggest  a  recess  of 
30  minutes  that  we  may  discuss  this 
matter.  I  suggest  that  the  gentlemen 
hold  conferences  between  each  otheh 
and  then  meet  in  this  room. 

(Thereupon  at  3:50  P.  M.  a  recess  of 
30  minutes  was  taken.) 

FURTHER  CONFERENCES  PLANNED 

Committees  of  Both  Publishers  and  Man¬ 
ufacturers  to  Discuss  Distribution  Scheme 

The  Commission  reassembled  at  4:25 
P.  M. 

The  Chairman:  We  will  be  very  glad 
to  bear  from  you,  Mr.  Potter. 


Mr.  Potter:  Mr.  Chairman,  as  repre¬ 
senting  the  manufacturers  of  news  print 
paper,  who  are  here  to-day,  1  beg  leave 
to  state  that  those  manufacturers  are 
in  sympathy  with  this  proposition.  They 
are  in  no  position  themselves  to  appoint 
a  committee  representing  either  the 
members  of  the  Association  or  the  man¬ 
ufacturers  who  are  not  members  of  the 
Association;  but  I  at  once  will  send  a 
telegram  to  every  member  of  the  Asso¬ 
ciation  and  to  every  manufacturer  of 
news  print  in  the  United  States  and 
Canada  who  is  not  a  member  of  the  As¬ 
sociation,  calling  a  meeting  of  all  manu¬ 
facturers  of  news  print  on  the  continent 
of  North  America  to  be  held  in  New 
York  on  Friday  of  this  week.  At  that 
meeting  the  manufacturers  who  are  to¬ 
day  present  will  recommend  to  the  mem¬ 
bers  of  the  News  Print  Association,  as 
well  as  the  independent  manufacturers 
to  whom  we  will  telegraph,  that  a  com¬ 
mittee  be  appointed  in  accordance  with 
the  suggestion,  to  meet  in  conference 
with  a  similar  committee  on  the  part  of 
the  publishers  and  with  the  members  of 
the  Trade  Commission.  , , 

The  manufacturers  also  desire  to  state 
that  at  that  meeting  they  would  not  only 
be  very  glad,  but  desire  most  particular¬ 
ly,  to  have  present,  in  order  that  the 
entire  discussion  may  be  listened  to,  one 
or  more  members  of  the  Trade  (Commis¬ 
sion  itself.  We  jwlll  call  that  meeting  on 
Friday  of  this  week.  We  cannot  get 
them  any  sooner  than  that 

A.  N.  P.  A.  TO  DISCUSS  PLAN. 

Mr.  Glass:  Mr.  Chairman,  the  mem¬ 
bers  of  the  American  Newspaper  Pub¬ 
lishers'  Association  who  happen  to  be 
present  here  to-day  had  a  conference 
with  our  executive  committee  on  this 
paper  question.  We  are  not  disposed 
to  assume  anything  that  could  be  con¬ 
strued  as  an  obstructive  attitude.  We 
are  exceedingly '  anxious  to  see  every¬ 
thing  done  that  seems  reasonable  and 
efficient.  We  will  to-night  communicate 
by  wire  with  the  rest  of  our  paper  com¬ 
mittee,  and  probably  with  the  rest  of 
the  members  of  our  board,  and  I  be¬ 
lieve  we  will  be  authorized  to  go  ahead 
and  cooperate  in  an  undertaking  of  this 
sort  in  the  faith  and  in  the  hope  that 
largely  through  the  kindliness  and  effi¬ 
ciency  of  your  Commission,  as  well  as 
the  spirit  of  cooperation  on  the  part 
of  the  manufacturers,  something  may 
be  worked  out  of  this  situation.  We 
look,  however,  with  great  anxiety  as  to 
the  outcome,  and  at  the  same  time  we 
are  exceedingly  anxious  to  see  the  scope 
of  this  conference  broadened  as  much 
as  possible,  either  by  consent  of  the 
paper  manufacturers  or  through  the  ur¬ 
gency  of  the  members  of  your  body.  We 
also  hope  to  see  some  conclusion  of  this 
conference  reached  promptly  within  the 
next  eight  or  ten  days.  A  great  many 
contracts  are  now  pending;  a  great 
many  are  expiring  by  the  1st  of  Jan¬ 
uary.  Numbers  of  our  members  are 
now  spending  sleepless  nights,  not  know¬ 
ing'  where  their  paper  is  coming  from 
after  the  1st  of  January;  and  this  is  a 
matter  that  we  believe  should  be  han¬ 
dled  with  as  much  expedition  as  pos¬ 
sible.  We  have  no  desire  to  appear,  as 
1  have  said,  an  obstruction  In  this  mat¬ 
ter.  We  are  not  at  all  confident  that 
everything  can  be  done  which  we  be¬ 
lieve  should  be  done,  but  we  are  willing 
to  be  shown. 

I  will  communicate  to-night  with  the 
rest  of  the  members  of  this  committee 
and  of  our  board  of  directors,  and  we 
■will  do  all  we  can  to  bring  about  co¬ 
operation  and  satisfactory  results. 

The  Chairman:  Will  you  call  a  meet¬ 
ing  of  your  committee  on  Friday.  Mr. 
Glass:  I  think  it  is  possible  that  we  may 
do  that  If  we  do  not  have  a  meeting 


of  them,  we  'will  get  expres^ons  of 
their  judgment — certainly  of  those  who 
may  not  be  able  to  come  so  quickly  as 
that  and  on  such  short  notice.  Of 
course,  our  executiye  committee  will  be 
there. 

MR.  SMITH  REPORTS  PAVORABLT. 

Mr.  Hoover:  If  the  Chairman  please, 
the  smaller  papers  represented  by  me 
have  appointed  Ernest  G.  Smith  to  confer 
'With  the  several  other  organizations, 
and  he  will  be  the  spokesman  in  behalf 
of  those  publications. 

Mr.  Smith:  If  it  please 'the  Commis¬ 
sion,  eight  independent  associations 
were  represented  in  the  conference  at 
your  suggestion,  and  we  feel,  I  think, 
more  hopeful  than  has  been  indicated 
by  the  suggestions  heretofore.  Commis¬ 
sioner  Davies:  What  associations  are 
they,  please?  Will  you  kindly  state 
whom  them  represent?  Mr.  Smith:  The 
National  Editorial  Association,  as  was 
stated  on  the  stand,  represents  both  dail¬ 
ies  and  weeklies. 

Mr.  Chantland:  All  over  the  coun¬ 
try?  Mr.  Smith:  All  over  the  coun¬ 
try;  it  is  national  in  scope.  The  New 
York  Press  Association,  it  is  apparent 
on  Its  face,  is  a  New  York  organiza¬ 
tion.  The  number  of  publications  is 
about  400,  I  am  told.  The  Pennsyl¬ 
vania  Associated  Dailies,  being  an  or¬ 
ganization  of  dallies,  of  course,  in  Penn¬ 
sylvania,  represents  about - 

Mr.  Zerbey:  Seventy-five.  The 

State  Editorial  represents  about  300,  and 
the  State  Weeklies  represent  possibly, 
all  told,  around  600  papers. 

Mr.  Smith:  Six  or  seven  hundred  in 
three  organizations  of  Pennsylvania. 
The  Missouri  Press  Association  repre¬ 
sents  about  350  Missouri  papers;  the 
North  Carolina  Press  Association  about 
70;  the  Kansas  Dally  League,  25  dailies; 
the  Colorado  State  Press  Association, 
about  400  members;  New  Jersey  mem¬ 
bers,  125;  in  all,  nine  separate  associa¬ 
tions. 

COMMITTEES  NAMED. 

This  conference  took  upon  itself  to 
appoint,  to  facilitate  the  work  outlined, 
two  representatives  of  daily  newspapers 
of  these  associations,  and  two  of  the 
weeklies,  feeling  that  the  Interests  of 
the  weekly  and  dally  might  not  be  al¬ 
ways  identical;  therefore  the  weekly 
should  be  represented  as  well  as  the 
daily,  in  connection  with  these  con¬ 
ferences.  The  sub-committee  that  we 
have  named  consists  of  H.  J.  Blanton, 
of  Missouri;  G.  E.  Hosmer,  of  Colorado; 
J.  H.  Zerbey,  of  Pennsylvania,  and  Ern¬ 
est  G.  Smith,  of  Pennsylvania. 

We  also,  gentlemen  of  the  Commis¬ 
sion,  at  this  conference,  decided  to  re¬ 
quest  you  if  possible  to  permit  repre¬ 
sentatives  of  the  iobbers  to  convene  and 
have  their  case  heard  at  the  same  time. 
One  of  their  number  asked  that  permis¬ 
sion,  and  so  far  as  all  of  our  associa¬ 
tions  were  concerned  we  felt  that  the 
jobber  should  be  represented  in  the  con¬ 
ference,  if  agreeable  to  your  desire  in 
the  matter. 

Mr.  Potter;  Mr.  Chairman,  on  behalf 
of  the  news  print  manufacturers  here 
present,  I  desire  to  state  that  it  is  also 
their  feeling  that  the  jobbers  Should  be 
represented,  as  they  are  a  very  import¬ 
ant  party  to  this  matter,  and  they  not 
only  endorse  that  request,  but  earnestly 
hope  that  the  request  may  be  granted. 
Mr.  Ridgway:  Mr.  Chairman,  on  behalf 
of  the  jobbers,  I  will  say  that  such  a 
committee  will  be  appointed. 

Mr.  Potter:  Mr.  Chairman,  it  has 
been  suggested  that  I  omitted  to  men¬ 
tion  that  the  meeting  of  the  News  Print 
Manufacturers .  wlU  be  held  in  New  York 
city.  I  tbixik  I  did  lo.  but  I  am  told  I 


did  not  Commissioner  Davies:  Would 
it  be  equally  as  convenient,  or  more 
convenient,  for  them  to  come  here? 

Mr.  Potter:  I  think  it  would  bo  more 
convenient  for  them  to  reach  New  York. 
Mr.  Ansberry:  They  could  get  to  New 
York  on  Friday,  It  was  suggested,  easier 
than  they  could  get  to  Washington. 

The  Chairman:  Gentlemen,  the  Com¬ 
mission  is  going  to  hold  a  short  scs.slon, 
just  for  a  few  minutes. 

QUESTION  OF  HOLDING  UP  CONTRACTS. 

Mr.  Ansberry:  Just  before  we  had 
our  recess,  Mr.  Chairmaq,  Commission¬ 
er  Davies  asked  a  question  which  I  an¬ 
swered  from  the  chair  without  rising. 
I  do  not  know  whether  it  got  into  the 
record  or  not,  or  whether  the  Commis¬ 
sion  understood  my  answer.  The  ques¬ 
tion  was  in  the  form  of  a  suggestion  by 
Commissioner  Davies  that  no  contracts 
be  entered  into  pending  this  conference 
meeting,  and  I  answered  that  we  could 
not  do  that.  We  pould  not  say  that 
we  would  not  go  on  with  that,  and  af¬ 
ter  talking  with  some  of  these  gentle¬ 
men  present  we  learn  that  many  of 
the  contracts  are  in  this  shape;  legally 
they  are  bound  for  the  tonnage,  for  a 
certain  amount  of  tonnage,  although  In 
some  instances  contracts  have  not  act¬ 
ually  been  signed.  If  those  men  come 
on,  they  are  going  to  close  up  those 
contracts  and  keep  right  on  doing  busi¬ 
ness  in  the  same  old  way,  but  they  want 
to  get  this  matter  adjusted  just  as  quick¬ 
ly  as  they  can,  and  for  that  reason  they 
suggest  that  it  ought  to  be  done  within 
ten  days  easily. 

Commissioner  Davies:  As  a  matter  of 
good  faith,  it  seems  to  me  that  in  view 
of  your  proposition' the  manufacturers 
ought  to  withhold  closing  these  con¬ 
tracts  until  after  these  negotiations  are 
concluded,  because  to  the  extent  that 
the  contracts  are  closed  the  available 
supply  is  limited,  a^nd  to  the  extent 
that  that  is  done,  to' that  extent  is  the 
condition  that  we  are  trying  to  cure 
aggravated.  Of  course,  you  are  not 
perhaps  able  to  control  that,  but  to  the 
degree  that  you  are,  it  seems  to  me 
that  as  a  matter  of  good  faith  it  ought 
to  be  done. 

Mr.  Ansberry:  Has  this  occurred  to 
the  Commission,  thaj;  if  there  was  only 
one  contract,  one  large  contract,  that 
that  might  prevent  the  whole  settle¬ 
ment?  In  other  words,  the  men  who 
have  contracts  now,  the  publishers  who 
have  contracts  now,  are  as  much  a 
party  as  those  who  have  not  any  con¬ 
tracts:  because  if  a  large  supply  of  the 
tonnage  is  already  under  contract,  they 
must  come  in  and  be  willing  to  submit 
to  the  finding  of  this  conference  com¬ 
mittee.  Commissioner  Davies:  Of 
course,  there  must  be  mutual  accom¬ 
modation  on  both  sides.  Mr.  Ansberry: 
Certainly. 

Commissioner  Davies:  But  I  believe  it 
would  be  the  attitude  of  the  Commission 
— it  would  certainly  be  my  personal  at¬ 
titude — that  everything  ought  to  be 
done  that  can  possibly  be  done  to  keep 
the  situation  in  the  status  quo  in  order 
that  the  conditions  that  we  are  trying 
to  remedy  shall  not  be  aggravated. 

MATTER  OP  RENEWALS  A  DELICATE  ONE. 

Mr.  Ansberry:  Well,  of  course,  I 
wanted  to  make  our  position  as  plain  as 
I  could.  I  did  not  perhaps  cover  the 
whole  situation  at  that  time.  Perhaps 
they  are  not  going  to  try  to  close  any 
contracts,  but  on  the  other  hand  they 
are  not  going  to  defer  closing  contracts 
We  recognize  that  if  half  the  tonnage 
is  contracted,  then  you  have  got  those 
men  who  already  have  their  contracts, 
those  publishers  who  probably  will 
say,  "Why  should  I  give  up  any  portion 
of  my  product  which  I  have  contracted 
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for  to  someone  who  is  not  so  fortu¬ 
nate?”  Well,  if  we  have  already  reach¬ 
ed  that  agreement  with  them,  Just  short 
of  signing  a  contract,  we  are  legally 
bound  to  furnish  that  anyway,  and  they 
feel  they  are  morally  bound  to  take  care 
of  all  their  customers  also.  So  it  would 
not  present  such  a  difficulty,  I  think,  as 
Commissioner  Davies  thinks  it  would. 

Commissioner  Davies:  It  has  just  oc¬ 
curred  to  me  that  the  manufacturers 
have  made  a  very  splendid  manifesta¬ 
tion  of  a  very  great,  considerate  con- 
ctrn  for  the  interests  of  the  general 
public,  in  that  they  are  desirous  of  hav¬ 
ing  an  equitable  distribution  determined 
by  a  Federal  agency,  so  that  there  can 
be  no  question  at  all  about  their  de¬ 
sire  to  do  the  right  thing  so  far  as  that 
is  concerned,  and  anything  thht  they 
do  that  lessens  that  attitude,  it  seems 
to  me,  is  ill-advised  from  the  manu¬ 
facturers’  point  of  view  as  well  as  ill- 
advised  from  the  point  of  view  of  the 
public;  and  I  would  certainly  hope  that 
it  be  made  plain  to  the  manufacturers 
that  the  present  statu  quo  be  main¬ 
tained  as  much  as  possible  pending 
these  negotiations.  Otherwise  it  may 
transpire  that  all  this  will  be  negatory 
and  of  no  avail,  because  the  entire  sup¬ 
ply  will  be  contracted  for. 

Mr.  Ansberry:  What  would  the  Com¬ 
missioner  say  to  this  state  of  affairs 
which  I  have  tried  to  outline?  For  in¬ 
stance,  one  company  that  I  haVe  in 
mind  have  practically  closed  negotia¬ 
tions  with  their  customers.  Perhaps 
the  contracts  have  been  signed  to-day, 
while  we  have  been  here;  and  at  any 
rate  they  feel  that  they  have  been 
bound  to  enter  into  those  contracts. 
Now,  the  mere  pqtting  on  paper  of  a 
contract  which  has  already  been  en¬ 
tered  into  would  not  make  a  particle  of 
difference  with  reference  to  that  distri¬ 
bution.  . 

TEN-DAT  INTERVAL  SUGGESTED. 

Commissioner  Davies:  I  shoufd  say 
that  the  awaiting  of  the  closing  of  the 
contract  for  a  period  of  ten  days,  dur¬ 
ing  which  this  matter  can  be  disposed 
of,  and  all  of  these  matters  can  be 
thrashed  out,  is  not  going  to  operate  to 
the  prejudice  of  anybody,  and  perhaps 
might  operate  substantially  as  an  in¬ 
dication  of  the  good  faith  of  the  parties 
to  this  agreement. 

Mr.  Ansberry:  I  trust  that  anything 
that  we  have  done  here  would  go  to 
carry  out  what  we  profess,  on  our  feet, 
to  be  good  faith. 

■Commissioner  Davies:  We  assume 
that  entirely. 

Mr,  Ansberry:  And  the  fact  that  we 
want  to  do  dt  with  as  much  celerity  as 
possible  would  tend  to  carry  out  that 
.same  idea.  'But  I  do  not  want  to  mis¬ 
lead  the  Commission,  and  therefore  1 
made  this  extended  statement  because 
ihe  notes  were  not  here  and  I  could  not 
find  exactly  what  I  had  stated  in  answer 
to  your  question,  although  I  indicated, 

I  think,  that  we  would  not  interfere 
with  the  existing  contracts.  The  Chair¬ 
man:  Any  contracts  that  are  in  the 
mail  are,  of  course,  disposed  of;  and 
any  contracts  that  you  have  agreed  to 
r.ign,  naturally  you  will  have  to  sign. 

Mr.  Ansberry:  I  say,  in  one  Instance 
1  know  of,  it  has  been  stated  to  me  that 
a  good  bit  of  the  tonnage  of  a  very, 
very  large  manufacturer  probably  may 
bo  signed  up  right  now,  while  the  rep¬ 
resentative  was  here.  The  Chairman: 
Those  matters  will  not  take  long  to  de¬ 
velop.  They  are  matters  of  fact. 

Mr.  Ansberry:  We  do  nbt  want  to  de¬ 
ceive  you;  we  do  not-  want  to  fool  any¬ 
body  here.  We  are  simply  stating  our 
position;  at  least  I  am  stating  It  as 
near  as  I  understand  It. 

Mr.  Chantland:  i.et  me  ask  one  ques¬ 


tion,  Mr.  Ansberry.  I  would  like  to 
make  it  clear  on  this  point.  You  do  not 
consider,  and  the  other  gentlemen  con¬ 
nected  with  this  do  not  consider  that 
their  agreement  with  the  Canadian  Ex¬ 
port  Company  is  a  final  signing  away 
of  their  tonnage?  Mr.  Ansberry:  I 
do  not  know  anything  about  that  par¬ 
ticular  situation.  Mr.  Chantland:  A 
representative  ot  the  executive  commit¬ 
tee  of  that  company  is  here,  I  think. 
Mr.  Ansberry:  I  will  be  glad,  before  I 
leave  the  room,  to  answer  your  ques¬ 
tion.  Mr.  Chantland:  That  would  be 
better:  yes.  We  ought  to  know  that, 
because  if  that  would  be  considered  the 
delegation  of  their  freedom,  of  course 
that  would  remove  the  entire  tonnage 
of  those  three  big  companies.  Mr.  Ans¬ 
berry:  Mr.  Potter  understands  it. 

The  Chairman;  We  will  take  a  recess 
for  ten  minutes,  gentlemen. 

(Thereupon,  at  4:40  o’clock  P.  M.,  *a 
recess  was  taken,  at  the  expiration  of 
which  the  Commission  reassembled.) 

AGREEMENT  ON  DATES 


Dec.  15  and  Dec.  16,  Derided  Upon  for 
Discussion  and  Action. 

The  Chairman:  Gentlemen,  it  has 
been  suggested  that  the  meetings  be 
held  in  Washington  on  Friday  next, 
instead  of  New  York,  and  that  the 
groups  of  manufacturers.  Jobbers,  and 
publishers,  all  those  w'ho  desire  to  at¬ 
tend  the  sessions,  meet  here  in  this 
room  on  Friday  morning  at  10:30.  The 
different  groups  can  meet  in  the  re¬ 
spective  rooms  here  in  the  hotel  and 
discus.s  the  different  questions  in  their 
own  groups,  and  then  later  in  the  after¬ 
noon  meet  and  discuss  them  generally, 
each  group  to  appoint  its  resiiectlve 
committees,  and  then  the  committee.-! 
to  stay  over  until  Monday  and  meet 
with  the  Commission  on  Monday  in 
Washington.  That  has  been  suggested, 
and  we  should  be  glad  to  hear  any  dis¬ 
cussion  on  it. 

Mr.  Harris  suggests  to  me  that  they 
should  meet  the  Commission  on  Satur¬ 
day — ^the  different  committees.  That  is 
agreeable  to  me.  Mr.  Zerbey:  That  Is 
much  better,  Mr.  Chairman. 

The  Chairman:  The  different  publish¬ 
ers,  whether  they  are  members  of  an 
orranlzation  or  not,  from  any  section  of 
the  country,  of  course  should  meet  here 
with  their  particular  clas-s,  week’y  or 
daily  papers,  whatever  they  may  be: 
and  I  would  be  glad  to  get  any  sugge.’- 
tinn.s  now  that  you  gentlemen  have  to 
offer  that  will  enlighten  and  explain  the 
matter  more  In  detail. 

Mr.  Potter:  Mr.  Chairman,  may  I  be 
permitted  to  state  that  I  fear  it  will  be 
extremely  difficult  to  get  some  of  the 
Canadian  manufacturers,  at  least,  here 
on  Friday  morning  in  Washington.  We, 
of  course,  will  make  every  effort  to  do 
it,  but  they  are  a  very  Important  part 
of  the  news  print  Industry  of  this  con¬ 
tinent,  and  without  them  it  would  not 
be  sati.sfactory  to  hold  a  meeting  of  the 
news  print  manufacturers.  Of  course, 
as  I  .say,  it  may  be  possible  that  we 
can  get  them  here,  and  we  will  make 
every  effort  to  do  so;  whereas  they 
could  reach  New  York.  It  Is  quite  a 
little  different. 

Commissioner  Harris;  If  they  could 
reach  New  York  In  the  morning,  they 
could  make  the  train  so  as  to  get  here 
at  1  o’clock  Friday.  Mr.  Potter;  We  will 
do  the  best  we  can. 

The  Chairman:  You  see,  Mr.  Potter, 
our  entire  staff  that  are  working  on 
this  paper  matter  are  here,  and  we  are 
very  anxious  to  have  them  ready. 

CXIMMISSIONERS  TO  PARTICIPATE. 

Mr.  Potter:  We  appreciate  that,  of 
course.  Now,  do  I  understand,  sir,  that 


ASKS  PROSECUTION  OF 
NEWS  PRINT  MAKERS 

H.  B.  Varner,  Files  Complaint  with  the 
Department  of  Justice,  Requesting  that 
Manufacturers  of  News  Print  Be  Pro¬ 
ceeded  Against  Under  the  Anti-Trust 
Law. 

H.  B.  Varner,  chairman  of  the  Paper 
Committee  of  the  North  Carolina  Press 
Association,  filed  a  complaint  with  Unit¬ 
ed  States  Attorney-General  Gregory  on 
December  12,  requesting  the  Depart¬ 
ment  of  Justice  to  prosecute  the  manu¬ 
facturers  of  news  print,  on  the  ground 
that  they  maintain  a  Trust.  He  filed 
with  his  complaint  copies  of  letters  from 
manufacturers  and  Jobbers,  as  the 
groundwork  upon  which  to  ba.se  evi¬ 
dence  for  prosecution. 

Mr.  Varner  says  that  the  North  Caro¬ 
lina  publishers  organized  for  the  pur¬ 
pose  of  purchasing  their  news  print  on 
a  cooperative  plan,  in  accordance  with 
a  suggestion  made  by  G.  F.  Steele,  sec¬ 
retary  of  the  News  Print  Manufac¬ 
turers'  Association,  in  an  interview  in 
The  Editor  and  Publisher.  The  Com¬ 
mittee  ascertained  the  tonnage  and  sizes 
desired,  and  submitted  the  facts  to  lead¬ 
ing  manufacturers,  requesting  a  quota¬ 
tion  for  1917  supplies,  and  guaranteeing 
to  finance  the  contract.s,  either  by  ad¬ 
vance  payments  or  by  bank  guarantee. 

REPLIES  were  all  SIMILAR. 

Invariably  the  mills  replied  in  the 
same  vein,  with  statements  to  the  ef¬ 
fect  that  next  year’s  supply  of  print 
paper  had  been  contracted  to  old  pa¬ 
trons,  some  going  so  far  as  to  state  that 
they  were  unable  to  supply  as  much 
paper  as  may  be  desired,  and  would  be 
required  to  pro  rate  their  product,  al¬ 
lowing  old  customers  but  75  per  cent, 
of  the  amount  used  during  1916.  Find¬ 
ing  it  impos-sible  to  get  news  print  from 
the  mills,  application  was  made  to  Job¬ 
bers  and  wholesalers,  and  while  they 
claimed  not  to  have  any  paper  on  hand, 
he  ascertained  that  there  was  no  diffi¬ 
culty  in  purchasing  occasional  car¬ 
loads  ;-cm  Jobbers,  at  prices  ranging 
from  6V4  to  9  1-3  cents  a  pound,  com- 


thcre  wi’l  not  be  any  member  of  the 
Trade  Comrrfission  present  at  the.  pre¬ 
liminary  or  first  meeting  of  each  body? 
You  may  remember  that  I  .said  it  was 
he  desire  of  the  paper  manufacturers 
to  have  a  member  of  the  Commission 
present  at  the  very  beginning  of  their 
deliberations. 

The  Chairman:  I  think  we  can  ar¬ 
range  so  that  probably  three  or 
four  members  will  be  present.  Mr.  Pot¬ 
ter:  That  will  be  all  the  better.  I 
thought  from  what  you  said,  Mr.  Chair¬ 
man,  that  we  would  not  meet  the  Com¬ 
mission  until  the  next  day,  Saturday. 
’Ihe  Chairman:  I  mean  the  Committee 
will  meet  the  next  day  with  the  Com¬ 
mission;  but  we  will  go  along  with  you 
on  Friday.  Mr.  Potter:  That  is  ex¬ 
tremely  satisfactory,  cf  course. 

CVimmissloner  Davies;  I  did  not  wish 
to  be  understood,  Mr.  Ansberry,  as 
casting  any  reflection  upon  the  good 
faith  of  the  manufacturers  in  my  sug¬ 
gestion.  Mr.  Ansberry:  I  fully  under¬ 
stood  that,  as  they  did. 

The  Chairman:  Is  there  anything 
further,  gentlemen?  (There  was  no 
response.) 

The  Chairman;  In  behalf  of  the  Com- 
mLssion  I  want  to  thank  each  and  every 
one  Of  you  for  coming  here  to-day,  and 
I  hope  that  some  definite,  practical  re¬ 
sults  will  follow.  I  thank  you,  gen¬ 
tlemen. 

Thereupon,  at  5:10  P.  M.,  the  Com¬ 
mission  adjourned. 


pared  with  about  $3.25,  f.  o.  b.,  mill,  to 
be  paid  by  those  who  have  been  fortu¬ 
nate  enough  to  contract  for  75  per  cent, 
of  their  1917  requirements. 

These  letters  convinced  him  that  there 
is  an  understanding  between  the  news 
print  manufacturers.  Jobbers,  and  whole¬ 
salers  to  exact  from  publishers  exorbi¬ 
tant  and  ruinous  prices.  Arri\nng  in 
Washington  he  repaired  to  the  Attor¬ 
ney-General’s  office,  accompanied  by 
Senator  Simmond.s,  cf  North  Carolina, 
and  filed  his  complaint,  which  follows; 

THE  complaint. 

‘‘Lexington,  N.  C.,  December  11,  1916. 
"The  Honorable,  The  Attorney-Gen¬ 
eral. 

“Washington,  D.  C. 

“Sir: 

“As  Chairman  of  the  Print  Paper 
Committee  of  the  North  Carolina  Press 
Association,  I  was  authorized  to  secure 
a  .supply  of  paper  for  the  North  Caro¬ 
lina  Newspapers,  and  accordingly  ad¬ 
dressed  a  letter,  which  is  hereto  at¬ 
tached  and  marked,  ‘Exhibit  A,’  to  the 
paper  mills  whose  names  are  appended 
thereto.  Other  letters  were  addressed 
to  certain  jobbers,  copies  of  which  let¬ 
ters  are  also  attached,  together  with 
their  replies. 

“To  the  letter  identified  as  ‘Exhibit 
A’  I  received  the  replies  which  are  at¬ 
tached  Immediately  following  said  letter. 

“Notwithstanding  the  declaration  of 
the  pajier  mills  that  they  have  no  paper 
to  sell,  such  members  of  our  associa¬ 
tions  as  have  no  contracts  have  gone 
into  the  open  market  and  secured  paper, 
but  at  prices  that  are  ruinous  and  ex¬ 
tortionate,  to  wit.:  from  5%  cents  to  7 
cents  per  pound.  Members  of  our  As¬ 
sociation  who  still  hold  contracts  have 
been  unable  to  renew  them.  The  price 
which  they  are  paying  under  existing 
contracts  is  less  than  $50  a  ton,  and  the 
lowest  vfigures  at  which  such  members 
have  secured  offers  are  from  $65  to  $140 
a  ton.  This  lowest  price,  so  far  as  I 
have  been  able  to  learn,  has  only*  been 
made  to  one  newspaper  in  the  State,  and 
represents  a  profit  of  not  less  than  $35  a 
ton  on  the  mill  cost  of  making  paper. 
The  increased  expense  to  one  of  our 
largest  papers  in  the  State,  by  reason 
of  the  prevailing  prices  in  the  open  mar¬ 
ket,  is  $59,000,  which  increase  will  en¬ 
tirely  absorb  all  of  its  profits. 

“We  have  every  reason  to  believe, 
and  do  believe,  that  a  combination  ex- 
"ists  between  the  American  and  Canadian 
manufacturer.s,  through  which  all  com¬ 
petition  has  been  destroyed.  Newspa- 
jjers  can  only  secure  their  supplies  from 
concerns  with  which  they  have  been 
dealing,  and  they  must  pay  whatever 
price  is  demanded. 

“The  members  of  our  Association  are 
engaged  in  interstate  commerce,  to  the 
extent  that  their  productions  are  circu¬ 
lated  throughout  the  various  States  of 
the  Union.  The  combination  which  we 
declare  exists  in  re.straint  of  trade,  as 
well  as  a  combination  to  extort  exorbi¬ 
tant  and  unreasonable  profits  from  our 
industry  by  methods  that  are  in  con¬ 
travention  of  law,  should  be  prosecuted 
Ity  the  L’nited  States,  and  we  urge  that 
prosecutions  be  instituted  as  early  as 
pos.sible. ; 

“Respectfully, 

“H.  B.  Varner, 
“Chairman.” 

Mr.  VArner  states  that  one  of  the  liir- 
gest  publishers  in  North  Carolina  esti¬ 
mates  that  his  1917  news  print  bill  will 
be  $59,000  greater  than  for  1916,  adding 
that  the  newspaper  never  made  $30,000 
in  any  year  of  its  existence,  which  will 
compel  it  to  face  a  deficit  of  from  $16,- 
000  to  $25,000  next  year.  The  same  con- 
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ditions,  be  states,  exist  in  a  lesser  de¬ 
cree  among  all  of  the  pubUshers  of 
North  Carolina,  and  applies  to  the  pub¬ 
lishers  of  every  State  in  the  Union,  with 
the  exception  of  large  metropolitan  dail¬ 
ies  fortunate  enough  to  own  their  own 
paper  mill. 

Mr.  Varner  says  it  is  the  duty  of  pub¬ 
lishers  to  exhaust  every  possible  means 
to  save  their  business  and  avoid  plac¬ 
ing  too  heavy  a  burden  on  the  people. 
He  urges  that  publishers  throughout  the 
country  get  in  touch  with  their  Con¬ 
gressmen  and  Senators  and  give  every 
possible  assistance  to  the  Department  of 
Justice  and  the  Federal  Trade  Commis¬ 
sion  to  aid  in  the  prosecution  of  what 
he  terms  to  be  a  gigantic  newspaper 
Trust,  and  thereby  relieve  the  situa¬ 
tion. 

Mr.  Varner  is  publisher  of  the  Lex¬ 
ington  (N.  C)  Dispatch  and  the  South¬ 
ern  Good  Roads  Magazine. 


SHIP  THEIR  PAPER  ABROAD 


Conditions  on  Pacific  Coast  Told  by 
Hopewell  L.  Rogers. 

Hopewell  L.  Rogers,  president  of  the 
American  Newspaper  Publishers  Asso¬ 
ciation,  is  in  San  Francisco  on  a  tour 
of  the  Pacific  Coast,  in  the  interest  of 
tne  Association’s  movement  to  relieve 
the  shortage  of  news  print  He  will  get 
in  touch  with  the  management  of  the 
large  paper  mills  of  the  Coast  which 
have  their  head  offices  in  San  Francisco. 
While  these  mills,  which  are  located  in 
the  States  of  Oregon  and  Washington 
and  in  British  Columbia,  have  ample 
capacity  to  supply  the  needs  of  all  of 
the  newspapers  on  the  Pacific  Slope, 
much  ex];>orting  is  being  done  to 
Australia  and  New  Zealand.  Although 
these  mills  could  sell  their  entire  output 
in  the  East  under  present  conditions, 
they  are  not  making  Eastern  shipments. 

Rogers  is  business  manager  of  the 
Chicago  Daily  News,  and  the  main  ob¬ 
ject  of  bis  visit  is  to  investigate  the 
news*  print  conditions  on  the  Coast  In 
a  local  interview,  Mr.  Rogers  said: 

“We  have  established  a  si>ecial  de¬ 
partment  of  the  Association  to  investi¬ 
gate  and  work  out  every  possible  means 
of  relief,  but  1  am  compelled  to  say  that 
up  to  the  present  time  we  have  not  been 
able  to  do  a  great  deal.  Some  publish¬ 
ers  come  to  their  oflSces  each  day  with¬ 
out  knowing  whether  they  will  have 
enough  paper  on  hand  to  issue  an  edi¬ 
tion  the  fcdlowing  morning.” 


United  to  Bay  News  Print 
A  committee  representing  the  editors 
of  the  Twelfth  Congressional  District  of 
Georgia  recently  made  a  trip  to  Atlanta 
for  the  purpose  of  negotiating  with  job¬ 
bers  for  the  purchase  of  a  car  of  white 
paper.  The  committee  consisted  of 
Franc  Mangum,  editor  of  the  Swainaboro 
Forest-Blade,  president  of  the  associa¬ 
tion;  J.  K.  Simmons,  editor  of  the  Mc¬ 
Rae  Teifair  Ehiterprise,  and  secretary  of 
the  association,  and  Frank  Lawson,  ed¬ 
itor  of  the  Dublin  Courier-Herald.  At  a 
meeting  some  time  ago,  twenty  papers 
agreed  to  combine  in  making  a  contract 
for  supplying  all  with  print  i>aper  In 
the  hope  of  getting  advantageous  pricea 
The  paper  will  be  distributed  through 
Dublin. 


Deadi  to  800  Small  Papers 

Assertion  that  800  country  town  news¬ 
papers  in  the  United  States  had  sus¬ 
pended  publication  since  the  price  of 
news  print  paper  began  advancing,  af¬ 
ter  the  beginning  of  the  European  war, 
was  made  on  Monday  before  the  CaiS- 
fornia  Press  Association. by  C.  L.  Day, 
a  publisher,  of  San  Luis  Obispo,  Oal; 


GUATEMALA  NOW  BUYS 
PAPER  OF  AMERICANS 

Before  the  War  Germany  Had  the 
Bulk  of  the  Trade  and  England  Got 
a  Small  Share — Business  Will  Revert 
to  Europe  Unless  Methods  Here  Are 
Changed. 

United  States  Consul  Samuel  C.  Reat, 
of  Guatemala  City,  in  a  recent  report  to 
Washington,  states  that  Guatemala  is 
buying  all  of  the  print  paper  needed  to 
supply  four  daily  newspapera  a  num¬ 
ber  of  weeklies,  and  several  job-printing 
establishments  at  this  time  from  the 
United  States.  During  the  past  year  at 
least  6,000  reams  of  news  paper,  valued 
at  116,000  United  States  gold,  were 
brought  in,  while  i)aper  of  other  classes 
to  the  value  of  nearly  $181,000  was  also 
Imported.  Of  this  “other  paper”  the 
United  States  furnished  $102,000  worth 
and  Spain  $2$,000. 

Before  the  European  war  the  bulk  of 
the  paper  supply  of  Guatemala  came 
from  Germany  and  a  small  Quantity 
from  England.  Local  dealers  are  pre¬ 
dicting  that  much  of  this  trade  will  re¬ 
vert  to  Europe  unless  the  American 
dealers  and  manufacturers  improve 
upon  their  present  methoda 
Complaint  is  made  of  unreasonable 
delays  in  shipment  and  delivery  of  the 
goods;  and  in  this  connection  a  local 
dealer  reports  that,  after  having  placed 
an  order  with  an  American  firm  and 
after  having  waited  for  six  months,  a 
substitute  order  was  placed  with  a 
manufacturer  at  Birmingham,  England, 
and  the  British  goods  were  received  be¬ 
fore  those  from  the  United  States  under 
the  original  order.  This  delay  may 
have  been  caused  by  the  lack  of  ship¬ 
ping  facilities  or  the  congestion  of  the 
ports. 

There  is  also  complaint  of  the  prac¬ 
tice  of  consigning  shipments  to  the 
railway  company  in  Guatemala  rather 
than  to  the  customer  direct. 

CUSTOMS  DOTT  IMPOSBD. 

Print  paper  is  subject  to  a  customs 
duty  of  2^  cents  United  States  gold  and 
2%  cents  Guatemalan  cxirrency  per  kilo, 
or  about  $1.16  per  100  pounds. 

There  are  four  daily  newspapers  pub¬ 
lished  in  Guatemala  City.  Diario  de 
Centro  America,  El  Nacional,  La  Re- 
publica,  and  the  Eco  Aleman.  The  Dia¬ 
rio  de  Centro  America  has  two  standard 
Mergenthaler  linotype  machines,  im¬ 
ported  from  the  United  States,  while  El 
Nacional  and  La  Republica  each  have 
one.  A  job-printing  establishment  has 
four  linotypes,  and  another  establish¬ 
ment  one.  La  Republica  has  a  modern 
duplex  printing  press,  while  the  other 
dailies  have  cylinder  presses  of  small 
capacity. 

The  first  linotype  machine  was 
brought  to  Guatemala  fourteen  years 
ago.  The  composition  work  is  done  by 
natives,  and  the  rate  of  compensation  is 
greatly  below  the  scale  paid  in  the 
United  States.  Theie  is  said  to  be  no 
demand  for  skilled  linotype  operators  or 
printing  pressmen. 

Besides  the  dally  newspapers,  seven 
weekly  publications.  La  Opinion,  La 
Grito  del  Piieblo,  E3  Comercio,  La  Ac- 
tualidad.  La  Cronista,  El  Obrero,  and 
La  Cultura  Latina,  are  issued  in  Guate¬ 
mala  caty. 

France  to  Bar  Print  Paper 

The  French  Government  has  decided 
to  prohibit  the  importation  of  printing 
paper,  according  to  a  semi-official  an¬ 
nouncement  The  object  is  two-fold:  to 
help  raise  the  exchange  and  to  encour¬ 
age  the  French  paper  industry,  which, 
in  view  of  the  local  resources  in  lumber, 
ought  to  be  Independent  of  foreign  sup- 
■  plies. 


PAPER’S  EXISTENCE  THREATENED 


Some  Kansas  Publishers  Now  Pay  Six 
Cents  for  News  Print 
The  representatives  of  twenty-five 
daily  newspapers  published  in  Kansas 
met  in  Kansas  City  last  week  to  con¬ 
sider  the  unusual  conditions  that  con¬ 
front  them  with  respect  to  the  supply 
of  white  paper  for  the  printing  of  their 
newspapers.  An  organization,  known  as 
the  Kansas  Daily  League,  was  formed, 
its  purpose  being  to  take  some  steps 
looking  to  an  assurance  of  supply  of 
white  paper  at  prices  at  which  it 
would  be  possible  for  them  to  continue 
publication.  t 

The  small  daily  publishers  have 
found,  they  say,  that  while  most  of  the 
metropolitan  newspapers  are  generally 
buying  their  news  print  for  less  than 
three  cents  a' pound,  the  mills  and  job¬ 
bers  are  demanding  from  5 Vic.  to  6c. 
from  the  small  town  publisher,  and  that 
it  is  even  difficult  for  them  to  get  their 
paper  at  those  prices,  which,  they  say, 
are  more  than  200  per  cent,  higher  than 
they  have  ever  paid  before. 

The  Kansas  Daily  League  publishers 
say  they  regard  the  situation  as  very 
critical,  and  that  it  threatens  their 
very  existence,  a  number  of  the  papers 
being  menaced  by  inability  to  secure 
print  paper  at  any  price. 


SEVEN  CENTS  FOR  NEWS  PRINT 

Holyoke,  Mass.,  Mills  Said  to  Have  Got 
About  That  Price. 

The  Holyoke  (Mass.)  Transcript 
quotes  as  a  vivid  illustration  of  the  ab¬ 
normal  condition  of  things  in  the  paper¬ 
making  field  the  feat  of  the  (Chemical 
Paper  Manufacturing  Company,  which, 
within  the  last  few  days,  made  and  sold 
at  a  profit,  on  a  quick-delivery  order, 
several  carloads  of  news  print  paper. 
The  price  of  the  paper  was  not  given 
out,  but  it  is  understood  that  the  com¬ 
pany  obtained  not  far  from  seven  cents 
a  pound  for  it.  Quotations  have  been 
received  in  Holyoke  by  daily  papers  re¬ 
cently  for  $6.26  a  hundredweight  on 
quick  delivery.  Some  lots  are  reported 
to  have  been  sold  in  the  State  at  between 
seven  and  eight  cents  a  pound. 

•  “Under  normal  condition  of  affairs,” 
said  Frank  McElwain,  vice-president  of 
the  company,  “no  hnill  situated  as  the 
Holyoke  mills  are  situated  could  afford 
to  make  newspaper.  But  it  chanced 
that  we  had  on  hand  just  the  right  ma¬ 
terials  that  would  enable  us  to  turn  out 
a  few  carloads  on  a  quick-delivery  or¬ 
der.  We  could  not  of  course,  expect  to 
carry  it  as  a  regular  line.” 


Want  Chips  for  Pulpwood 

Uncle  Sam's  Forest  Service  labora¬ 
tories  report  that  good  grades  of  pulp 
can  be  made  from  a  number  of  Western 
woods  which  c&n  be  cut  into  chips, 
dried,  baled,,. and  delivered  to  milis  in 
Wisconsin  at  a  small  advance  over  the 
cost  of  chips  made  there  from  local 
timber.  The  only  factor  blocking  the 
way  seems  to  be  freight  rates,  and  the 
Wisconsin  milis  are  endeavoring  to  ne¬ 
gotiate  with  the  railroads  for  shipment 
of  experimental  trainloads  of  chips  from 
the  West  If  a  favora.ble  freight  rate 
can  be  obtained.  Forest  Service  experts 
say,  the  great  quantity  of  pulpwood  in 
the  national  forest  should  prove  a  con¬ 
siderable  factor  in  supplying  the  neces¬ 
sary  raw  material.  In  Wisconsin  alone, 
it  is  stated,  there  is  an  annual  market 
for  more ,  than  300,000  cords  of  pulp¬ 
wood.  .  . 


There's  at  least  one  redeeming  fea¬ 
ture  aihout  air  casUes;  we  don’t  have  to 
pay  taxes  on  them. 


PAPER  ECONOMIES  URGED  - 

Virginia  and  North  (hirolina  PuL>H$her« 
Plead  for  Conservation. 

Plans  for  the  conservation  of  the 
news  print  paper  supply  of  Virginia  and 
North  Carolina;  suggestions  for  the 
conservation  of  the  paper  used  for 
wrapping  purposes  in  mercantile  hous¬ 
es  of  the  two  States,  and  a  nation-wide 
movement  to  bring  the  print  i)aper 
problem  before  Ckxngress  was  the  ac¬ 
tion  of  the  executive  committee  of  the 
Virginia  Press  Association  and  dele¬ 
gates  from  the  North  Carolina  Press 
Association  in  joint  conference  at  Rich¬ 
mond,  Va.,  December  6. 

Newspaper  publishers  of  the  two 
States  were  urged  to  practice  economy 
in  cutting  off  free  copies,  exchanges, 
and  non-paying  subscribers,  and  reduc¬ 
tion  in  size  of  papers,  cutting  all  dead¬ 
head  advertisements  and  free  notices, 
and  the  elimination  of  non-essential 
features.  Mercantile  houses  will  be 
requested  to  use  as  little  paper  as  pos¬ 
sible  in  order  to  make  the  consumption 
less  than  production. 

Members  of  the  Virginia  Press  Asso¬ 
ciation  were  asked  to  appeal  personally 
to  their  Representatives  in  Congress 
for  redress,  and  all  press  associations 
in  all  States  were  urged  to  take  sim¬ 
ilar  action. 

An  invitation  was  accepted  from  the 
University  of  Virginia  to  hold  the  mid¬ 
winter  session  of  the  Virginia  Press 
Association  there,  and  the  date  was  set 
for  January  18  and  19.  A  business  pro¬ 
gramme  will  be  arranged. 


ENORMOUS  NEW  PAPER  MILL 


Pacific  Coast  Capital  is  Building  It  at 
Ocean  FaUs,  B.  C. 

Portland,  Ore.,  and  San  Francisco 
capital  is  building  at  Ocean  Falls,  B.  C., 
what  will  be  one  of  the  biggest  pulp  and 
paper  mills  of  the  world.  H.  L.  Pittock, 
of  the  Portland  Oregonian;  F.  W,  Lead- 
better,  and  F.  F.  Pittock,  of  Portland, 
are  among  the  principal  stockholders. 
The  new  enterprise  has  been  Incor¬ 
porated  as  the  Pacific  Mills,  Limited, 
and  it  is  owned  and  controlled  by  the 
Crown  Willamette  Paper  Company,  of 
Portland. 

The  property  has  splendid  shipping 
facilities.  It  is  situated  at  the  head  of 
Cousins  Inlet,  an  arm  of  the  Pacific,  380 
miles  north  of  Vancouver,  B.  C.  It  is 
accessible  only  by  water.  It  is  connect¬ 
ed  with  Vancouver  by  an  Intermittent 
steamship  service. 

The  channel  between  the  ocean  and 
the  plant  is  more  than  thirty  feet  deep, 
and  it  is  being  dredged  to  deepen  and 
widen  it.  When  this  work  is  completed 
the  channel  will  accommodate  any  ves¬ 
sel  in  freight  service  on  the  Pacific. 

The  plant  is  ideally  located,  not  only 
regarding  its  transportation  facilitiea 
but  also  in  relation  to  a  natural  power 
supply,  and  its  wood  supply^  Con- 
tigruous  to  it  and  controlled  by  the  com¬ 
pany  is  a  stand  of  6,000,000,000  feet  of 
spruce,  hemlock,  fir,  and  cedar,  ideally 
adapted  to  paper  making. 

A  turbulent  mountain  stream  dashes 
down  the  hiilside  immediately  behind 
and  above  the  plant,  and  empties  into 
the  bay.  By  constructing  a  dam  across 
this  stream  all  the  power  needed  for 
operating  the  entire  mill  is  readily  ob¬ 
tainable.  _ _ 

Book  Paper  Prices  Unsettled 

Canadian  book  paper  makers,  it  is 
stated,  specify  in  all  contracts  for  the 
coming  year  that  delivery  shall  be 
made  at  the  convenience  of  the  mill,  and 
at  the  prevailing  price  the  day  on  which 
the  contract  is  shipped. 


MILLS  MUST  WAREHOUSE  PAPER 

New  Policy  Will  Elnable  Manufacturers  to 
Charge  Publishers  for  Storage  Facilities. 

“How  will  newspapers  provide  stor¬ 
age  for  their  paper  under  the  new 
plan?”  asked  a  prominent  publisher 
yesterday.  “There  is  not  sufficient 
warehouse  facilities,  particularly  in  the 
centres  of  enormous  news  print  con¬ 
sumption,  to  take  care  of  the  paper. 
Plainly,  some  other  plan  must  be  de¬ 
vised.  This  brings  us  back  to  the  pres¬ 
ent  condition:  How  is  storage  provided 
now?  By  the  hews  print  manufactur¬ 
er,  of  couriie.  Evidently,  then,  the 
manufacturer,  who  has  the  storage  fa¬ 
cilities  and  who  is  the  only  man  who 
must  be  relied  upon  to  hold  the  future 
supply  for  publishers  in  reserve.  Here 
is  presented  the  opportunity  for  assess¬ 
ing  a  storage  charge  against  the  pub¬ 
lisher,  and  this  is  what  will  happen.  It 
is,  in  my  opinion,  the  only  way  out.  The 
publisher  can  provide  storage  during 
January,  but  when  he  tries  to  make  fu¬ 
ture  arrangements,  be  will  find  city  fa¬ 
cilities  inadequate  at  any  price.  Then 
he  will  be  porced  to  turn  to  the  manu¬ 
facturers,  and  when  he  does,  I  predict 
that  he  will  be  successful — at  an  addi¬ 
tional  qpst  to.  himself,  antL  added  prpjlt 
to  the  news  print  maker  for  warehous. 
tog." 
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bill  would  regulate 

PRICES  OF  NEWS  PRINT 

Measure  to  Authorize  Federal  Commis¬ 
sion  to  Prosecute  Unfair  Discrimina¬ 
tion  in  the  Sale  of  News  Print  Where 
Prices  and  Conditions  of  Sale  Favor 
One  Publisher  Against  Another. 
Washingtok,  D.  C.,  December  11. — 
The  Federal  Trade  Commission  is  au¬ 
thorized  to  prosecute  unfair  discrimina¬ 
tions  made  in  the  sale  of  print  paper 
by  persons  engaged  in  interstate  com¬ 
merce  by  a  bill  just  Introduced  by  Sen¬ 
ator  Curtis  of  Kansas.  The  bill  reads 
In  part: — 

“That  it  shall  be  unlawful  for  any 
person  engaged  in  commerce,  in  the 
course  of  such  commerce,  either  direct¬ 
ly  or  indirectly,  to  discriminate  in  price 
between  different  purchasers  of  print 
pai>er,  which  print  paper  is  sold  for  use, 
consumption,  or  resale  within  the  Unit¬ 
ed  States  or  any  Territory  thereof  or 
the  District  of  Columbia  or  any  insu¬ 
lar  possession  or  other  place  under  the 
jurisdiction  of  the  United  States,  where 
the  effect  of  such  discrimination  is  to 
sell  to  purchasers  and  consumers  of 
large  quantities  of  print  paper  at  a  low¬ 
er  or  less  price  and  under  more  ail- 
vantageous  conditions  or  contract  than 
is  charged  or  given  purchasers  of  small¬ 
er  quantities  of  the  same  commodity; 
and  also  it  shall  be  unlawful  for  a  per¬ 
son  or  persons  to  enter  into  a  contract 
for  the  sale,  resale,  or  disposition  for 
future  delivery  of  print  paper  with  pur¬ 
chasers  of  large  quantities  of  such  com¬ 
modity  and  refuse  to  enter  into  similar 
contracts  with  purchasers  of  smaller 
quantities  of  the  same  commodity. 

“Provided,  That  nothing  herein  con¬ 
tained  shall  prevent  discrimination  in 
price  between  purchasers  of  commodi¬ 
ties  on  account  of  differences  in  grade 
or  quality  of  the  commodity  sold,  or 
that  takes  only  due  allowance  for  the 
difference  in  the  cost  of  selling  or  trans¬ 
portation. 

“That  any  person  violating  any  of 
the  provisions  of  this  Act  shall  be  guil¬ 
ty  of  a  felony,  and  upon  the  conviction 
thereof  shall  be  punished  by  a  fine  not 
exceeding  $10,000  for  each  offence  or 
by  imprisonment  in  the  penitentiary 
not  exceeding  live  years,  or  by  both  such 
fine  and  imprisonment." 


EXEMPUFICATION  OF  ECONOMY 

Salem  (Mass.)  News  Gives  Practical  Il¬ 
lustration  of  Retrenchment. 

Salem.  Mass.,  December  12. — Al¬ 
though  publishers  may  look  to  their 
New  York  brethren  to,,  set  the  pace  on 
economy  in  these  days  of  the  high  cost 
of  print  paper  and  labor, -tfae  Eyening 
News  of  this  city  has  apparently,  beaten 
most  publishers  to  it  in  the  matter  of 
saving. 

Practically  every  means  of  -  saying, 
money  which  ^  has,  been  suggested  by 
publishers  througli  The  Editor. and  Pub- 
usher.  have,  been  carried  out  by  ^  the 


News.  Perhaps  the  lack  of  competition 
has  something  to  do  with  the  radical 
changes,  but  none  will  say  that  the 
management  has  not  retrenched  in 
every  way  posMble.  It  has  22,000  cir¬ 
culation  in  a  city  of  45,000  and  a  centre 
of  100,000  population. 

Here  is  what  it  has  done: 

■  Raised  advertising  rates. 

Raised  subscription  price  by  mail 
from  $3  yearly  to  $4.50. 

•  Saved  500  papers  daily  by  not  giving 
free  p^tpers  to  advertisers. 

-  Elindnated  spare  leads  around  adver¬ 
tisements.  ~ 

Cut  down  departmental  headings  from 
50  ,to  70  per  cent. 


Revised  headlines  to  save  space;  fea¬ 
turing  banked  single  column  heads  in 
preference  to  double  column. 

Replaced  10-point  dashes  with  6-polnt. 

Eliminated  dashes  from  departments. 

Exchanges  cut  down. 

No  returns  allowed  from  newsdealera 

Admits  Censoring  German  News 

The  British  Homo  Secretary,  Herbert 
Samuel,  has  admitted  in  Parliament  that 
all  wireless  telegrams  from  Germany 
are  edited  by  the  censor  before  they  are 
given  to  the  British  press. 

Never  try  to  get  back  at  a  man  by 
saying  you  are  just  as  good  as  he  ia 


I’,  s.  A.  i)m:s rn  is 

^lAl.lZlNCi  t)ur  (.il'-ii^.uions  to  our  rustonu-r.s,  .ind  hclieving  tin-  luiropo.iii  ronHict  would 
prove  to  Ih'  one  ot  long  dur.ition,  ue.  late  in  the  vear  1914,  began  operations  looking  to  the 
meeting  ot  all  calls  possible  upon  us. 

.As  a  result,  ue  are  now  producing  a  number  ot  Intermediates  and  Deestutfs.  as  well  as  (drem- 
icals,  that  previousK  were  imported  trom  b.urope.  and  can  tairlv  meet  most  ot  the  wants  ot 
I.etterpress  1  Vinters  and  I .ithographers  on  hrst-class  colors. 

MAi:»h  IN  TI  Ih  I  S.  A 

THE  AULT  dr  WIBORG  COMPANY 

^  ('INCINNAII 


\(  il).s  ANH 
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One  of  the  two  “New  Model”^  Hoe  Presses  just  installed  for  the  New  York  Times 
Four  similar  machines  have  been  ordered  for  the  Philadelphia  Public  Ledger 


Economy  Through  Efficiency 

With  the  increased  cost  of  print  paper  has  come  a  greater  realiza¬ 
tion  of  the  savings  which  can  be  effected  through  pressroom  efficiency. 

That  press  which  will  produce  the  greatest  net  output  in  the  short- 
e  t  time  from  the  smallest  quantity  of  white  paper  and  with  the  mini¬ 
mum  breakages  of  webs  is  undoubtedly  the  most  efficient  and,  therefore, 
the  most  economical. 

To  accomplish  this  result  a  press  must  well  designed,  well  con¬ 
structed  and  smooth  running. 

Hoe  Presses  are  scientifically  yet  practically  designed  by  Master 
Engineers,  backed  by  a  century  of  actual  experience.  They  are  care¬ 
fully  and  unsparingly  constructed  by  the  most  skilled  mechanics,  from 
the  best  materials  obtainable,  and  their  simplicity  ensures  ease  and 
smoothness  of  operation. 

Hoe  Presses  Are  Efficient  and  Therefore  Economiced 


R.  HOE  AND  CO. 
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